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How You C 


y the war program goes on, carbon papers 
and typewriter ribbons will be harder to 
get. The needs of the war industries must be 


met first. This means there will be less carbon 


paper and typewriter ribbons for many of 


your customers. It will become more and 


more difficult to fill their requirements. 

To hold their goodwill during the dura- 
tion, alert dealers will make every effort to 
help them use these materials so that they will 


give better service and longer wear 


IMPORTANT 


Ask your customers with priority num- 
bers to cooperate and furnish this in- 
formation on every order. It protects 
your future supply. 
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an Serve 
Your Customers During This War 


PASS ALONG THIS INFORMA- 


TION TO YOUR CUSTOMERS: 


* 


To Conserve Webster’s Carbon Papers 


J. Don’t throw away carbon sheets until they are 


thoroughly worn out. 


2. Wherever possible, use a heavy weight carbon 


paper. It will last longer. 


3. Handle your carbon paper carefully. Always lay 


the sheets evenly upon each other, face down. 


4. Keep all carbon paper away from direct or ex- 


cessive heat. 


5. Always insert the carbon and cOpy papers in the 
typew riter evenly to avoid wrinkling or treeing 


of the carbon papers. 


To Conserve Webster’s Typewriter Ribbons 


f. Turn the ribbon after a week’s usage. It will 


wear evenly and last longer. 


2. Use the heaviest degree of inking consistent with 


legible impressions. 


3. Be sure the ribbon feed mechanism is in proper ad- 


justment. This insures even distribution of wear. 


4, Keep your machine in good repair, and clean off 


the erasure dust daily. 


F.S. WEBSTER CO. 





13 Amherst St., Cambridge, Mass. 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the entire range of com- 
mercial stationery. Its com- 
prehensive news reports of 
the industry and its valuable 
special articles upon subjects 
germane to its field have 
given it unusual prestige. It 
serves a clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial furniture, commer- 
cial stationery dealers and 
many of the largest corpora- 
tions in the United States. 
It also reaches some dealers 
in forty-eight other coun- 
tries who deal in American 
office equipment. 


{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
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{SUBSCRIPTION RATES 
in the United States and its 
possessions and Mexico—one 
year, $2.00; two years, $3.00; 
three years, $4.00. Canada— 
one year, $2.50; two years, 
$4.00; three years, $5.50. 
Foreign— one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
personal checks, drafts on 
New York or Chicago, Post- 
office or Express Money Or- 
ders, or in American Postage 
Stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents.» 
{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and 
new addresses must be given. 
{CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
{ADVERTISING RATES 
upon application — only ar- 
ticles of office equipment 
or directly related products 
eligible. 

{Entered as Second - Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIL, 
under Act of March 3, 1879. 
{|“Office Appliances” is regis- 
teredin the United States Pat- 
ent Office, Washington, D. C. 
|COPYRIGHT. Contents 


covered by Copyright, 1942, 
by the 
Company. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


customers 


A 
Acme Visible Records, Inc x] 
Aigner, G. J., Ce 123 
Allen Calculators, Ine 63, 81 
Allen Calculators, Inc 63, 97 
Allied Carbon & Ribbon Corp...141 
All-Steel-Equip. Co., Ine 69 
Amer. Number. Machine Co 140 
American Passbook Co 140 
American Photo Laboratories....118 
Amer. Writing Machine Co 51 
Ames Supply Co —— 
Anderson-Hickey Co., In¢ 143 
Art Metal Construction Co R5 
Art Steel Ce 8 
\utomatic File & Index Co 110 
Automatic Pencil Sharp. Di 135 

B 
flanker Box ( ll 119, 1 
Bankers & Merchants Stamp 

W ks 132 

Barkley, C. I & ) 
Bassick Compan 45 
tfentson Mfg. Co 136 
Blaisdell Pencil Co 138 
Bolens Products Co RR 
Bright Chair C« 136 
Bristow, Stanley R 141 
British Stationery Exporter 142 
Browne-Morse Co 143 

( 
Carter Ink Co The 66, 67 
Clarotype Co rhe 142 
Co-Collater Co 108 
Codo Mf Corp 139 
Collier-Keyworth Co 130 
Columbia Rib. & Car. Mfg. Co 
Columbia Steel Equip. Co 89 
Columbian Art Works 
Continental Ink ¢ 139 
Cook, The H. C., Co 13 
Copy Right Mfg. Corp 124 
Corona Typewriter 13 


Mfg. Corp 71 


Corry-Jamestown 


Cotterman, I. D 140 
Cramer Posture Chair C 138 
D 
Daco Card & Index ( 140 
Darnell Corp., Ltd 142 
Dawn Mfg. Corp., The 12¢ 
Dayton Stencil Work 143 
Dictaphone Corp 70 
Diebold Safe & Lock Co 0 

Dixon, Jos., Crucible C« 

Domore Chair C 134 
Downey, C, I Cr } 
k 
Eaton Paper Cory 129 
Ehrlich Upholstery Ws { 

Esterbrook Pen ¢ , TI 
I 
Fair I irnit re { 1g 





They do, however, offer their services in resolving any disagreements 


through the j¢ 


}. 


purnal, 


Fibroin Stencil Corp j M 
Fox, George E., & C« l M d Supplies C« 1] 
Fritz-Cr Cx The 129 M Cx 143 
M vell Manufacturing Co ® 
G Meilicke Systems, Ine 141 
General Fireproofing Co., The Meilink Steel Safe Co ) 
Melir Louis, Co 8 
Globe-Wernicke Co., The..61, 11 M Specialties Mf. | 141 
Graff, Geo. B., Co 125 M. , aie 0 
Gregory Fount-O-Ink Co 4 Meyer & Wenthe, Inc l 
Guide System & Supply Co. 96 Mi an a C Ps 
Gunlocke, The W. H., Chair Co.102 Midwe Naturiite Co ) 
Mittag & Volger, Inc 1] 
H 
M Calculating Machine Co.105 
Hammer Mill Sales Co 
Moore Pu Pin ( 1 
Hanson Seale Co 14( 
Mc Safe ¢ The RO 
Harding, Milo, Co 1 
Vi i Bre noe 
Harter Corporation, The 62 
Heyer Corporation, The 145 N 
Hoover, Roy E., Co 132 National Blank Book ( 1 
Hotchkiss Sales Co 118 N Brief Case Mfg. Ce 12 
Nat Office Cushion Ce 138 
I N Indiana Chair Co 12 
Imperial Desk Co Niemanr Inc f 
Imperial Mfg. Co LO Nor Mf Co ] 
Imperial Methods Co 101 o 
Indiana Cash Drawer C« 74 Oa mar, Di Seovill 14 
Indiana Desk Co 122 Old 1 Rib. & Car. Co 54 
Ink Specialties Co., Ine. 11¢ oO Fj — C 12 
Int'l. Busine Machines Corp. 49 » 
J Paci ( & Ribbon Mfg. Co.111 
Jasper Chair Co Re Peerle Key-Imperial Mfg. Co.100 
Jasper Desk Co 117 Peerle Steel Equip. Co. 121 
Jasper Office Furn. Co Pelou Mfg. Co 13 
Jasper Seatin Co 18 I i] Process Ce Ine 136 
Photo Materials Co 1] 
K I Mf Company a 
ae ee oe ‘"  Postindex Visible Files Di 85 
Kilian Mfg. Corp l , — 109 
L Q 
Leopold Co 114 Q ty P Envelope ¢ 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 


use of subscribers and advertis 
of its various commissions th 
practically every member o 
personal letters all inquiries up 
the field, it furnishes special r¢ 
office equipment, supplies nami 
any article wanted, puts man ;¢ 
pares advertising copy, 
agents and dealers in nearly ev 
eign dealers in securing U. S. 

other ways performs useful serv 
Subscribers in every land have 1 
good use of this bureau; manuf 


tion of the field have evidence 
Subscribers’ requests for catalog 


up to date, or to replace the 

other form of destruction, are b 

tin which is mailed frequently, 
turers, 


f the staff. 


furnishes 


rues 


In the execution 
bureau calls upon 
It answers by 
yn matters germane to 
ports upon articles of 
s of manufacturers of H} 
ind job together, pre- __ |i] 


ers. 
1s 








list of desirable 
ery country, aids for- 
A. lines, and in many H 


ice, all without charge. 
nade, and are making, 
acturers in every sec- 

of its proved value 
to bring their files 
file in case of fire o1 
roadcasted in a bulle 
to leading manufac 








which result from 





relations established 
R 
Reliance Pencil Corp 12 
Rite-Rite Mfg. Co 141 
Rivet-O Mfg. Co 14 
Roberts Numbering Mach. Co...133 
Rockwell-Barnes Co, 95 
Ro Laboratories 14 
Royal Typewriter Co 17 
Ss 
St. Johns Table Co. 119 
Schwab Safe Co., The 131 
Sengbusch S. Cl. Inkstand Co... 84 
Service Industries, Inc 141 
Shaw-Walker Co 65 
Sheaffer, W. A., Pen Co 57 
Sheppard, C. E., Co 114 
Shipman-Ward Mfg. Co. 110 
Sikes Ce Inc., The 131 
Sloane, W. & J 91 
Smith, L. C., & Corona Type- 
write! Ine. 43 
Speed Key Mfg. Co 140 
Speed-O-Print Corp. 127, 128 
Standard Office Products Co.....120 
Standard Record Co 115 
Stein Bri Mfg. Co 104 
Storm H. M., Co 121 
Sturgis Posture Chair Co. 93 
Sundstrand Back Cover 
3 
rechnygraph, The 136 
Toledo Metal Furniture Co 64 
rriner Scale & Mfg. Co 132 
U 
Underwood Elliott Fisher 
Back Cover 
U. S. Defense Bond Stamps. 144 
I S. Typewriter Ribbon Mfg 
Ci 125 
\ 
\ Mf Ce 9 
Van Dyke Industrie 68 
Veit Mf Co 138 
VER/ TABS 143 
\ Adding Machine Co 141 
V ic r Safe & Equipment Co...106 
\ -Peterson Cc 118 
Ww 
Wa Mf ( 139 
Wa aw Mf { 139 
Wate and Wate Branch 12 
W te I a 
W Mf ( ( 8 
W ] Loc 1? 
Yy 
Y and Erbe Mf Cc 94 





q 


cs 





lor the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 
interested in any article of office equipment not listed here, they are cordially invited to 
communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
obligation. 


Adding Machine Parts 
Amer. Writing Machine ¢ 
Ames Supply Co 
Shipman-Wa Mfg cr 
Adding Machine Rolls & Paper 
Rockwell-Barnes (¢ 
Adding Machines 
Allen Calculators, Ine 97 
Ame! Writing Machine ¢ 
Monroe Caleu Mach. Co 
Sundstrand Back ¢ 
Vietor Adding Machine Co 
Adding Machines, Rebuilt & Used 
Hoover RK kb CK 
Shipman-Ward Mfg Co 0 
Adding Typewriters 
Underwood Elliott Fisher... Back ¢ 
Adhesives 
See Inks, Adhesives, et 
Arch and Clip Board Files 
Globe-Wernicke (C« The 
Rockwell-Barnes Cs 
Service Industries In 
Shaw-Walker Co 


Yawman and Erbe Mfg. C« 


Ball Bearings for Drawer Slides, ete 
Kilian Mfg. Co 

Bankers Note Cases 
Art Steel ‘ x 
General Fireproofing ¢ I 2 ) 
Glo Wernicke The ‘ 1] 
Vict Saf & Equit Co OF 

Billing Machines 
Underwood Elliott Fisher. Back ¢ 








Binders, Catalogue and Periodical 
Aigner, G. J Co 2 
National Blank Book ¢ 12 
Sheppar The ¢ E ( 

Binders, Permanent Storage 
Sankers Box ¢ 
Sheppard The ¢ I ¢ 

Binders, String 
jankers Box (¢ 

Blank Books 
National slank look «CC 142 
Rockwe Barnes ¢ } 

Blue Print and Plan File Cabinets 
All-Steel-Equip Co 
Anderson-Hickey  ¢ 
Ar Metal Construction ¢ 8 
Ar Steel Co g 
b.owr Morse ( 

Columbia Steel Equiy ( & 
Corry -Jat town Mfg Cory 7 
er il Fireproofing Co., T! 2 
Gl Wert k ( The 

i s Equi Co 

! ( Fi Corp 

Ss Walt ( 

Yaw ! Ert Mf ( 

Bond Boxes 
Art Steel ¢ I 
General Fireproofing Co 
Globe-Wernicke (« TQ 

Book Cases 
Ar Metal Construction ¢ s 
B ne-M« ( 

( Jame Mf ( p 
(re I prootir Co TI 

Globe-Wernicke  ¢ TI 
M Desk (C¢ ~ 
’ ss Steel Equi ( 

Ss Walk Co 
Weis Mfs ( 7 7 s 
Yawmar und =| ve Mfr ( 


Bookkeeping Machines 
Int Business Machines Cor 
Underwood Elliott Fisher. Back ¢ 


Box Letter Files 


Art Steel ¢ x 

G W ! ke (< 

Rockwell-Barnes ¢ 

Weis Mfg. C« s 
Brief and Zipper Cases 

National trief Case M ( 


Steir Bros Mf ( 
Calculating Devices 
Meilicke Systems, I 
Ward Mfg ‘ 


Calculating Machines 





Allen Calculators, Ir 

M ‘ Ma ne ¢ 

S ' | ‘ 
\ XX M e | 


are represented. Should subscribers be 








Caleulating Machines, Used 
Hoove Roy E Co 
SI in-Ward Mfg Co 
Calendar Pads & Stands 
Columbian Art Works 
Fox Ge 4 & 
Carbon Papers 
See Ril ns and Carbons 
Card tIndex Boxes and Trays 
All-Steel-Equip Co 
Art Me Construc Co 
Art Steel ‘ 
Be " Mfg Co 
or ni Steel Equip cr 
Jamestown Mfg Corp 
neral Fireproofing Co., The 5 
Wernicke Co The 61 
System and Supply Co 
il Meth« Co 
Mfg ar 
s Steel Equip. 
to | Corp 
Walker ( 
iw Mfg Co 
Mf ( 7 7 7 
Yawmatr Erbe Mf Co 
Cash Boxes 
Art Steel (¢ 
General Fireproofir ( rhe 
Cash Tills 
Indiana Cash Drawer Co 
Casters, Caster Bearings, Slides 
Bassick ( 
Darne Cort 
Kiliar Mf cr 
Celluloid Envelopes 
See Envelopes Celluloid 
Chair trons 
Bassick ¢ 
Boler Pro ( 
Collier-K c< 
Chair Mats 
rr Mf Co 
Service Indus Ir 
Chairs, Folding 
N Mfg ar 
Chairs, Office 
Br ht Chair (Ce 
‘ I l’os ( air ( 
lL) Chai Ce 
kK i I pholstery Work 
t { { 
General Fireproofing ¢ The 
G ke The W H Chair Co 
H ( p 
Jasper ‘ cc 
l Seatir cc 
M A Desk 
New It ina Chair ¢ 
Niemanr Ine 
Ss Walker (¢ 
Sil ( Inc The 
se] I P t r Chair ( 
Te Metal Furr cr 
Chairs (Posture) 
Bright Chair ¢ 
cy P r Chair Ce 
ay ( ( 
Ir Cr a 
General Fireproofing Ct I 
G wk r W. H ( ir ¢ 
H ( I 
( Co 
Jas] ~ ne Co 
Ss} Walke ( 
Sil ( I The 
Ss P Chair ¢ 
I Metal Furn. Ce 
Chairs, Tablet Arm 
las ‘ | a 
laspe Se I ( 
Ne Ir Chair C« 
N r Mf ( 
Cheek Covers & Passbooks 
Ar Passboc ( 
Checks, Stamped Metal 
Da Ss Works 
Me «& Wer Ir 
Clip Boards 
See Ar Clip B I 
Coin Bags, Trays and Wrappers 
4 S Co 
D r L. ¢ 
Copyholders 
‘ R Mi ‘ 
I) Mi r 
s W Mi ( 


15 


NN 

















Costumers Fibroin Stencil Corp 141 
Fair Furnitur Co 99 Harding, Milo, Co 139 
Globe-Wernicke Co rhe I 11 Heyer Corporation, The 145 
Peerless Steel Equi ( 121 Ink Specialties Co 116 
Shaw-Walker Ce 65 Manifold Supplies Co. il 
Vogel-Peterson LS Mittag & Volger Ine 117 

Koss Laboratories 145 
rayon 

Cc ~~ is C ik ol . Shipman-Ward Mfg. Co 110 

Smith, L. ©¢ & Corona Typwr i 

Cushions and Pads, Chair Speed-O-Print Corp 127, 128 
Fair Furniture ¢ 9 rechnygraph The 138 
Fox, Georgek & 107 Victor Safe & Equipment Co 1a 
Nat'l OM Cushion ¢ 138 ° > 
Polat “ors ; Duplicating Machines, Used 

he fg ah 
& Hoover, Roy E., Co 132 
Shipman-Ward Mfg or 110 
Shipman-Ward Mfg. Co 110 
Cuspidor Mats 
» Envelope Openers 
Polar Mfg. (C« 
Oakville Co., Div. Seovill 14 

Dating Stamps E ' 

Amer. Number. Macl ‘ 10 — meee ‘ a 
Melind, Louis, ¢ 8 Globe Wernicke ¢ 0 rhe. 61 11 
Meyer & Wenthe Ine 131 Quality Park Envelope Co 72 
Rivet-O Mfg. i Envelopes, Celluloid 

kilo C« ; 

Desk Bumpers rea UO... --00 a 
Fox, George | & Co 112 Veit Mfg. Co oS 
Polar Mfg. C © Eradiecators, Ink 

Desk Calendar Pads & Stands Carter's Ink Co., The 66, 67 
Columbiar Art Works 73 Heyer Corp., The 145 

Desk Lamps Eravers, Rubber 
Dawn Mfg. Corp Blaisdell Pencil Co 138 
Midwest Naturlit ( Dixon, Jos Crucible Co 50 

} 1 Hive Pro ‘ ) 
a ard ‘ . ; Eyelets & Eyelet Fasteners 
) ) ‘ nat tries Hs 
an Dyke Indu Oakville Co., Div. Scovill 143 
Desk Pads & Tops Rivet-O Mfg. Co 143 
rne i J 12 
Aigner, ( ; File Boxes, Collapsible Corrugated 
Fair Furniture ¢ vt BR ' 1m «122 
i sey : 107 tankers Bex Co 115, 11 133 
a ’ yen tm Barkley, C. L. & Co 92 
Polar Mfg. ( Globe-Wernickhe Co., The 61, 113 

Desk Pen & Ink Sets Guide System & Supply Co OG 
Gregory Fount-O-Ink C« Si Oxford Filing Supply Co YS 
Kerr, W. K Pen Co 14 Pronto File Corp 109 
Sengbusch Self-Cl. Inkstand ¢ 8 Weis Mfg. Co 75. 76. 77. 78 
Sheaffer, W \ Pen ¢ 

File Boxes, Metal 

— bene “ty : All-Steel- Equip Co 69 
ae M : ; a” Art Metal Construction Co 8) 

rt etal nstruc m ( } 

s ieee Art Steel Co 8 
Art 5 ~ , one Corry-Jamestown Mfg. Corp 71 
7 ra pdiberions > oe _s Globe-Wernicke Co., The....61, 1138 
con dniemnie i Sieh Pe Peerless Steel Equip. Co 121 

Xx reoreue & le . 

: . P . . Pronto File Corp 109 
pmeran! ; stole cr ‘os , ri Rockwell-Barnes Co 95 
a a Stckiy ; - ° Shaw-Walker Co 65 
oa stent vee - gt Standard Office Products Co 120 
’ less Ste l 0 121 
mie Walker ¢ = Victor Safe & Equip. Co Lie 

mw eT { ' . . - _ -- - 
a _ Weis Mfg. Co 75, 76, 77 7s 

Weis Mf ( ( ’ 
Yawman and Erbe Mf ar 94 Filing Cabinet Ball & Roller Bearings 

Desk Work Distributors Kilian Mfg. Corp 135 
Art Steel (¢ 08 Filing Cabinets, Insulated 
Bristow, Stanley R i Mosler Safe Co., The st) 
Globe-Wernicke ¢ I 13 Shaw-Walker (Co 65 
Polar Mfg. C 0 Victor Safe & Equip. Co 106 
Victor Safe & | ( (M4 : 

Wate ste ‘ 72 Filing Cabinets, Metal 
All-Steel-Equip, Co 69 

Desks \nderson-Hickey Co 14 
Art Metal Constr ‘ . Art Metal Construction Co i) 
Art Steel ¢ 8 Art Steel Co 58 
\utomat File & I x Ut v Automatic File & Index 110 
Bentson Mfg. | Bentson Mfg. Co 136 
Browne- Morse Browne-Morse Co 143 
Columbia Steel Equir Co 88 Corry-Jamestown Mfg. Corp 71 
<Orrg I estown Mf Corp . a Columbia Steel Equip. Co 8 
General Fireproofing ¢ rt 52, 3 General Fireproofing Co., The 2 
Globe-Wernicke Co., 1 1, 113 Globe-Wernicke Co., The 61, 0 
Imperial Desk ( ) Peerless Steel Equip. Co. 21 
Indiana Desk ¢ 22 Pronto File Cor 109 

i. f ¢ y p iii 
Jasper Desk Co 17 Shaw-Walker Co 65 
Jasper Office Pur Victor Safe & Equip. Co lor 
Léopold Co Yawman and Erbe Mfg. Co Nl 
Michigan Desk ¢ 8 : 
Peer! ns St | ‘ ) Filing Cabinets, Wood 
Shaw-Walk p : Art Metal Construction Co x 
Mines W & ¥] Globe-Wernicke Co The Gi, 11 
Vi Saray F Imperial Methods Co 101 
Yawmar t I ‘ 44 Michigan Desk C¢ os 

Shaw-Walker ¢ ‘ 

Dictating Machires Weis Mf ( - - 7% 
Dictaphone ‘ 70 Yawman and Erbe Mfg. ¢ i 

Dictating Machires, Used Filing Supplies 
Hoe Re I ‘ , Aigner Gi Co 12 
Shipman-Ward Mf ‘ iv Art Metal Construction Co 85 

Dictating Machine Records Barkle C. L., & ¢ : 

Browne - Morse ce j 
Standard Re ( Me 
Corry-Jamestown Mfg. Corp re | 

Display Hook Daco Card & Index Co 140 

Oakville Co I) Ss Genet Fireproofing Co "« 2 
Globe-Wernicke Co., The 61, 113 

mg Mashiace & Supplies Guide System & Supply C« a 
mer rit Ml ‘ 

Columt } e « Mi THE CLASSIFICATIONS 
(Continued on page 6) 
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THE CLASSIFICATIONS 


(Continued from page 5) 
Imperial Method Cs 
Oxford Filing Supply ¢ 
Pronto File Corp 
Quality Park Envelope ¢ 
Rockwell - Barne ( 
Shaw-Walker Co 
Veit Mfg. Co 
VER/TABS 
Victor Safe & Equip. (¢ 
Warshaw Mfg. Co 
Weis Mfg. Co 
Yawman and Erbe Mfg. Co 

Filing Tables 
Toledo Metal Furniture Co 
Finger Pads 
Melind, Louis, ¢ 
Folders (See Filing Supple 
Fountain Pens 
Carter's Ink Co The ( 
Katerbrook Pen Co., 
Kerr, W. K Pen Co 
Sheaffer, W A., Pen Cc 
Gummed Cloth Rings 
Graff, Geo. B., Co 
Warshaw Mfg. Co 


Gummed Tape 


Metal 


index 


Sealing Machines 


Specialtie 


Mfg 


Card Signals 


Cook H 


Graff 


Victor 


index 


Tabs 


Aigner 


B 
Gil 
Gui 


t 


Markilo 
Melind, 


Shaw 


irkley, 
e-  Wernicke 


Sy 


Cc 


Geo 


Safe é¢ 


B 
\ 


ie 


tem 


Co 


Sheppard 


Vel 


Victor 


Inks, 


t 


M 


fg 


1 


Louis 


Walker 


rh 


Co 


Saft 


«& 


Adhesives, 
Ink 
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ANNEREPAND Re) yt 


The rate for classified advertisements is eight cents a word, minimum charge, $1.60. 


SITUATIONS WANTED 


SALES PRODUCER with wide and successful experience is open for new 
connection with a live organization. Has operated own stationery and 
paper business, served as branch manager for leading typewriter company, 
and has had other valuable Ready to return to industry after 
brief absence. Will consider any rested to hear from manu- 
facturer or dealer who can use a salesman than ordinary ability 
with intelligence and drive to produce desired results. Best of references 
Address J. W. Flanagan, care Office Appliances, Chicago. 


experience 
locatior Inte 
of more 


with many years successful experience 
Has sold adding machines, 
Equipped to do a 
Address D-41, 


OFFICE SPECIALTY SALESMAN 
is open for new connection. Is an accountant 
check protectors, eyeletting machines, staplers, ete 
good job on any meritorious specialty line Top references 
care Office Appliances, Chicago 


SALESMEN WANTED 


have a product that will prove to 
major line. Exclusive 
Appliance s, Chicago 


ARE NOW selling to offices, we 
profitable sideline. It quickly becomes a 
Address R-167, care Office 


IF YO 
be a very 
territories are available 


Chicago dealer 
An ex 
t-1638, 


STATIONERY STORE MAN wanted by well established 
Give complete information including experience, age and references. 
cellent opportunity for some one with right background. Address 
care Office Appliances, Chicago 


st complete line of albums for photo 
ittractive and low in price. 


Index Company, Kankakee, 


SALESMAN WANTED 
ind commercial purposes 

Write for complete details 
Illinois 


To sell a me 
These are most 
Amberg File & 


EXECUTIVES WANTED 


machine 
charge of 
Salary, and 


OPPORTUNITY Successful 
requires services of ambitious man to 
Department and assist owner in expansion 


typewriter and _ office 
take complete 
program 


UNUSUAL 
company 


service 


ilso opportunity to buy interest in firm. Give full particulars about 
yourself Box R-169, care Office Appliances, Chicago 

BUYER WANTED by stationery and office furniture house located in 
Middle West Must be thoroughly familiar with all commonly used lines 


Send full particulars to R-165, care Office Appliances, 


of office 


Chicago 


supplies 


REPRESENTATIVES AVAILABLE 


EDIPHONE DISTRIBUTOR established twenty years with well located 
stores in Houston, Dallas, Fort Worth and New Orleans, will take over 
Sales and Service on established offi nce line where manufacturer 
has some business, supplies or service Efficient mechanical force and 
many sub-agencies in smaller towns idealy situated to relieve manufacturer 
of overhead and care for present customers. Financially responsible All 
replies treated confidentially Address Cary Farrow, 614 Caroline Street, 
Houston, Texas 





ce appli 
} 


REPRESENTATIVES WANTED 


MANUFACTURER of three widely known office units required in con 
junction with typing seeks Representatives in various open territories 
coast to coast. Prefer men now established and selling non-conflicting 


handle one additional 


Chicago 


office equipment, or allied item, and having time to 
meritorious line Address R-168, care Office Appliances, 


MECHANICS WANTED 


EXPERIENCED ADDRESSOGRAPH, Dictating, Typewriter, Adding and 
Bookkeeping Machine mechanics. State experience and salary wanted. 
Young Office Machines Co., 210 W Adams St., Chicago 

ADDING MACHINE MECHANIC also Typewriter, Addressograph, Multi 
graph Mechanic. Good salary. Pruitt, 425 N. LaSalle, Chicago. 


Only first-class 
Excellent salary 


SERVICE MAN with Monroe or Marchant expe 
mechanie and one with good reputatior 
Address R-170. care Office Appliances Chicago 


rence 


need apply 


EXPERIENCED AND TRAINED Mimeograph mechanic in Ohio territory 
Splendid opportunity with old stablished Dick dealer State age, ex 
perience, and salary Address R-161, care Office Appliances, Chicago 


HELP WANTED—Typewriter repairman, opportunity for a capable all 


1round man with ambition, Bergen Typewriter Service, 253 Main Street, 
Hackensack, N. J 
rYPEWRITER mechanic wanted 


AND ADDING 


Paul Servi 


MACHINE experienced 
e Street, New Haven, Conn Reliable, 


Write full det ind ar 


by Peter 


permanent positio 


Geors 


expecte d 


ELLIOTT FISHER MECHANIE State ag rience t Excellent 
opportunity. Confidential. W. J. Crowley ¢ Dar 134 Caswell Building 
Milwaukee, Wisconsir 


SALES LETTERS 


LETTERS WILL BUILD SALES: I I have built letters that pull 
sales need them more than ever now send me your data for new 
etters r unsuccessful letters for re Particulars on request 


Address H Colo. 


haping 


hdway, Der 


FOUNTAIN PEN REPAIRING 


ALL MAKES Pens, Pencils, Desk Sets, ete. Repaired—usually 12 to 24 


hour service. Standard prices. Welty Pen & Repair Co., 88 So. State 
Street, Chicago 


ADDING MACHINE PARTS, TYPE, ETC. 





LARGE STOCKS of new and used Adding and Calculating Machine Parts 
available. Quotations furnished on specific parts upon request. I. A. 
Dehn, Jr., 1643 101st Ave., Oakland, Calif. 


MULTIGRAPH RIBBONS remanufactured. Duplicator inks and typewriter 
ribbons. Established over ten years. Write us, save money. Lewis Co., 
413 W. State St., Milwaukee, Wis. 


DUPLICATING INKS, two grades, all colors, Complete line of hectograph 
gelatin, 1, 5 and 10 Ib. cans. Gelatin sheets on boards which do not 
require any melting. Pengad Mfg. Co. Ine., 884 Broadway, Bayonne, N. J. 


BUSINESS OPPORTUNITIES 


MONEY TO INVEST 


in a 


CARBON PAPER MANUFACTURING COMPANY 


I have cash available to put into a carbon paper manufacturing business 


In addition to this I can offer at least 


pape r 


$50,000 yearly volume in carbon 
sales 
write Box R-162, care Office Magazine, Chicago. 


If interested Appliance 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
ELLIOTT-FISHER, Burroughs, Moon Hopkins, Adding-Caleulating Ma- 
chines, Dictaphones, Ediphones, bought and sold. Chicago Office Appli- 
ance Co., 529 S. Wells Street, Chicago. 


ELLIOTT-FISHER Machines, Adding Machines, Comptometers, Burroughs 
and Monroe Calculators, Typewriters and all office machines bought and 
sold. Teeter-Warsh Co., 849 N 3rd Street, Milwaukee, Wis. 


BURROUGHS, MOON HOPKINS, Elliott-Fisher Bookkeeping Machines, 


Comptometers, all makes calculators bought and sold. Dorrell-Markel, 
93 S. 11th, Minneapolis, Minn. 
BURROUGHS—Duplexes, Moon Hopkins, Bookkeeping Machines, Kardex. 


machines bought and sold. Fort Pitt Typewriter Co., 


Pittsburgh, Pa. 


All types office 
644 Liberty Avenue 


BURROUGHS, MOON HOPKINS, Elliott-Fisher, Remington Accounting 
Machines, and everything in the office machinery line. State model, serial 
number and we will quote highest cash prices. International Office Ap- 
pliances, Inc., 326 Broadway, New York City. 


machines, adding machines—all 
Crowley Company, 434 Caswell 


ELLIOTT-FISHER machines, calculating 
office equipment, bought and sold. W. J. 
Bldg., Milwaukee, Wis 


BURROUGHS, Moon Hopkins, Comptometers, 
Bought and Sold. H. T. Carroll, 547 So. Dearborn 


Bookkeeping Machines, 
Street, Chicago. 


specialists in rebuilding, sales 
Write for catalog. American 
New York, N. Y 


DICTAPHONES—EDIPHONES— Foremost 
ind purchases of dictating equipment 


Dictating Machine ( 235 Fifth Avenue, 


KARDEX, ACMI ill makes used visible filing equipment. Thousands 
of reconditioned cabinets, panels, books, always on hand. Special service 
ind prices to dealers for purchase or sale. Get our quotations. Chas, 8 
Nathan, Inc 48 Broadway, New York. 


KARDEX, ACME, POSTINDEX, etc., visible filing equipment of all types 
bought and sold. We specialize in this field and offer full cooperation to 
dealers. Commer | Card System, 135 Grand Street, New York City. 


KARDEX, other visible systems, attractively 
years of additional service, moderately 


GUARANTEED 
refinished, thoroughly 


REBUILTS, 


rebuilt for 





priced Used equipment also bought and exchaaged. Universal Cffice 
Equipment C« 61 Broadway, New York, N. Y. 
ADDRESSOGRAPHS, Duplicators, Dictaphones, Multigraphs, Sealers, 


Machines. Write for FREE Money Making 


Bidg., Chicago 


Folders I'vpewriter 


Circular Pruitt 


Adding 


Pruitt 


WANTED TO Bl Address 


FOR CASH—International Payroll Machines. 
R-164, care Off ] 


\ 
Appliances, Chicago 











NEW TRADE LITERATURE 





(Catalogues, pamphlets, broadsides, foldere and other publicity 
materials recently released) 

Bankers & Merchants Stamp Works. A new, 
turing and describing the firm’s lines of rubber 
punches and kindred items, has been issued to the trade by the Bankers 
& Merchants Stamp Works, 3215 Sheffield avenue, Chicago. In addition 
there are pages in the book which feature a number of new lines presented 
for the first time Listed as catalogue No. 50, the new book’s cover, done 
in color, stresses the company’s well-known line of chromium-mounted 
stamps by showing a picture of a stamp to which is attached a sectior 

of genuine chrome-plated metal on the part where it would appear 

attached to an actual stamp 

Old Town Ribbon & Carbon Company, iInc.--As a f aiding di 
tributors’ salesmen in presenting a story of their products to consume! 
the Old Town Ribbon & Carbon Company, Inc., Brooklyn, N. ¥ ha 
Demonstration Book It meas 


144-page 


italogue pl 
stamps t 


daters, ticket 


means 





made available a beautifully-lithographed 

ures ten by thirteen inche ind tells in pictures the manutact ind 
growth of the company’s lines and their advantages to the sume! 
The brochure provided to all Old Town salesmen and takes the reader 
on a short tour of the factory by presenting candid camera shots of the 


many of the processes in use The Demonstra 
implement and is one which the sales 
vether. Copies are available on reques 
Brooklyn, N. ¥ 


firm’s lines of duplicators and 


various departments and 
tion Book is really a merchandising 
man and his cust r over to 
to the company at 750 Pacific street 


Speed-O-Print Corporation.— featuring the 
duplicator supplies, a new and unusually attractive catalogue has beer 
issued to the trade by the Speed-O-Print Corporation, 153 No. Michigan 
avenue, Chicago, Ill. The contains nearly 200 pages and is enclosed 
in a three-color, which is attached a black plastic 
binding. In addition to describing and picturing the various Speed-O-Print 
duplicator models and scores of attachments, the book also contains a 
large number of of the company’s line of Mimeo Bond papers 
shown in the various colors available 

Wonder Lock.— A new folder illustrating 
of one of the company’s line of glass 
recently been made available to dealers by 
boulevard, Chicago The unit featured is the 

All Purpose’ lock which, as its name implies, can he 


¢ 





book 


embossed cover, to 


samples 


ind describing the many feature 
display and showcase locks has 
Wonder Lock, 53 West Jacksor 
Wonder Lock No. 10 
used to operate 


i great many typ liding drawers or swing doors of wood and meta 
Extra large pictures disclose every detail of construction and applicatior 


Copies are available on request 





BUSINESS OPPORTUNITIES 
Wanted Abroad 


Engineering and Drafting Materials for Peru.--La Oficina Moderna S. A 
ocated at Calle Coca 451, Lima, Peru, serving as representative of Amer 





ican manufacture f typewriter duplicating machines, ribbons and 
carbons, and stationery lines, would like to add a complete sectior 
engineering gove il is rulers, compasses, tracing papers drawing 


papers and related article Detailed information including price list and 


catalogue is requeste 


Wanted Here at Home 
Dealer Wants Filing Catalogues.. The Atlas Office Supply ¢ 
ocated at 314 Zindler building, Houston, Tex., has recently added a large 


mpany 
] 





fili equipment and supplies depart nt and desires manufacturers’ cata 
log ind price lists on all items ning under that category. The con 
pany i whned by John K. Stone 


New Firm Wants Manufacturers’ Literature. Manufacturers’ catalogue 
ind = pricé ire requested by Yates, Burns & Harris, Inc., a newly 
formed stationery and office supply house at 248 West Jefferson avenue 
Detroit, Mich. The company is seeking representation for any exclusive 
item or line in the greater Detroit area 

New Stationery Establishment Wants Catalogues. 

Supply Company, located at 107 North Wacker Drive, Chicago, II 
lesires to receive catalogues from manufacturers of stationery and office 
equipment For vear Mr. Krol was connected with Crown Office 

) only recently. Because of previous 
industry 


lists 


Krol Office Equip 


nent 


Supply 
Company, establishing his own business 
uctivities Mr. Krol is we known in the 


ee ee 
Automobile Accidents 
human energy and natural resources prove 
ent than ever before, the 
to liquidate more of their number and to demolish more of their 


The Toll of 
Last vear, when the need of 


more desperately American people proceeded 


mecha! 








ical facilitic than in any year since the introduction of the motor car 
wecording to a new booklet entitled “The Wreckord” just issued by The 
rravelers Insurance Company 

The be t is the twelfth in a series issued annually and presents 

nprehensive analysis f the facts about accidents in which 40,000 per 
or were killed and most a million and a half were injured in 1941 
Both totals, it is pointed t, are the highest in the history of the 
rutomobile 

There were nore thar i i accidents during the vear involving 
njur r deatl nd several 1 ion others involving property damage 


Probably 1,000 automobiles a week were demolished beyond repair 

The nation, if it is to succeed in its victory program, simply cannot 
ifford a continuatior f this waste of life, of man-hours, of hospita 
pace f machinery and of morale,’ the foreword states. ‘‘The record of 
death and injury i ne that should leave every American with a sense 
f shame and should move every one of us to resolve that it shall never 
happen aga 

Sore f the increase in deaths and injuries can be laid at the do 

ivers under eighteer ur f age and older drivers with less than 
vear’s experience at the wheel, the analysis shows. Accidents also increas 
somewhat ut of proportion in the eighteen to twenty-four age group 


le registration increased last year 


gy t proy iti is did accidents Pedestrian deaths and 
i rie tual pped I the totals for 1940 Weighing all ti 
t s ! iy tatisticians fir I explanation for tl ibnort 
record ther than that drivers were more ireless and reckles th 
th T 
The ~ | " listribut e th tw million pie 
the booklet tl ear in the interest of highway ifety Single copie 
intities ible } gh tl mpa f its representati 





APPLIANCES 


OFFICE 


Current Corporation Reports 


Dictaphone Corporation and subsidiary..for 1941 Net profit after 


$732,514 provision for federal and foreign income and excess profits taxes, 
$574,750, equal to $3.96 each on 129,324 shares excluding 20,67¢ held in 
Net profit in 1940 was $501,852, or $3.40 a share on 128,962 


omputing cost of inventory to last-in first-out 
38,000 in net profit for 1941, report states 
Times, March 10, 1942.) 


i Change in ¢ 
ethod resulted in decrease of $1 


New York 


m shares 


The Globe- 
payment olf 


the annual 


by report of 
December 31, 1941 


After 


l reased earnings are reveaied 
Wernicke Co. for the year ending 


federal and state taxes, net profits were $298,675.02, as compared with 
$175,146.12 in 1940. In his letter to stockholders, President J. S. Sprott 
tated the rise in sales and unfilled orders enabled the plant to operate 
it almost maximum capacity during the last quarter of the year. Sales 


history of the company. 
ibsorb in 1941 operations 
2 is compared with $162, 
year quarterly dividends of $1.75 per share were 
rred stock rhe restrictions placed on the 
furniture has curtailed produc 
Sprott “However, we have 
quantity of defense business to 


ooked are currently at the highest level in the 
He also pointed out that it was necessary to 
federal and state taxes amounting to $521,799.63 
in 1940. During the 
j seven per cent prete 
e of sheet metal in manufacturing office 
tion in the steel department,’’ stated Mr 
been successful in obtaining a sufficient 


ble us to operate the department on a profitable basis and the wood 
ind paper departments have substantially higher production.” 
International Business Machines Corporation last month reported for 


the year ended December 31, 1941, net income of $9,844,633 after deducting 
$9,200,000 estimated U. 8S. Federal and Canadian income and excess profits 
taxes (of which $4,070,000 was U. S. excess profits tax) and a special 
reserve for after-war adjustments of $500,000. These earnings compared 
vith net earnings, after | S. Federal and Canadian taxes, in 1940 of 
$9,431,013, being an increase of $413,620. The 1941 earnings were equivalent 

$10.44 per share on 943,028 shares outstanding December 31, 1941, which 








shares included 44,850 shares issued as a stock dividend on January 30, 
1941 rhe investment in and advances to subsidiaries and branches in 
enemy-controlled and other blocked exchange countries amounting to 
$14,552,772 is more than offset by reserves amounting to $14,677,934, of 
which Sé .934 is represented by specific reserves and $8,000,000 by the 

contingencies The latter reserve was increased $2,700,000 


he year,"’ Thomas J Wat stated in the 


eport to stockholders 


president, annual 


Marchant Calculating Machine Company in its annual report for 1941 
1 net profit after taxes of $926,844, an increase of $187,405 over 
ceding year. Net earnings were equivalent to $4.09 per share on the 
26,642 shares of capital stock outstanding, as compared with $3.26 per 
40 and $2.94 per share in 1939. In his letter to stockholders, 
Edgar B. Jessup, president, said the increased earnings were accounted for 
primarily by a gain in dollar sales volume of more than 85 per cent above 
t previous year Gross profit from rentals and services in 194] 
compared to $3,404,484 in 1940. However, this unprecedented 
sales was substantially offset by taxes which were equivalent to 
$5.60 per share While net profit before taxes was $2,196,508, an increase 
f $1,168,282 over 1940. Federal income and excess profits taxes were $1,269, 
639, an increase of $975,877 over the previous year. Dividends paid during 
iled $453,312, equal to $2.00 per share, compared to $1.75 per share 
paid in 1940. In the current report net working capital shows an increase 
. r the 1940 figures, after additions and replacements of $127,911 
fixed assets, and the transfer of $200,000 to a plant replacement fund 

v totaling $400,000 
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was $5,841.80 


104 tot 


$323,656 ove 


Royal Typewriter Company, Inc., and domestic subsidiary.—Six months 





t January 381: Foreign subsidiaries not consolidated, net profit was 
$1,281,629, after $1,582,570 provision for federal normal and excess profit 
taxes, equal after preferred dividends, to $4.28 each on 268,618 common 
shares. This compares with $1,186,372, or $3.93 a common share for the 
ix months to January 31, 1941, when federal income and excess profit 
taxes totaled $634,120. Company fiscal vear ends July l (New York 
rime February 27, 1942.) 


Operations last year of the Underwood-Elliott-Fisher Company and its 
subsidiaries resulted in a net profit of $3,740,089 after Federal income and 

taxes of 33,695.59 iwccording to the thirty-second annual 
ised yesterday by Philip D. Wagoner, president. The profit is 
quivalent to $5.09 a share on the 734 excluding 29,179 treasuri 

1 compares with the 1940 net | fit of $2,226,255 

provision of $719,448 for Federal taxes. In the final quarter 
f last year the company had a net profit of $1,187,863 or share 


exces pr fits 
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which compared with S89 012 or § 7 a share for the preceding quarter 
led on Sept. 30, and with $849,082 or $1.15 a share for the fourt} 
juarter of 1940 ind equivalent were $6,721,986 on Dec. 31, com 
ired with $6.2 it the end of 40 Notes and accounts receivable 
vere net $7,628, ompared with $5,758,739 Inventories amounted to 
$9,524,540 against $7,993,846. (New York Times, February 27, 1942.) 
Net income of Wilson-Jones Company, manufacturers of loose leaf books 
edgers al similar equipment, for the six months ended February 28 
12, afte charges including provision for ome taxes. was $297,891 
gainst net earnings of $27 33 for the first six months of the pre 
ding fiscal year, George H. Daw yresident, told stockholders today 
mi-annual report Earning vere equal to $1.12 per share or 
65,300 shares of common stock itstanding and compared with $1.02 
share on 270.000 shares tstanding in the like 1941 period. Net sales 
reased 29 per cent Mr. Dawson nointed out that a reecapitalizatior 





plar iulling for a change ir lization f common shares without 

par value to shares of $10 par value, was consummated on February 27 
42 The capitalization red d the pital stock account from 8$38,000.000 

t $2,728,000, the reduction being transferred to the ipital surplu 
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The follou ing companies ask dealers everywhere to be on the lookout for 
office machines (described and numbered beside the firm's name) which 
7 reported lost, stolen or strayed. Information concerning the where- 
outs of these machines should be forwarded to the company concerned 





at the earliest opportunity. 


Columbia Typewriter Exchange, Columbia, Mo. Corona portable type 
t er N C2497 rT} ma ine reported stolen from the « nt 
dent's office t Chillicotl M Information should be sent 
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CHARLES P. GARVIN E. B. HEALY 
General Manager, President, 
National Stationers Ass‘n. National Stationers Ass‘n. 
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J. E. CONLON A. R. SKIBBE 
Rockwell-Barnes Company Assoc. Stationers Supply Co. 





F. H. CASWELL 
F. S. Webster Company 


WL S.4. Jroupors 


Figuring prominently on the programs at the Na- 

tional Stationers Association regional meeting 

series now in process, these men contribute gen- 

erously of their time and share their knowledge 

with fellow stationers as they travel from district 
to district. 


See pages 34 to 39) 
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Te Trade Journal of the Office Equipment Industry 
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“jreq3e” and Restriction Orders Issued. 


ON OFFICE MACHINES DURING MARCH 


Jypowniters, Both New and Used, and Thirteen Other 
Typos. of Machines. Affected by Rulings 


ETWEEN March 6 and 27, the 

War Production Board and 
the Office of Price Administration 
issued three limitation orders, 
three amendments, one directive, 
one maximum price regulation, 
one rationing order and two mis- 
cellaneous orders, all pertaining 
to new and used typewriters and 
thirteen other types of office ma- 
chines. 

The paralysis that temporarily 
followed the sudden imposition of 
the regulations was rapidly over- 
come. Dealers, manufacturers and 
association officials went into ac- 
tion to secure authentic informa- 
tion and discover means of mak- 
ing adjustments that would per- 
mit carrying on in a program that 
contributes to the all-out war 
effort of the country. 

On March 6, the first order, 
designated L-54, was issued by 
the director of industry opera- 
tions of the War Production 
Board. Its terms were that after 
midnight of March 6, no new 
typewriter could be delivered for 
rental or sale to any consignee 
without express permission of the 
director of industry operations, 
unless the typewriter was actually 
in transit at the time the order 
took effect. Delivery of typewrit- 


ers from one dealer or distributor 
to another was permitted, but 
movement of a machine from a 
manufacturer to a dealer or dis- 
tributor was prohibited. 

Used typewriters were subject 
to substantially the same restric- 
tions except that they could be 
delivered for repairs or returned 
after repairs, and leased typewrit- 
ers could be returned to the lessor. 

The War Production Board 
modified the order on March 7, 
releasing the following from its 
terms: 

1. Used typewriters loaned to 
persons whose own machines were 
undergoing repairs. 

2. Used typewriters transferred 
to any person for the specific 
purpose of taking a civil service 
examination. Upon completion of 
the examination, the amendment 
required immediate return of the 
typewriter to the owner. 

One of the clauses of Limitation 
Order L-54-A, released March 18, 
automatically revoked L-54. The 
“A” order is discussed in detail 
in later paragraphs. 

Supplementary directive 1D, 
delegating authority to ration at 
both wholesale and retail levels 
the sale, transfer or other dis- 
position of all types of used type- 


writers and limited quantities of 
new typewriters, was released by 
Chairman Donald M. Nelson of 
the War Production Board on 
March 6. Two specific exemptions 
from rationing of new typewriters 
were (1) any United States gov- 
ernment agency and (2) any gov- 
ernment agency or person acquir- 
ing typewriters solely for export 
to foreign countries. 


Used Typewriters Rationing 
Program 


The program providing for se- 
verely limited rationing of used 
typewriters, but allowing their un- 
restricted rental, was announced 
by Acting Price Administrator 


John E. Hamm on Saturday, 
March 14. 

Simultaneously, Mr. Hamm 
issued a_ sixty-day temporary 


maximum price regulation (No. 9) 
setting top prices for used type- 
writers and placing a ceiling over 
the rentals that dealers could 
charge for used machines, both 
based on the levels that prevailed 
on March 5. 

Two phases of the rationing 
order (No. 4) were effective im- 
mediately: 

1. Unrestricted rentals, and 

2. Purchase or receipt of used 
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typewriters by manufacturers, 
wholesalers or dealers in type- 
writers; persons engaged in re- 
pairing, reconditioning or rebuild- 
ing used typewriters, and certain 
other technical categories of per- 
sons coming into possession of 
used machines by inheritance or 
judicial process. 

The third phase of the order, 
the actual rationing of used type- 
writers for sale to eligible buyers 
against certified applications 
issued by the same local rationing 
boards that are rationing tires 
and automobiles, does not go into 
effect until April 13. 

In the near future, the WPB is 
expected to allocate for OPA ra- 
tioning some stocks of new type- 
writers outstanding in the hands 
of distributors, dealers and retail 
outlets other than those outlets 
owned by manufacturers. 

Typewriter rationing, according 
to Mr. Hamm, has become neces- 
sary because of WPB plans to con- 
vert as much as possible of the 
typewriter manufacturing indus- 
try’s facilities to the direct pro- 
duction of ordnance parts and 
other important items of war 
eauipment. 

“Typewriter manufacturing 
plants are ideally suited for 
speedy conversion to the produc- 
tion of rifle, pistol and machine- 
gun mechanisms, as well as nu- 
merous other items of essential 
war equipment,” Mr. Hamm 
stated. “The War Production 
Board has begun a study of the 
ways and means of changing over 
to this vital work as much as 
possible of the industry’s capacity. 

“Before April 6 a nation-wide 
inventory will be taken by OPA 
of all new and used typewriters 
in the hands of manufacturers, 
dealers and distributors. The re- 
sults of this survey will be used 
by the War Production Board in 
connection with its plans to 
change over the industry to war 
production and by OPA in decid- 
ing upon any future revisions in 
its used typewriter rationing pro- 
gram.” 

Eligible Purchasers 


According to the rationing 
order, used typewriters, with a few 
technicai exceptions, may be sold 
to or received by only the follow- 
ing categories of users, who first 
must obtain a purchase certificate 
from a local rationing board in 
the area in which the typewriter 
is to be used: 

Prime contractors construct- 
ing military or naval canton- 


ments, shipyards or air-bases, 
and 

Operators of plants, factories 

or shipyards holding the high- 
est priority ratings. Specifically, 
the order puts in this class those 
plants, factories or shipyards 
“70 per cent of whose combined 
billings and accepted, but un- 
billed, orders (whether or not 
production has commenced pur- 
suant to such orders), during 
the three-month period preced- 
ing the month in which the 
application is filed, consisted of 
billings and accepted, but un- 
billed, orders for ships, planes, 
tanks, guns, ammunition, pow- 
der, fire-control apparatus, mili- 
tary or naval optical or com- 
munications equipment, armor 
plate, radiosondes, machine 
tools, lift trucks, welding ma- 
chines, foundry equipment, 
cranes, metal working equip- 
ment, heat treating furnaces, 
or tackle blocks.” 

Even these limited classifica- 
tions of civilian users, when ap- 
plying for purchase certificates, 
must establish to the satisfaction 
of the local rationing board their 
immediate need for used typewrit- 
ers for the efficient conduct of 
their businesses. 

The technical exceptions are 
entitled to acquire used typewrit- 
ers without applying to the local 
rationing board and _ include: 
typewriter manufacturers, whole- 
salers, dealers and repair estab- 
lishments; persons who have 
typewriters out for repair or re- 
conditioning and who are entitled 
to their return, persons coming 
into possession of typewriters 
through judicial process or in- 
heritance, and persons acquiring 
a machine for business purposes 
from a private party owning only 
one typewriter. 

The maximum price regulation, 
which became effective immedi- 
ately, established a ceiling at the 
levels of March 5 over sales of 
used typewriters at wholesale and 
retail and over rental charges. 
Separate maximum prices were 
provided for wholesale and retail 
sales of used typewriters in a 
“rough,” or “as is,” condition; for 
reconditioned machines and for 
rebuilt typewriters. It was pro- 
vided that no rental may be 
charged for a used machine at a 
rate in excess of that which the 
lessor charged for a similar ma- 
chine over a like period on March 
5, 1942. 

On or before the end of its 
sixty-day life, the temporary price 
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ceiling will be superseded by a 
permanent regulation. 

Decision to allow unrestricted 
rentals of used typewriters, Mr. 
Hamm stated, reflects the desire 
of the OPA to make sure that 
defense industries and other users 
engaged in work connected with 
the war (other than those classi- 
fied as eligible purchasers in the 
rationing order) are able to rent 
enough used machines to carry on 
their essential operations, while 
at the same time preserving na- 
tional supplies. 


One Month Rental Period 
Suggested 


“Dealers may well consider the 
advisability of limiting typewriter 
rentals to non-defense users, such 
as banks, real estate firms, insur- 
ance companies, law firms, gen- 
eral retail and merchandise out- 
lets, and the like, to one-month 
periods without any automatic re- 
newal,’ Mr. Hamm = suggested. 
“Thus, if the need of their defense 
customers for typewriters cannot 
be satisfied temporarily because 
machines are out on rental to 
non-defense users, the deficiency 
can be made up as the monthly 
rental periods of the non-defense 
users expire.” 

Mr. Hamm also urged dealers to 
repair and make serviceable every 
machine in their shops no matter 
how old, so that no essential user 
would have to be turned away. 
He further pointed out that the 
rationing order allows private in- 
dividuals possessing one machine 
to sell it to anyone requiring it 
for business purposes. These pri- 
vate sales, he said, should be 
made, wherever possible, to some- 
one who needs the typewriter in 
work connected with the war pro- 
gram. 

The rationing order defines a 
typewriter as “any portable, 
standard, or noiseless type of me- 
chanically or electrically operated 
writing machine, used for writing 
or copying letters, or other docu- 
ments, and does not include tele- 
graphic typewriters, linotype ma- 
chines, monotype machines, or 
Braille machines.” 

No provision was made for the 
sale of used typewriters to federal, 
state or local governments or their 
agencies. Any new machines for 
the federal government were to 
be made available by the WPB. 
State and local governments, of 
course, are free to rent used type- 
writers on the same basis as ordi- 
nary citizens. 

Applications for purchase cer- 
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tificates by eligible buyers to their 
local rationing boards are to be 
made in triplicate on Form R-401, 
which the boards will provide be- 
ginning April 13. If a board is 
satisied as to the applicant’s 
need, it will certify its approval 
on the application and specify the 
number of used typewriters which 
the applicant is eligible to buy. 
The board will retain one copy 
and deliver the two remaining 
copies to the applicant for pres- 
entation to the seller. Upon de- 
livery of the typewriters, the seller 
will retain one copy for his rec- 
ords and forward the other, after 
executing a statement contained 
in the form, to the local rationing 
board. 

The maximum price regulation, 
among other things, specifically 
prohibits a number of practices 
that would have the effect of 
evading the ceiling prices. Among 
these prohibited practices are: de- 
creasing cash discounts, trade-in 
or exchange allowances, rental 
credits on purchases, quantity 
purchase discounts, or allowances 
for or absorption of transporta- 
tion costs as they were on March 
5. Maintenance, repair or over- 
haul charges also were pegged as 
of March 5. 

It was also forbidden to repre- 
sent a “rough,” or “as is,’ ma- 
chine as reconditioned or rebuilt, 
or to sell a reconditioned or re- 
built typewriter as a new machine. 


WPB Has Industry’s Confidence 


The prompt action of the War 
Production Board in amending 
the original typewriter ‘freeze’ 
order to permit, first, repair loans 
and civil service examination 
rentals, and then general rental 
of used machines, has given the 
industry a sense of confidence in 
WPB. When the first order was 
released, many typewriter dealers, 
associations and manufacturers 
wrote and wired the board asking 
that some relief be afforded, par- 
ticularly in the matter of rentals. 
These appeals did not go un- 
heeded, for the restriction was 
lifted within a few days. 

It is important that surplus ma- 
chines be brought into the market 
from every possible source. Type- 
writers and other office machines 
no longer used by their present 
owners should be made available 
for reconditioning or rebuilding. 
To accomplish this to any great 
extent it is necessary to amend 
the order which now permits the 
owner of one typewriter to sell it. 
This makes it impossible for an 








a +L o samiiod \// 

. * 
By Gs 
“SATION > * 


. ew S. 





office which may have one or two 
surplus machines to dispose of 
them to proper channels for re- 
pair and resale. A suggestion has 
been made that such sales might 
be regulated to prevent abuse by 
stipulating that they be limited 
to typewriters over a certain age, 
say five or ten years. It is recog- 
nized that too free an amendment 
to the order might create a vicious 
condition that would defeat its 
own purpose. 


WPB Curtails Production and 
Takes Control of New Type- 
writer Distribution 


Seeking to hasten conversion of 
the typewriter industry to war 
work, the War Production Board 
curtailed production to meet only 
the most essential requirements, 
and assumed control over the dis- 
tribution of all new machines, on 
March 18. 

The program aimed at produc- 
tion during the remainder of this 
year of 325,000 standard and 75,000 
portable typewriters, is tied in 
closely with the rationing plan 
undertaken by the Office of Price 
Administration. The industry’s 
output last year was approxi- 
mately 730,000 standard and 530,- 
000 portable typewriters. 

Typewriters produced under the 
program, embodied in Limitation 
Order L-54-A will be made avail- 
able to the Army and Navy and 
certain other essential govern- 
ment and export uses. Stocks of 
new machines now held by deal- 
ers will be rationed by OPA, and 
civilian users will have to obtain 
machines through OPA. 

The Army and Navy will be al- 
lotted approximately 88 per cent 
of the total number of portable 
machines produced during the 
balance of the year, and about 
68 per cent of the standard ma- 
chines produced. During the pe- 
riod from March 15 to May 31, the 
Army will be permitted to acquire 
27,908 new portable and 53,319 
new standards, and the Navy will 
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be entitled to 7,855 new portables 
and 21,373 new standards. During 
June and during each succeeding 
month, the quotas for the Army 
will be 3,409 portables and 15,172 
standards, and for the Navy, 959 
portables and 6,081 standards. 
Quotas not taken up in any one 
period may be carried over. 

WPB will ration new typewrit- 
ers to other government agencies 
through the Procurement Division 
of the Treasury Department. Spe- 
cial permission must be obtained 
from the director of industry op- 
erations before any government 
agency can obtain a new type- 
writer for export to any foreign 
government under terms of the 
Lend-Lease Act. Ordinary exports 
must have not only the director’s 
approval, but also the approval 
of the Office of Export Control of 
the Board of Economic Warfare. 


Production Schedule Assigned 


In seeking to regulate produc- 
tion so that essential require- 
ments can be met and the type- 
writer industry can at the same 
time convert a large part of its 
facilities quickly to ordnance pro- 
duction, WPB established a pro- 
duction schedule for the period 
March 15 to May 31, and for June. 

Under this schedule the five 
largest manufacturers — Interna- 
tional Business Machines Corpo- 
ration, Remington Rand Inc., 
Royal Typewriter Company, L. C. 
Smith & Corona Typewriters, Inc., 
and Underwood Elliott Fisher 
Company—were required to cut 
their production of standard mod- 
els in the period from March 18 
to May 31, to 25 per cent below 
average monthly sales during 
1941. The Woodstock Typewriter 
Company was to cut its output 
during the same period by 10 per 
cent. 

During June, the five big pro- 
ducers must curtail output by 47 
per cent, and Woodstock by 25 
per cent. The same rates of cur- 
tailment apply to the manufac- 
ture of sets of parts for export, 
but there are no restrictions on 
production of repair parts for 
domestic use. 

Only four concerns — Reming- 
ton, Royal, L. C. Smith & Corona, 
and Underwood — make portable 
typewriters and repair parts for 
them. During the period from the 
date of the order through May, 
production of portables must be 
cut by 64 per cent below average 
monthly sales in 1941, and during 
June the reduction must be 89 
per cent. The same cuts apply 
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to output of sets of parts for ex- 
port. Manufacturers who do not 
produce their quotas during the 
period specified may make up de- 
ficiencies in subsequent periods. 

The production schedule affects 
noiseless and electric types of 
non-portable typewriters, but does 
not place any restrictions on the 
manufacture of specially-built 
machines, such as those having a 
wide carriage and used in ac- 
counting work,* Braille type 
writers and toy typewriters. Nor 
does it apply to telegraphically 
controlled typewriters, linotype 
machines or monotype machines. 


Order L-54 Automatically Revoked 


For purposes of clarifying any 
actions that may have been taken 
under General Limitation Order 
L-54, which “froze” all deliveries 
of new and used typewriters as of 
midnight March 6, WPB issued a 
brief interpretation stating that 
that order likewise did not apply to 
specially designed typewriters,* 
linotype machines, etc. Order L-54 
is automatically revoked by issu- 
ance of the new order, but deliv- 
eries expressly authorized under 
it by WPB may be completed. 

The program provides that de- 
liveries by manufacturers of re- 
pair parts for domestic use to per- 
sons engaged in servicing and 
repairing typewriters must be ap- 
portioned throughout the year, 
and that total deliveries during 
the balance of 1942 must not ex- 
ceed 150 per cent of the dollar 
volume of sales to these persons 
during 1941. Manufacturers must 
deliver a “reasonable supply” to 
persons who entered the repair 
and servicing business for the first 
time this year. 

In arriving at the quotas of 
new standard models for the 
Army and Navy and other gov- 
ernment agencies, WPB ordered 
manufacturers to set aside 48.9 
per cent of their production in 
each quota period for delivery to 
the Army, 19.6 per cent for the 
Navy, and the remaining 31.5 per 
cent for distribution according to 
WPB instructions. Stocks of new 
standard machines now in manu- 
facturers’ hands also must be held 
for WPB rationing. Portable type- 
writers now held by manufactur- 
ers and those to be produced may 
be delivered only to the Army or 
Navy or upon WPB authorization. 

Stocks of new standard and 


*An amendment to L-54-A was issued on 
March 27, extending production and distribution 
restrictions on standard and portable type 
writers to include wide carriage typewriters 
designed for statistical or accounting work. 


portable machines. now held by 
dealers and all imports of new 
typewriters must remain “frozen”’ 
until released under the Office of 
Price Administration’s rationing 
program. This does not apply to 
deliveries to the Army or Navy, 
for which dealers may obtain re- 
placements from manufacturers 





WAR PRODUCTION BOARD’S 
CONVERSION PROGRAM 


All industry is participating 
in the War Production Board’s 
program to convert factory and 
mill facilities to the manufac- 
ture of materials for war. In 
the office equipment and ma- 
chine field, the “freeze,” re- 
striction and rationing regula- 
tions discussed on this and pre- 
ceding pages are parts of the 
organized plan to give our in- 
dustry an opportunity to do its 
part. The rulings now in force 
make it possible for everyone to 
share in the undertaking. New 
orders will be forthcoming. As 
they are released they will be 
published as part of Office Ap- 
pliances Information Service 
Under the Emergency. 





upon presentation of a copy of a 
purchase order dated on or after 
March 18. 

On March 23, the Office of Price 
Administration put a ceiling on 
prices of new typewriters by issu- 
ing a temporary order covering a 
sixty-day period. Prices were 
pegged at the level of March 19. 
In addition to setting maximum 
retail prices, the orders also apply 
to wholesale and manufacturers’ 
prices. 

Two days later OPA announced 
that more than 100,000 new type- 
writers, mostly portables, will be 
released for rationing on April 13. 
The order also broadens the base 
for rationing new and used porta- 
bles to include newspapers, radio 
stations and all civilian defense 
stations, including the Red Cross, 
selective service boards and local 
rationing boards, as well as de- 
fense plants with high priority 
ratings. 


L-54 Limits Office Machines 
Distribution 


Purchases, sales and rentals of 
various types of new office ma- 
chines were ordered halted by the 
War Production Board on March 
14, except to persons possessing a 





OFFICE APPLIANCES 


preference rating of A-9 or higher 
issued on a PD-1A or PD-3A cer- 
tificate. 

The order, L-54B, became effec- 
tive at midnight March 14, and 
will remain in force pending the 
formulation of a general produc- 
tien and distribution program for 
the office machinery industry. It 
does not apply to deliveries of re- 
pair parts nor to purchases, sales 
or rentals of machinery built to a 
customer’s special specifications 
on which assembly began prior 
to midnight. 

Thirteen classes of machinery 
are covered by the distribution 
restrictions: 


1. Accounting and bookkeeping 
machines. 

2. Adding machines. 

3. Addressing machines (in- 
cluding, but not limited to, em- 
bossing machinery for plates.) 

4. Billing and continuous forms 
handling typewriters. 

5. Billing and other forms writ- 
ing machines (except autographic 
registers and manifolders). 

6. Calculating and computing 
machines. 

7. Dictating machines (includ- 
ing, but not limited to, transcrib- 
ing and shaving machines). 

8. Duplicating machines (in- 
cluding, but not limited to, ink 
ribbon, gelatin, offset, spirit, sten- 
cil, reproducing typewriter prin- 
ciple and photographic types; but 
not including photostating ma- 
chines.) 

9. Interoffice communication 
systems and machines. 

10. Punched card tabulating 
and accounting machines. 

11. Shorthand writing ma- 
chines. 

12. Time clock stamps and time 
recording machines. 

13. Wide carriage (eighteen- 
inch or wider) typewriters with 
special inbuilt features designed 
for statistical or accounting work.* 


Under date of March 24, this 
order was amended to exclude 
from its restrictions shorthand 
writing machines and wide car- 
riage typewriters,* numbers 11 
and 13 in the preceding list. The 
amendment also eased the re- 
quirements for the purchase of 
new machines included in the list. 
Originally a purchaser needed an 
A-9 rating or higher, issued on a 
PD-1A or PD-3A certificate. Under 
the modified order, persons may 
make purchases, deliveries or 
rentals on an A-9 or higher rating 
issued on an original PD-1 or 
PD-3 certificate. 
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WEEKLY CLINICS BUILD EFFICIENCY 
General Sales Mectings. Supplemented by Personal Conferences 


clinic in which daily sales 
reports of all the outside men are 
analyzed in detail has proved an 
excellent business builder for the 
Santa Fe Book & Stationery Com- 
pany, Santa Fe, N. M. 

Under the present setup, which 
has brought outstanding sales in- 
creases in commercial stationery 
and office equipment lines, each 
man is required to make a com- 
plete written report of each day’s 
activities. On a duplicate form 
prepared especially for this pur- 
pose, the salesman lists his name, 
the date, the name of every per- 
son he calls on, the amount of 
sale made (if such) and a full 
report of the contact. These re- 
ports, as turned in, are checked 
over daily by Proprietor E. B. 
Healy (who is now serving as 
president of the National Station- 
ers Association) and are analyzed 
in detail once a week. 

Before the weekly sales meeting 
is held, Mr. Healy makes a careful 
analysis of the report on every 
single contact made by each of 
the store’s four outside men. 
Wherever the report indicates that 
some step might have been taken 
which wasn’t taken, he check- 
marks the listing on that contact 
and goes over the matter person- 
ally with the salesman involved. 


A UNIQUE type of weekly sales 


A Single Sales Contact Is 
Dramatized 

Then, for the principal subject 
of discussion in the general sales 
meeting, Mr. Healy selects the re- 
port on one outstanding contact 
of a single salesman—a contact 
that was outstanding from the 
standpoint of sales efficiency or a 
lack of sales efficiency. This con- 
tact is then dramatized as a sub- 
ject of general discussion. First, 
the salesman is asked to give a 
detailed verbal report of just what 
occurred — from the time he 
walked into the prospect’s office 
until he left. Of course this in- 
formation is provided in brief on 
the salesman’s reports but for pur- 
poses of analysis he is asked to 
elaborate, going into every detail 
which might have any bearing on 
the subject. 

If the salesman did a good job 


LUCIUS FLINT 


Tells of System Used by E. B. Healy, 

NSA President and Proprietor of Santa 

Fe Book & Stationery Company, Santa 
Fe, N. M. 


oS 


in this particular instance, the 
methods by which he overcame 
buying opposition and so on are 
readily evident from his report. 
If he failed to make a sale where 
one could probably have been 
made, the other men are usually 
quick to spot the deficiency. The 
other salesmen are asked to offer 
suggestions on additional sales 
steps which could have been taken 
and at the end Mr. Healy sum- 
marizes the consensus of opinion 
on the handling of the whole 
transaction. 

Since the groups are small and 
the salesmen all work together in 
a friendly way, these clinical dis- 
cussions are all considered from a 
helpful standpoint. No matter 
how much a man’s presentation is 
picked to pieces, he doesn’t resent 
it because he knows the sugges- 
tions made are for his benefit. 
And next time he’ll probably be 
taking another man apart just as 
the others did him. 

Since the time allotted for sales 
meetings of this type doesn’t per- 
mit complete verbal analysis of 
every individual contact by each 


of the salesmen, Mr. Healy does 
this work in personal conferences 
with the individuals. In these 
personal discussions, Mr. Healy’s 
first interest is always the matter 
of how the salesman was received 
originally. From this information 
he is able to get an idea of the 
general status of the store from 
the standpoint of customer opin- 
ion—and at the same time to 
check the salesman’s ability in 
making the proper approach. 
From the further report of the 
conversation between the sales- 
man and prospect, Mr. Healy is 
able to check the salesman’s 
strong and weak points—how well 
he knows his merchandise, wheth- 
er or not he took every oppor- 
tunity to suggest additional and 
related items and so on. Then, 
where it might have been impos- 
sible for a salesman to know a 
certain background regarding the 
account, Mr. Healy is often able to 
offer suggestions which will pro- 
duce results on the next call. 

By analyzing each actual con- 
tact in this detailed manner, Mr. 
Healy is able to discover quickly 
where a salesman needs help. If 
it develops that a man usually has 
trouble in making the approach, 
Mr. Healy will sometimes go out 
with him on calls and observe in 
actual practice just how he makes 
the approach, determining from 
this observation what changes 
should be made. 
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Reduced Reproduction of Simple Form Used by Santa Fe Book & Stationery Company 

Salesmen to Record Daily Activities. These forms are stencil duplicated on 812 by 

11 sheets, punched for a three ring binder. There are twenty-one spaces for 
reports of calls. 
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Facts and factor 





What Will Replace Typewriters ? 
0s. AIL Lost? Has the Ship Sunk? 


A thousand salesmen are asking these questions. 
Business MUST go on! (At war tempo.) 


Writing MUST be done! 
How then will it be done? 


A salesman should quickly adjust himself to earn a living by whatever 
means is and must be found as a substitute for the machines he would 
normally have to sell, setting his mark at his usual income. 


Is it pen and ink? 


Is it overhauls of old machines ? 

If a man will overhaul or have overhauled one old machine for each 
new one he would have sold he should arrange to earn the same approxi- 
mate amount he would have made by selling a new machine to the same 
customer, had he one to sell. 

There is bound to be a spectacular period of readjustment and transition 
from the old process of selling new typewriters to whatever new process 
is needed to meet the necessary demands that are sure to appear. 

The men who have made the selling of typewriters their life profession 
and propose to see it through may well keep their feet on the ground and 
meet each new challenge with a counter attack. They will make money. 


EARL CORNELIUS 


L. C. Smith & Corona Typewriters, Inc., 


Chicago, [1]. 


THREE STAR SPECIALS 


HREE-in-One Sales, Ensemble 

Typewriter Selling, or Three 
Star Specials like those Three Star 
Finals sold in volume by the 
newsie of .an afternoon, represent 
clever merchandising technique of 
the astute typewriter and office 
appliance house which aims at 
three sales where only one nor- 
mally grows. Moreover, such well- 
Selected “specials” or specialties 
naturally go or grow together. 
They afford at this time new feat- 
ures for those who would increase 
turnover and turn their “V” into 
a “V” for Volume. 

In the case of Kershaw’s, known 
as “typewriter specialists” at 612 
Sprague avenue, Spokane, Wash., 
the firm’s three specialties form 
as natural an affinity as a three- 
leafed clover, being typewriter, 
typewriter table, and typewriter 
chair—three essentials for proper 
typing, grouped for quick unit 
sales. 

Aimed at new markets—people 
who may use such business equip- 
ment or modern social necessities 


By C. M. LITTELJOHN 


i] 


in the home as well as offices 
the three units are brought to- 
gether to form one whole. Al- 
though the whole has never been 
equal to the sum of its parts, in 
Kershaw’s merchandising the lat- 
ter represents a substantial saving 
when the markup for each is set 
side by side in its advertising. 
Such ensembles therefore as that 
of Kershaw’s have impelling power 
to attract customers and augment 
sales of typewriters as well as 
accessories in the office appliance 
field. 

Many things come in threes. 
This number, for some strange 
reason, seems to represent a com- 
plement, almost as entire and sig- 
nificant as red, white and blue. 
There is surely strength in num- 
bers, and when the number is 


three, there is something about 
this particular numeral that is 
well-nigh mystic, exerting some 
merchandising magic as it were. 
One, two, three!, counts the 
starter. Everywhere it seems a 
unit, forming a complete set of 
various commodities or articles 
a comprehensive sufficiency. 

The special three-in-one unit, 
aimed at greater turnover and 
volume, included portable type- 
writer, along with such accessories 
as a light but substantial table, 
especially built for holding a small 
typewriter and an equally light 
and durable typewriter chair 
veritably a typing trilogy. 

As graphically depicted in its 
sales promotion, the three well- 
chosen pieces had every appear- 
ance of thoroughly belonging to- 
gether—blending easily into the 
ensemble. And who would want 
to separate them when the indi- 
vidual prices of each were men- 
tioned alongside the total amount 
for the three that was so much 
less than buying them separately? 
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GOOD NAME—GOOD SLOGAN—GOOD 
FRONT 


By J. E. TUFFT 
° 





~< 


D. GLOSSMAN, formerly con- 
ws nected with the personnel de- 
partment of Remington Rand 
Inc., Los Angeles, who opened his 
own store at 5218 Wilshire boule- 
vard some months ago and who 
now has several typewriter and 
general office supply salesmen on 
the job, states that when he 
started his own store he was de- 
termined upon three things—a 
good name, a good slogan, and a 
good front. 

For the name he chose Type- 
writeria. He reports that this 
name has attracted plenty of at- 
tention and has won him a great 
deal of free publicity. The name 
is on a white background in black 
letters and extends all the way 
across the front. It is a different 
name from any in use in this 
area, for most places are called 
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A White Background for Displays and Signs Gives the Front of the Typewriteria 
Store a Lot of Impression Value. Proprietor Glossman says that this dress up has 
proven really effective. 


“exchanges,” “companies,” or per- 
haps just carry the name of the 
leading machine handled. 

Mr. Glossman’s slogan, used on 
his windows and on all his station- 
ery and printed matter as well as 
in his newspaper advertisements 
was suggested somewhat by the 
Western Telegraph Union’s slogan, 
“Don’t Write—TELEGRAPH.” Mr. 


Glossman’s slogan is, “Don’t Just 
Write —— TYPEWRITE!” The first 
three words, “Don’t just write—” 
are really in script, while the last 
word, “TYPEWRITE!” is in real 
typewriter type. 

The accompanying picture shows 
the front. Plenty of white with 
small pane French windows for 
the display window backgrounds, 


is very conspicuous. White forms 
a good background for black type- 
writers and black adding ma- 
chines, Mr. Glossman explains. 

The store is located near one of 
the business intersections on Wil- 
shire boulevard. 

Here’s another idea—Mr. Gloss- 
man uses an eraser shield for his 
business card. That clicks also. 


LITTLE BIOGRAPHIES OF OFFICE APPLIANCE MEN 
WHO WENT TO LAW 
By Norris L. Hayward 
THE CROOKED CASHIER 
Ce HE firm of Hay and Barter is dissolved,” Mr. Hay announced, “and I’m continuing the 
office appliance business at the old stand.” 

“And, I hope you'll see your way clear to continue doing business with our bank,” the 
president of the Brick Bank suggested. 

“Yes, I’m going to continue on my own, and I’d like to bank with you, but there are a 
few outstanding difficulties between Barter and me. I claim he owes me $3,000 and he thinks 
I owe him $4,000,” Mr. Hay explained. 

“Well, that is up to you and your former partner, but I hope you won’t have any 
trouble over it.” 

“Yes, quite true, but you know that Barter is also cashier of your bank, and I’m much 
afraid if I deposit any money here he'll try to transfer it to his own account and pocket,” 
Mr. Hay demurred. 

“Don’t let that worry you. I’m running this bank, and I can assure you that nothing 
like that'll ever happen and that any money you deposit here will be yours and yours alone— 
till you check it out, of course.” 

“On your say-so, then, I’m depositing $4,000 today and I'll issue a check to the Ajax 
Appliance Company for $3,700 to cover my last order,” said Mr. Hay. 

Ten days later the Ajax check arrived at the Brick Bank, and was stamped “no funds.” 
And there were no funds for the good and sufficient reason that Mr. Hay’s $4,000 deposit 
had been transferred to the cashier’s account. 

"Now, where do I stand, and what can I do about it?” Mr. Hay asked his attorney. 

"You can raise the money some way, pay the Ajax Company and keep your credit good, 
and then sue the Brick Bank for the deposit,” the attorney suggested. 

"Hop to it,’ Mr. Hay ordered, and the Texas Court of Civil Appeals decided in his favor. 

“The bank is in good conscience and on its express agreement liable for the money. 
Persuasion was used to obtain the deposit, as Mr. Hay felt reluctant to place it in the bank 
and did so only on the express agreement of the bank not to permit Mr. Barter to appropriate 
it. The cashier at the time was not a partner and had no right to or interest in the deposit, 
and the bank was fully informed of that fact,” the Court said. 
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MERCHANDISING SAFE EQUIPMENT 


A Brich But. Pointed Discussion of Effective Sales 
Approaches. for This Jype of “Durable Goods” 


ERCHANDISING safes, as 

well as vaults and vault 
doors, requires a particular selling 
approach, quite different from the 
merchandising of usual products 
found in an office equipment re- 
tail store. Of course, safes have 
been known to be sold by sales- 
men during their routine outside 
calls, as well as to buyers coming 
into the store. However, a real 
volume in these products can only 
be accomplished through special 
merchandising plans directed to 
the buyer at a particular, psycho- 
logical time when the need for 
them is brought home through a 
variety of situations. 

Our daily newspapers provide 
the best leads for prospects on 
safes, vaults and the so-called 
“safe type” of files. We watch, as 
I am sure many other live dealers 
do, all news items pertaining to 
robberies, fires, enlargement of 
plants and offices, new organiza- 
tions coming into our city, as well 
as notices of new buildings to be 
erected. These are followed up by 
personal calls, and the prospects 
are kept informed with direct mail 
periodically until a purchase is 
made, either from our institution 
or from someone else. Our safe 
manufacturer supplies us with 
very timely circulars, illustrating 
recent major fires, as well as ad- 
ditional news of losses as a result 


By J. KENFIELD MORLEY 


Merchandising Manager, 
Office Equipment Company, 
Louisville, Ky. 


o 


of robberies from unprotected 
places. 

I cannot over-emphasize the im- 
portance of this type of follow-up, 
as it provides the highest per- 
centage of sales at the lowest per- 
centage of cost. 

The replacement business so far 
as safes and vaults are concerned, 
is obviously limited. The _ best 





MR. MORLEY 


chance of selling this type of 
equipment is at the beginning, or 
at a time when expansion makes 
it necessary for replacement with 
larger units or the purchase of ad- 
ditional equipment. 


A Special Market 


Occasionally, a special situation 
arises, as in the case last year 
when the government began to 
issue contracts on defense work 
and required the contractors to 
provide a safe place for this im- 
portant and confidential material. 
Many organizations had no facili- 
ties to handle this unexpected vol- 
ume of paper work and were 
forced to purchase many new fire- 
proof files, safes and vaults to 
take care of the emergency. 

We also subscribe to a weekly, 
“Builders’ Bulletin,” which pro- 
vides a record of all building con- 
tracts awarded for the week in 
our community, the type of struc- 
ture to be erected and its approxi- 
mate cost. These, of course, are 
followed up immediately, and the 
same procedure as mentioned in 
the first paragraph is followed 
through. Architects as well as 
contractors throughout our entire 
city are circularized periodically, 
as they are very often responsible 
for the purchase of vaults and 
vault doors as a part of their con- 
tract with their clients 
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BUSINESS BUILDERS 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 


CONFIDENCE ... COURAGE... 
COOPERATION 


N office outfitter from that 
grand old American metro- 

polis of Philadelphia suggests that 
we make a tradition of the 
monthly OF FICE FURNITURE 
PEPPER-UPPER as a lead-off 
stimulant; and he most construc- 
tively sends a copy of a favorite 
clipping from his notebook. He 
credits it to original appearance 
quite some cime ago in that perky 


house organ, The Rust Craft 
Rustler ... we quote: 
Carelessness 


Adds to your troubles. 

Subtracts from your earnings. 

Multiplies your aches and 
pains. 

Takes interest from your 
work. 

Discounts your chances. 

Divides your thoughts. 

Lessens your chances for suc- 
cess. 

Cancel me—and I add to your 

H-A-P-P-I-N-E-S-S! 

a * * 

Last month we welcomed a most 
sparkling letter from a former 
private secretary to a prominent 
office furniture executive. While 
she has now entered another field 
of library research, she _ states 
that each month she reads OFFIcE 
APPLIANCES with avidity from 
cover to cover. Several years ago 
at a National Stationers Associa- 
tion convention she noted in her 
blue book of facts worth remem- 
bering these comments of the 
illustrious Professor Paul W. Ivey: 

“Cultivate flexible minds. Keep 
your minds open for new IDEAS.” 

“Emphasize service—not price.” 

“Get the idea that every time 
you are calling on a prospect you 
are definitely benefiting him.” 

“Think in terms of the cus- 
tomer; not yourself.” 

“Analyze the market first — 
know to whom you want to sell— 
know what they need—and sell 
them.” 

“Educate your prospects to 
think; and think in terms of bet- 
ter merchandise.” 

“There are three things to sales- 
manship. First: know your mar- 


ket. Second: know your goods. 
Third: make the customer picture 
himself using your goods.” 

“Blend your mind with that of 
your customer—know what your 
customer wants.” 

“Grade the degree to which the 
people in your community are 
sold—and then sell them the rest 
of the way.” 

“SALESMANSHIP IS A WEAR- 
ING DOWN PROCESS — THE 
MORE CALLS THE MORE SOLD 
THE PROSPECT IS.” 


* * * 


Space does not make possible 
even a fraction of the air mail 
avalanche of replies to our last 
month’s key query on BETTER 
OFFICE FURNITURE WINDOWS 
AND POINT OF SALE INTERIOR 
DISPLAYS but contributions not 
in type this month will have defi- 
nite inclusion in BUSINESS 
BUILDERS soon. Here are some 
typical offerings: 

“Our merchandise manager has 
this under his glass desk top: 
‘ONE IDEA AT A TIME’—Test 
your window displays with the 
question, ‘Does it show clearly the 
main idea I wish people to get?’ 
People will not spend time trying 
to figure out the point of a dis- 
play. Build each display so the 
main idea will be clear at a 


glance.” 
A Southern California office 
furniture department manager 


wants us to tell you to read for 
yourselves a new book, SELLING 
THROUGH THE WINDOW, pub- 
lished by The Studio Publications, 
Inc., 381 Fourth avenue, New York 
City. We print two of his cita- 
tions from this text: ‘The store 
window is the great picture gal- 
lery of the store itself, like a film 
travel story, ever unfolding some 
new delight, ever ushering the 
passerby into the joys and pros- 
pects of a new season.” ... “The 
window has a powerful advertis- 
ing quality because it has the 
goods at hand and the potential 
purchaser at the door.” Wrote 
C. W. Hamilton, advertising men- 


tor of The Globe-Wernicke Co., 


“NOW, in every window devote 
some part to attractively featur- 
ing U. S. savings bonds and 
stamps” ...and just today Harry 
B. Gorline of the western sales 
staff of this same institution gave 
us these terse display comments, 
“Put human interest into dis- 


plays. . . . Group merchandise; 
don’t scatter it. ... Plan displays 
ahead.” 
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You've noticed as we have sev- 
eral sizable and noteworthy office 
furniture installations by the 
Northwestern Furniture Company 
of Milwaukee, Wisc. Several years 
ago on a factory trip, I was urged 
by many factory officials and mid- 
west store executives to visit Mil- 
waukee and C. A. Netzhammer of 
this organization. This I did, and 
he most generously gave of his 
time to discuss his sales and mer- 
chandising plans and methods. 
We are hopeful he will take a mo- - 
ment or so from his busy work- 
day schedule and honor BUSI- 
NESS BUILDERS with his pres- 
ence on this page. I recall one 
cardinal selling triad he then em- 
phasized, when he said, “In sell- 
ing, demonstrate, Demonstrate, 
DEMONSTRATE!” 

* + « 

A word about the April “?” of 
the month .. . it is most intrigu- 
ing; and we know it will induce 
a flood of response ... it comes 
from an office furniture man, who 
has won his knowledge and ex- 
perience spurs with a continued 
service started prior to and inter- 
rupted only by World WarIl... 
concisely he puts it, when he 
states, ask ’em this; no, better 
yet, have ’em tell the readers of 
BUSINESS BUILDERS THIS: 

“It helped me; perhaps—IT 
WILL HELP YOU!” . there 
you have it; take it away... 
the wide circulation of OFFICE 
APPLIANCES is yours . . . remember 
if we have not room to print all 
the answers to any month’s 
queries or lead statement, we will 
feature them as soon as possible. 
WHILE YOU HAVE THE 
THOUGHT IN MIND, mind the 
thought, write the thought to Box 
2153, Spokane, Washington, Care 
of Shaw & Borden Company. 

*” * * 

This is the time to heed the 
forceful fact the editor of The 
Fritz-Cross magazine, SERVICE, 
once penned, “The Value of an 
idea is in direct ratio to the use 
that’s made of it.” . . . and heed- 
ing it and using it, be most thank- 
ful you are a _ right-thinking, 
right-acting AMERICAN, glad to 
consistently BUY, BUILD, WORK, 
DEFEND and SERVE so that you 
can function cheerfully and effec- 
tively with your share of needed 
tax money for our government. 

Ralph B. Ortel 
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ABOVE.—GUNLOCKE CHAIR INSTALLA- 
TION IN A BEAUTIFUL SETTING.—These 
chairs and other equipment of the W. H. 
Gunlocke Chair Company, Wayland, N. Y., 
were recently installed in the offices of the 
Lubbock (Tex.) General Hospital. (Left) 
Large and modern waiting room where the 
chairs match in dignity with the panelled 
walls and glass brick windows. (Right) 
An executive office of the Texas hospital 
completed with the same grace and dignity 
as that of the general waiting room. In- 
stallation made by The Baker Company, 
Lubbock, Tex. 


GENERAL FIREPROOFING “GOES TO 
PRESS!""—The General Fireproofing Com- 
pany, Youngstown, Ohio, played a stellar 
role when the Miami Herald, well-known 
Miami, Fla., newspaper undertook and 
completed a move into new quarters as 
part of a $650,000 expansion program. 
General Fireproofing was called upon to 
furnish the news plant with regular office 
and other types of equipment which are 
used only in newspaper offices. The job 
was completed by Momand & Miller, Miami 
GF dealers, and William C. Holt, the Gen- 
eral Fireproofing district manager. 


AT LEFT, TOP—Type of furniture never 
seen except in the newsrooms of a modern 
newspaper. Here is shown the copy desk 
(horseshoe-shaped unit with “slot” for chief 
copyreader) where all newspaper copy is 
read, edited and corrected and given ap- 
propriate headlines before being sent (gen- 
erally by pneumatic tube) to the composing 
room below. 


AT LEFT, CENTER—The Miami Herald's 

classified telephone department where a 

corps of girl workers spend many hours 

each day taking “ads’ from the paper's 
classified customers. 


AT LEFT, BOTTOM—Working side of the 
business office of the Herald with a large 
battery of General Fireproofing files has 
been installed and is in use. This equip- 
ment differs greatly from that of the edi- 
torial department in that it is more in line 
with materials used in offices of every 
industry. 





LEOPOLD FURNITURE ON PARADE. 

Shown here is a fine office furniture in- 
stallation of Leopold Company products, 
made by Horder’s Inc., Chicago, for the 
Rollins Burdick Hunter Company, also of 
Chicago. (Top) An executive office con- 
taining a beautiful matched suite designed 
to harmonize perfectly with the balance of 
the furnishings, including light carpet and 
walls, venetian blinds and drapes. (Lower) 
The general office of the firm with three 
long rows of desks in view. Many more 
are out of range of the camera or are 

hidden by dividing partitions. 


SHAW-WALKER SUBJECT INDEX- 

ING IN USE IN THE PAINT FIN- 

ISHES DIVISION OF E. I. DUPONT 
DE NEMOURS & COMPANY. 











A scientific analysis of duPont's in- 
tricate filing problem by trained 
Shaw-Walker record consultants, 
plus a careful installation brought 
about a savings of many hours for 
executives, department heads, re- 
search men and others who use the 
files for reference purposes. The 
system was installed by C. R. John- 
son of the Shaw-Walker Philadel- 
phia office. 


MORE AUTOMATIC FILES FOR ILLINOIS. 

This large battery of Automatic, 12- 
drawer files was photographed in the 
plant of the Automatic File & Index Com- 
pany at Green Bay, Wis., before being 
shipped to State of Illinois department of 
labor, division of placement and employ- 
ment compensation. There are sixty-three 

files in this battery. 
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EDITORIAL 


This Industry's Dual Role 


@@ WHEN the service flag of American indus- 
tries is given its imaginary display, two stars will 
be there to represent the dual capacity in which 
the office equipment industry served the cause 
of democracy in its hour of need. 

One star for its superb performance in pro- 
ducing the tremendous quantities of office ma- 
chines, equipment, systems, and supplies which 
were essential to the preparation and develop- 
ment and operation of: our national defense 
program; our war industries; and our armed 
forces—in all their multiple phases. 

A second star for converting many of this 
industry’s own factories and manufacturing 
facilities to production of actual military equip- 
ment. It is true that many consumer-goods in- 
dustries are now being shifted to war work in 
the great conversion program under way. But 
the office equipment industry had the privilege 
and distinction of serving in the front line of 
the nation’s defense prior to undertaking its 
second big job. Now its members will strive to 
serve at both tasks for the duration. 

In the past month announcement was made 
of sharp curtailment in scheduled production of 
typewriters and other office machines. And with 
this came the news of plans for conversion of 
certain plants to the manufacture of war mate- 
rials. The tools and machinery and skilled 
mechanics that have lead the world in produc- 
tion of typewriters, adding and calculating ma- 
chines, statistical and other office machines will 
be adapted to making aviation instruments, 
fuses, machine gun parts, and other military 
needs. ‘These plants will augment the list of 
other divisions of the office equipment and sup- 
ply industry which have been engaged in war 
production for some time. All branches of the 
industry, in fact, are contributing either directly 
or indirectly. 

“Freezing” and rationing orders covering 
typewriters and a wide variety of office machines 
were linked to the conversion announcement re- 
leased in the memorable month of March. While 
the resulting dislocation of the office machine 
industry imposes severe problems upon both the 
manufacturers and distributors, it should be 
said that this in no way represents government 
discrimination. 

Obviously, the War Production Board, in con- 
sidering the conversion of typewriter plant 
facilities, took account of the indispensability 
of typewriters to fill replacement and expansion 
needs. The production of new machines must 


be curtailed, but, nevertheless, business and 
government cannot get along without these 
writing instruments. 

It is significant, therefore, that the high 
serviceability of used machines, particularly re- 
builts, makes possible relying to a large extent 
upon them to meet future requirements. In 
consequence, “freezing” and rationing orders 
have also been applied to the sale of used type- 
writers. The typewriter industry seems to be 
one of the very few industries affected by ration- 
ing orders on their used products as well as on 
the new ones. 

Although production of new machines will be 
curtailed, the manufacturers will be permitted 
to continue making parts and sell up to 150 per- 
cent of their normal output of parts for use in 
the repair and continued rebuilding of machines. 

All these provisions constitute further indi- 
cation of the essential character of the “tools 
of management” which are produced by the 
office equipment industry. Inclusion of the office 
machine branch in the conversion program ac- 
cords to this industry a new recognition of its 
inherent potential productiveness. As its per- 
formance increases, the government and the 
general public will learn more about its real 
importance. 

Members of the office equipment industry 
may well regard with a deep sense of pride their 
dual role in America’s gigantic Victory drive. 
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Regional Meetings’ Record Attendance 


& STATIONERS are more interested than ever 
in the N. S. A. annual district meetings, if the 
March conferences of record-breaking attendance 
in St. Paul, Kansas City, and Denver are a cri- 
terion for the whole country. Many new faces 
were present. Entertainment was minimized. 
There was full participation in the wartime dis- 
cussions, beginning with the first days and con- 
tinuing through the closing sessions. Dealers are 
urged to attend the other meetings to come. 


* 





Salesmen As Service Men 


#¢ A GOLDEN opportunity now prevails for 
qualified dealer salesmen to function more than 
ever as service men to their customers and pros- 
pects. The present demand for full efficiency in 
every business calls for correction of office condi- 
tions and procedures which prevent the econom- 
ical achievement of increased work output. In 
many Offices faulty layouts, arrangements, rou- 
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tines, systems, and unsuitable equipment were 
tolerated through the depression years. But under 
the pressure requirements of today these condi- 
tions prove severe handicaps to satisfactory per- 


HERE AND THERE 


BROKEN ARM CAN'T KEEP 

FOSTER FROM WORKING 
When W. H. Foster, chairman of 
the board of The General Fireproof- 


ing Company, decides to gc 





ICE CAN'T BLITZ FOSTER.—No mat- 
ter how burning the desire to dish 
out one, there were no left hooks 
for W. H. Foster until the sling and 
cast came off and the fractured left 
arm was given a chance to heal 
completely. The injury was sustained 
by a fall on ice. 
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back of a noble steed while Mr. 
Cohen was delivering papers aboard 
another animal. The inevitable result 
was an exciting horse race which 
Mr. Cohen won; the victory turning 
to dismay when a policeman arrested 
him for speeding. 

But the story has a happy ending. 
A kind judge, wise in the ways of 
boys, fined the race winner $20— 
refunding the fine a short time later. 





CATCHES TROUT TO END ALL 
TROUT—THIS SEASON! 

When Allen F. McNally, salesman 
for the Pacific Desk Company in Los 
Angeles, went fishing at Malibu 
Beach, Calif., he expected to take 
fish but not any prize-winners. That 
however, is where he erred, because 
when he landed a beautiful steelhead 
trout he was amazed to find it 
weighed 9!/, pounds and measured 
29 inches. 

Although Mr. McNally took thi: 





HERE’S THE SEASON’S BIGGEST 
STEELHEAD.—Shown here is Allen 
McNally proudly displaying the big- 
gest steelhead trout taken during the 
season recently closed. The 9!/,- 
pound fish was not only the largest 
taken this season, but broke a record 
in Southern California of some ten 
years’ standing. 


ual fish last January he did not 
announce the fact until the seasor 
osed because he believed (and was 
quite right) that he had nailed the 
biggest fish likely to be taken before 


ext year. 





HICKERSON IS HONOLULU 
"COP" FOR DURATION 
rank Hickerson, sales manager ot 

Alexander Brothers, Honolulu, is d 
ing his bit in the Hawaiian city 
newly-appointed member of the 
ice Reserves. He is shown here 
the uniform which distinquishe 
reserve force from the reauler 


rtTmNentT men 
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formance of executives and workers. Hence, the 
time is right for putting these offices on an effi- 
cient basis; intelligent aid in which will be wel- 
comed by many managers. 


Mr. Hickerson has been con- 
nected with the industry for thirty 
years. He was manager at Sacra- 
mento, Calif., for the Underwood 





MR. HICKERSON IN HIS UNIFORM 


Elliott Fisher Company, and later 
represented the same firm in Manila, 
P. |. He has been with Alexander 
Brothers for more than two years. 





THE WINNER 
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“POP” KIMBALL SCORES ANOTHER 
ROUND. —J. N. “Pop” Kimball on 
February 26 celebrated another birth- 
day (his eighty-seventh) and as in 
previous years did so by sending 
out another clever birthday card to 
his friends. This time the card 
showed “Pop” being awarded the 
eighty-seventh decision by Father 
Time while his opponent (the year 
1941) is listening to the birdies. Mr. 
Kimball resides at 453 East 14lst 
street, New York City, and is well 
remembered as a manager of typing 
speed contests, a job he began back 
in 1905. 




















Office Appliances 


INFORMATION SERVICE UNDER THE EMERGENCY 
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(The orders “freezing” sales, rationing distribution and restricting manufacture 
of typewriters and other office machines are presented on pages 11, 12 and 13.) 


MANUFACTURERS’ EXCISE TAX ON BUSINESS 
MACHINES NOT AFFECTED BY “FREEZE” 

In the wake of the “freeze” and rationing orders of 
the past month applying to certain office machines, 
questions arose as to the effect of these orders on 
the manufacturers’ excise tax on business and store 
machines. 

The question was raised by manufacturers as to 
whether the excise tax procedure permits a refund 
of the excise tax paid on taxable business or store 
machines sold by the manufacturer, producer, or im- 
porter thereof in case of restricted sales or “freezing” 
orders issued by the Office of Price Control of the 
War Production Board. 

In answering this the Bureau of Internal Revenue 
said the fact that the WPB “froze” the sales on these 
machines would not have any bearing on the tax. 

The tax is a sales tax when sold by the manufac- 
turer. When an article is sold by the manufacturer, 
producer, or importer, the tax attaches. Therefore, 
if the article is “frozen” or restrictions are placed on 
its sale by dealers or distributors no tax credit may 
be taken by the manufacturer unless the sale is re- 
scinded and the article returned to the manufacturer 
prior to use or resale. 

Another question logically follows: Assuming that 
the machine is returned to the manufacturer and the 
original sale rescinded, would the subsequent sale be 
taxable? The Bureau declared that the subsequent 
sale would be taxable. 

The rescission of a sale of a machine affected by a 
“freezing” or rationing order should be reported to 
the War Production Board, since the Bureau of In- 
ternal Revenue exercises no jurisdiction over rescind- 
ing sales of articles affected by orders issued by the 
WPB. 
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FEDERAL SPECIFICATIONS COMMITTEE ISSUES 
LIST FOR OFFICE EQUIPMENT 

In the interest of conservation of strategic mate- 
rials, requirements have been lessened and other ma- 
terials substituted for many kinds of office equipment 
and supplies, according to the recommendations of 
the Federal Specifications Executive Committee of 
the Treasury Department Procurement Division, re- 
leased early in March. These specifications, of course, 
apply only to government purchases. 

Savings have been effected in changed requirements 
for guide cards; sponge-rubber chair cushions; steel 
desks; paper and pencils; waste paper baskets; type- 
writer, computing machine and recording machine 
ribbons; scissors and shears; wire paper clips; brass 
paper fasteners; office pins; automatic numbering 
machines, hand-operated and lever type; pen or 
pencil racks. 

Office pins, brass paper fasteners and wire paper 
clips will use steel, treated to produce a corrosion- 
resistant finish. Numbering machines will not use 
nickel plate or chromium plate or phenolic composi- 
tions. Paint and enamel finishes will be used in the 
lever type. 

Other savings are effected by having fewer sizes 
and grades, and by substituting other materials. Such 
substitutions include cotton, felt and wool, instead of 
rubber, in chair cushions; wood for steel in office 
desks; fiber for metal in waste baskets; gun-metal 


finish or suitable metallic plating for chromium or 
nickel plate in scissors and shears. 
Changes were made in the thread count in warp 
and filling required for ribbons, and various changes 
were made in size, type, thickness, and color of paper. 
Even the lead pencil was made to do its part, and in 
the process lost its metal tip. Erasers may be made 
of any suitable material to save rubber and rubber 


substitute. 
he) 


GENERAL LICENSE PROVISIONS FOR OFFICE 
APPLIANCES TIGHTENED 

As a result of the recent limitation order of the War 
Production Board, the Office of Export Control noti- 
fied collectors of customs that effective from mid- 
night, March 6, 1942, all office appliances and parts 
listed on page 55 of Commerce Department Schedule 
B under number 7752 through 7779 may be exported 
under general license only to Canada (G-1), Great 
Britain and Northern Ireland (G-2), Newfoundland 
(G-47), Greenland (G-61), and Iceland (G-62). 

These machines have been exportable under gen- 
eral license to Group K countries, but individual li- 
censes became necessary on and after March 6 for 
shipments to all destinations other than the five 
listed above. 

For the convenience of holders of Comprehensive 
Export Control Schedule No. 5, the list of office ap- 
pliances and parts is the same as that shown on page 
42 under the heading “Machinery-Office Appliances,” 
with the addition of Cash Register Parts (Schedule 
B No. 7767), shown on page 9. 


o 
NEW COMMERCE UNIT SERVES SMALL BUSINESS 

The Small Business Unit, set up recently in the 
Department of Commerce, serves as a clearing house 
of information for small business and as a coordinat- 
ing agency for activities currently being carried on 
in behalf of small business, according to a recent 
issue of Domestic Commerce, published by the U. S. 
Department of Commerce. This unit is vitally inter- 
ested in the matter of inventories, buying policies, 
and the relations between manufacturers, wholesalers, 
retailers, and the public. 

Where supplies are short, the wholesaler is likely 
to restrict his sales to his best and most loyal cus- 
tomers, and retailers are likely to do the same with 
their customers. As a result, some customers will be 
deprived of necessities, and others will have a supply 
beyond their immediate needs. Any attempt to win 
a quick advantage over competitors by stocking up 
with more than one’s share of the available supply 
is going to aggravate the dislocation of our economic 
distributive system. Shortages will be overempha- 
sized, and price increases will tend to get out of hand. 
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PETROLEUM INDUSTRY ASSIGNED AN A-10 
RATING FOR OFFICE SUPPLIES 

Office supplies have been included in the list of 
things to which a preference rating may be extended 
by the various branches of the petroleum industry 
under the terms of the amended order P-98 which 
was issued on March 14 by the Director of Industry 
Operations. Subject to certain restrictions of the 
order, a rating of A-10 may now be assigned by petro- 
leum enterprises to orders for office supplies. The 
order as amended is extended to May 15, 1942. 
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TYPEWRITER INDUSTRY ADVISORY COMMITTEE 


Early in February the Typewriter Manufacturing 
Industry Committee was formed for the purpose of 
conferring and cooperating with W. P. B. officials. 
Several meetings have been held, out of which has 
come conversion order L-54-a, referred to in detail 
on pages 11 and 12 of this issue. Members of the 
committee are as follows: 

Major F. W. Nichol, International Business Ma- 
chines Corporation, New York, N. Y.; B. O. Reuther, 
Remington Rand Inc., Buffalo, N. Y.; M. V Miller, 
Royal Typewriter Company, New York, N. Y.; W. H. 
Davidson, L. C. Smith & Corona Typewriters, Inc., 
Syracuse, N. Y.; L. C. Stowell, Underwood Elliott 
Fisher Company, and J. Sears, Woodstock Typewriter 
Company, Woodstock, Il. 


MURRAY BILL TO AID SMALL BUSINESS 


After several weeks of hearings the revised bill to 
aid small business, originally proposed by Senator 
Murray of Montana, was reported out of committee, 
according to Printers’ Ink for March 13. Also in its 
revised form it was approved by Donald Nelson. 
Amendments added to the original bill changed a 
plan of creating a special division of small business 
which might have divided Mr. Nelson’s authority. In- 
stead, the bill now contemplates creation under WPB 
of a special deputy charged with full responsibility 
for the relation of small business to the war effort, 
this deputy to be accountable only to Mr. Nelson. A 
$100,000,000 Small Plans Corporation to help small 
business convert would be formed. Mr. Nelson would 
head it; the deputy and three others to be appointed 
would be its directors. ° 


P-68 GIVES IRON AND STEEL PRODUCERS AN A-10 
FOR OFFICE SUPPLIES 


The amendment to Preference Order P-68 puts the 
producers of iron and steel on the same level with 
the rest of America’s producers. Under P-100, a gen- 
eral repair and maintenance order, producers are 
allowed to secure operating supplies under a prefer- 
ence rating of A-10. These operating supplies, by 
definition, include office requirements. But the steel 
industry had a repair and maintenance order ali its 
own and it was allowed to procure under a preference 
rating only such materials as entered into the manu- 
facture of their product. This has been corrected by 
a new amendment and steel producers may use an 
A-10 rating under P-68 for the acquisition of office 


supplies. 
oa) 


A-10 RATING NOT GOOD ENOUGH FOR PURCHASE 
OF DURABLE OFFICE EQUIPMENT 


In a release dated March 23, the War Production 
Board reiterated that durable office equipment may 
not be ordered with preference ratings assigned under 
the general maintenance repairs and operating sup- 
plies order P-100. The interpretation specifically ex- 
cludes typewriters, adding machines and other busi- 
ness machines, desks, filing cabinets and similar items 
of durable office equipment from the definition of 
operating supplies for which the priority rating may 
be applied. 6 


RECLAIMED RUBBER MAY BE USED FOR ERASERS, 
TYPEWRITER PLATENS, ETC. 

Last month the War Production Board order M-15-B 
on crude rubber uses was amended to include limita- 
tion of uses of scrap or reclaimed rubber. The essen- 
tial character of the products of the office supply 
industry was again recognized by the inclusion of 
erasers, stamp pad cushions, typewriter platens, busi- 
ness machines rolls, and other parts for office ma- 
chines in the restricted list of uses to which reclaimed 
rubber may be put. 


QUESTIONS AND ANSWERS ON PD-1A AND 
PD-3A FORMS 


The following questions and answers were prepared 
by the Division of Industry Operations of the War 
Production Board for the purpose of clarifying under- 
standing of the use of PD-1A application blanks and 
PD-3A certificates for individual preference ratings. 
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The information revealed will help office equipment 
salesmen to assist customers in solving priorities prob- 
lems. Rendering such aid naturally redounds to the 
benefit of the salesman in the form of preference 
rated orders. 

1. When do I use the PD-1A application blank? 

An application may be made on a PD-1A form for 
a priority rating to obtain any material or supplies 
which you cannot obtain without a rating or by use 
of any rating to which you are already entitled. 

2. Do I have to make out a separate application for 
every order to be placed with each of my suppliers? 

Only when you are offering different kinds of sup- 
plies or supplies to be used for different purposes. 

3. What do I do with the PD-1A form when it is re- 
turned to me with a rating assigned by the Bureau of 
Priorities? 

Keep the approved form in your file and apply the 
rating by endorsement on your purchase order. You 
do not need to send either the original or a copy to 
your suppliers as you did with the old PD-1 forms. 

4. May a PD-1A form be used to apply for a higher 
rating when the rating assigned by a blanket order or 
a previously issued certificate is not high enough to 
secure delivery of the materials required? 

Yes, provided you accompany it with evidence that 
you have made every possible effort to obtain the 
material with the rating originally assigned. 


Assignment of Ratings on PD-3A Forms 


1. Who may issue ratings on PD-3A forms? 

The Army or Navy official who signs the purchase 
contract assigns appropriate ratings on a PD-3A form 
or a rating may be assigned by other authorized Army 
and Navy officials. Designated officials of the Mari- 
time Commission and certain other specified govern- 
ment agencies and foreign governments may also 
issue PD-3A certificates. 

2. Is the Army or Navy required to give me a PD-3A 
certificate when they place an order with me? 

No. Preference ratings are not usually assigned to 
certain classes of materials, and the Army and Navy 
may refuse to assign ratings when they consider the 
assignments unwise. 

3. Will preference ratings be granted on Form 
PD-3A for materials not listed on the Army and Navy 
Priorities Critical List? 

Yes. The Army and Navy Priorities Critical List 
has been abolished as a limiting factor for the issuing 
of preference ratings by field officers. 


Extension of Ratings on PD-1A and PD-3A Certificates 


1. Must the endorsement by which I extend PD-1A 
and PD-3A be on the actual purchase order? 

It must be sent as a part of the purchase order, 
but a separate form may be printed and attached to 
the purchase order to carry the properly signed en- 
dorsement. 

2. May I extend a rating received on a PD-IA cer- 
piano and a PD-3A certificate on the same purchase 
order? 

Yes. Any number of PD-1A and PD-3A certificates 
carrying the same rating may be extended on the 
same purchase order. 

3. Under what circumstances may I extend ratings 
assigned on PD-1A and PD-3A forms to replace mate- 
rial in inventory? 

A rating may not be extended to replace materials 
in inventory if such extension would raise your in- 
ventory above a practicable working minimum. 

If you fabricate or change the material in any way, 
you must extend the rating while the rated order is 
being filled. 

4. When a preference rating assigned on a PD-3A 
form is extended, is it necessary to submit a copy of 
the purchase order on which the extension is made to 
any other person? 

Yes. One copy of the purchase order is to be sent 
to the officer indicated on the PD-3A certificate, gen- 
erally the officer who signed the certification section 
of the form. 

5. When I extend a rating on a PD-1A certificate, 
must I send a copy of the purchase order on which the 
extension is made to Washington? 

No. The original purchase order is sent to the sup- 
plier and a copy must be kept in your files. No other 
copies are necessary. 











WOOD FILING CABINETS IN TWO GRADES 
ANNOUNCED BY A-S-E 

Wood filing cabinets in both suspension and non- 
suspension grades have just been announced by All- 
Steel-Equip Company of Aurora, Ill. Called the “Pa- 
triot” and “Patriot Junior,” the new files will solve 
the file problem for the many business concerns 
unable to extend preference ratings. As there is no 
restriction on wood, these new A-S-E filing cabinets 
will be able to give non-defense industries the same 
efficient operation, durability and handsome appear- 
ance as the A-S-E Aurora steel filing equipment. 

The “Patriot” is a sturdily built wood cabinet with 
drawers operating on the A-S-E Aurora standard 7000 
line cradle suspension. Drawer fronts have bronze- 
finish hardware, and the outside appearance of the 





THE PATRIOT WOOD FILES 


“Patriot” file matches its steel predecessor, its height 
and depth are 52 inches and 28 inches, and finish is 
olive green. 

The “Patriot Junior” is a lighter wood file and has 
four rollers supporting each drawer. Like the cabi- 
nets in the 1400 line, the Patriot Junior is 52 inches 
in height and 25 inches in depth. Drawer fronts are 
finished to match. 

The new “Patriot” cradle-suspension line of wood 
filing equipment has been designed and made so it 
can be put in batteries with the regular A-S-E Aurora 
steel line. 

Both files have channel type followers, similar to 
the ones used in the A-S-E Aurora 1400 line now, 
with the exception that the back piece will be made 
of 3/16 inch plywood. Both lines of files will be sup- 
plied in four-drawer letter and legal sizes only with 
or without general locks. 

© 
NEW RELIANCE TYPE CLEANER 

The Reliance Pencil Corporation, Mount Vernon, 
N. Y., has introduced to the field a new type cleaner 
under the trade-name of Durol. Manufactured for 


the purpose of cleansing type and office machine 
platens, the product is packaged in three and eight- 
ounce sizes. 

The container is a Maryland-blue bottle equipped 
with a sealer on the cap to prevent evaporation. It 





DUROL BOTTLE AND APPLICATOR 


also embodies an individual applicator. In addition 
to the sizes quoted above, the Durol cleaner will also 
be put up in sixteen-ounce and quart bottles for re- 
fill purposes. 

The Reliance organization is offering dealers further 
details on a novel “test cleaning plan.” 

Reliance reports the introduction of Durol cleaning 
fluid at being particularly timely in view of the War 
Production Board’s edict restricting sales of type- 
writers. This, it was pointed out, calls for particular 
stress being laid upon the advisability of using every 
means to keep existing machines in the best possible 
condition, especially the type and platens, for the 
duration of the war. 

—o—— 2 - 
NEW LETTER TRAY BY NUCRAFT 

Nucraft Furniture Products, 501-505 Monroe street, 
N.W., Grand Rapids, Mich., has introduced a new line 
of letter trays which included two models designated 
as the No. 26 and the No. 26-L. These measure 914 





THE NO. 26 LETTER TRAY 


by 11% by 234 inches, and 914 by 14% by 234 inches 
respectively. 

The new tray is of box dove-tail construction and 
the bottom is framed in tongue and groove joints. 
It is also flock-covered. Each unit is of full filled 
rubbed finish. The two models conform in size and 
design to old standards and are finished to match 
other previous makes. They are available in genuine 
walnut and genuine oak. 
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NEW WONDER LOCK MODEL ANNOUNCED 
Wonder Lock, 53 West Jackson boulevard, Chicago, 
manufacturers of safety locks for glass showcases and 
other similar storage and display units, has announced 
a new model which has been added to the line under 





WONDER LOCK UNIT WITH KEY 


the designation of Wonder Lock with No. 9 Ratchet. 

The new unit is equipped with a five-inch ratchet 
for glass measuring from ‘th to *:ths of an inch in 
thickness. Its design is such that the lock will not 
interfere with merchandise placed close to sliding door 
while a closely-notched ratchet bar insures a perfect 
fit for lock position. In this connection the manu- 
facturers can furnish screw adjustable ratchets to fit 
any thickness of glass or wood frame doors. 

The new lock is chrome-finished to add to the at- 
tractiveness of the case to which it is attached and 
is equipped with a sturdy, foolproof lock with a key 
which can be attached to any keycase, chain or ring. 


—- 


NEW MECHANICAL DRAFTING PENCIL AND 
MOTOR-DRIVEN POINTER 
A new mechanical drafting pencil with a motor- 
driven lead pointing machine, for engineers, architects 
and mechanical draftsmen, is announced by the Tec 
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THE DRAFTING PENCIL.—(Lower) Showing the full length 
lead tube and (right) the pointing machine. 
Pencil Company, 9381 Olympic boulevard, Beverly 

Hills, Calif. 

The Tec drafting pencil has a full length lead tube 
of spring brass—an exclusive feature. This lead tube 
is driven downward into the chuck point by a screw 
operated mechanism providing a positive grip on the 
lead and preventing any slippage or wobble. 

It is claimed that the flexible “squeeze action” of 
the new mechanism does not mar or ring the leads 
causing them to break. The pencil barrel is made of 
lightweight Tenite. It is perfectly balanced and has 
the “feel” of a full length wood-encased pencil. A 
metal tip has been eliminated. 

This pencil is also made in the double-end type 
enabling the draftsman to carry two different degrees 
of lead in one holder, or a lead in one end and a 
scriber in the other end. 

For these pencils, the company has provided a new 
line of high-grade drawing leads which are to be had 
in nine degrees of hardness. These leads are made 
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especially for mechanical drafting pencils and are put 
through a compression process which gives them 
greatly added strength and point durability. 

A motor-driven lead pointer, which starts and stops 
automnatically, provides needle-like drafting points in 
a few seconds and eliminates the mussy operation of 
pointing with file or sand pad. 

=<. 


NEWLY IMPROVED PAPER FOR AMMONIA DRY- 
DEVELOPED PRINTS 


The Frederick Post Company, Chicago, has recently 
improved their ammonia dry-developed printing paper, 
trade-named Vapopaper. The new Vapopaper develops 
a deeper, sharper blue or red line print on a clean 
white background. 

An important feature is that every roll in the same 
shipment or different shipments is entirely uniform 
both as to speed and color. Printing and developing 
machines do not have to be set to conform with the 
variance of speed in different rolls of paper. 

The Vapopaper is not only faster but also is tougher. 
Its fifty percent rag content basic paper stock enables 
it to stand up under creasing and hard usage. 

A free sample and additional details will be sent on 
request to the company at Box 803, Chicago, Il., but 
the dealer should state preference for blue or red line 
Vapopaper in the regular or fast printing speed and 
should say, also, whether or not he is equipped to 
produce ammonia dry-developed prints. 





NEW SOFA BY NIEMANN.—Niemann, Inc., 330 East Ohio 
street, Chicago, Ill., has announced a new sofa under the 
trade name of the English Moderne, and listed as the No. 235. 
The couch is heavily upholstered and designed with attractive 
lines. It is sturdily constructed for hard usage and long life. 


2 
VAN DYKE’S NEW LIGHTMASTER LAMP 


Van Dyke Industries, Twenty-first and Rockwell 
streets, Chicago, has announced a new fluorescent 





THE NO. 602 LAMP 





features 


desk lamp which a 24-inch tube, and is 
listed as the No. 602. 

Handsome in design and finish, the No. 602 has a 
shade constructed to take the 24-inch tube and fur- 


nish an unusually high illuminating performance. It 
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is capable of throwing forward and over an entire 
desk area. 

In addition to the large tube other features of 
the lamp are: (1) Durable morocco brown finish; 
(2) Baked-on genuine white liquid plastic reflector; 
(3) Instantaneous off and on switch, and (4) Base 
with convenient pen and pencil rest. 
et 

MAGNI-LINE FOR COPYHOLDERS 

The Copy Right Manufacturing Corporation, 53 Park 
place, New York City, is introducing to the trade a 
device named the Magni-Line, a unit which magnifies 
writing or typing when used in 
connection with a copyholder. 

The Magni-Line consists of a 
scientifically ground lens, meas- 
uring 1% by 12 inches. This is 
set in a holding stand which 
elevates the lens any distance up 
to 21% inches above the reading 
matter and allows it to be ad- 
justed to any focal angle. 

A unique feature of the device 
is that part of the holding 
(elevating) stand is so arranged that 
as a line-indicator to point out the line 
which is being read and to hold the line or 
during interruptions. 

Magni-Line can be secured to line-finder of all 
line-by-line copyholders used by stenographers and 
typists. It may also be switched from one to another 
as required and is a considerable aid in getting diffi- 
cult typing done quickly and accurately without caus- 
ing eyestrain. The manufacturers are prepared to 
furnish a unit for free trial. 

—- - 


INTRODUCING THE CO-COLLATER 
The Co-Collater Company, 161 North Ninth street, 
Richmond, Va., is introducing a new type of housing 
unit which is trade-named the Co-Collater. The 




















MAGNI-LINE IN USE 


it can be used 
(or place) 
space 





THE CO-COLLATOR 


device is available in any number of sections to suit 


offices or business houses of varying sizes, but the 
12-section is standard. 
The Co-Collater (12-section) can be closed when 


not in use and in this position measures 10 by 10 by 
8 inches. When open for use it measures 36 inches 
Space between sections is 114 inches and is sufficient 
to house 500 sheets, and while the standard mode! 
accommodates 8’ by 12 inch paper, other sizes can be 
handled by placing cardboard back of the sheets 

Other features claimed for the new item are: (1) 
Paper lies at forty-five degree angle for rapid and 
easy handling; (2) Two or more operators can work 
on both sides of the Co-Collater simultaneously; (3) 
Operators can sit or stand while working: (4) Two 
or more units can be used end to end to gather 24, 
36 or as many sheets as desired. The 12-section unit 
retails at $10.00. 

Further details will be furnished by the manufac- 
turers on request. 





OFFICE APPLIANCES 


INTRODUCING VER/TABS FILE HOOKS 

Vertabs, 723 Seventh avenue, New York, N. Y., has 
recently announced a new office help under the name 
of Ver/Tabs file hooks, units designed to promote 
orderly filing as well as offer quick reference and con- 
serve drawer space. 

The principal function of the Ver/Tab file hooks is 
to prevent folders sagging down into the file drawer. 
They are attached (with the use of any office stapler) 
to the sides of the folder. By resting securely on the 
edges of the drawer the file hooks hold the folder 
erect at all times. 

Because the hooks cannot slip they permit filing 
folders to remain open like a book thus facilitating 
reference or filing without the necessity of searching 
for the folder’s proper place in the drawer. The hooks 
also, according to the manufacturer, eliminate work- 





OPEN FILE DRAWER SHOWING VER/TAB FILE HOOKS 
IN USE. 


ing follower-block, and are particuJarly designed for 
“tickler” files where quick reference is essential. The 
Ver/Tabs retail at $2.25 a gross and full directions for 
use are included with each gross lot. 

The Ver-Tab file hook line will be distributed to the 
trade throughout the United States and Canada by 
Bainbridge, Kimpton & Haupt, Inc., 218 Greenwich 
street, New York, N. Y. 


*—-> 


NEW MEMO DISPENSING UNIT ANNOUNCED 

Wesley H. Mathews, 30034 Twelve-Mile road, East, 
Farmington, Mich., has recently patented a new type 
of memorandum dispensing unit or counter register 
for use in offices and stores. 

The principal feature of the unit is its ability to 
dispense simultaneously from a storage compartment 





THE MATHEWS DISPENSING UNIT 


to a writing table or platen either single sheets of 
paper or multiple sets consisting of an original and 
from one to four duplicate sheets for record purposes, 
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making legible copies without the use of carbon by 
utilizing sensitized manifolding paper. 

The device will accommodate and dispense single or 
a plurality of sheets of varying sizes as long as the 
width of the sheets remain standard. Thus the model 
can deliver sheets of a standard 4!5-inch width but 
ranging in length from 3 to 7 inches. The working 
model, upon which the patent is based, measures 8 by 
4144 by 1% inches, and handles 100 triplicate forms 
which in turn measure 4% by 7 inches. 

The controlling factor of the dispenser is that the 
sensitized manifolding paper when collated with a 
sheet of bond adheres so strongly as to form a set 
which looks, acts and handles like a single sheet, this 
factor holding true whether the form be in duplicate, 
triplicate, quadruplicate or quintuplicate. 

The unit, which bears patent No. 2,274,080, can be 
manufactured in various sizes to handle recording 
sheets ranging from the smallest to the largest type. 

ee ee 
NEW WOOD FILE BY Y. AND E. 

The Yawman and Erbe Manufacturing Company of 
Rochester, N. Y. has introduced a new four-drawer 
wood filing cabinet to be known as the Conservator. 

The filing cabinet has been designed to save steel for 
defense, and at the same time serve the nation’s file 
needs while the United States is at war. It is sturdily 
built, attractive in appearance, and of such quality 
and construction as to give it unusual rigidity and 
strength. 

All wood parts are made of seasoned birch and 
poplar which are renowned for their toughness and 
hardness. Sides, top and back are of three-ply con- 
struction—drawer fronts are of five-ply construction. 
The cabinet itself is finished in a rich olive green 
enamel which matches existing equipment, and is 
designed to intermember and harmonize with steel 
files now in use. 

The Conservator is equipped with patented cradle 
type ball bearing progressive suspension drawer slides 
which insure easy operation of the drawers at all 
times. These suspension slides are made with a con- 
venient drawer stop which permits easy removal of 
the drawers when desired. 

All cross members are dovetailed into vertical mem- 
bers to insure a rigid framework and to prevent weav- 





THE CONSERVATOR FILE 


ing or sagging. Glue blocks in the front of the file 
are not only glued but screwed to the uprights and 
cross rails to give added strength at the points of 
greatest strain. Steel case strips are screwed to the 
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uprights and front cross rails to give steel reinforcing 
to the shell of the cabinet. 

Each drawer in the Conservator is equipped with 
a sturdy, metal channel lever compressor which pre- 
vents folders and their contents from sagging in the 
file. The drawer pulls, label holders and guide exten- 
sion rod knobs on the drawer fronts are of a modern 
design and made of brushed nickel finished metal. 

The unit comes in letter and legal sizes and may be 
had with or without paracentric key locks. 


$$. 





NEW CUSPIDOR MAT.—Service Industries, Inc., 2025 South 

Calumet avenue, Chicago, has announced a new line of 

cuspidor mats, the units of which are made of plastic fibre 

board and sturdily constructed for long wear. The diameter 
of the mat is sixteen inches. 


o~<De. 


NEW DEMONSTRATOR FOR ATLAS STENCIL FILES 


A new and attractive demonstrator cabinet capable 
of housing 150 stencils has been produced by Atlas 
Stencil Files, Inc., 5200 Euclid avenue, Cleveland, Ohio. 
Measuring 12 by 7 by 20 inches, the cabinet was de- 
signed to provide dealers and their salesmen with a 





THE ATLAS DEMONSTRATOR UNIT 


demonstrating unit which can be carried with ease 
by a handle provided for that purpose. The cabinet 
is offered the trade under a plan whereby its cost may 
be refunded to the dealer upon sale of a stipulated 
quantity of merchandise. 


—~—-=-e = 


ECKSTEIN PRESIDENT OF HOOSIER DESK 


Louis J. Eckstein last month was elected president 
of the Hoosier Desk Company, Jasper, Ind., to succeed 
the late William E. Cox, founder of the company. His 
passing is reported elsewhere in this issue. 

S. Guy Norman, general manager, who also served 
pro tem as treasurer, was elected secretary-treasurer 
and Cyril E. Bohnert became vice-president. 

Florian A. Gutzweiler, one of the stockholders of 
the company, was elected a director to fill the place 
made vacant by the death of Mr. Cox. Leo F. Burch- 
lein and Ellbert J. Kunkel were re-elected director 
and assistant manager respectively —WBC 











Boorum & Pease Company Celebrates a Century of 


Distinguished Service —1842 to 1942 


NE hundred years of service in building a business 

and creating a following of loyal customers is a 
great achievement. That the Boorum & Pease Com- 
pany contributed substantially to the blank book and 
loose leaf industry in general and is known for a con- 
tinuous record of progress and development, makes 
the achievement all the more significant. 

W. B. Boorum, the founder, was equipped with a 
thorough knowledge of the blank book manufacturing 
art by years of experience. His was a patriotic tem- 
perament, for which he found expression as a promin- 
ent member of the Veterans Corps of the famous 
Twenty-Third Regiment of New York. Early records tell 
of the martial appearance he presented in the parades 
of that organization. He was also a fine showman and 
attended to seeing that the company was well repre- 
sented in prominent expositions, fairs and other such 
industrial events over the country. He always had at 
heart a keen interest in his employees and their wel- 
fare, and he encouraged their organization of social 
and athletic events. A deeply religious man, he was 
an active member of Plymouth church for forty years, 
serving as trustee and deacon in the days of Henry 
Ward Beecher’s pastorate. 

His sons, Charles L. and W. B., Jr., were connected 
with the company in important capacities all their 
lives. A brother, George C., also served in executive 
capacity. All contributed to the sound development of 
this organization. 

George L. Pease, who was connected by marriage 
with the Boorum family, was a native of Ohio and a 
civil engineer by profession. He later engaged in the 
paper and printers’ supply business in Detroit with his 
father. Meeting Mr. Boorum in New York in 1868 at 
a time when the company was in need of capital for 
expansion, he became interested, and in 1869 formed 
a partnership with him under the name Boorum & 
Pease. 

“Not How Cheap, But How Good” 


From the beginning the goal of the company has 
been “not how cheap, but how good.” This statement 
of policy was used continually in the firm’s early ad- 
vertising and the policy holds good today. A research 
and testing laboratory is maintained with every mod- 
ern appliance for testing and analyzing raw materials 
and fabricated products used in the manufacturing 
processes. The use of “Standard” as a trade mark has 
definite significance, dating back to a period of na- 
tional upheaval many years ago when concerns were 
inclined to give less than full measure and few gave 
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more than the minimum requirement. It was then 
that B & P standards were set, higher even than the 
U. S. Government Testing Bureau required. The policy 
is still in force. 

In the beginning it was a small company and much 
of its activity was confined to the production of port- 
folios, jewel cases, dressing cases, photograph albums, 
diaries and other high grade products of the crafts- 
man in leather. By 1870 the blank book line had been 
developed to where it was described as the largest and 
most complete in the United States. The company was 
also the agent for important lines manufactured 
abroad, of which a large stock, including scrap books, 
autograph albums, letter copying books, etc., was 
carried. By 1874, however, the Boorum & Pease Com- 
pany was advertising an all-American line. 

Always progressive, about 1885 B & P instituted the 
100-page system for blank books in place of the old 
quire method and also established the practice of 
selling at a price per book instead of on an average 
price. Among features developed were a patent ap- 
paratus for forming the back of books, a patent spring 
back for strength, elasticity and durability. Improve- 
ments were made in ruling machines, embossing 
presses and paging and numbering machines. 

The sole rights to manufacture flat opening blank 
books under the Frey patent were purchased. This was 
followed by improvements of many kinds in the proc- 
esses and use of materials in manufacturing, experi- 
ence bringing the early conviction that there is no 
economy in cheap materials or makeshift methods. 


Early History 


At the Philadelphia Centennial Exposition in 1876 
the company displayed a great showcase containing 
2000 different styles of blank books, memorandum 
books and other products all of B & P manufacture. 
After the exposition, the showcase was moved to the 
New York showrooms, where it was on display for a 
number of years, attracting the attention of all visi- 
tors. 

The business was founded in 1842 by Arthur Morrell, 
an English bookbinder engaged in the manufacture 
of blank books at 196 Fulton street, New York City. 
In 1853, Mr. Morrell retired and left the business to 
John O’Hara. In 1854, at the age of fourteen, after 
leaving school, W. B. Boorum joined the O’Hara or- 
ganization and started his career in this field. That 
same year the business was moved to 396 Bleecker 
street, New York City. September 1, 1867, Mr. O’Hara 
retired and the business was taken over by his son-in- 
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AT RIGHT.—The Boorum & Pease 

factory in 1880 when it was located 

at 28-30-32 Reade street, New York 

City. The structure was just as mod- 

ern in its day as is the great plant 
in Brooklyn. 


BELOW.—The office and showrooms 
on Reade street, near Broadway, 
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Jaw, a Mr. Miles, and moved to larger quar- 
ters at Bank and Bleecker streets. At this 
time, W. B. Boorum, who had become head 
man for Mr. O’Hara, entered the business of- 
ficially as the partner of Mr. Miles under the 
name of Miles & Boorum. Shortly afterward, 








Mr. Boorum purchased the interest of Mr. 
Miles and moved the plant and showroom to 28 Reade 
street, near Broadway, New York, because of needed 
room for expansion. 

Growth continued rapidly and in 1885 a plant 
was erected on Bridge street, between Front and York 
streets, Brooklyn, which today occupies the entire 
block. The accompanying pictures indicate the great 
capacity at present. The New York showroom today 
is located at 349 Broadway, while executive head- 
quarters are maintained at the plant in Brooklyn. 

Throughout the years Boorum & Pease Company 
has continued to service the dealer exclusively. High 
standards of excellence in manufacturing operations 
and the selection of raw materials has given genuine 
substance to the operating policy of a “fair deal for 
the dealer.” 

Business Incorporated 


In 1892, the company was incorporated under the 
laws of New Jersey with the following officers: George 
L. Pease, president; W. B. Boorum, first vice-president 
and general manager; Charles L. Boorum, second vice- 
president, and G. C. Boorum, secretary-treasurer. 

Mr. Pease died suddenly in February, 1895, and his 
interests were purchased by the Boorum family. 
Charles L. Boorum, second vice-president in charge of 
manufacturing, and eldest son of W. B. Boorum, died in 
April, 1897, and in December, 1897, the company was 
reorganized under the laws of the state of New York. 

In March, 1901, following the death of W. B. Boorum, 
E. E. Jackson, Jr., a son-in-law, was elected president 
of the company. Early in the spring of 1903, the 
Liebenroth Company, one of the largest blank 
book manufacturers of that period, located in New 
York City, was purchased. 

In 1911, Sieber & Trussell, loose leaf manufacturers 
of St. Louis, Mo., were taken over and the Boorum & 
Pease Loose Leaf Company was formed, with W. B. 
Boorum, Jr., as president. Later on this company was 
merged with the Boorum & Pease Company. 
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A new building for reserve stock warehousing and 
the executive headquarters of the company was 
erected at Hudson avenue and Front streets, Brooklyn, 
in 1913. 

F. C. Bingham at the Helm 


W. B. Boorum, Jr. died in August, 1918, and Edwin E. 
Jackson, Jr., died in May, 1919. This brought back to the 
organization Frederick C. Bingham, who succeeded Mr. 
Jackson as president and general manager, and who 
is at present chairman of the board. Mr. Bingham 
had been with the company previously under W. B. 
Boorum, and had left the organization, going to Phil- 
adelphia to establish his own business, in which he 
was most successful. Upon the death of Mr. Jackson, 
he was induced to return to the company. 

Mr. Bingham, because of his great energy, capacity 
and sterling qualities, was well fitted to guide the 
destinies of the organization. From his fertile mind 
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have come many developments in manufacturing 
processes as well as ideas for new B & P products. 

Mr. Bingham was succeeded as president in 1937 by 
John W. Tamany, again putting at the executive head 
of the organization a man thoroughly familiar with its 
operation, and one who had served the company for 
years in varied executive capacities. Thus an un- 
broken record was maintained of having continually 
at the head, men thoroughly familiar with the opera- 
tion and objectives of the company. The present of- 
ficers are Frederick C. Bingham, chairman of the 
board; John W. Tamany, president; Warren S. 
Schoonmaker, vice-president in charge of manufac- 
turing; Arthur W. Bingham, Jr., treasurer; Donald F. 
Marsh, assistant treasurer and secretary. A. W. Bing- 
ham and Messrs. Marsh and Schoonmaker have served 
the company for many years. 

We extend heartiest congratulations to the Boorum 
& Pease Company on their first “century of progress.” 
May the spirit of success continue to find like expres- 
sion in the future, for quality today is more important 
than ever, and it is certain because of the achieve- 
ments of the past the future of the organization will 
keep one step ahead of the demands of modern 
business efficiency. 

*—-¢ - 


OLD TOWN OPENS MILWAUKEE OFFICE 


As a part of its announced program of expansion, 
the Old Town Ribbon & Carbon Company, Inc., Brook- 
lyn, N. Y., has recently opened a new distribution 
service center in Milwaukee, Wis. The office is located 
in the First Wisconsin National Bank building and is 
under the management of C. J. Schroeder. 

Mr. Schroeder, who has had many years’ experience 
in the ribbon and carbon business, will manage the 
new Milwaukee office in such a manner as to provide 
users in the greater Milwaukee area with the same 
first-class service which Old Town has made available 
to customers in many other important cities through- 
out the country. The office will-maintain a complete 
stock of ribbons and carbons and will welcome the op- 
portunity to be of service to all users of typewriters, 
tabulating and duplicating machines as well as other 
kinds of office equipment. 

—-< 
HALL-WELTER BUYS NEW PLANT 

Because of a constantly growing business coupled 
to the production of much war equipment, The Hall- 
Welter Company has recently purchased a new plant 
in, Rochester, N. Y. The building is centrally-located 
and is arranged for the most modern, streamlined 
production, with all operations conducted on the 
ground floor. 

Products of the company include many items well- 
known to the stationery and office equipment field. 
Among these are the Speedrite checkwriter and the 
Chexsigno check signer. In addition the plant will in- 
clude the manufacture of the Error-No and Turn-A- 
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Page copyholders and stenographic light equipment, 
all of which are marketed through Hall-Welter’s sub- 
sidiary company, The Dawn Manufacturing Corpora- 
tion. 

In addition to its regular output the Hall-Welter 
organization is actively engaged in the cause of de- 
fense and is devoting an increasingly greater per- 
centage of its facilities to important war works. 

—- — 
GLOBE-WERNICKE HOLDS ELECTION OF OFFICERS 

The annual election of officers and directors of 
The Globe-Wernicke Co., Cincinnati, Ohio, was held 
last month, and J. S. Sprott was again appointed 
president and general manager of the office equipment 
manufacturing firm. 

In addition to Mr. Sprott the other officers are: 
R. H. Hammer, secretary and treasurer; M. O. Dure, 
assistant secretary, and F. E. Kebler, assistant treas- 


urer. Ralph F. Foster, former treasurer, will apply 
his time and efforts to production problems and indus- 
trial relations. 

The directors elected were: 

DeWitt W. Balch, H. E. Coombe, Norman S. Hill, 
Herbert Jackson, S. E. Hurdle, Frank H. Kunkel, H. W. 
Nichols, John J. Rowe and Mr. Sprott. 

Mr. Sprott, in referring to current times in a letter 
to stockholders, declared that the company was using 
every means to aid the government win the war, 
and expressed the belief that this can best be done 
by producing goods “involving materials and opera- 
tions with which our organization is experienced.” 

In this connection Mr. Sprott declared, the work 
of the Globe-Wernicke research department is prov- 
ing of great value in the period of scarcity of materials. 

Mr. Sprott also stated that the emergency is not a 
reason for curtailing advertising. 

“Our advertising is not being curtailed because of 
the emergency,” he declared. ‘With conditions chang- 
ing so rapidly it is necessary to keep business in- 
formed.” 





J. S. SPROTT 


HALL-WELTER’S NEW HOME. — This 

building houses the Hall-Welter Com- 

pany’s plant wherein are manufactured 

the firm’s products as well as a number 
of important war requisites. 
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THE BIG FOUR IN SELLING 


Manufacturer — Salesman 
Buyer — Service 


By Jack E. Adams, Portland, Ore. 


REAL salesman is born not made, although with 
interest in and investigation of an article of 
merit one can be trained. For genuine achievement, 
however, a salesman must be a merchandiser, sold on 
his article, knowing not only how to Sell but also how 
to buy and display his wares. When he Sells a dealer 





JACK E. ADAMS 


a bill of goods, the salesman should be in a position 
to give that dealer all the information extant relative 
to the product in order that the dealer and his sales 
force may understand the value of the merchandise and 
be thoroughly sold on it. In order to render true serv- 
ice, the salesman must be able to make helpful sug- 
gestions for window and counter displays. He should 
be capable of engaging in friendly conversations with a 
dealer’s employees, presenting his line with all its sell- 
ing points, thus creating friends for the manufacturer, 
and sales for the store. 

When taking on a line of goods the salesman should 
follow the advice given by the Better Business Bureau, 
“Before you invest, investigate.’ We should be sure 
that the line is one of the best of its kind on the 
market, a line in which he is thoroughly interested, one 
he can present to a prospect with the knowledge that 
the goods will be of benefit to the prospect, which will 
help him to build up his business and make friends. 

To be successful, business dealings must be equally 
profitable to both buyer and seller. When a bill of 
goods is sold it is only the beginning. To continue the 
success of that first order it is necessary to assist in the 
retail sale of the merchandise which results in more 
purchases and creates a closer relation. Salesmanship 
without service is no better than an automobile with- 
out gas or oil. The automobile soon stays in the garage 
and the merchandise stays on the shelf. This may not 
be the fault of the goods, but more often the cause is 
poor presentation or salesmanship. 

The salesman who is a one-time order taker not only 
injures his firm but himself as well. Be sure to sell 
yourself on the product you are selling if you want to 
be successful. And always remember to Sell your firm 
and its products first and yourself last. Such a pro- 
cedure results in a closer relationship between manu- 
facturer and buyer, assuring a continuance of good 
business. 

A final word—merchandise must not be oversold or 
misrepresented to a buyer. It is unnecessary with an 
article of merit. 
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The Guest Book 


George L. Fulton of The Fulton Glass Company, 
Hartford City, Indiana, was a visitor at the office of 
this journal March 5. The purpose of his call was to 
discuss possibilities of the sale of certain glass prod- 
ucts in the office equipment field. The energy he dis- 
played indicates that problems which occur to him are 
solved with a minimum of elapsed time. His visit was 
like a tonic for the remainder of the day. 

Edward L. Little of Wabash Cabinet Company signed 
the Guest Book March 11. He made Chicago the start- 
ing point of a trip of several weeks’ duration which 
was to include regional meetings at St. Paul and 
Kansas City. Few people in the industry have so 
many friends as he. Few have given so freely of their 
time to work for the industry as a whole through 
association activities. He always has something con- 
structive to offer. 

A. Roy MacDougal, of Toronto, Canada, paid a visit 
to the New York office of this journal on March 20 
while visiting in the East on business matters. He 
appeared to be completely recovered from an illness 
which incapacitated him most of 1941. Although his 
stay was brief, Mr. MacDougal stayed long enough to 
give us heartening and reassuring reports on the gen- 
eral conviction in Canada that the war is beginning 
to swing our way. 

Irwin Vincent, Western Typewriter Company, To- 
peka, president National Typewriter & Office Machine 
Dealers Association, called at the office of this jour- 
nal March 25. After making a few more calls he in- 
tended boarding a train for Washington in the inter- 
est of the association and then go on to New York 
for a district meeting of office machine distributors 
to be held on Saturday, the twenty-eighth. In Wash- 
ington he expects to get acquainted with men who 
have to do with priorities and other matters concern- 
ing not only typewriters but various other office ma- 
chines. At New York he expects to find a meeting 
with an attendance substantially greater than that of 
the successful gathering in Chicago a few months 
preceding. He has been giving the major portion of 
his time to tasks connected with his office. 

Harry Turner, secretary of N. T. O. M. D. A., called 
and signed the Guest Book shortly after Mr. Vincent 
had left. Accompanying him was Robert Goldblatt, 
president of the Chicago Typewriter Dealers Associa- 
tion. Matters of interest to the association were dis- 
cussed with Mr. Turner until he was obliged to leave 
in a hurry to catch the same train that was to take 
Mr. Vincent to Washington. He reported many new 
dealer memberships. 

Frank Curtiss, New Haven, Conn., signed the Guest 
Book by proxy. It’s a long way from New Haven to 
Madison street, Chicago, but a pull at the coat sleeve 
of one of the staff of OrricE APPLIANCES on March 25 
bridged the gap instantly. Most folks in the station- 
ery field know Frank through his work as director of 
sales for Neva-Clog Products, Inc. Like most others, 
at the moment he was puzzled a bit as to just what 
to do next but his is one of the keenest minds in the 
sales end of our industry and one never fails to “rub 
off” a bit of stimulus for the day’s task after a visit 
with him. 

Ray O. Olson, sales manager of the office systems 
and equipment division of The Book Concern, Han- 
cock, Mich., paused briefly while in Chicago on March 
26 to inscribe his name in the Guest Book. Mr. Olson 
took over direction of the office systems and equip- 
ment division about a year ago. Under his guidance 
the sales volume was doubled in 1941 over 1940. In 
Chicago for the purpose of making contacts and 
arranging for lines not tied up for distribution in his 
territory, Mr. Olson went a bit afield, securing the 
exclusive franchise for the entire Wilson line of 
sporting goods for the Michigan upper peninsula area. 














Seventh District Meets At St. Paul 


Wartime Program Draws Big Crowd of Visitors—Regan 
Succeeds Self as Regional Governor—Karl Castle is New 
President of Northwest Travelers Club 


HE regional meeting held in St. Paul on March 16 

and 17 was one of the most interesting and best 
attended ever held in the seventh district. A program 
built around wartime problems of stationers kept the 
close attention of the visitors from the time Governor 
Charles M. Regan opened the first session until ad- 
journment in the afternoon of the next day. Enter- 
tainment was in the background, consisting of danc- 
ing in connection with the annual banquet. A straight 
business program brought out a record breaking num- 
ber of dealers. 

The speakers were experts on their assigned sub- 
jects. Willard F. Kiesner, who spoke on “The Subject 
of Priorities,” is priorities district manager, WPB, in 
Minneapolis. A. C. Van Horne, of Eberhard Faber 
Pencil Company, has made a careful study of defense 
bonds and stamps, including the payroll allotment 
plan, which he outlined clearly while urging all to 
buy regularly and to get the same idea over to their 
employees. He cited some illuminating examples. A. 
R. Skibbe, Associated Stationers Supply Company, 
gave the result of painstaking research in “What Is 
the Outlook for Stationers in 1942?” 

Others in addition to President Dick Healy and 
General Manager Charlie Garvin, whose remarks were 
received by attentive ears, included Harry Anderson, 
sales manager of The Globe-Wernicke Co., who gave 
information on the wood and steel situation; Charles 
Smith, sales manager, Minnesota Mining & Manufac- 
turing Company, who spoke on Scotch tape; Fred 
Pitt, western division sales manager Wilson-Jones 
Company, who spoke on the outlook in loose leaf: 
Fred Schaefer, Sanford Ink Company, and Stanley 
Griebel, Yawman and Erbe Manufacturing Company, 
who outlined ways of creating new sales, and others. 
Mr. Regan, Mr. Garvin, Tom Carpenter of Sperry 
Office Furniture Company, and Floyd Kongsvik, Curtis 
1000 Inc., St. Paul, divided the task of presiding. 

Mr. Healy remarked that with a substantial loss 
in population and no defense business his volume 
remained about normal. Greater emphasis on social 
stationery was an important factor. His organiza- 
tion works on straight salary and profit sharing, the 
payment on the latter being made annually on Christ- 
mas eve. 

Predicts Shrinking Program 


Saying nothing is permanent except change, Mr. 
Skibbe stated that we have seen only the beginning 
of dislocations. There will be a shrinking program 
with reduced sales requiring reduced overhead. The 
number of retailers reached a new record in 1942. He 
added that while the number will be reduced, the re- 
duction will not be so severe in stationery as in some 
other industries. The outlook for 1942 and the dura- 
tion he said depended on the dealer’s own personal 
outlook, what you can buy, sell, and prices you re- 
ceive for your merchandise. Prices should not be in- 
creased unless such action is fully justified. He 
warned against selling without assurance of replace- 
ments. 

Speaking on priorities, Mr. Kiesner said there was 
no possibility of business continuing as we have 
known it. Plants will be converted completely to war 
needs. All will be in war activity one way or an- 
other. He said that more than 800 orders affecting 


industry have been issued in Washington with which 
men in the WPB must be familiar. 
The program for the first afternoon was a quiz on 


wartime subjects. Participating in the quiz panel 
were Mr. Healy, Mr. Skibbe, Ed Little, Wabash Cabi- 
net Company, and H. J. Hampton, Indianapolis Office 
Supply Company, who again was good enough to as- 
sist in a seventh district meeting. The quiz was pre- 


(Turn to page 60, please) 


ON OPPOSITE PAGE.—Pictures from the St. Paul regional meeting. 


1. Mostly troupers. (Seated) Ed Conlon, Rockwell-Barnes Co.; Charlie 
Garvin; Dick Healy; Governor Charlie Regan, Globe Publ. Co., 
South St. Paul. Standing: A. R. Skibbe, Associated Stationers Supply 
Co.; Sterley Jerue, McClain & Hedman Co., St. Paul; Dan Mac- 
Dougall, Stationers Loose Leaf Co.; Past N. S. A. President Harold 
Hampton, Indianapolis Office Supply Co. 

2. Arnold Berglund, Joseph Dixon Crucible Co.; Arnold Schwartz, 
Schwartz Office Supply Co., La Crosse, Wis.; Mrs. Berglund; Benny 
Allen, American Pencil Co.; George Hanson, Boorum & Pease Co.; 
E. M. Swanson, Bainbridge, Kimpton & Haupt. Inc. 

3. Dan MacDougall, Stationers Loose Leaf Co.; H. C. Anderson, The 
Globe-Wernicke Co.; John Cole and Karl Kiesel, The Carter's Ink 
Co.; Floyd Kongsvik, Curtis 1000, Inc., St. Paul; and C. H. Berry, 
The Globe-Wernicke Co. 

4. John Pydlek, Blaisdell Pencil Co.; Proctor Masley. George P. Thomas 
Staty. Co., Minneapolis; Walton P. Keller, Walton A. Keller Co., 
Cedar Rapids, Iowa; Harold Hampton, Indianapolis Office Supply 
Co.; Scott Parnham, Victor Safe & Equipment Co.; A. E. Coxe, 
Coxe Ptg. Co., Mitchell, S. D.; Don C. Hey, Old Town Ribbon & 
Carbon Zo. 

5. Fred Schaefer, Sanford Ink Co.; Larry Hamm. The Pierce Co., 

Fargo, N. D.; Ed Conlon, Rockwell-Barnes Co.; C. F. Cody, C. F. 

Cody Co., Dubuque, Iowa; Dan Consodine, Richard Best Pencil Co. 

B. J. Bristoll, Koch Bros., Des Moines; T. L. Kornmann, Master- 

Craft Co.; William J. Dalton. stationers’ advertising. 

Marine and sailor. NSA President E. B. Healy and NSA Troupadour 

Ed Conlon. 

. Joe Popple, Zaiser’s, Des Moines, Fred 

Schaefer, Sanford Ink Co. 

. George Sloniger; Mrs. R. J. Brink and Dorothy Jordan, State Pur- 
chasing office: Art Grayston, Thomas & Grayston, Minneapolis. 
10. Seated: Mrs. Sterley Jerue. St. Paul; Mrs. Jim Parrott, Waterloo, 

Iowa; Mrs. Ray Hammond, Des Moines; Mrs. Lyle Espe, Sioux Falls, 
S. D. Standing: Mrs. Stanley Griebel, Minneapolis; Mrs. Eddie 
Talbert. Kansas City; Mrs. Nelson Shepherd, Sioux Falls, S. D.; 

Mrs. Bob Valleau, St. Paul; Mrs. Hollis Stephens, Minneapolis. 

ll. P. L. Foster, Mittag & Volger. Inc.; Mrs. C. W. Talty; Cliff Talty, 
Poucher’s, Minneapolis; W. G. Hurdle, Mittag & Volger, Inc. 

12. Roy E. Lueck, Whiting Press, Rochester, Minn.; Arnold Berglund, 
Joseph Dixon Crucible Co.; W. V. Pierce, Midland Staty. Co., 
Minneapolis; O. J. Bertelson, Bertelson Bros., Minneapolis; John 
Cole, The Carter's Ink Co.; Art Gran, Des Moines Staty. Co.; Al 
Nordstrom, Smead Mig. Co. 

13. D. J. Perdue, Klipto Loose Leaf Co.; Ray Johnson, Quality Park 
Envelope Co.; Karl Castle, Weis Mfg. Co.; Al Nordstrom, Smead 
Mig. Co.; Ralph McCarron, Klipto Loose Leaf Co.; P. L. Elliott, 
Kisco Co. 

14. Fern Sherman, Crane Office Supply Co., Minneapolis; Ed. Hansen, 
Miller-Davis Co., Minneapolis; Rose Albright and Warren Carlson, 
Crane Office Supply Co.; Mrs. Hansen; Bob Davies, Miller-Davis Co. 

15. Robert H. Day, Trades Publications Co., Albert Lea, Minn.; Maurie 
Mann, Automatic Pencil Sharpener Co.; Dick Perrin, Smead Mfg. 
Co.; Art Bergstrom, Perkins Bros., Sioux City: R. R. Kemske, Kemske 
Paper Co., New Ulm, Minn. 

16. Seated: Mrs. V. A. Hanson, Sioux Falls; Mrs. L. M. Ackert, Minneap- 
olis; Mrs. M. F. Mann, Independence, Mo.; Mrs. Art Bergstrom, Sioux 
City, lowa. Standing: Mrs. C. W. Talty, Mrs. C. M. Fleet, Mrs. Al 
Nordstrom, Mrs. Arnold Berglund, all of Minneapolis; Mrs. H. T. 
Whitman, Fargo; Mrs. H. S. Morgan, Minneapolis. 

17. Dick Healy, president NSA: Mrs. E. Mulliken, Fritz-Cross Co.; 
Claude Valleau, Globe Office Furniture Co., Minneapolis; Mrs. 
Jack Berry. 

18. Harry Berquist, Boorum & Pease Co.; Herb Fall and Herb Olson, 
Japs-Olson Co., Minneapolis. 

19. E. M. Metz, and E. F. Ahlquist, Quality Park Envelope Co.; Martin 
Foreshew. Foreshew Supply Co., Pierre, D. 

20. M. E. Quay. The General Fireproofing Co.; Ed Little, Wabash 
Cabinet Co.; Ben Gustafson, A. & E. Supply Co., Duluth; H. J. 
Stephens, Rockwell-Barnes Co.; C. C. Smith, E. B. Thompson and 
J. G. Utter, Minnesota Mining & Mig. Co. 

21. W. S. Read, St. Paul Book & Staty. Co.; Harold Graves, Wilson- 
Jones Co.; ‘g ¥ Kongsvik, Curtis 1000, Inc.; H. J. Woodmansee, 
Bismarck, N. D.; J. M. Roller, Roller Office Supply Co., Grand 
Forks, N. D.; Elgin J. Burke, Wilson-Jones Co.; Ed M. Hansen, 
Miller-Davis Co., Minneapolis; Proctor Masley. George P. Thomas 
Staty. Co., Minneapolis. 

22. Harry Sturdevant, Ace Fastener Corp.; Art Letner, Columbia Ribbon 
& Carbon Mig. Co.; R. H. McGowan, The Shaw-Walker Co.; Jim 
Gatfaney, Gaffaney’s, Fargo. N. D. 

23. Albert Goldman, Thomas & Grayston, Minneapolis; Maurie Mann, 
Automatic Pencil Sharpener Co.; Mrs. Mann; Mrs. Fleet; Claude 
Fleet, Eberhard Faber Pencil Co.; E. T. Safford, E. T. Safford Co., 
Superior, Wis. 

24. At McGowan’‘s. Fred Schaefer, Sanford Ink Co.: Jim Gaffaney, Gaf- 
faney’s. Fargo; Bob Valleau, manufacturers’ representative; Al 
Nordstrom, Smead Mig. Co.; Joe — Zaiser's, Des Moines; 
R. H. McGowan, (himself) The Shaw-Walker Co. Radios, refrigera- 
tors and records are Mac's side lines. 


Iowa; Gerry Valleau: 







































































Eighth Regional Meeting Held at Kansas City 


Wilcox Elected New District Governor at Record Meet- 
ing—Convention Brings Out Largest Attendance on 


Record for 


EALERS in the eighth district NSA gathered in 

Kansas City March 20 and 21 for that district’s 
largest gathering. Governor Walter Guy had the 
satisfaction of surpassing the excellent results reached 
under his direction the year preceding. As at St. 
Paul, interest remained at high pitch from the open- 
ing of the convention until final adjournment. In 
order that the travelers might participate in the en- 
tire program they arranged a breakfast meeting for 
their own business which was over before the regular 
convention session opened. 

In addition to President Dick Healy, General Man- 
ager Charlie Garvin, A. R. Skibbe of Associated Sta- 
tioners Supply Company, and Fred Schaefer of San- 
ford Ink Company, who spoke at St. Paul and whose 
addresses are referred to in the story of that meet- 
ing elsewhere in this issue, there were many other 
interesting speakers. Dr. George S. Benson, president 
of Harding College, electrified his audience with his 
talk “The National Emergency and Us.” Carl Leo- 
pold of The Leopold Company gave an interesting talk 
on “Defense and the Wood Furniture Industry.” Wil- 
liam Hoge of The General Fireproofing Company, 
spoke on “Past and Future of the Metal Furniture 
Industry,” after which both Mr. Leopold and Mr. 
Hoge answered questions having to do with office fur- 
niture problems. 

The subject of paper was covered in a thorough 
manner by G. E. Carpenter of Carpenter Paper Com- 
pany, Omaha. Likewise the loose leaf situation in 
war times was well covered by R. P. Towne of Na- 
tional Blank Book Company, who illustrated his re- 
marks with charts projected upon a screen. One of 
the most interesting talks of the meeting was that of 
Harry Horder of Horder’s, Inc., whose subject was 
“Make a Profit.” He had interrupted a vacation in 
the South to deliver his address. 

Walter Guy called the convention to order and in- 
troduced the national officers. He also introduced 
Homer Kelly who was elected a year ago as governor 
to succeed Mr. Guy but resigned shortly after because 
of leaving the industry. Mr. Guy then was prevailed 
upon to reassume the office of governor for another 
year. . 

Teague Welcomes Delegates 


Owen Teague of Schooley Printing & Stationery 
Company delivered an address of welcome, stating 
that the convention was one of the most important 
ever held in the district. He was followed by Mr. 
Healy, Mr. Skibbe and Mr. Garvin. 

Mr. Carpenter said there was reasonable balance in 
paper today but maldistribution. The paper and pulp 
industry, he said, is filling war demands first. Ask- 
ing everyone to assist in the war program, he said if 
we will be free, we must cooperate to the utmost. 


Mixing humor and good sense, Gerry Manning of 
Joplin Printing & Stationery Company, put on a skit 
with Mark “Spencer Tracy” Farrar, Ernest “Dick 
Powell” Brickey, and George “John Barrymore” Wil- 
kerson. The subject was “The Auction Block,” or 
“How Buyers Make Suckers Out of Salesmen.” 

Mr. Leopold startled his audience by a statement 
that 1942 requirements are three times the normal 
output of all desk manufacturers. The shortage of 
metals, he said, might restrict typewriter desks to 
priority business. Alternate materials ultimately 
might be required for finishing. Prices, he said, are 


substantially below those reached during the previous 
Suggestions made 


war. to dealers were: Cooperate 


District 


with your source of supply and sell only stock mer- 
chandise. When selling be sure to make a profit. Get 


ON OPPOSITE PAGE.—Delegates seen by the camera at Kansas City. 


1. Dick Tarpley., Parkin Ptg. & Staty. Co., Little Rock; Tom Hanson, 
National Blank Book Co.; Sam Plant, Western Bank & Office Supply 
Co., Oklahoma City; Bill Parkin, Parkin Ptg. & Staty. Co.; Bill 
Pickering, Eberhard Faber Pencil Co. 

2. Seated: President E. B. Healy; Mrs. MacDougall; Mrs. Irving 
Shockley. Standing: Dan MacDougall, Stationers Loose Leaf Co.:; 
Fred Fenne, Associated Stationers Supply Co. 

3. Ralph V. Bauman, Bauman Office Equipment Co., Wichita, Kans.; 
William T. Bond, Roberts Ptg. & Staty. Co., Hutchinson, Kans.; 
C. L. Barkley, C. L. Barkley & Co.; Maurie Mann, Automatic Pencil 
Sharpener Co.; Jim Swisher, Bartlesville Staty. Co., Bartlesville, 
Okla.; A. H. Krohne, American Pencil Co.; Brad Dougherty, 
Dougherty Staty. Co., Kansas City, Kans. 

4. John Ford, Peterson Litho. & Ptg. Co., Omaha; Trice Bryant, 
Bryant & Douglas Staty. Co., Kansas City. Mo.; D. W. Collins. 
D. W. Collins Desk Co., Oklahoma City: Heinie Sengbusch, Seng- 
_—_ Self-Closing Inkstand Co.; J. H. Henry, Art Metal Construction 

°. 

5. Cecil C. Jones, Western Litho. Co., Wichita; M. ‘‘Bud’’ Haworth, 
Office Supply & Equipment Co., Topeka; Bill Lark, Master Printers, 
Fort Scott, Kans.; A. F. Misch, Misch & Sons Ptg. Co., Coffeyville, 
Kans.; F. M. McIninch, Combe Ptg. Co., St. Joseph, Mo. 

6. E. G. Sharpe, Moore Bros., Inc., Pittsburgh, Kans.; Dan Consodine, 
Richard Best Pencil Co.; John Wachtler, Omaha Ptg. Co.; M. E. 
Zook, Rockwell-Barnes Co.; Harry O. Bolling, Harry Bolling Office 
Supply Co., Kansas City; Bill Bloom, Omaha Ptg. Co. 

7. F. L. Brous, Crane & Co., Topeka; George Demaree, Demaree 
Staty. Co., Kansas City. 

8. A quartet from the Southwestern Staty. & Bank Supply Co.: Winfield 
White, Ponca City, Okla.; Ted Warkentin, Lawton, Okla.; John Smith, 
Amarillo, Tex.; Robert Scott, Lawton. 

9. Seated: Leonard Wilcox, Hutchinson Office Supply & Ptg. Co., 
Hutchinson, Kans., governor-elect; E. J. Mitchell, manufacturers’ 
representative; Bill Bond, Roberts Ptg. & Staty. Co., Hutchinson, 
Kans. Standing: Roy Moreland, Schooley Ptg. & Staty. Co.; Izzy 
Voda, Wallace Pencil Co.; Owen Teague, Schooley Ptg. & Staty. 
Co.; Gerry Manning, Joplin Ptg. Co. 

10. Seated: Mrs. Cecil Jones; Mrs. Harold W. Cramer. Standing: 
Wesley C. Jones, Western Litho. Co., Wichita; Harold W. Cramer. 
Cramer Chair Co.; W. S. Mitchell, Commerce Trust Co., Kansas 
City; J. E. Guthrie, Mrs. W. S. Mitchell (with veil), Mrs. Guthrie, 
Ed. F. McClure, R. A. Cramer and Mrs. McClure, all Cramer 
Chair Co. 

ll. E. M. Metz, Quality Park Envelope Co.; his son, Earl, Naval Air 
& Radio, U. S. Naval Training School, Company 9; E. F. Ahlquist, 
Quality Park Envelope Co. 

12. George Constantine, Palace Office Supply Co., Tulsa; Dr. George 
Benson, Harding College. 

13. Bob Latsch, Latsch Bros., Inc., Lincoln, Neb.; D. W. Collins, D. W. 
Collins Desk Co., Oklahoma City; Dick Gingland, Esterbrook Pen 
Co. 

14. Charlie Garvin registering (dis)approval of a handsome vegetable 
bouquet presented to him by Ed Conlon, as Dr. George Benson 
and Walter Guy thoroughly enjoy the situation. 

15. Matt Dillon, Associated Stationers Supply Co.; Charles Ramsey, 
Ever Ready Calendar Mig. Co.; Bill Bohart, Eberhard Faber Pencil 
Co.; M. Scott Hudson, Star Printery, Tulsa. 

16. M. Scott Hudson and Lim Hudson, Star Bindery, Muskogee, Okla.; 
Al Steitz, Field Staty. Co., Tulsa; Halph Kettler, Carpenter 
Ever Ready Calendar Mig. Co.; Tulsa; Ralph Kettler, Carpenter 
Paper Co., Oklahoma City: Ted Shelton, Shelton Office Supply 
Co., Okmulgee, Okla. 

17. Dudley E. McCullouch, Parkin Ptg. & Staty. Co., Little Rock, Ark.; 
Ted Warkentin, Southwestern Staty. & Bank Supply Co., Lawton. 
Okla.; Bob Latsch, Latsch Bros., Inc., Lincoln, Neb.; Wesley V. 
Stevens, Inland Ptg. Co., Springfield, Mo.; Frank Hughes, Standard 
Office Supply Co., Oklahoma City. 

18. Frank E. Peck, Peterson Litho. & Ptg. Co., Omaha; Jack Ellis, 
F. S. Webster Co.; Fred J. Wolf, Felton & Wolf Co., Lincoln, Neb. 

19. Pete Jamerson, Gallup’s, Inc., Kansas City, Mo.; Irving Shockley. 
Sam‘l Dodsworth Staty. Co., Kansas City: M. E. Zook, Rockwell- 
Barnes Co.; Will Reuter, Crowley-Reuter Staty. Co., Kansas City, 

oO. 

20. Some St. Louis visitors: A. J. Bartens, Shallcross Ptg. & Staty. Co.; 
William Schmiederer, Buxton & Skinner Ptg. & Staty. Co.; M. T. 
Weingaertner, Egyptian Staty. Co., Belleville, Ili., president, St. 
Louis association; Walter Ruedy, S. G. Adams Co. 

21. Harvey Rockwell, Yawman and Erbe Mig. Co.; L. M. Brown, Eber- 
hard Faber Pencil Co.; Fred Downs, Downs-Randolph Co., Tulsa; 
Ralph Maneval, A. W. Faber, Inc.; A. C. Van Horne, Eberhard 
Faber Pencil Co. 

22. Willard Hall, Annette Middleton, Fay Claxton, 
Walter Keller, all of Cramer Posture Chair Co. 

23. W. S. Plant, lieutenant-governor-elect, Western Bank & Office Sup- 
ply Co,., Oklahoma City; Leonard Wilcox, governor-elect, Hutchin- 
son Office Supply & Ptg. Co., Hutchinson, Kans. 

24. George E. Mason, secretary, Cooperative Club International and 
formerly active in eighth district affairs; Jack Baney. Business 
Equipment Co., Pratt, Kans.; V. E. Kalles, Hutchinson Office Supply 
& Ptg. Co., Hutchinson, Kans.; Herb Beckman, Boorum & Pease Co.; 
_ Marshall, Hutchinson Office Supply & Ptg. Co., Hutchinson, 

ans. 

25. Harold W. Cramer, Roy A. Cramer, Jr., Roy A. Cramer, Sr., Cramer 
Posture Chair Co. 


Ben Husbands, 
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CLUB BREAKFAST AND (LOWER) EIGHTH REGIONAL BANQUET 


priority from every customer who can give it. Sell 
no typewriter desks without priority. 

Mr. Hoge stated the belief that after the war the 
office equipment trade will come back with an energy 
and resourcefulness never known before. Expansion 
and refurnishing will help to return metal office fur- 
niture as the No. 1 line with the dealer. He quoted 
figures on the greatly increased production of steel 
and aluminum. The manufacturers of metals must 
have markets when the emergency is over. 


Horder Addresses Meeting 


In his talk on making a profit Mr. Horder showed 
how increasing taxes have made a 24 percent de- 
crease in net profits on a given volume. He showed 
how a business with a 20 percent increase made 10 
percent less net. Selling prices, he said, should in- 
sure a gross profit. He suggested that discounts be 
watched carefully, that merchandise be sold at fair 
and just prices based on full knowledge of all expense 
factors. 

Objectives of the Office of Price Administration 
were presented by William K. Burlen, who is in charge 
of the price division in Kansas City. The object of 
the price administration primarily, he said, is to dis- 
courage speculation, also to cushion deflation later 
and to serve various other purposes. He said that he 
would be happy to have reactions from the trade but 
only with stories of actual cases for illustration. 

The resolutions committee expressed the gratitude 
of the district to Governor Walter Guy for his untir- 
ing efforts over a period of two years. Mr. Guy ex- 

(Turn to page 80, please) 

EIGHTH REGIONAL VISITORS.— 

. Mittag & Volger group. Seated: Marjorie May Murray, Mrs. George 
E. Dyson, Mrs. C. N. Murray. Standing: William L. Hunter, 
Kansas City: George Dyson, St. Louis; Paul Foster, Park Ridge. 
N. J.; C. N. Murray, Kansas City 

2. Seated: John Pydlek, Blaisdell Pencil Co.; Mrs. Goodhand. Stand- 

ing: Joe Gordon, Wilson-Jones Co.; Carl Eberhardt, Mannschreck’s, 

St. Joseph; H. Reinke, Moore Push-Pin Co.; Larry Goodhand, 

Oxford Filing Supply Co.; Dan Barber, Megeath Staty. Co., Omaha; 

Mr. Sturm, Missouri Ptg. & Staty. Co., Cape Girardeau, Mo. 

3. Seated: Mrs. Glen Evans; Mrs. Marguerite Gaylor, Inland Ptg. Co., 
Springfield, Mo.; Mrs. C. Scott Parnham. Standing: Scott Parnham, 
Victor Safe & Equipment Co.; Herb Johnson, Wilson-Jones Co.; Dan 
MacDougall, Stationers Loose Leaf Co.; Sam Plant, Western Bank 


& Office Supply Co., Oklahoma City: Bob Bauer, National Blank 
Book Co.; O. L. Seale, Tulsa Staty. Co., Tulsa. 





Victory is Theme of Tenth District Meeting at Denver 


Hopper Elected Governor of District—Delegates Get 
Well-Balanced Program—Rocky Mountain Travelers 
Entertain 


HE familiar Churchillian “V” was in evidence as 

the war-time conference of the National Stationers 
Association Tenth Regional District opened at Denver, 
Colo., on March 23, disclosing the support of the 
industry to the war effort. “War Business is first— 
in back of it is the stationer, supplying vital materials 
for records, filing, construction reports, office man- 
agement, aiding, easing, speeding the office work 
which precedes any efforts of defense or war,” was 
the theme. Sessions were held in the Cosmopolitan 
hotel. 

The program developed around this theme pointed 
the method by which stationers could serve the nation 
first, civilian customers second, and by cooperation 
remain in business with their stocks reasonably com- 
plete. 

There were about sixty members registered, their 
ladies, and the troupe on hand for the program of 
business and entertainment. E. G. Hopper, Inter- 
mountain Stationery and Printing Company, Grand 
Junction, Colo., was selected governor, succeeding Wil- 
liam Mason, Jr., Out West Printing and Stationery 
Company, Colorado Springs. Mr. Mason opened the 
session and presided, with his guests at the table, 
E. B. (Dick) Healy, Santa Fe, N. M., national president, 
and Charles Garvin, national general manager, aiding 
in pacing the program. 

Mr. Healy spoke briefly, developing the theme of 
optimism and bringing assuredness to the group that 
theirs is an essential business, and it is highly prob- 
able that previous problems and abuses in the industry 
may be solved by the enforced applications of war 
restrictions. 

Charles H. Malody, assistant sales manager, Asso- 
ciated Stationers Supply Company, speaking on the 
stationers outlook for °42, presented a cheerful view 
of present and past conditions. Among these, a de- 
creased tendency among customers to hoard supplies, 
and an increased desire to codperate patriotically with 
the rationed supplies available to them. Mr. Malody 
believes that smaller quantity sales and a corre- 
spondingly high per unit price would save the indus- 
try. He related an instance where one house had 
removed all large quantity quotations from the lists 
and under the present policy the gross price of any 
article is simply twelve times the per dozen price. 


Erskine Is Speaker 


E. B. (Ernie) Erskine, vice-president and general 
manager, Butler Paper Company, Denver, didn’t pull 
any punches in presenting his views on “Paper for 
Defense as it affects the Stationery and Printing 
Business,” bringing out good and bad results of the 
current times, foremost in his opinion, the allocation 
of pulp and pulp papers. The United States having 
always previously been an importer of pulp paper, 
and now with those sources gone, is exporting con- 
siderable amounts to South America as a part of the 
Good Neighbor policy, he reported. 

Getting into defense work, he stated that needs for 
paper for direct and indirect defense application were 
increasing, also priority ratings were increasing rap- 
idly. He named various items; record paper, mimeo 
papers, adding machine rolls, labels, instruction books, 
manuals, and many new uses and applications for 
paper in the defense effort. In addition he called 
attention to the amount of paper used by the govern- 
ment printing office, although most of it does not 
carry a high priority rating. 

He stressed the need for seeking out business which 
carries a priority rating, stating his own experiences 


in doing that, for he reported, other business is rapidly 
vanishing. In making sales, the paper company must 
learn the end use of the paper, so that which carries 
a priority rating can be reported to the mill and 
restocked. The percentage of priority business turned 
into the mills governs the amount of paper which 
can be shipped back to this area. To facilitate this, 
“We bombard the printers with forms, reply envelopes 
and material to get them to return this information 
to us.” 

Commenting on Mr. Erskine’s talk, Mr. Garvin said, 
“The very nature of our business is such that we're 
serving defense. When the war is over we’ll really 
have something to crow about. All of the things that 
happen in a defense plant, making guns or ships— 
originate in an office. And we are the ones who help 
keep an office going. What good is a typewriter with- 
out ribbon, or ribbon without paper?” 

Charles R. (Chuck) Kendrick, vice-president, furni- 
ture division, spoke on Defense and the wood furniture 
industry. Many critical materials are used in desks 
besides wood. In addition some woods have been 
placed on critical lists to assure the government an 
adequate supply. He predicted that alternate mate- 
rials would keep the furniture department going and 
also provide an enormous market when the war is over. 


Sid Brandt, Art Metal Construction Company, spoke 
in place of Bill Hoge, The General Fireproofing Com- 
pany, who was unable to attend. Inasmuch as he 
hadn’t expected the call, and hadn’t had time to 
obtain information from his office, he said that the 
opinions he stressed were strictly his own and not the 
company’s. It being impossible these days to keep 
field men fully informed, with inventories changing 
from day to day, conditions changing rapidly, he could 
only report on his subject his own experiences, “World 
War and Its Affect on Metal Furniture Business.” On 
the West Coast where he had visited ship-building 
yards; he said he had obtained an idea where the 
furniture steel was going, it being necessary to use 
nearly $100,000 worth in equipping one battleship or 
large ship with steel office furniture. 


Sees Substitutes Increasing 


Mr. Mason in commenting on the use of steel furni- 
ture, said “We think of most articles as being made 
of a certain material. But in the future we will find 
many familiar objects made of something else, even 
plastic office furniture.” 

Fred O. Fenne, vice-president N. S. A. field division 
brought personal observations of the purchase and 
sale of critical goods during war time. In his own 
state of Texas, he reported that normally business 
follows the trend of the times and of the seasons with 
dealers building up a large inventory for the Christ- 
mas and New Year season and letting their stock 
decline in spring and summer. This year he stated 
it hadn’t followed that pattern but had held up 
constantly to the peak volume. One small town of 
30,000 population had obtained three army camps, 
housing 75,000 men, add to this their families, some 
36,000 workmen who were engaged in construction 
and you have a boom town. There were two stationers 
in the town, and their business had jumped to where 
in thirty days they were exceeding their normal 
annual volume. 

Mr. Fenne demonstrated his own “gadget file,” 
where he is filing away for future use two of each 
such items as rubber bands, staples, and paper clips, 


(Turn to page 111, please) 

















Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 

of this journal their headquarters. The staff at the main office, 20 North Wacker Drive, Chicago, and the staff at 

the branch in charge of G. C. Wheeler at 418 Pershing Square Bidg., Pershing Square, 42nd St. and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago, 
there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mrs. S. S. Elliott 


Assistant Secretary, Office Appliance Trades Association of Great Britain and Ireland, 
4 St. Bride Street, London, E. C. 4 


London, February 1. 

What is an office? Many of the industry’s war time 
difficulties are centered in the definition of an office. 
War time legislation has raised many complications as 
to the meaning of the word “office.” Purchase tax pre- 
sented one of the main difficulties in using such 
phrases as “office equipment,” “office requisites” and 
“office stationery.” Then the Limitations of Supplies 
Act, which prevented manufacturers making and sell- 
ing for office use more than a specified quota of any 
particular goods, again raised the complication of 
office furniture and steel equipment and the industry 
had repeatedly to ask itself “What is an office,” “where 
does the office end and the works or factory begin?” 
Many and long were the discussions on this problem. 

The dictionary definition of an office says it might 
be “a place where business is carried on.” That de- 
scription of the term, however, is much too wide to be 
generally accepted. For instance, a shop is a place 
where business is carried on, but it can hardly, by the 
widest stretch of imagination, be called an “office,” 
although there may be a small office as an adjunct to 
the shop. Again an “office” is a position held and one 
speaks of the mayor of a town “holding office,” and 
so the word can be accepted to refer to a particular 
charge or trust. One refers, in rather a derogatory 
sense usually, to the man who is endeavoring to obtain 
a position as the “office seeker.” Or as one puts it in 
our curious English, “a man who is seeking to hold an 
office.” 

But to revert to what constituted the industry’s real 
difficulties, the definition of an “office” as an accepted 
trade term. In the ordinary manufacturing business 
in this country, there is the drawing office, the wages 
office, the progress office, and, of course, we have one 
omnibus term “the general office.” In addition, there 
are the various small offices dotted around in the fac- 
tory, allocated to the foreman, or the time keeper, and 
so on. Thus the real problem was where did the office 
begin and end for the purpose of the goods the indus- 
try handled. For example, a firm ordering sensible 


office seating for the general office, this was considered 
“office furniture” and subject to purchase tax, but an 
identical article ordered for sensible factory seating 
became “factory seating” and was not liable for pur- 


chase tax. If one ordered workmen’s lockers, in which 
to keep their clothes during working hours, they were 
factory equipment, but the same thing ordered for 
office workers became “office furniture.” There were 
many sittings with the definitions department of the 
government service handling purchase tax and ver- 
batim reports of some of these meetings would form 
amazing reading. 

At one period it was agreed that where the word 
“office” appeared and where the worker was of the 
office staff and not of the factory staff, then any 
equipment required for that worker to carry out his 
work, was essentially office equipment. But the indus- 
try’s arguments that a calculator set up in a factory, 
in order to control production and to assist workers 
with complicated calculations, was therefore factory 
equipment, was ruled out by the fact that such a 
machine would not be operated by the ordinary factory 
workers under trade union conditions, but have to be 
accompanied by an office worker, therefore, the setting 
up of such a machine constituted the setting up of an 
office within the factory. 

Another problem was the exempting of account 
books from purchase tax. The readers of this journal 
would no doubt be very interested, and not a little 
amused, to know the industry’s difficulties in that 
direction. The discussions started out with the plain 
question, “What is an account book”? The definition 
given was a “Book recording the transfer of goods, 
money or services,’ but, of course, the necessary ad- 
juncts come into that. “Does a punched card record- 
ing costings, constitute a part of an account book? 
Is a loose leaf ledger an account book and, if so, where 
did the loose leaf ledger binder end and the ordinary 
transfer binder or file start? Was a time card, record- 
ing a workman’s time and service, rendered to the 
works in that way, an account book or an adjunct to 
the account book, or was it something entirely sep- 
arate? Was a card index or visible index, applied to 
the keeping of accounts, an account book, and in cer- 
tain cases where accounts were transferred to punched 
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SUCCEEDS MILLER AT MILLER-BRYANT- 
PIERCE 

On March 1 Theodore G. Roehm was appointed gen- 

eral manager of Miller-Bryant-Pierce, Aurora, III., 

manufacturers of typewriter and other inked ribbons, 


ROEHM 








T. G. ROEHM 


carbon papers and stencil inks, by H. W. Smith, presi- 
dent of, L. C. Smith & Corona Typewriters Inc., with 
which the Aurora concern merged in 1928. 

Mr. Roehm succeeds the late S. E. Miller, founder 
and head of the typewriter ribbon and carbon paper 
business. For the past quarter of a century he has 
worked side by side with Mr. Miller in the develop- 
ment and expansion of the business, which has ex- 
perienced a constantly increasing volume throughout 
its history. 

For five years previous to 1917 Mr. Roehm was 
Miller-Bryant-Pierce representative in charge of the 
St. Louis branch. In 1917 he was summoned from St 
Louis to Aurora to take the vice-presidency of the 
company. When Miller-Bryant-Pierce and L. C. Smith 
& Corona Typewriters Inc., merged in 1938, Mr. Roehm 
continued in his capacity of associate with Mr. Miller 
in the conduct of the business. 

Mr. Roehm’s appointment to the general manager- 
ship assures the users of typewriter and other inked 
ribbons, carbon papers and stencil inks a continuance 
of the policies the company has pursued during its 
forty-six years of history. 

*—- © 
COMMERCE JOURNAL QUOTES GARVIN 

Charles P. Garvin, general manager of the National 
Stationers Association, was quoted recently in an 
article which appeared in the March 4 issue of the 


Journal of Commerce and Commercial anent the pos- 
sible curtailment of the manufacture of office fur- 
niture. 

Mr. Garvin took the stand that rather than there 
being a question of WPB restricting the manufac- 
ture of such equipment, it is more a question of 
whether enough of it can be produced to continue 
the defense program. He was quoted in part as say- 
ing: 

“The War Production Board can’t do a thing for 
national defense without using our products, and if 
they cut out fifty percent of our stuff, then they cut 
out fifty percent of their work.” 

Mr. Garvin was also mentioned in the article as 
accumulating a priority digest which “will be boiled 
down and briefly describe what each priority regula- 
tion means to the stationery industry.” 

—><- 
ALEXANDER BROS. PROMOTES HUSTON 

W. G. (Bill) Huston, who some months ago joined 
Alexander Brothers, Ltd., Honolulu stationery firm, as 
assistant to the president, has been promoted to the 
position of vice-president-general manager. 

Mr. Huston’s promotion was announced following a 
meeting of the stockholders and was designated as a 








W. G. HUSTON 


“token of sincere appreciation of Mr. P. F. Alexander, 
president, and the directors of Alexander Brothers, 
Limited, for the loyalty, codperation, devotion to duty 
and an excellent record of sales management by Mr. 
Huston during 1941.” 

Prior to going to the Hawaiian Islands Mr. Huston 
was for a considerable time Pacific Coast representa- 
tive for Mittag & Volger, Inc. 
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He’s got a bigger job now... 


IME WAS when we could urge this boy, 
‘Raa thousands like him, to use our type- 
writers and fit himself for a better job. But 
he’s not buying typewriters today. He’s got 
a bigger job... the biggest job a man can 
have. And well he knows how our hopes 
and prayers march with him. 

So this advertisement is not to him, but to 
millions of stay-at-homes and perhaps 
it is not even an advertisement. Maybe our 
typewriters can help you with your daily 


work; whether they can or not, the point 


L C Smith & Corona Typewriters Inc 


is that we all have that daily work to do. Be- 
side the job given to these boys of ours, our 
jobs seem small and dull... but never in our 
country’s history have they meant so much. 

Some millions of us are helping directly, in 
mines and fields and shops. The rest of us 
can only do each day’s task as ‘it lies before 
us... do it the best we can...and then find 
more to do. Our part is to keep things going 
at home for these boys of ours. And no hand 
is fast enough, no day long enough, to do 


all that we want to do. 


Syracuse, N. Y. 
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MEETINGS—CONVENTIONS— DINNERS 





CHICAGO TYPEWRITER MEN DISCUSS FREEZE 
ORDERS 

At the regular monthly meeting of the Chicago Type- 
writer Dealers Association, held in the Sherman hotel, 
Monday evening, March 9, eighty-seven members and 
guests were present. The principal topic of discussion 
was, of course, the governmental order freezing sales 
and rentals of all new and used typewriters. Under the 
leadership of President Robert C. Goldblatt, the group 
decided to recommend that the Federal government be 
requested to reserve for its own use all typewriters 
under five years old and permit dealers to sell and rent 
those more than five years old. The request was trans- 
mitted to Washington at once by wire. 

J. L. McDonough and Tip O’Neil of the Royal Type- 
writer Company, furnished the refreshments as well as 
the fifteen prizes of the evening, which were awarded 
to the following: Francis S. J. DeLeons, All Makes Type- 
writer Repair Company, wrist watch; S. E. Harley, Illi- 
nois Typewriter Company, electric toaster; Arthur 
Kach, large juicer; Rudy S. Marek, Alpha Typewriter 
Company, electric lamp; H. W. Hendricks, Hendricks & 
Company, safety razor; J. W. Stallings, Allen Calcu- 
lators, Inc., electric toaster; Z. McQuigg, electric pencil 
light; W. B. Bowden, Madison Typewriter Company, 
playing cards; W. K. Davis, Wholesale Typewriter Com- 
pany, flashlight; Jim Murray, M & M Typewriter Com- 
pany, leather bill fold; L. K. Doebler, Office Equipment 
Exchange, auto thermometer; A. K. Andrews, Andco 
Office Equipment Company, playing cards; W. A. O’Neil, 
Royal Typewriter Company, cigarette lighter; E. Wag- 
ner, Wagner Typewriter Sales, electric clock; T. J. Mc- 
Govern, United Typewriter Company, 100 razor blades. 

Jim Ward of Reliable Typewriter & Adding Machine 
Corporation, was conspicuous by his absence. This was 
the first regular meeting in ten years that he has not 
attended. He was in Washington in the interest of the 
National Typewriter & Office Machine Dealers Asso- 
ciation. 

Chicago typewriter dealers are showing a keen inter- 
est in the local association, which now boasts of a 
paid-up membership of more than fifty. New ones are 
joining almost daily, according to a report from Presi- 
dent Goldblatt. 

The next meeting of the association will be held 
Monday evening, April 13. Hazen Ames of Ames Supply 
Company will furnish the refreshments and door prizes. 





JERSEY STATIONERS VICTORY 
DINNER 

The annual St. Patrick’s Day dinner of the Sta- 
tioners Association of Northern New Jersey was held 
this year at the Robert Treat hotel in Newark on 
March 17. As usual the weather was threatening but 
that did not dampen the spirits nor hurt the attend- 
ance which was one of the largest. 

For the one evening most of the crowd checked their 
troubles, worries and anxieties with their coats and 
hats and appeared at dinner time ready for all the 
laughs they could get. The rotund and jovial L. A. 
Mathews, Weis Manufacturing Company, with several 
of his well told stories, was an important contributor. 
John Linahan, Joseph Dixon Crucible Company, re- 
ceived a generous hand for a couple of fine vocal 
renditions that stirred the heart of many an Irish- 
man present. 

This was all between courses of a very delectable 
steak dinner which was assuredly all that was adver- 
tised. After it was over the boys pulled up their 
chairs to witness a diversified array of professional 
entertainment of comedy, acrobatics and music. 

To the hard-working committee composed of Harry 
Cox, Thomas H. Cox & Son, Newark, N. J., president 
of the association; Abe Simonoff, Colonial Office Fur- 
niture Company, Newark; Martin Escoffier, Clinton 
Stationery Company, Newark, and George Nitschke, 
Automatic Pencil Sharpener Company, go the roses 
for the swell job they did from start to finish. 


NORTHERN 


<> © eenemened 


STATIONERS’ SQUARE CLUB DINES AND DANCES 
The Hotel Astor was the scene of the annual dinner 
and dance of the Stationers Square Club of Greater 
New York, February 28. Members and friends assem- 
bled before the dinner for the cocktail hour in the 
lounge room adjacent to the ballroom. This fellow- 
ship hour is a very important part of this affair. Here 
Mr. and Mrs. Harold C. Whittemore, Wholesale Sta- 
tioners Association, received the congratulations for 
their twenty-fifth wedding anniversary, and Mr. and 
Mrs. Mortimer Libien for their anniversary received 
the congratulations and best wishes of the group. 
Dinner was in the best Astor tradition, tasteful and 
efficiently served. Phil Baker, radio star of Ever- 
Sharp’s program “Take It or Leave It” entertained. 
Lester Lanin’s society orchestra furnished the rhythm 


X 





CROWD AT THE N. Y. STATIONERS SQUARE CLUB DINNER-DANCE AT THE HOTEL ASTOR 
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Because ...THEY ROLL O’ER THE FLOOR 
WITH THE GREATEST OF EASE... 














FF schemadae FOR RUBBER 

WILL KEEP CASTERS ON THE GO 
AND CHAIRS WILL GO ON ROLLING 
TILL WE CONQUER TOKYO. 

Bassick Casters take the floor on this This chair is smart, trim, efficient ' 

handsome Executive Posture Model right down to its Bassick Casters. It’s 

Office Chair produced by B. L. Marble the Comfort Master Chair made by 

Chair Company. General Fireproofing Company. 





Bassick Casters 


BRIDGEPORT, CONNECTICUT 





The number one caster for every office use 


THE w OR ELD * § LARGEST MANUFPRACTURER Oo F CASTERS 











small 


which enthused the dancers way into the 


hours of the night. 

This was another successful event due to the untir- 
ing efforts of the entertainment committee under the 
able leadership of John J. Walder, Boorum & Pease 
Company, president of the club. 

*—- 


ILLINOIS RIBBON AND CARBON MEN MEET IN 
CHICAGO 


One of the finest turnouts of the membership in the 
history of the organization was the highlight of the 
regular monthly meeting of the Illinois Inked Ribbon 
& Carbon Paper Association in the Atlantic hotel, Chi- 
cago, on March 2. 

And the event was a happy day for Harry Braham, 
Chicago manager of the Old Town Ribbon & Carbon 
Company, who, as vice-president of the association, 
presided and wielded the gavel in the absence of E. D. 
(Ed.) Roberts, president of the organization and of 
E. D. Roberts & Company, Chicago. Mr. Roberts is 
following a custom of many years’ standing and spend- 
ing a winter vacation in Florida, and as a result Mr. 
Braham presided over one of the biggest and best 
meetings the association has ever held. 

Although the gathering, following a delicious lunch- 
eon, was more or less formal, the discussions veered 
round to business conditions of the present and the 
outlook for the future. Without exception the men 
present reported an increasing demand among busi- 
ness houses for carbons and ribbons, with a large 
number of firms showing a tendency toward stocking 
up in advance “just in case.’”’ Among those who believe 
that, at least for the present, the supply will equal the 
demand, were Harold Quest, president, Quest Manu- 
facturing Company; Harry Holden, Codo Manufactur- 
ing Company; Fred Neely, Fred W. Neely Company, 
and Leonard D. Kenney, Leonard D. Kenney & Com- 
pany. 

Another interesting discussion started by Art Andre, 
A. W. Andre Company, concerned the protection of 
dealer and jobber in the issuance of coupon books 
and any possible fluctuation in prices. Mr. Andre 
pointed out the obvious need for protection in the 
event an ending of the present world conflict should 
bring about a sudden slump in prices. 

The speaker explained that his company had met 
this possibility by stipulating with the sale of every 
coupon book that all of the coupons must be used up 
within twelve months from the date of the book’s issu- 
ance. This plan was unanimously approved as one 
which gave protection to both the dealer and the 
customer. 

The association meets on the first Monday of every 
month and the meeting place is always a private 
dining room in the Atlantic hotel. 


P —- _ - 

STATIONERS BOARD OF TRADE TO HOLD FORUM 
The Stationers and Publishers Board of Trade will 
hold its annual forum and dinner dance on April 17, 
1942, at the Biltmore hotel, New York City. 


This is 





OFFICE APPLIANCES 


GOING TO CLASSES FOR DIEBOLD.— 
A group of Diebold men attending 
classes at a sales school conducted by 
the Diebold Safe & Lock Company. 
These schools are held for two-week 
periods at the firm’s home offices in 
Canton, Ohio, under the direction of 
A. W. Jackson. The first two sessions 
were held February 9-21 and March 2-14 
and there will be two more held for 
the balance of the year. 


a continuation of a program inaugurated by Howard 
Sanders, secretary of the board, when he assumed his 
duties in 1936. These forums have always been edu- 
cational, and are looked forward to each year by the 
credit and sales executives in the industry. 

Mr. Sanders has announced that A. D. Whiteside, 
president of Dun & Bradstreet, Inc., will address the 
forum. Many will remember Mr. Whiteside from 
N. R. A. days. Many know of the demands made 
upon his time by Washington in recent years. He is 
a speaker of unusual ability, and probably no man is 
better qualified to address a group of business men, 
whether they be credit executives or sales executives. 

Jacob Bennett, A. A., B. C. S., C. P. A., will likewise 
address the forum. Mr. Bennett is outstanding in 
the accounting field. He is a partner in the firm of 
Leichenger, Bennett & Company, with offices in New 
York and Chicago. He is a lecturer, and has con- 
ducted C. P. A. coaching classes since 1925, preparing 
accountants for C. P. A. examinations. In March, 
1936, (when Social Security taxes were just becoming 
effective) he conducted a series of lectures on tax 
legislation. Mr. Bennett will talk on the necessity 
of sound financial management. Other speakers will 
be announced later. 

The forum will convene at 2 o’clock. Following the 
meeting, the ladies will join the men and enjoy a 
cocktail hour, which will in turn be followed by dinner, 
entertainment, and dancing. 

eee 


NEW YORK OFFICE MACHINE DEALERS MEET 

One of the largest groups of office machine dealers 
ever to congregate in this district gathered together 
at the Park Central hotel in New York on March 12 
in response to an earnest appeal of the Office Ma- 
chine Dealers Association of New York. It was the 
regular monthly meeting of the association, but be- 
cause of the urgency of transpiring events the appeal 
was made all over the district and 125 dealers were on 
hand as President N. H. Fucci, Business Machine Serv- 
ice Company, Inc., New York City, called the meeting 
to order. 

Mrs. Jessie Taylor, Globe Typewriter Company, and 
chairman of the membership committee, made a very 
encouraging report. Twenty-four new members joined 
that night. Mrs. Taylor opined that now, at long 
last, the worth of an association had proved itself 
without question—a fact particularly pleasing to those 
few who had labored so long and earnestly over the 
She cautioned the group that because of the 


years. 
cost, the benefits of the association would in the 
future be restricted to association members. She 


closed with a very urgent appeal for members. 
William Purvin, Superior Typewriter Company, as 
treasurer of the association gave a complete account- 
ing for expenditures. He spoke particularly of the 
cost due to the activities of the association’s attorneys 
in Washington. Mr. Purvin also made an urgent plea 
for complete codperation of all dealers in the area. 
George Purvin, Superior Typewriter Company, chair- 
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“Young lady...stop putting TREES in my file!” 


“Look at this carbon copy! It’s a disgrace! Look at 
that tree running right up the middle! Can't you be 


more careful?” 


Girt: “/t's not my fault! The wax base on this cheap 
carbon paper we use cracks easily, and that’s what makes 
the tree!” 


Boss: “Well, if the carbon paper is cheap, I sup- 


pose it’s economical.” 


Girt: No, sir, itisn’t! We get from 5 to 10 legible 
copies from one piece of th Ls carbon. A good carbon, 
like Roytype* Park Avenue, made by Royal, will 
give 10 times as many copies! And Park Avenue 
carbon paper will not ‘tree, will not smudge, smear, 
or offset! It doesn’t get your fingers dirty when you 
handle it!”’ 


Boss: ‘But if Park Avenue costs more, I don’t sup- 


pose you save enough to make it worth while.”’ 


Girt: “Oh, but you do! The Royal represe ntative told 
me that if you pay $115 for a standard typewriter, 


and if you have used it for four years, you have 


bought for it $115 worth of carbon paper and rib- 
bons! With Roytype* Park Avenue carbon paper 
and Roytype* ribbons, you can cut those costs in 


half!” 


Boss: “Why haven't you told me about this before? 
Beginning today, we'll use nothing in this office but 
Roytype* Park Avenue carbon paper and Roytype* 


ribbons!’ 


Girt: “}es, sir! And you'll get the brightest, cleanest, 


easiest-reading carbon copies you ever saw in your life!’ 


ROYAL 


MAKERS OF ROYTYPE* RIBBONS AND 
CARBON PAPER 





° * "! 
"Keep ‘em writing 





*Trade Marks Reg. U. 8S. Pat. Off Copyright 1942, Royal Typewriter Co., Inc. 
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the coming 


man of publicity, spoke of plans for 
dinner-dance to be held March 28. 

Mr. Alexander, representing the Merchants Bank 
of New York, explained their services to merchants 
in financing retail sales. 

Irving R. Ritchie, addressing Machine & Equipment 
Company, spoke briefly about the coming plans for 
the eastern sales conference. He urged all dealers to 
be present. 


Stitt Tells of Priorities 


E. W. Stitt of the law firm of Walton, Bannister 
& Stitt, attorneys for the association, then gave a 
detailed report of his activities in connection with 
WPB and OPA prior to and during the time of the 
typewriter freezing order. Mr. Stitt indicated that 
the urgency of war needs caused the government to 
insist that typewriter manufacturing facilities be 
turned over to making of ordnance. He recounted the 
results of a series of meetings wherein the future 
needs in relation to present stocks were discussed. 
(The exact results of these deliberations are to be 
found in WPB order of March 17th, presented else- 
where in this issue.) 

Inasmuch as the number of new units to be manu- 
factured for the remainder of the year was to be 
approximately half of what were manufactured last 
year, and this number would be earmarked for war 
departments, land lease and other essential govern- 
mental activities, it became immediately apparent 
that commercial users would require much more serv- 
ice than in the past. As servicing typewriters repre- 
sents a large part of the business of the average 
typewriter dealer, the dealer’s importance in the whole 
picture increased. This situation the association’s at- 
torneys endeavored to impress on WPB to the end 
that there be assurance of an adequate supply on 
parts. 

Because of their pleas the government is now com- 
pletely aware of this situation, Mr. Stitt contended. 
Seventy to eighty per cent of the repair work on 
typewriters in this country is done by typewriter 
dealers. It was further indicated that ninety-six per 
cent of all the typewriters in dealers’ stocks are ready 
for use or could be made so quickly with few repairs 
and replacements. 

Mr. Stitt said that used machines were included in 
the freezing order as well as new machines to keep 
the market stable until such time as complete regu- 
lations could be made. At that time the speaker 
was reporting, some liberalization of the first order 
had already been made in relation to rental machines. 
Mr. Stitt expressed the belief that without the work 
of the directors of the association combined with 
the attorneys, the WPB orders might well have writ- 
ten the obituaries of the typewriter dealers. In clos- 
ing, he urged every dealer to comply with the law 
100 per cent. 

There then ensued a period of questions and an- 
swers—questions from the listeners answered by Mr. 
Stitt and the directors. 

Before closing President Fucci reminded those pres- 
ent of the importance of reading the trade press 
to keep themselves informed on their own businesses. 


—<—-+— —_ 


HAMILTON SPEAKS FOR LITTLE ROCK “AD” CLUB 

Ben R. Hamilton, sales manager of the Democrat 
Printing & Lithographing Company, Little Rock, Ark., 
was a recent speaker at a meeting of that city’s adver- 
tising club. His address concerned the evolution of 
printing processes and was entitled “From Gutenberg 
to Today.”—ADR 

ee 
6TH DISTRICT TO MEET IN CHICAGO 

The sixth regional meeting of the National Station- 

ers Association will be held in the Palmer House, 


Chicago, on April 8 and is expected to bring out an 
unusually large number of delegates. 
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The one-day gathering will be unique in that there 
will be no registration fee, except luncheon expense. 
Likewise there will be no entertainment, banquet and 
no long speches, the day being given over instead to 
informal discussions, according to Regional Governor 
A. J. Markelz, The Book Shop, Joliet, Il. 

Oe 


WATSON ADDRESSES EXPORT MANAGERS 
An optimistic picture of America when this country 
hits its stride in war production and effort was drawn 
by Thomas J. Watson, president, International Busi- 
ness Machines Corporation, when he delivered an ad- 
dress before the twenty-fifth annual meeting of the 

















THOMAS J. WATSON 


Export Managers Club of New York, Inc. The one- 
day meeting was held in the Hotel Pennsylvania, New 
York City, on March 10. 

Mr. Watson’s theme was “Export Trade Today and 
After the War” and his address was one of the most 
forceful messages which the convention heard. He 
made clear to those present his complete knowledge of 
the export situation now, and told what he expected it 
to be in the future. Speaking of America’s war ef- 
forts, the speaker considerably heartened his listeners 
when he predicted that the United States will “startle 
the universe” with its eventual production of arma- 
ments. 

During the day there were several group sessions 
held among which was one covering business machines 
and office supplies. This meeting was presided over 
by J. L. Ryan, export manager, Royal Typewriter Com- 
pany, who pinch-hitted for F. D. Lehn, export man- 
ager, Underwood Elliott Fisher Company. The latter 
was originally scheduled to conduct the group meeting 
but was suddenly called to Washington, D. C., on 
urgent business. 

The total registration of about 1000 included dele- 
gates from twenty-two states and seven foreign 
countries. 

—> — 

N. Y. “SALES-MERCHANDISE” SCHOOL IS HELD 

As this issue goes to press the National Typewriter 
& Office Machine Dealers Association is scheduled 
to hold its one-day Sales-Merchandising School at the 
Biltmore hotel in New York City. The event was 
scheduled for March 28. 

According to President Irwin Vincent the program 
was to include the following speakers and their sub- 
jects: 

“Report of the Emergency Committee in Washing- 
ton,” by James P. Ward, Sr., Reliable Typewriter & 
Adding Machine Corporation, Chicago; “How to Meet 
New Business Conditions with New Business Tactics,” 
by E. A. Raphael, E. A. Raphael Company, Boston: 
“What NTOMDA Has Done and Is Doing to Preserve 
Your Business,” by President Vincent, Western Type- 
writer Company, Topeka, Kans.; “What We Can Ex- 
pect in the Immediate Future Regarding Business, 
Priorities, Price Ceilings,’ by A. H. Wittekind, vice- 
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yAR PRODUCTION 


AIDED BY THE ELECTROMATIC — 


WORLD'S FASTEST TYPEWRITER | 








LECTROMATIC—the fastest typewriter in the world 
—provides the speed and accuracy so necessary in 








producing the paper work of America's War Program. 


Production forms, regardless of their size, type or number of cop- 
ies required, are prepared with accuracy and utmost speed. The 
IBM Electromatic All-Electric Typewriter has joined Uncle Sam's 
forces in the Army, Navy, Marines, and defense businesses to do its 
part in speeding up America’s production. 


Electromatics are made in models to speed up these applications: 


Correspondence, Forms Writing, Stencil Writing, Liquid and Gelatin 
Duplicator Masters, Photographic and Direct Plate Masters, Financial 


” A and Statistical Reports, Engineering Masters. 


(12" Standard Electromatic 
World Champion, illustrated ) 













INTERNATIONAL BUSINESS MACHINES CORPORATION 


Offices in ue) Principal Cities 
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BUILD YOUR 
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WARTIME SALES STRATEGY 





ry 

| HIS is a wal in which everybody is engaged. Not only 
the Army, the Navy and the war production industries 
but every one of us must think ahead, plan ahead, prepare 
the strategy that will contribute most to the war effort. 
No one can think too selfishly of his own interests in this 
effort. We must all give up many things. But if you are 
to stay in business you will have to plan your sales strat- 
egy differently than in the past. You will have to give 
more selling attention to things that are needed, things 
that are profitable, things that you can get! 


Typewriter ribbons and carbon papers are among your 


best bets. They are enjoying a big demand because of the 
increased paper work in all industry. They can help make 
you more friends and a permanently good business after 


the war. 


IN VIEW OF THESE FACTS, COLUMBIA, THE OUT- 
STANDING MERCHANDISERS IN THE FIELD, HAVE 
CREATED DEFINITE PLANS TO HELP AMERICA’S 
STATIONERS. Without obligation, Columbia will be 
glad to recommend an ideal sales and merchandising set 


up for your territory. Write us NOW! 


COLUMBIA RIBBON & CARBON MFG. CO., INC. 
Main Office and Factory: Glen Cove, L. I., N. Y. 


New York Sales and Export, 58-64 West 40th St. 


Kansas City, Mo., Dwight Bldg. 
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president, NTOMDA; “Sidelines That Yield the Best 
Net Profits,” by Samuel Hutter, Checkwriter Company, 
New York. 

“How to Make More Money in the Repair Depart- 
ment,” by Don McDonald, McDonald Typewriter Com- 
pany, Washington, D. C.; “How to Gear Advertising 
to Present-Day Conditions,’ by Stanley Moss, New 
York; “What We Can Do to Make Up Lost Profits on 
New Machines,” by Tom Prior, Walter W. Prior Type- 
writer Exchange, Trenton, N. J.; “What About Rentals 
and Rental Rates?” by E. A. Glassman, City Type- 
writer Company, Rochester, N. Y. 

Following a noon luncheon, the afternoon session 
was to be given over to the following speakers: 

“How to Maintain Good Customer Relations Despite 
Rising Prices,’ by Irving R. Ritchie, Addressing Ma- 
chine & Equipment Company, New York; “Office 
Machines That Can Be Sold at a Good Profit,” by 
M. E. Clausner, Typewriter & Office Supply Company, 
Newark, N. J.; “How to Make Your Store Windows 
Pay Your Rent,” by Mr. Barnett, New York, “How to 
Run a Good Office Furniture Department,” by James 
J. Sheehan, Office Appliance Company, Providence, 
Ri, 

“How I Hold My Employees,” by C. E. Bush, General 
Typewriter Company, Washington, D. C.; “How to 
Earn Greater Profits on Adding Machines,” by W. P. 
Wittelsberger, Allen-Wales Adding Machine Sales & 
Service, Baltimore, Md.; “How We Promote the Sale 
of Duplicating Machines,’ by Edward J. Toussaint, 
Central Duplicating & Typewriter Company, Camden, 
N. J.; “How to Make Money on Used Office Machines,” 
by Roy E. Hoover, Young Office Machines Company, 
Chicago; “How NTOMDA Can Help Dealers During 
Wartime,” by Harry Turner, executive secretary, 
NTOMDA; “How the War Has Affected the Office 
Machine Business in Canada,” by Joe Rubin, National 
Typewriter Exchange, Montreal, Canada. 

Two important visitors from Washington, D. C., 
who are also scheduled to address the one-day meet- 
ing are Harvey C. Mansfield, unit chief of office ma- 
chines and equipment, and W. G. Turnquand, chief 
of typewriters of WPB. Both men were to take to 
the gathering messages of major importance to office 
machine dealers. 

>? 
REMINGTON RAND EMPLOYEES FETE FINKLEY 

Francis W. Finkley, manager of the duplicator sup- 
plies division of Remington Rand Inc., at Wilkes- 
Barre, Pa., last month was honored at a party given 
by twenty-five fellow employees of the branch. The 
affair was in the nature of a “going-away” party 
inasmuch as Mr. Finkley was to be inducted into the 
Army before April 1. 

—-o 
FULTON BECOMES BUCKEYE OFFICIAL 

Frederic C. Fulton, assistant vice-president in the 
trust department of the Central National bank, Cleve- 
land, became treasurer and a director of The Buckeye 
Ribbon & Carbon Company, one of the pioneers in 
its field in Cleveland, on March 21. The firm was 
organized in 1896 to manufacture carbon papers and 
office machine ribbons.—AK 

ot 


ESTERBROOK VICTORY NIGHT 

The Esterbrook Pen Company was one of the first 
companies in the Camden district to arrive at a 100 
percent defense bond sale on the pay roll allotment 
plan. Every person employed by the company is sub- 
scribing to defense bonds regularly and systemati- 
cally. 

To celebrate this record, a committee was formed 
in the factory to arrange an Esterbrook Victory Night. 
This party. was held in the Camden Y. M. C. A. on 
Wednesday night, March 11. 

The committee in charge of arrangements con- 
sisted of Stanley Brown, chairman; Walter Padgett; 
George Cox; Arthur Ware; Martha Wall; Naomi 





115-117 WORTH STREET 


KEEP 
‘EM 
TYPING! 


There are busy days ahead, Mister! With 
the sale of typewriters rationed, you are 
going to have a lot more repair work to 
do and many more machines to make 
ready for rental. Every business house 
in the country is dependent upon its typ- 
ists, and it’s your job and our job to 


KEEP “EM TYPING! 


Whenever you run up against a tough 
problem, let us help you solve it. Maybe 
we can or maybe we can't but, anyway, 


we ll be glad to try. And you don’t have 


to send in an order to get this kind of 


service from AWMCO! 


Naturally, we like to see orders come in, 
too—for we know that the quality and 
economy of AWMCO products will help 
you to do your best work at the most 
profit! “Well-bought is half sold.” And 
you always “buy well” when you buy 
Plastic Type Cleaner 


Oasis (Economy) Ribbons 


Typewriter Tools 


All Typewriter Parts 
Invincible Platens 
Invincible Ribbons 
Invincible Carbon Shop Supplies 

Factory Rebuilt Remington Noiseless No. 6 


Factory Reconditioned Remington Noiseless No. 6 


FROM 


Est. 1880 





AMERICAN WRITING.MACHINE CO. 


NEW YORK, N. Y 

















In peacetime... 


METALIZATION FOR THE MODERN OFFICE 


In defense of freedom 


..» METALIZATION FOR VICTORY 


Perhaps no single item has contributed so much to progress 


as metal. In America’s surge forward metal has answered 





many of the most vital questions... has stood up against the 
most severe tests ...in social, economic and business needs 


... particularly in the modernization of the business office. 


Today, in the tremendous task of winning a war, metal 
again achieves its honors through strength, adaptability and 
resistance. Little wonder that many find it impossible to 


secure its better performance in needed items for business. 


But GF metal office equipment will again be available 
when victory is won. We can promise that. In the mean- 
time, conserve present equipment. The signal achievements 


of metal are basic and will not change when peace is won. 


FIREPRO@@EIN G Glew PANY 


Products by GF: METAL DESKS * ALUMINUM CHAIRS ¢ STEEL CHAIRS + FILING CABINETS 
SAFES ¢ STEEL SHELVING * STORAGE CABINETS «+ FILING SUPPLIES 
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PLAN 


AND 


roe MAN 


Behind every plan that really works is the man who 
makes it work. Old Town has the most powerful 
plan ever offered to distributors of carbon paper 
and ribbons. And Old Town has the men to back up 
its great 4-STAR PLAN. The Old Town factory rep- 
resentative works for and with the Old Town dis- 
tributor . . . helping him to cash in on what the Old 
Town plan makes possible. Meet the Old Town man 
who covers your territory. Talk to him. . . let him tell 
you how and why, with his specialty assistance . . . 
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OLD TOWN distributors 
really ] +f 


© PRODUCTS: A simplified © PROFITS: Longer margins. 





line. Includes exclusive specialty lean f —e 
leaders like DAWN Curlproof — ee ae ee ee 
Carbon and Old Town Hermetic Rib- Bigger percentage and dollar profits. 


bons. An honest trade-marked and 


GRADE-marked line bringing you a e PROTECTION: OLD 
new high in consumer confidence. TOWN’s “Assigned Trading Area” 
. PROMOTION: Powerful plan gives you exclusive territory. 
local selling aids. Regular specialty 
selling assistance. Consistent NA- 
TIONAL ADVERTISING. without competition. 


Enables you to grow with Old Town 


Get the facts. Then compare! Send for your free copy of “The Dawn of a New 
Day in Ribbon and Carbon Merchandising” telling all about OLD TOWN's 
New 4-STAR DEALER PLAN. Address Dept. A-4. 


OLD rown Mon &-Carbon Cz Sue 
( “MAKES A GOOD IMPRESSION” ¢ 


— 
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General Offices and Factory: 750 Pacific Street * Brooklyn, New York 





MAKERS OF DAWN THE CARBON PAPER THAT WILL NOT Cie 
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Chambers; Gertrude Fullerton; and Nellie Budd. 
More than 400 Esterbrook workers and their fami- 
lies and friends were present—and entertained a large 
group of service men as guests. 
The victory theme of the party had a double mean- 
ing, because in addition to the complete success of | 









UNCLE SAM’S NEEDS GET 


HIGHT 
UF WAY 


ALL of us are in this war—and in it 






































ESTERBROOK CAGERS WHO CELEBRATED VICTORY NIGHT. 

—(Top row) Stanley Brown, Jerry Markward, Zeph. Marks, 

Cy Siebert. Lower: Flash Falls, Bob Boyd, Limey Townsend, 

Goldy Behl and Herb. Hunsberger. Esterbrook is proud of 
its basketball champions. 








to win! 
the defense bond drive, the Esterbrook basketball team 


. e ] . > S ; . >» 
had just completed a successful season in the Camden Uncle Sam has first call on the 


Industrial League. The end of the regular season | nation’s full resources. He’s welcome 
found Esterbrook included in the Industrial League | ‘ . . 
Championship to anything he needs to insure victory, 


The Victory Night started with an exhibition basket- whether it be steel, rubber, wheat— 
ball game between Esterbrook and the Pitman high 
school, South Jersey Scholastic Champions. Ester- or desks. 
brook added another victory to their long string when The facilities and experience of the 
they defeated the high school boys by a 52-38 score. ; 

The entertainment of the evening was opened by | Imperial Desk Company have been 


the Esterbrook Glee Club, now a well-known musical 
organization locally. The keynote address was given 
by Mr. Frost, and outlinéd Esterbrook’s position in States Government. We're ready to 
argins, this changing world. 


placed at the command of the United 


help in every way that we can. 


stock. CE ws : , ; ‘ ” 
CONNECTICUT VALLEY MEETING A SURPRISE If you don’t get your shipments of 
rofits. PARTY Imperial desks and tables as promptly 
Dispensing with regular routine the March meeting as usual, please be patient, We will 

of the Connecticut Valley Stationers Association was i : : 

ILD converted into a surprise party in honor of John fill your orders as quickly as possible 

Area” Molloy of Meriden, Conn. ; —but Uncle Sam’s needs must come 

. Those attending the gathering descended “en ; . 

ritory. masse” on the new store and made St. Patrick’s Day first. 

a New England holiday devoted to seeing how a oe a - : 

Town charter member of the organization and a former We're sure that — will be glad a 
president and regional governor all rolled into one give defense orders right of way. 
had created and planned to conduct a real 1942 com- Vidseow ve frat! 
mercial stationery business. ee, a SS 

New The absence of shamrocks and green ties on the 

WN’s part of some put no damper on the pride of the head 
of the company in this fine modern establishment. 

What all agreed was just about what a stationer could e 
desire and reflected great credit on the judgment and 
artistry of the owner. VW CTLA 
—-. - - 
ly) SOULIS ON “Y” BOYS’ COMMITTEE 


° At the annual meeting of the St. John, N. B., Canada, I] E c h [ | MPANY 
Young Men’s Christian Association, G. R. Soulis, well- 


known office equipment and supply dealer, was named 
chairman of the boys’ work committee for the ensuing EVANSVILLE, INDIANA 
year. Mr. Soulis has been active in local Y.M.C.A. work 
for many years.—-WJM 


























THIS MAN 


He is the man at a desk—the man who con.- 


ceives, plans and executes—the man who 
does the spade work—who keeps war pro- 


duction going. 


You can increase this man’s capacity to get 
things done—speed up the flow of work 
across his desk—with POLAR desk and 
office specialties. For instance, a POLAR 
desk pad or top will give him a perfect eye- 


resting, writing surface and reduce fatigue. 


Open your POLAR catalog. Run through 
those pages. Look at the wide variety of 
accessories with which you can help this 


man. We can deliver them, too. 


POLAR MANUFACTURING CO. 


323 N. 13th STREET, PHILADELPHIA, PENNA. 
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PACIFIC NORTHWEST NEWS 


Among leaders in payroll allotment plans for pur- 
chase of defense bonds by employees is the Seattle 
branch of the International Business Machines Cor- 
poration, which has with other stationery and office 
equipment houses of Seattle inaugurated this plan 
for purchase of a steady stream of government paper 
each pay-day. Employees of this company set aside 
a fixed portion of their salary for unremitting and un- 
ceasing purchase of the treasury obligations in line 
with Secretary Henry Morganthau’s policy and pro- 
gram of non-inflation. . A “sign of the times” 
is the new type of blackout sign which went on dis- 
play recently at Lowman & Hanford Company at 
1515 Second avenue, in the midst of the office district 
of Seattle. Windows of this large stationery house 
were the cynosure of many eyes as this sign, of a 
type used extensively in much-blitzed England brought 
home to Seattleites the nearness of the war. Such 
a sign, it was noted, is clearly visible from the ground 
during total blackout, but is not visible from the 
air. A special paint applied to the poster “absorbs’”’ 
light during the daytime and sheds a luminous glow 
after dark. Major Pacific Coast cities are expected 
to use a number of such signs during air-raid alarms. 
The sign’s secret of success is a “secret” ink of guarded 
ingredients or chemicals which soaks up light by 
day and gives it off at night. Exhibited in the dark, 
the lettering and art work on the posters show 
clearly though background and framework is invisible. 
a Spring face-washing of the facade and ex- 
ternal bathing has brightened the exterior of the 
Filedex Bureau store of office cards and filing equip- 
ment and that of J. W. Metcalf Company, office 
supply dealers, both adjoining on Fourth avenue 
near Spring street, Seattle... ... Almost weekly new 
honors come to Thomas M. Pelly, head of Lowman & 
Hanford Company, Seattle, who is in great demand 
for war work, civilian defense activities, service- 
men’s work, and other civic duties. Latest is Mr. 
Pelly’s re-election as president of the Service Men’s 
Club of Seattle, a boon to men in uniform. Mr. 
Pelly’s organization maintains club rooms on Second 
avenue, in the office and store district for men of 
all branches of the armed forces, where they can 
seek respite from training, furloughs, and duty on 
expanding fronts where President Roosevelt des- 
ignates the far-flung battle-fronts on which our 
soldiers must fight. This club which Mr. Pelly heads 
is an agency of the Greater Defense Chest and pro- 
vides a variety of services for the boys, recreation, 
information, comforts, sleeping facilities, showers and 
tne Ke. .... Clarence Larkin, veteran stationer and 
office equipment specialist of Portland, Ore., has 
been appointed general manager of D. C. Wax Office 
Equipment House at 219 S. W. Broadway, Portland, 
and has recently assumed his new duties in this 
executive post. He came to Portland from San Fran- 
cisco a little more than a year ago and has made 
rapid advancement in selling of office equipment, 
supplies and stationery in this sector. During his 
thirty-two years in the stationery business on the 
Pacific Coast, he has represented a number of eastern 
firms in the Hawaiian Islands, China, Japan, and the 
Philippines, and is thoroughly familiar with Asia, 
the Orient, their people, customs and business meth- 
ods, which will stand him in great stead again when 
the clouds of battle clear away. Prior to departure 
for the Orient, he lived in Portland, whence he has 
returned for further distribution of office equipment. 

John H. Allen, purchasing agent of the Adhesive 
Products Company, making liquid glue for labels, car- 
tons and other products at 3400 Thirteenth avenue, 
S.W., Seattle, has recently been admitted into the 
ranks of the Washington Purchasing Agents’ Associa- 
tion, and welcomed by the membership, which includes 
buyers of the largest corporations in the state—CML 








APRIL, 1942 


_—-— 


carworene 


st 
N 








PLAN NOW FOR MAY SALES 


More than ever, people are awakening to the econ- 
omy of buying good merchandise—built to Jast. 
Many articles are disappearing. Some are ‘out’ 
for the duration. Consequently, the public is buy- 
ing fewer items, but spending more per item—be- 
cause they want goods that last! 

So, it will pay you to feature better goods in your 
May windows. See that your windows contain gift 
appeal. Address that appeal to the parents, the 
friends, the sweethearts and the relatives of the 


thousands who are entering new lives at this time 
—the thousands who are being graduated, or who 
are going off to the Services, or who are getting 
married. 


Alert merchants are planning strong Sheaffer gift 
windows for May and June, and vigorously featur- 
ing Sheaffer gifts inside the store. Their windows 
will contain a complete range of matched pen and 
pencil ensembles from $3.95 to the “TRIUMPH” 
Crest at $21.00 and a complete range of Sheaffer 
fountain pen desk sets from $5 up. 


SHEAFFER'S 


W. A. SHEAFFER PEN CO.—FORT MADISON, IOWA 
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OPA AND WPB PRICE SCHEDULES AVAILABLE 


Official texts of over 600 OPA and WPB price sched- 
ules, limitation orders, allocation rulings, preference 
ratings, amendments and interpretations have just 
been made available by the N. Y. Journal of Commerce 
for distribution among the nation’s merchants and 
manufacturers. A price and priority index of all exist- 
ing government regulations covering a wide product 
range from acetone to zinc has been compiled for 
handy reference purposes. 

OPA price schedules were inaugurated in the ma- 
chine tool industry over a year ago and are now in 
effect on well over a hundred products. “M” orders 
regulating the flow of materials came along shortly 
afterward and remain in effect despite the abolishing 
of the OPM. Limitation orders restricting the output 
of manufactured goods were first applied on motor 
trucks in August of last year. Adjustment to a war- 
time economy hit its peak in mid-February when as 
many as 18 different orders were issued by the various 
government agencies on a single business day. 

Individual texts as published in the columns of the 
Journal of Commerce are still available in single 
copies or bulk quantities. Copies of the complete index 
may be had without charge by addressing the New 
York Journal of Commerce, 63 Park row, New York. 
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THE ANSWER.—Readers who last month saw the remarkable 
cross-word puzzle made up by George Hatfield, Hatfield 
Office Machine Company, Winona Lake, Ind., probably got 
all the answers right. But just in case some of them were 
stumped, we herewith present the solution. The original 
puzzle appeared on page 143 of the March issue. 
i en 
BERRY TAKES OVER CONNER & COMPANY 

E. R. Conner & Company, the oldest stationery and 
office supply house in Fort Worth, Tex., has been ac- 
quired by Fred Berry, following the retirement of 
Mrs. E. R. Conner, the previous owner. 

Mr. Berry becomes president and treasurer as well 
as active manager, the other officers being as follows: 
A. B. Wright, vice-president; Willard Chamberlin, vice- 
president, and H. B. Ransom, secretary. According to 
President Berry, the original firm name and policies as 


well as the present staff of employees will be retained. 


The company was founded in 1877 by H. N. Conner. 
Later it was taken over by his son, E. R. Conner, 
who operated the firm until his death three years ago, 
whereupon the burden of management fell upon Mrs. 
Conner. 








This is our story— 
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and 1t’s a 


good ONE 






Make every penny, every 
minute, every ounce of 






energy count in your office 
these days. No tool is in 
such constant use by all 
hands as lead pencils. 













You will do well to sell pencils that do 
a better job—Ticonderoga! America’s 
heavily ‘‘advertised pencil’’ is in 
greater demand today than ever before. 
This is no time to be caught without 
these energy-saving, smooth-writing, 
long-lasting writing tools! Take no 


chances on your stock of 


DIXON 


TICONDEROGA 
witha fine American name 


Pencil Sales Dept. 98-]4. 
JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY,N. J. 
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UFFICE MACHINE 
HEALERS 


Conservation 
is now a 


PATRIOTIC DUTY 


Restrictions on Machine 
Sales make it imperative 
that present equipment be 
made to serve for the dura- 
tion. 


PREPARE 
TU DO YOUR SHARE 


WATCH 
YOUR MAN FRIDAY 
FOR 


CONSERVATION PROGRAM 
HELP AND SUGGESTIONS 


KEEP AHEAD WITH AMES 
Products—Sales Helps—Service 





Ames Supply Company 


564 W. Randolph St., Chicago 





37 Murray St., 583 Market St., 
New York — San Francisco 
1905 Commerce St., | PRINCIPAL CITIES 11 Pryor St., 
Dallas Atlanta 
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SEVENTH REGIONAL MEETING 
(Continued from page 34) 
ceded by a brief statement by Mr. Garvin showing 
the importance of commercial stationery to the war 
effort. 
The United States has only recently become an ex- 
porter of paper, said Frank Leslie of the John Leslie 





CAMERA SHOTS AT ST. PAUL.—(top) Dan Consodine. Richard Best 
Pencil Co.; Dick Hartinger, Paper Supply Co., Minneapolis: Charlie 
Garvin, general manager, NSA; Charles Regan, Globe Publ. Co., South 
St. Paul, seventh regional governor; Scott Parnham, Victor Safe & 
Equipment Co. (Center) Henry Huette, Autopoint Co.; Doug ‘Tiny’’ 
Roos, Autographic Register agent; Dick Perrin, Smead Mfg. Co. (Lower) 
Henry J. Huette, Autopoint Co.; Ed Friedman, LePage’s Adhesives 
(standing); Roy C. Clarke. F. S. Webster Co., secy-treas., Northwest 
Travelers Club; Dan Consodine, Richard Best Pencil Co. 


Paper Company, Minneapolis, paper being shipped 
now to a number of Latin American countries. Only 
the development of southern mills has prevented a 
serious paper situation. The government, he said, 
will exercise directive control over pulp including the 
volume. Much pulp now goes into rayon. 

Mr. Smith gave a history of Scotch tape and said 
it would be supplied for a long time to come. The 
paper and stationery fields, he said, were running 
neck and neck in volume as best retail outlets. He 
mentioned uses in defense industries and a widening 
market for general use, stating that the stationer, 
because he calls on all business, is in best position to 
cash in on present possibilities. 

In his observations Mr. Garvin reminded that sons 
of American business men are in the war and we must 
back them. It is up to all to do the best they can. 
Those who give up, add burdens when the country 
does not need burdens. Let us not be uneconomical 
in the disposal of our goods. He suggested that we 
discuss problems with our competitors and solicit the 
advice of travelers 

Harry Anderson, talking on wood and steel, asked 
his audience to keep in a positive frame of mind. 
Some of the picture looks very black, but some is not 
so black as it appears. He asked if we were doing the 
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SPEED UP OFFICE EFFICIENCY WITH 
STREAMLINED WOOD FILING 














THE TRI-GUARD FEATURE 
 \ SPEEDS UP FILING AND 
FINDING. . ALSO MAKES 
WORK EASIER 


“Defender” wood filing cabinets 
are available in two, three and 
four-drawer sizes . . . choice of 
beautiful genuine walnut .. . 
mahogany and oak finishes. 


“T\EFENDER” wood files equipped with 

the Tri-Guard three-rod filing prin- 
ciple help speed up filing and finding. 
It is the right combination to meet the 
war-time need for greater efficiency and 
hasten victory. 


V-CUT POCKET 
TRI-GUARD 
SUPPORT 


These modern streamlined files combine 
the charm and beauty of wood with im- 
proved design and best mechanical 
features. 








This patented 3-rod Tri-Guard 
principle is the most outstand- 
ing filing development in years. 
Saves time . . . work . . . wear 
and tear on contents of drawer. 


“Defender”’ Tri-Guard files are sold only 
by Globe-Wernicke dealers who are 
assured of all the supply business as 
well as repeat orders for files. 

















CABINETS 
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The rods over top of drawer sides 
keep guides substantially upright 
without compression. “Sway- 
check” is obtained without use 


of mechanical accessories. 




















A “V” shaped filing pocket is 
formed by a touch of the fingers 
. . « providing ample working 
space for faster filing and finding. 
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Service 


Cincinnati, Ohio 


Stee! and Wood Office Furniture, Filing Equipment, 
and Wood Equipment for Li 





Globe-Wernicke 


MAKERS OF OVER 4000 ITEMS NEEDED IN OFFICES 


Bookcases, 
braries, Schools and Public Buildings—Filing Supplies, 
Stationers’ Products; Storage-and Visible Record Equipment and Steet Ghehtinn, ee 
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TEAMWORK 


Before and after this war: Teamwork with our 
dealers . . . cooperation . . . a top line of chairs 


to build customer loyalty. 


Right now: Teamwork with Uncle Sam. . . giving 
up a good share of our critical war materials to | 


build armaments—to assure Victory! | 


THE 4H ie 
Rol all lll CORPORATION STU 
* GHICAGO, 14 EAST JACKSON BLVD. EXPORT Mla Is, 
-21120C 


MICHIGAN 


HESTER AVE., CLEVELAND 
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best we could with the goods we have. The products 
of the field are essential. Dealers should help manu- 
facturers by getting priorities. Priorities are a selling 
job. Dealers who investigate, he stated, will find 
many sources of priorities they did not know existed. 
We must be more resourceful. 
Loose Leaf Suggestions 

Speaking of loose leaf, Mr. Pitt stated that so far 
the manufacturers have done well in supplying 
dealers, despite certain shortages. Sulphite bonds 
and lecgers are more critical. He offered six sugges- 
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ST. PAUL MEETING SIDELIGHTS.—(top) Charles P. Garvin; Miss Myrtle 

Oliver; Karl Castle, Weis Mig. Co.; E. B. Healy. president, NSA, behind 

flowers. (Center) Three hard workers from the Northwest Travelers 

Club: Fred Schaefer, Sanford Ink Co.; Roy C. Clarke, F. S. Webster 

Co.; L. Ed Friedman, LePage’s Adhesives. (Lower) President Dick 

Healy, Governor Charlie Regan. Mrs. Hollis Stephens and Ed Conlon, 
retiring president of the Northwest Travelers Club. 


tions to stationers as follows: 1. Keep after priorities. 
2. Don’t sell yourself out of business too cheaply. 3. 
Favor stock lines over specials. 4. Curtail overhead. 
5. Don’t over-buy. 6. Accept and sell alternates. No 
business can function without records. He did not 
believe loose leaf would be curtailed too drastically. 

Mr. Schaefer told how mucilage, paste and glue 
could perform practically all the functions of rubber 
cement, some of them better; also a preparation for 
platens which helps to prolong typewriter usefulness. 

Mr. Skibbe proposed that the Northwest Travelers 
appoint a committee to compile a list of alternate 
goods and send it to Mr. Garvin’s office for distribu- 
tion among N. S. A. members. 

Karl Castle as president of the Northwest Trav- 
elers Club presided at the banquet. He introduced 
officers both local and national and three former 
N. S. A. presidents, Harold Hampton, B. J. Bristoll 
and Arthur Walker. 

Mr. Regan was ready to welcome his successor as 
governor, but was honored by being chosen to succeed 
himself. 

Northwest Travelers Elect 


While stationers were discussing their problems in 
a quiz program March 6 in the St. Paul hotel, St. 
Paul, the travelers met in an adjoining room for their 
annual election. The new president is Karl Castle, 
Weis Manufacturing Company, who succeeds Ed Con- 
lon, Rockwell-Barnes Company. Larry Ackert, Eaton 
Paper Corporation, is first vice-president; Al Nord- 
strom, Smead Manufacturing Company, second vice- 
president; Roy C. Clarke, secretary-treasurer; Ken 
Chase, auditor, and Hollis Stephens, correspondent. 
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AIDING DEFENSE 





PORTABLE ADDING MACHINES « ELECTRICS 
STANDARD ADDING MACHINES 
BOOKKEEPING MACHINES + STATEMENT 
MACHINES . CASH REGISTERS 
CALCULATORS + ACCESSORIES + SUPPLIES 


WORLD FAMOUS 
R. C. ALLEN 
10 KEY CALCULATOR 


“MODEL 30” 


® Simplified 10 key-keyboard 

e Visible keyboard check dials 

e Completely enclosed mechanism 
including carriage. Dust proof. 

¢ One hand operation 

© Fast clearance of visible dials 

© Portable—Base dimensions 8” x 10" 


$29 5% 


Allen Calculators 


INCORPORATED 


RC Uhm 


678 FRONT AVE., N. W GRAND RAPIDS, MICH 




















W. have been repeating the 


SAME advertisement in a maga- 
zine for several months because. . 


| its very first appear- 
ance we received comments from 
Office Furniture Dealers saying .. 


= from following our tip 
to them (to contact Factories hav- 
ing defense contracts) were ex- 


tremely gratifying. 


Reduced size copy of the advertisement 
appears below. READ IT. 





Dealers ! 
Profits 


will surely be 
yours 


If you get in now while 
the opportunity is open 
to you. 

The Government De- 
fense Activities affect 
every part of this 
country. 





No. 626 


The plants that are making war material are 
engaging thousands of additional draftsmen and 
each draftsman must have a stool. 


Many dealers are sending in sizeable orders for— 


UHL sez 


High Desk Stools 


and they report that there is no difficulty making 
sales. 

If there is any war material be- 
ing made in your vicinity you will 
surely get some orders if you go 
after them. 


Ask for 

Catalog 
THE 
TOLEDO 
METAL 
FURNITURE 
COMPANY 


1740 Hastings St., 
TOLEDO, OHIO 







No. 7206 
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GREAT LAKES TRAVELERS NOTES 

After consideration which extended over several 
meetings, the Great Lakes Travelers Club voted on 
March 6 to conduct a House of Friendship at the 
regional meeting to be held in Toledo, April 10 and 11. 
Karl Kiesel of The Carter’s Ink Company, president 
of the club, appointed Harry Balch, Quality Park En- 
velope Company; Jack Johnstone, Wallace Pencil 
Company, and Ed Conlon of Rockwell-Barnes Com- 
pany as members of the committee in charge, with 
others to be added later. 

- a * 

Dealers were well represented at the March 13 meet- 
ing of the Great Lakes Travelers Club. Among those 
present were Homer Jacquin of Jacquin & Company, 
Peoria; Ed Rybak of Schiller & Schmidt, and Dave 
Bell and B. Newman of Graver-Dearborn Corporation. 
Mr. Jacquin extended a hearty invitation to the travel- 
ers to attend the meeting of the Illinois Booksellers 
& Stationers Association at the Abraham Lincoln hotel 
in Springfield April 30 and May 1. Mr. Bell expressed 
his appreciation of the priorities conference held un- 
der the auspices of the club in February, which was 
reported in the March issue of this journal. Mr. Rybak 
expected to join Uncle Sam’s armed forces before this 
issue went to press. 

om 5 * 

Among the many stationery travelers now in the 
Army is L. L. Whitney, formerly in the employ of 
Stein Bros. Manufacturing Company. He tried several 
times to enlist in British and American forces. His 
persistence overcame a handicap of age and he finally 
had the satisfaction of being accepted. Hats off to 
Mr. Whitney. en 
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VICTOR’S EFFICIENT LIGHTING.—Taken after dark, with no 
lighting other than that supplied by recently-installed fixtures, 
these photographs of part of the Victor Safe & Equipment 
Company's home offices at North Tonawanda, N. Y., show a 
remarkably uniform distribution of illumination. The lower 
picture shows a portion of the Victor display room with its 
fluorescent light fixtures. Equipped with many samples of the 
firm's “Horse” trade mark, the room is also used for sales 
meetings. 
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NEW WOOD FILING CABINETS FO! 
LETTER AND LEGAL SIZE PAPER 

























To CONSERVE STEEL FOR WAR 
Shaw-Walker is again building wood files for 
letter and legal size papers. 
Shaw-Walker’s new wood file is built to fill 
the needs for which steel is not available. 








It is the same as Shaw-Walker’s steel file in 
height, depth and color. It can be intermembered 
with existing batteries of steel files without 


sacrificing uniformity. 


@ Framework and drawers are wood 
Top, back and side panels are tempered masonite 


Drawers operate on wood extension slides, supple- 
mented by four rollers per drawer 





Positive action, slide-easy followers 

Hardware is bronze-colored plastic 

Finish is Shaw-Walker Olive Green 

Can be bolted together the same as steel files 


Can be equipped with locks 


Made in letter and legal sizes 








SAVE STEEL FOR GUNS 








Users of Shaw-Walker new wood files will contribute 
millions of pounds of steel to the nation’s war effort. 








o “Built Like a 
skyscraper” 







Shaw- Walker's new seed files baesbtinet GHAW-WALKER 
are made in letter and legal sizes. : 
MUSKEGON, MICHIGAN 














LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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“By Request... 


CARTER 


Announces a Complete 
New Line of 15* INKS! 
(IN SMART NEW “OVALS”) 


Announced a year ago, Carter's American Blue in the 
new, streamlined oval bottle made an instant hit all over 
the country. Dealers and their customers liked the gay 
red, white and blue label. They liked the ink and the con- 
venient, dressy bottle that keeps its new look even when 
much of the ink has been used. From almost every state 
in the Union came suggestions and requests for other 
Carter Inks in this up-to-the-minute 
bottle—and here they are. Carter an- 
nounces this newest line with confidence 






BEAVER 
BROWN og 







and pride. 
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ean. 
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Color. 


This black-and-white picture gives you only a 
faint idea of how gay and colorful the new 
Carter picture labels are. They're done in full 
cdlor like real posters. Your customers will 
like the names and the new rich tones of ink. 
Carter’s ovals come in Midnight Blue-Black, 
Midnight Black and Washable Blue, and in 
Hunting Red, Forest Green, Beaver Brown, 
Tulip Purple. And there’s a stunning new 
coal-black ink, too—Carter’s Raven Black. 


bottle 
The some sroa eet Bive. Full 
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1942 PACKAGING CATALOGUE OUT 

Dealing with matters of interest to all branches of 
industry where commercial packaging is an impor- 
tant factor, a 1942 packaging catalogue has recently 
been published and made ready for distribution by 
the Packaging Catalog Corporation, 122 East Forty- 
second street, New York City. 

The book consists of 638 pages loaded with docu- 
mented facts classified into seventeen sections and the 
whole divided into 128 separate articles. These are 
written and edited by experts in the subject under 
discussion. 

Buttressed with six new charts which provide at a 
glance vital and immediately accessible data on every 
important phase of packaging, the catalogue may be 
consulted for the solution of constantly recurring 
problems, without recourse to discursive text or general 
discussion. The information here is concise, direct, 
reduced to a formula, for the busy executive beset 
with packaging problems for 1942. 

The entire volume has been re-edited, re-written, 
and re-designed so that the end result is a work book 
filled from the first page to the last with factual, 
dependable information. It is a complete compendium 
of encyclopedic text on every type of package, every 
package part, every type of packaging material; it 
treats of every type of package machinery and equip- 
ment; the special sections on packaging design cover 
the new trend toward simplification of packages, and 
include a valuable treatment of color photography. 
The section on packaging law is one of special impor- 
tance in an industry where regulations become integral 
parts of the package design. 

The seventeen sections of the catalogue are classified 
as design principles; packaging law; paper containers; 
wood, leatherette, and pottery (this section is entirely 
new and is included for the first time); bags; rigid 
plastic sheeting; wrappings; metal containers; glass 
containers; closures; molded plastics; displays; labels, 
seals, and tags; printing; adhesives; machinery and 
suppiies; shipping; directory. 

I 

MONROE HIGH-POINT CLUB HAS 100 MEMBERS 

Indicating an appreciable increase in the sale of 
figuring machines over the past year, the Monroe 
Calculating Machine Company, Inc., of Orange, N. J., 
reports that the High-Point Club, its honorary sales 
organization, had 100 members at the close of Feb- 
ruary business. 

Membership in the Monroe High-Point Club depends 
upon averaging 100 per cent of sales quota for the 
year beginning July 1 and ending June 30 of the 
following year. The one hundred men who have 
already qualified made 100 per cent of their year’s 
quota in from two to eight months, according to 
W. G. Zaenglein, president of the sales organization. 

<=> 
KREMSDORF WINS ARMY CHAMPIONSHIP 

Private Julian Kremsdorf, former NYU tennis player, 
and son of President Irving Kremsdorf of the Guide 
System & Supply Company, New York City, has won 
the paddle tennis championship at Fort Hamilton, 
according to eastern dispatches. He teamed with 
Private Norman Norris in representing Fort Hamilton 


in the National Indoor Paddle Tennis open champion- | 
ship which was scheduled to be held at Staten Island | 


as this issue goes to press. 


—- © 

NEW DESIGN FOR OLD TOWN’S DOUBLE-DUTY 
CARBON 

The Old Town Ribbon & Carbon Company, Inc., 


Brooklyn, N. Y., has created a new design for its line 
of Double-Duty carbon papers. It is in the nature 


of a two-color imprint which was done by a leading | 


industrial designer and is applied in colors to give a 
timely red, white and blue effect. 

Double-Duty carbons were developed by Old Town 
as a means of providing a carbon sheet which can 
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BLUE-BLACK 
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And a new companion line of 


20¢ CARTER*® INKS 


in Dressy New “Rounds” 

















Here’s the best quarter- 
ink value on the market, 
and one of the best look- 
ing, dressiest packages 
ever offered by Carter, 
with labels richly em- 
bossed in gold. Cartons 
to match. In Blue, Blue- 
Black, Black and a full 


line of colors. 


The CARTER’S INK Co. 


BOSTON NEW YORK 
CHICAGO 


Makers of Finest Inks 
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TWU VAN UYRE LAMPS 


Popular in War Industries 


he Lamp of 1000 Uses” 


t the shade to be turned 
adjustable to any height. Witt 
r, Morocco finish. A.C. 


Because the patented features permi 


in any direction. Arm is 
White Liquid Plastic reflecto 


baked on 









Model No. 1280 for I5 watt tube 
Extension 15”, height 24”, reflector 


18”, weight 12 Ibs $4975 
Less tube 

Medel No. 1280-A has 24” arm exten 
sion, weight 12!/> Ibs. $4375 
Less tube 

Model No. 1281 for 20 watt tube, 
reflector 24”, weight 13 Ibs. $45°° 


Less tube 


Model No. 1281-A has 24” arm exten 
on, weight 13!/, Ibs. “16 

Less tube 

No. 1280-2 for 2 15 watt ” tubes 


Extension hoe ‘s4go0 
Less tubes 
No. 1281-2 for 2 20 watt, 24” tubes 


Extension 15”. $9 400 
Les ah, 


ss tubes 


No. 900 





$950 
Less Tube 
Montes No. 900—Maximum illumination—Adjustable sha 
Morc nish with baked yenuine White Liquid Plasti 
reflector. Solid walnut base with attractive $950 less 
pen rest. Amazin zy low priced. A.C. tut 
ae 


AN IMPORTANT MESSAGE TO DEALERS 


To assure deliveries, concentrate your fluorescent selling 
on companies engaged in WAR WORK. Be sure to send 
Priority Certificates along with orders. 


America’s Outstanding Manufacturer of Fluorescent Lights. 
Wire or Write for Catalog. 


VAN DYKE INDUSTRIES 


21st and Rockwell Sts. Chicago, Illinois 
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be used successfully on standard and noiseless (silent) 
typewriters. 
a ee 
NATIONAL’S “PRIORITY” ISSUE 

The National Blank Book Company, Holyoke, Mass., 
has performed a concrete service to dealers by making 
the March number of “The National,” its official 
organ, a “priority issue.” Dealers and distributors 
who reach for the aspirin when they begin wading 
through the tortuous and bewildering mazes of the 
priority system would do well to secure a copy and 
read it from cover to cover. 

In a foreword which explains the vital necessity 
for a priority system if we are to “keep ’em flying,” 
there appears a resume of the needs for priorities 
in a nation at war. This is followed by an urgent 
plea to stationers everywhere to do their part along 
the lines of aiding the priority system as a duty to 
their nation. Then comes the following statement: 

“So in this issue of The National we endeavor to 
outline specifically how we can all codperate to estab- 
lish the stationery industry in its most useful place 
in the defense picture. Specifically, we try to give 
you the simplest, briefest form possible, the essence 
of what to do as regulations stand at this moment. 

. . . We will try to keep you informed as major 
changes are made so that we can all keep up with 
our part in the job of winning this war.’ 

Inside pages contain details of many perplexing 
factors of the priority system as well as explanations 
of how best to properly handle them. Such matters 
as preference ratings, how to extend preference rat- 
ings to the manufacturer, the types of blanket rating 
orders, etc. Most of these are explained by the use 
of charts, diagrams and pictures as a means of making 
each individual factor clearly understood. 

SERRE ei EIN 
HEISS JOINS OLD TOWN STAFF 

F. E. Heiss, for the past fifteen years connected with 
the Dennison Manufacturing Company, last month 
joined the sales staff of the Old Town Ribbon & Carbon 
Company, Inc., Brooklyn, N. Y. 

During his lengthy time in the field Mr. Heiss has 
centered his endeavors upon cooperating with dealers 
and distributors in field representative and sales ex- 
ecutive capacities. He will continue this work in his 
new connection throughout the territory covering 
states in the south and southeast. Prior to beginning 
his work, Mr. Heiss spent a few weeks at the Old Town 
factory where he underwent an intensive training 


program. 


GRAND OPENS NEW YONKERS STORE 
William Grand, formerly a partner in the stationery 
firm of Federman & Grand, Inc., 55 Main street, Yon- 
kers, N. Y., which was recently dissolved, has opened 
a new business of his own at 55 Main street in the 
same city. The new organization will be known as the 
Grand Stationery & Supply Company. 


_—~<>e. 
TO OPEN INK PLANT AT HOUSTON 
The General Printing Ink Company of New York 
has purchased a five-acre tract in Houston, Tex., and 
will erect a large commercial ink manufacturing plant, 
provided the necessary materials can be obtained. 
-BCR 


tins lillie lice ie 
CARROLL WINS ARMY COLONELCY 

James B. Carroll, a brother of John Carroll, of the 
stationery firm of Temple & Carroll, Galesburg, I1., 
after twenty-five years in the U. S. Army, was pro- 
moted from the rank of lieutenant-colonel to that of 
colonel. 

Colonel Carroll joined the aviation section, army 
signal corps in 1917. This branch was one of the an- 
tecedents of the present army air corps. He joined the 
air corps when that branch was established and since 
that time has earned ratings as command pilot, com- 
bat observer and technical observer. 
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PATRIOTS 


THE NEW STEEL-SAVING—BUSINESS-SERVING WOOD FILES 


IN TWO GRADES 




















*% PATRIOT 
@ Four-Drawer Letter @ Standard Depth 28 
Size Inches 
* Four-Drawer Legal @ Channel Type Fol- 
Size lower 


@ Ten Roller Bearing . 
Cradle Suspension @ Bronze Finish 

@ Olive Green Finish Handles 

@ Standard Height 52 @ Label Holder and 
Inches Knob 


*% PATRIOT JUNIOR 


@ Lower Cost @ Letter and Legal 
@ Non-Suspension Sizes 
@ Four Roller Draw- @ Bronze Finish 
er Action Hardware 
@ Olive Green @ Channel-type 


Finish Follower 





MEET ALL CUSTOMERS FILE NEEDS NOW 


* HERE IS THE PRACTICAL ANSWER TO THE cabinets are essential to war planning. They help to 
FILE PROBLEM. Sell your customers wood files in eliminate office bottlenecks that slow up war production 
two grades. They meet the requirements of the huge ... and are necessary to civilian commercial operation. 
markets that cannot extend preference ratings. Take A-S-E Wood files present the ideal solution. 
advantage of this new profit opportunity! These 
enameled finished A-S-E Files have the handsome ap- A-S-E SHIPMENTS ARE PROTECTED! Approved 
pearance of their steel predecessors. Their height and wirebound erates make —— that A-S-E wood files 
depth dimensions are the same. They are sturdy and reach oo perfect condition. Additional packing 
durable . . . and easy to operate. Yet their cost is materials provide maximum protection. Crates are 
surprisingly low. easily opened—and can be reused. 

VITAL STEEL IS SAVED! If victory is to be ATTRACTIVE DISCOUNTS! Make the most of 

this profit opportunity now! Send for catalog pages, 


achieved, the nation’s steel supply must be utilized to 
meet the requirements of the armed forces. Yet filing price lists, and your discount. Write today. 


ALL-STEEL-EQUIP COMPANY, INC. 


611 JOHN STREET OF AURORA, ILL. 
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A straight announcement 
of importance to Businessmen 














se FE AMERICANS are learning how to make 
f 3 our automobiles and radios last longer, how 
& C; to conserve on fuel and food, how to extend 
a the life of tires and overshoes. What was 





once a matter of pure common-sense thrift is now in 

addition a matter of patriotic urgency. 

The need to save what we have is particularly vital in 
the conservation of Dictaphone dictating equipment. 

On a thousand fronts of wartime business, the Dicta- 
phone method is daily pushing through the specifica- 
tions and orders essential to America’s all-out war effort. 
It is helping key men keep ahead of almost incredible 
volumes of essential work—doubling their ability to get 
things done, fast! 

The demand for these dictating machines is such that 
we must ask businessmen to apply to them the same 
sound principles of conservation they are adopting to- 
ward scarce items of their personal use, 

To that end, we offer this simple 3-point program: 

1. Make your present Dictaphone equipment last for the 
duration. 

2. Make your Dictaphone serve you best by maintaining it 
at full efficiency. Investigate the Dictaphone Mainte- 
nance Program. 

3. If war conditions have reduced your business activity so 


that your Dictaphone should be released for use in direct 


war effort, ask about Dictaphone Relocation Service. 








To extend the life of your present Dictaphone equipment 
and assure its maximum usefulness, we recommend the 
Dictaphone Maintenance Program. 

For a nominal charge, an expert Dictaphone techni- 
cian under direct factory supervision will inspect your 
machine regularly each month, see that it is properly 
lubricated and make sure that its many moving parts are 
properly adjusted. Each monthly inspection guarantees 
thirty days of efficient, uninterrupted service. Emer- 
gency calls, if made necessary by accident, fire, or any 
other cause, are made without any extra charge. 

Remember that dictating machines, like other pre- 
cision instruments, require expert care and servicing 
to keep them operating perfectly. Because Dictaphone 
equipment may be giving you satisfaction even when it 
needs attention, you and your secretary may be handi- 
capping yourselves without knowing it. 

e For further information about the Maintenance Pro- 
gram or the Relocation Service, look up Dictaphone 
Corporation in your local telephone directory, or write 
or wire us direct. Dictaphone Corporation, 420 Lexing- 


ton Avenue, New York City. 


DIGTAPHONE 


The word DICTAPHONE is the Registered Trade-Mark of Dictaphone Corporatio 


Makers of Dictating Machines and Accessories to which said Trade-Mark is Applic 
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SAN ANTONIO NEWS NOTES 

Stationers and business equipment dealers of this 
city are in a fortunate position, for San Antonio has 
long been recognized as one of the country’s outstand- 
ing military centers, with Randolph Field, Duncan 
Field, Brooks Field, Kelly Field and Fort Sam Houston 
all in the immediate vicinity, so that purchases 
through these centers together with local sales has 
done much to sustain business at a good level. ... 
On the other hand, these same firms have experienced 
no little difficulty in keeping their forces intact since 


many of their men have joined or been drafted into | 


the service, and numerous others have gone to work 
for the government at one of the adjacent military 


centers. ... Among these are Miss Marge Hay, chief 
clerk, and J. W. Horne of the service department of | 


Remington Rand Inc.; George Summers of Central 
Typewriter Company; Laura DeSalme of Maverick- 
Clarke, and Leonard Harding of Burroughs Adding 
Machine Company... . Illness has also depleted the 
ranks of some firms. L. L. Hunt, shop foreman for 
Underwood Elliott Fisher Company, has recovered 
from a case of influenza, and Mrs. Gladys Moody, 
secretary to Mr. Allen of Central Typewriter Com- 
pany, has recovered from an appendectomy... . Otto 
Anderson, Jr., has resigned his position with Maverick- 
Clarke to enter Phillips University at Enid, Okla., 
where he will study for the ministry. Mr. Anderson, 
incidentally, is the third man who has worked for this 
firm who has later studied for the ministry. 


Phillip Pritchett, service manager for Marchant Cal- | 


culating Machine Company, has been transferred to 
Little Rock, Ark. He has been succeeded by Hal L. 
Baylor, who was transferred from Houston. Tom Burk- 
holder is local branch manager.... J. Andrew Smith 
of the J. Andrew Smith Company heads one of two 
teams in the local Lions Club sponsoring the sale of 
defense bonds and stamps. Mr. Smith is also chairman 
of a committee which will arrange floor shows once 
a month for the entertainment of the soldiers from 
the local army camps, such shows to be held at the 
USO Club, Army YMCA... . The National Cash Reg- 
ister Company has moved its offices to a new location 
at 811 Main avenue, and the International Time Re- 
cording Company has moved to new quarters at 112 


Auditorium circle. ... Miss Lorraine Smith has joined 
the sales staff of The Clegg Company... . Tim Harvey, | 


who has been associated with retail stationery sales | 


since 1914, has joined the selling forces of Paul Ander- 
son Company. Mr. Harvey started with M. L. Bath 
Company of Shreveport, La.—BCR. 


: <-> — 
JIM WARD REPRESENTS NTOMDA AT 
WASHINGTON 
Following the imposition of freeze orders on used 
typewriters, the officials of the National Typewriter 
and Office Machine Dealers Association felt the need 
of personal representation in Washington, and quite 
naturally turned to Jim Ward of the Reliable Type- 

writer & Adding Machine Company. 

Mr. Ward journeyed to Washington on March 9, 
conferred with the WPB officials during the week and 
then returned to Chicago for a weekend visit. He 
flew to Kansas City for a five-hour conference with 
President Irwin Vincent of the Western Typewriter 
Company, Topeka; chairman of the board Lamont H. 
Wood of the Midwest Typewriter Company, Kansas 
City, and Secretary Harry Turner of Topeka. 

During the following week, Mr. Ward again returned 
to Washington, working together with Fred Carpenter 
of the United Typewriter & Adding Machine Com- 
pany of Washington. When Mr. Ward is not at the 
nation’s capital, Mr. Carpenter represents the asso- 
ciation. 

On March 25 Messrs. Vincent and Turner arrived 
in Chicago, picked up Mr. Ward and proceeded to 
Washington for a few days’ conference before going 
on to the sales merchandising school scheduled for 
New York on March 28 








N every war theatre victory depends on 

more planes, more tanks, more ships, more 
guns, more ammunition, and more supplies of 
all kinds. 


Corry-Jamestown employees are working 
long hard hours to help supply all branches of 
the service with parts for these essential mate- 
rials. We are serving Steel-Age Dealers by 
doing our part to preserve the American prin- 
ciples of free enterprise, under which your 
businesses have prospered, and will continue 
to prosper. 


Although Uncle Sam’s needs must come 
first we pledge ourselves to take care of your 
requirements and inquiries to the extreme 
limit of our ability within the restrictions of 
existing regulations. 


CORRY, PENNSYLVANIA 
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Joday. More Than 

Ever Bofor — 
SELL 

FILE POCKETS! 


* 


Today we are urged to conserve— 
you can cooperate by selling your 
customers merchandise that lasts 
longer, is more efficient and ef- 
fects economies over the years. 





Made in legal and letter sizes with 
144,32" and 5%" expanding gussets. 


Quality-Built Xathoroid File Pockets 


are the most logical containers for fil- 
ing bulky correspondence, orders, con- 
tracts, legal files and grouped letters. 
They expand to hold unusual bulk of 
papers, yet stand erect in the file for 
easy, quick reference. 


* 


Sell your customers these helpful filing 
containers—and you are sure of satis- 
fied users. 


* 


QUALITY PARK ENVELOPE CO. 


General Office & Factory Chicago Office and 
Quality Park Warehouse 
St. Paul, Minnesota 11-116 Merchandise Mart 











OFFICE APPLIANCES 


Calendar of Industry 
Activities 
Chronological Arrangement of Major 
Events For Easy Reference 


April 3 and 4. N.S. A. regional district meeting, 
Portland, Ore. (Governor) J. L. Cooke, Cooke Sta- 
tionery Company, Salem, Ore. 

“« .* 

April 8. N. S. A. sixth regional meeting, Palmer 

House, Chicago. (Governor) A. J. Markelz, The Book 


Shop, Joliet, Il. 
« » 


April 10 and 11. N. S. A. fifth regional meeting, 
the Commodore Perry hotel, Toledo, Ohio. (Governor) 
Toledo, Ohio. (Governor) L. S. Crowl, Blade Printing 
& Paper Company, Toledo, Ohio. 

« » 


April 30 and May 1. Illinois Booksellers & Station- 
ers Association convention, Abraham Lincoln hotel, 
Springfield, Ill. (President) Homer S. Jacquin, Jac- 
quin & Company, 321 Main street, Peoria, Il. 

« » 

May 13 to 15. Wholesale Stationers Association of 
America annual convention, Royal York hotel, Toronto, 
Canada. (General manager) H. C. Whittemore, 250 
Fifth avenue, New York, N. Y. 

« » 

May 17, 18 and 19. N.S. A. ninth regional meeting, 
the Heidelberg hotel, Jackson, Miss. (Governor) C. 
Guy Lowe, Office Supply Company, Jackson, Miss. 
This meeting will be held in conjunction with the 
fourth regional convention. 

« » 

May 17, 18 and 19. N.S .A. fourth regional meeting, 
the Heidelberg hotel, Jackson, Miss. (Governor) C. P. 
Hanes, The Office Equipment Company, Inc., Tampa, 
Fla. 

« » 

June 18, 19 and 20. N.S. A. first Eastern Conference, 
the Traymore hotel, Atlantic City, N. J. (N. S. A. 
General Manager) Charles P. Garvin, 740 Investment 
building, Washington, D. C. 

« » 

July 20 to 23. National Typewriter & Office Ma- 
chine Dealers Association annual convention. Wil- 
liam Penn hotel, Pittsburgh, Pa. (Executive secre- 
tary) Harry Turner, 700 North Quincy street, Topeka, 
Kans. 

« » 

October 5, 6 and 7. National Stationers Association 
convention, Palmer House, Chicago. (General Man- 
ager) Charles P. Garvin, 740 Investment building, 
Washington, D. C. 

cecncancsnlgaillili intiainss 
PINGREE BUYS OAKLAND COMPANY 

Lee Pingree, owner of several office machine busi- 
nesses on the Pacific Coast has recently added to his 
holdings by purchasing the Oakland Adding Machine 
& Typewriter Company, Oakland, Calif. The business, 
which was formerly owned and operated by C. H. Mc- 
Caslin, is located at Twelfth and Franklin streets. 

Mr. Pingree also owns and operates the Lee Type- 
of Oakland, and the University Typewriter Company 


of Berkeley, Calif. 
writer Company and Typewriter Guy Company, both 





ae 


APRIL, 1942 


COLUM 
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WORKS, INC. 


MILWAUKEE, WISCONSIN 














H00T MON! 


DID YE KEN 
THAT THE 


INDIANA 
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CASH 
REGISTER 


ak retails profitably at 
Ss 71 
only “IQ? 


Down goes sales resistance .. . up goes 
your profit ... when retailers see the sim- 
ple, compact, inexpensive INDIANA! For 
here is a cash register for any store, of any 
size, in any business. Every transaction is 
jotted down on a continuous paper roll; 
at the end of each day, the INDIANA pre- 
sents a clear picture of that day's sales and 
profits .. . with every penny in cash under 
lock and key! Let us tell you how you can 
boost your business merely by demonstrat- 
ing this super-value cash register. Mail 
the coupon for complete facts . . . NOW! 

















INDIANA CASH DRAWER COMPANY . 
SHELBYVILLE, INDIANA 


Please send full information, prices. etc., on the Indiana Auto- 
graphic Cash Register. 


NAME 
ADDRESS 
CITY STATE 





INDIANA CASH DRAWER CO. “worn” 
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Other Lands Section 

Continued from Page 40 
cards, did the entire punched card system constitute 
an account book? All these little points took consider- 
able time to finally settle and hammer out, because 
although they seemed simple in their way, they have 
a very far-reaching result; as one point is settled it is 
found to bring in several others which are just border- 
line cases of that one division. One must, of course, 
appreciate that the office appliance trade embraces so 
many different trades, some of which are diametrically 
opposed to each other and definitely in competition 
to accomplish the same thing by entirely different 
methods. These border-line cases, therefore, had to be 
hammered out and settled each in their turn and as 
they were decided they each opened up further con- 
troversial points. So much so that the industry in this 
country has often wished that there had been no 
exemptions for the purpose of purchase tax, but that 
everything had been included. It would all have been 
so much easier. 

Most of these little worries, however, have finally 
settled themselves and one must end on a note of 
apology, when our two countries have so much to 
negotiate and so difficult and arduous a road before 
us. It seems wrong to bring in, with almost a spirit of 
levity such minor considerations. It may be of interest 
to you, however, because you will no doubt have to 
face somewhat similar legislation and the mentioning 
of some of the industry’s difficulties over here may 
assist you in the reading of your various Acts as they 
come forward. 

It still leaves one with the one question to settle 
however—in dealing with “English as she is spoke” we 
are still puzzled to know “What is an office?’—SSE 

ae a 


“THE SWORD IS MIGHTIER NOW!” 

Under a heading of “The Sword Is Mightier Now,” 
an interesting item concerning the increasing pro- 
duction of postage stamps and decrease in the manu- 
facture of fountain pens has been released by the 
Industrial Publicity Unit, whose job is to send out 
news of war work of British industry. The item fol- 
lows: 

More than 20,000,000 postage stamps a day are being 
turned out, Sundays excepted, by Britain’s printers, or 
a total of 6,500,000,000 throughout the year. 

They are done on a special watermarked paper 
each reign has its own watermark—the makers of 
which have been supplying paper for Bank of England 
notes for upwards of 200 years. All stamps up to and 
including the 4d. are now printed in lighter shades 
which means a saving of considerable quantities of 
dyestuffs to help the war effort, particularly in those 
countries which rely on British manufacturers for their 
industrial dyes. 

Although circulars from mail order houses, money- 
lenders, bookmakers and football promoters are all 
refused in war time, people are writing more letters 
than ever they did. 

They are finding it difficult to buy fountain pens to 
write them with. Instead of fountain pens the makers 
are turning out high precision instruments and parts 
for munitions. 

The output has not been entirely stopped and it 
has not been much affected by the present limitation 
of rubber as three tons of it gives enough ink sacs for 
5,000,000 pens. 

*—- © 
SAPRISSA OPENS OWN BUSINESS 

Jose Saprissa, former partner in the firm of Saprissa 
& Castro, in San Salvador, which was dissolved some 
time ago, has re-entered business under the name of 
Jose Saprissa & Company. The new firm’s address is 
Calle Arce No. 30, San Salvador, El Salvador, C. A. 
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OBSTFELD IS ONE-MAN BOND DRIVE 


When Abe Obstfeld, one of the owners of the Mark- 
well Manufacturing Company, New York City, believes 
a thing should be done, he means right now! And so 
when the government didn’t click on his patriotic offer 
to sell war bonds, he decided to get along on his own. 

As proof that he succeeded the New York World- 
Telegram (issue of March 4) carried a long story ex- 
plaining how Mr. Obstfeld coined as a name for his 
one-man drive the phrase “Bond Above” and how, 
briefly, the idea was to get bond buyers to purchase 
just one more per month over the quantity they had 
originally decided upon. 

Did it work? Listen to the elated and patriotic Mr. 
Obstfeld: 

“Look at those letters! I wrote to 217 people all over 
the United States and I have received checks from 
sixty-three in nineteen different states. And remem- 
ber that was only my first letter. Wait ’til the others 
get my follow-up!” 

In addition to sending letters Mr. Obstfeld has pre- 
vailed upon several prominent fraternal organizations 
to take up the plan. Of these, one has written to say 
it expects to raise between $16,000 and $20,000 a month 
in a “Bond Above” drive. 





Mr. Obstfeld isn’t the only member of his family 


burning with desire to help the American and British 
government win this war. For instance, there is his 
brother, Lou, who long ago started an all-out drive to 
find clothing for the people of Great Britain. As a part 


of his endeavor he traveled over the country asking | 


people everywhere for surplus clothes which, as soon 


as received, are shipped to England for the victims | 


of bombing over there. 


Both brothers do their work entirely without com- | 
pensation and both have unbounded faith in our coun- | 


try’s ability to emerge victorious from this world con- 
flict. 

Meanwhile anyone in our industry who wants an 
extra bond or has some unneeded clothing which may 
be of use to men, women or children in England, can 
contact either of the brothers at 200 Hudson street, 
New York, N. Y. 


—-) | 
SCHUSTER WARNS CUSTOMERS TO USE PRIORITY 
RATING 


Schuster & Ward, Inc., Chicago, is taking the lead 
in warning its customers to make full use of their 
priority rating as a means of guarding against a 
sudden stoppage of supplies. 

A notation, sent out by W. L. Schuster, is in the 
form of a letter which reads in part: 

“For the purpose of obtaining ordinary office sup- 
plies, items which are consumed in the natural main- 
tenance of a business office, most of our customers 
have a right to use the A-10, P-100 rating. Where this 
occurs, the buyer should indicate his priority on his 
purchase order to us. This permits us to relay this 
information to our suppliers, and they in turn down 
the line to the sources of raw materials. 

“To our customers who come into the category of 
defense business (ratings A-1 through A-10) this mes- 


sage simply means ‘help us to help you by endorsing | 


your orders with your priority’.” 


- —-e 


25 YEARS WITH AMES BRINGS MARSHALL NEW 
WRIST WATCH 


Clarence E. Marshall, parts department foreman for 
the Ames Supply Company, Chicago, recently cele- 
brated twenty-five years with his firm and, as part of 
the event, was presented with a beautiful wrist watch 
by President Hazen Ames. Mr. Marshall has been de- 
coding parts orders for almost his entire length of 
service with Ames and confidently admits he expects 
to continue on the job for at least another quarter- 
century. 





During this period 
of exceptional stress, 
the concentrated at- 
tention of our entire 
organization is di- 
rected to the prob- 
lem of how best to 
serve our trade. 


No effort will be 
spared to the end 
that we might evi- 
dence, in concrete 
fashion, thru these 
hectic days, our keen 
appreciation of the 
loyal support we 
have always re- 
ceived from our 
dealers thruout the 
country. 


' Wee & & 
MANUFACTURING 
COMPANY 


900 E.-95Sth St. 
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Three Letter 


Four-Drawer 
Record Container, 
receded. 
able Security Compart- 
ment at top with 12 in. 
door and combination lock with relocking device, ac- 
cording 10% discount in burglary insurance on contents 
compartment. 
illustration shows Security Compariment door closed 


Files below. 
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Underwriters’ 


Manufacturers Natioval Associa 


tion ONE-HOUR FIRE LABELS with 30-Foot DROP or 
iMPACT TEST 
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RO YS T 


@ One-Hour Certified Fire Pro- 
tection at Point of Use. 





@ Interchangeable Insert Draw- 
for specific interior re- 
quirements 


@ Maximum filing efficiency. 


® Saving in floor space because 
of receding door. 


OPTIONAL EXTRAS 


® Selection of finish . . . Com- 
bination lock in 
key lock on outer door for 
dual protection . . 
top on three-drawer units to 
form desk or 
Swivel 


addition to 


. Linoleum 


counter 
wheels where mova- 
bility is desired. 


THE MOSLER SAFE CO. 


The Largest Builders of Safes and Vaults in the World 


320 FIFTH AVE 
NEW YORK CITY 
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Mosler has meant Safes and Safety tor more than 75 
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EIGHTH REGIONAL MEETING 
(Continued from page 38) 
pressed his appreciation to his many helpers among 
the stationers and travelers and to the speakers on 

the program. 
Wilcox New Governor 

Leonard Wilcox of Roberts Printing & Stationery 
Company, Hutchinson, Kan., was nominated for the 
office of governor for the ensuing year. Sam Plant 
of Western Bank & Office Supply Company, Oklahoma 
City, was elected lieutenant governor. Kansas City 
was chosen as the meeting place for next year. 

Midwest Travelers Hold Annual Meeting 

The Midwest Travelers Club met in connection with 
the eighth district meeting NSA at the Muehlebach 
hotel, Kansas City, Mo., March 20 and 21. The trav- 
elers’ meeting started with an 8 o’clock breakfast. 
Matters of interest to the club were discussed and 
officers for the ensuing year were elected. Art Pfister 
of Smead Manufacturing Company was chosen presi- 
dent to succeed D. A. MacDougall of Stationers Loose 
Leaf Company. Jack Ellis of F. S. Webster Company 
is the new first vice-president; E. J. Mitchell, manu- 
facturers’ representative, second vice-president; R. C. 
Moore, Columbia Ribbon & Carbon Manufacturing 
Company, remains secretary-treasurer. Izzy Voda, 
Wallace Pencil Company, succeeded Mr. Mitchell as 
secretary for the St. Louis district. Austin R. Water- 
bury, Carter’s Ink Company, continues as auditor. 
The travelers handled the entertainment of the con- 
vention and participated in all sessions. 


°*—> © 








WARD’S WINDOW FEATURES VICTOR PRODUCTS.—In tune 
with Boston's war production industries, this window of Ward's 
Stationers recently featured visible record equipment of the 
Victor Safe & Equipment Company, North Tonawanda, N. Y. 
The well-known stationery house did a fine job of backing 
up the window with a complete demonstrating set-up inside 
the store for prospective customers attracted by the window 
display. 
=< ¢ 
HIGGINS’ NEW WINDOW DISPLAY 

The Higgins Ink Company, Inc., Brooklyn, N. Y., 
has made ready for distribution to dealers a new 
“Reminder” window display, so named because it 
stamps in the customer’s mind that here is a depot for 
Higgins’ inks. 

The unit is in colors of chocolate brown, turquoise 
blue and golden yellow with a lithographed back- 
ground. It is made to harmonize with the Higgins’ 
color card attached to the display. The card is also 
issued separately to dealers with their imprints. The 
display measures 8 by 13 inches and is die-cut to hold 
a 34-ounce carton and bottle. 
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ISIBLE 


RECORD SYSTEMS 


VITAL FACTS ALWAYS READY 
WITH ACME VISIBLE RECORDS 


Delays are out—as the unheard of demand on American 









Planning. For more than 25 years, Acme has provided executives 
®ith record systems that assure positive control of their business in 

















action. The combined experience of the entire Acme organization 
And their technical representatives 1s at your disposal—to effect 3 ’ 3 bees 
é&conomies and short-cuts in connection with all necessary records. industry makes it necessary to speed up—NOW. Scores of 


un businesses, manufacturers and Government departments are 
Designing. The Acme Systems Department, working with business 


ind governmental executives, has become expert in designing forms handling increased volume easier and quicker with Acme Visible 
~ “<r - 7 vs) 1c ] > ~_ ' »] aT) > ? yy! 1] "E: » ° 

& fill every record need quickly, effectively and economically. The Records—because they have available at all times up-to-the- 

Acme Library of over 30,5 > Visible Record forms 1s a ready reference $ 


, > accurate dat: ‘ aves precious ti ‘ ‘ . 
fle for creating new forms to meet almost every record requirement. minute accurate dat that saves I recious time and enables 
; ae Ae | them to keep pace with skyrocketing requirements. 
Installation Service. Acme has available a staff of experts ready } 5 
&> index and install the records and train your personnel in the use Acme Visible E quipm lent 1s ap plicable to every kind of 
x the system. The Ac me Installation Department knows rom experi- record and, when applied, multi plic s the value of the record and, 
sce the most economical and effective methods. Acme will take the : ae : : 
hitire responsibility covering complete installation—or furnish In In addition, effec bs 
dexors on a per diem basis in charge of a competent Supervisor and a substantial saving 
‘pare procedure instructions to insure continuous uniform opera . ' 
apa ete ‘ in clerical time. 







Gon of the record regardless of changes in personnel. 


There never was atime when time was 
so important! Acme Visible Records 
are helping importantly in the speed- 
up program by providing accessible 
up-to-the-minute data to make wise 
decisions and take timely action. 












Acme’s Visible Pocket Equipment, 
illustrated here, provides: 






For record cards ranging in size from 






5 x 3 inches to 11 x8 inches. 








For the visualization of existing 
records— without transcribing 
Record cards held [Hi 


on both front and 
















back of pockets. 


~_— 





Simple and unique 






visible signalling 













arrangements for 







FLEXOLINE is fast, compact, economical — 
the VISIBLE FQUIPMENT for every kind 


of one (or two) line Index or Reference Record. 


enhancing the val- 


TU 


ue of the records. 






aoe, — The listings are typed, duplicated, or printed 
Ste by tabulating machine on scored Flexoline sheets 
or rolls, separated into strips and filed just where 


ey belong. New strips are quickly inserted— 





a ee ee ee | 









hae obsolete strips are removed—the list is always 






up to date. 


ACME VISIBLE RECORDS, INC. | 


122 S. MICHIGAN AVENUE, CHICAGO, ILLINOIS 
REPRINT OF OUR ADVERTISING MESSAGE IN MARCH “FORTUNE” 
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MICHIGAN DESK COMPANY 


offers the WA it T | M IF 
FILING CABINET 


The MICHIGAN Wood File is avail- 

















able in the letter and legal sizes. Fin- 
ished in green color to match steel 
files .. . also in walnut or ma- 


hogany color. 


Manufactured strictly to Gov- 
ernment specifications, assur- 
ing you of the best of materials 


and workmanship. 


Stock up now while we are prepared 
to supply you with our cabinets in 


ample quantities. 


Literature gladly furnished to our 


dealers. 


Furnished with lock at additional cost. 


MICHIGAN DESh COMPANY 


GRAND RAPIDS MICHIGAN 
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BOB GOLDBLATT GOES INTO ACTION 
When the order freezing the sale and rental of new 
and used typewriters was announced last month, 
Robert C. Goldblatt, president of the Chicago Type- 
writer Dealers Association, swung into purposeful 





R. C. GOLDBLATT 


action. He made immediate contacts with authorita- 
tive officials of the War Production Board and the 
Office of Price Administration, received accurate in- 
formation and circulated it among the members of 
the local association. He did a similarly effective piece 
of work concerning the later order covering adding 
machines. 

At the same time he engaged in a sales campaign 
directed to more members of the Chicago association, 
sending out a series of cards indicating that exact data 
concerning the “freeze” orders were available to mem- 
bers. The result, up to the time of this writing, was 
the adding of fifty-one members to the roster of the 
Chicago Typewriter Dealers Association. 

A hard working, hustling opportunist, Mr. Goldblatt 
has shown what can be done by determined, skillful 


effort in an emergency. 
—_—— tO 





FEATURING A FIRST FLIGHT.—This window of the Los An- 

geles branch of Underwood Elliott Fisher Company, 733 South 

Spring street, was occasioned by the arrival of a Sundstrand 

machine on the inaugural air express flight of American 

Airlines from Bridgeport, Conn., to Southern California. The 

Sundstrand was consigned to the Douglas Aircraft Company 
at Santa Monica. 


> 


NEW ATLAS STENCIL FILES POLICY ANNOUNCED 

The Atlas Stencil Files, Inc., 5200 Euclid avenue, 
Cleveland, Ohio, has announced the adoption of a new 
policy in selling its line of Atlas stencil files to the 
trade, and by which dealer franchises will be offered 
to commercial stationers in two different manners. 

One will be an exclusive franchise whereby no other 
dealer will be permitted to sell the Atlas products 
in a given territory. Under this plan the dealer will 
receive maximum cooperation from the manufacturer 
who will in turn ask for a quota. The second plan 
will offer definite advantages to the dealer but will 
omit the exclusive franchise. Under both agreements, 
however, the dealer will sell the stencil files at list 
prices. 
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SELL THEM 


a 1942 
NEW IMPROVED 


STAPLE-MASTER 


It staples, pins and tacks— 
Loads 250 staples— 


V4" —5/16" or 3%” legs— 


GUARANTEED FOR LIFE. 


DEFENSE ORDERS 
COME FIRST 
OOL NOA YO4d 

aIWOS JAVH IM 





PROMPT DELIVERY 


ON 


STAPLES 
FOR STAPLE-MASTERS 











We solicit inquiries from 
SELECT DEALERS 





MARKWELL MFG.CO., Inc. 


200 Hudson St., New York 









































































Make money selling 


. . against time-waste, ink-waste, 
slow-ups on desk work . . with 


Sengbusch Hvdiycn Sets 





/ 







Paper-work .piles up, in a defense economy. Help your 
customers to keep it moving — with the unmatched writ- 
ing ease and convenience of Handi-pen. They'll thank 
you .. 


. and buy again. ¢ Before you believe that any 
other desk set is “just as good,” check the many exclusive 
features of the good-looking Handi-pen — and protect 
your customers by giving them these extra advantages. 
Handi-pen stays sold. Order demonstration kits ($6.00 
net) for your outside salesmen. 


Sengbusch Self-Closing Inkstand Co. 


415 Sengbusch Building Milwaukee, Wis. 





Scientifically designed to give 
maximum writing efficiency. 
Only tip of pen touches ink; 
no flooding—no creeping up 





to finger-grip—no over-sup- 
ply to spill. Permanently re- 
sists ink-acid damage. 


* holds 6 
months to a year’s ink supply. 


Compartment ‘“‘A’”’ 


Compartment ‘‘B’’ controls ex- 
pansion caused by temperature 
changes. 
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MONROE CONDUCTS PRIVATE SHOWING 
OF MACHINES IN CHICAGO 


On March 19, the Chicago district office of the 
Monroe Calculating Machine Company, Inc., opened 
a private display of Monroe business figuring and 
accounting equipment and methods in the Tropical 
room of the Medinah Club, Chicago. Attendants were 
on hand daily except Sunday from 10 A. M. to 11 
P. M. The showing is scheduled to continue until 
April 30. 

Visitation is by invitation only. Accompanying each 
printed announcement sent to customers was a reply 
card to be filled in with name, address and indica- 
tion of a time most convenient to see the exhibit. 

The display is interestingly described on the invi- 
tation card, as follows: 

“This is a different kind of exhibition. Although 
representative models of Monroe calculating, adding- 
listing, posting, and other types of accounting ma- 
chines will comprise the nucleus of the display, with 
new models and refinements highlighted, emphasis 
will be placed on demonstrations of their use and 
applications rather than on the machines themselves. 
It is primarily an exhibit for management; accord- 
ingly, admission will be by invitation only and the 
attendance limited to those executives who super- 
vise accounting and related work.”’ 





ENGAGEMENTS 





Mr. and Mrs. Merrill B. Sands, of Yonkers, N. Y., 
last month announced the engagement of their daugh- 
ter, Margaret, to Robert Driscoll O’Brien, also of 
Yonkers. Mr. Sands is president of the Dictaphone 
Corporation. Miss Sands is a graduate of Wellesley 
College and is a prominent member of the Wellesley 
Club of New York and the Junior League of Yonkers. 
She resides with her parents at the family residence 
at 70 Undercliff street in Yonkers. 
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March 25 was a big day in the life of Al Aigner, 
G. J. Aigner Company, Chicago, when a baby girl was 
born to Mrs. Aigner at the West Suburban hospital, 
Oak Park, Ill. The young lady, who weighed eight 
pounds and one-half ounce, has been named Joyce 
Helen. 


On Wednesday, March 11, Mr. and Mrs. H. B. Dubin, 
of Philadelphia, became the proud and happy parents 
of a baby girl who tipped the hospital scales at 8 
pounds, 4% ounces. The young lady has been named 
Constance Louise. Mr. Dubin is the head of the Dubin 
Company, office furniture firm at 260 South Fifth 


street in Philadelphia. 


William H. Milburn, of the Milburn & Scott Com- 
pany, Beatrice, Neb., is still receiving congratulations 
on the birth of a son to Mrs. Milburn on February 22. 
The young man, who weighed seven pounds on his 
arrival, has been named William H. Jr. 


Chris Nichols, sales manager of the Gulf States 
Sales Corporation, Birmingham, Ala., became the very 
proud father of a baby boy on March 1. The young 
man has been named Christopher George and all is 
well with everybody. 

Mr. and Mrs. Frank X. Overbeck announce the re- 
cent arrival of a baby boy who has been named Jack. 
The young man was born February 18 and is an object 
of great curiosity to his fifteen-month-old sister, Judy. 
Mr. Overbeck is well-known to the commercial sta- 
tionery trade as sales manager for the Miami Systems 
Corporation, Cincinnati, Ohio. 


















NATION with its military forces, its 
naval forces, its manufacturing... all 
on a wartime basis is geared to speed... 
must have efficient offices. That's why your 
job is to supply the offices in your 
area with POSTINDEX Visible Index 
files...the ideal] records for military, 
naval and business operations. 


POSTINDEX filing is simple, speedy, 

economical. It provides complete, com- 
pact, easy-to-use information on personnel, 
production, inventory and equipment. 


Your customers may choose from eighteen 
thousand convenient POSTINDEX forms... 
or special forms will be designed to meet 
their individual needs. At least one of the 
many POSTINDEX models will fit their 


requirements and office space. 


Send us a list of the war production plants and 
offices in your territory, and we'll send you 
special forms and information which we've 
developed from our experiences with this type 
of organization during the past few months. 


POSTINDEX Offers Your Customers 
All of These Features: 


Four-page master form and auxiliaries for 
more extensive coverage... detachable 
disbursement records for an even balance 
between receipt and disbursement entries 
... POSTINDEX Offset signaling, the simplest 
method of flashing need for action. 

The POSTINDEX form-holder is a one-piece 
trunnioned wire, with no other parts needed, 
nothing to wear out... positive spacing and 
visibility ... forms that fit a typewriter. 


POSTINDEX gets things done! 


Postindex Visible Files 
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WOOD OFFICE CHAIRS 


Uncle Sam needs thousands of 
chairs this year and all of the 
chair plants are united in war- 
ranting that Uncle Sam gets all 
he wants of everything needful 
to winning, and securing the 


peace. 


Ahead are years of great respon- 
sibility for American leadership. 
The office equipment industry. 
Ww hile dedicated to the sery ice of 
business management, is and 
will be at the call of the govern- 


ment. No. 100 





From coast to coast. JASPER 
CHAIR CO. has many good. 
longtime friends who have sold 
our product and given valuable 
advice in questions important to 
our progress. To you who have 
thus shared with our advance- 
ment, we re-affirm our apprecia- 


tion and loyalty. 


Should the requirements of the 
war effort involve difficulty or 
delay in attending your wants, 


you may be sure we shall make 





it as brief as possible. Keep in 


touch with us. 


AASPER CHAIR CQ. 








JASPER IN DIANA 
REPRESENTATIVES: Geo. A. Litchfield, Sales Mar 
E. W. Thomas, (Southwest James S. Fowls, (Southern) W. H. Brown, (Chicago-Midwest) S. H. MacDonald, (West R. J. Freeman, (Eastern 
Box 3493 Peninsula Station P. O. Box 1118, 6708 Glenwood Ave., Chicago 405 Orpheum Bldg 383 Madison Ave 
Daytona Beach, Florida St. Petersburg, Fla (Phone ROGers Park 3644) Seattle, Wash New York, N. Y. 
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IF YOU ARE GOING IN FOR INK, GO OFF THE 
DEEP END 
What should a stationer’s ink inventory amount to? 
This question, Stationer Leo Lindamood of El Dorado, 
Kans., answers with one of those guarded and cryptic 
statements, “Well, that depends!” In his case, he sets 
up a model stock and operates on a fill-in basis, so 





SELF-SERVE INK DISPLAY PAYS.—Placed where the customer 
can reach its contents and particularly maintaining a big and 
varied display this type of stand pays dividends for dealer. 


that never is Lindamood’s “out” of any type of ink he 
professes to carry. 

An ink display, accessible, visible, complete, can be 
a business-builder on a self-service basis, this stationer 
has found. With him, the ink department is set up 
midway back on the left of the entering customer, 
and directly across from the right-hand wrapping 
desk. Since he opened a traffic path directly to this 
wallcase where all types of ink are shown, he finds a 
big per cent of repeat customers coming in specifically 
for ink—a fact he attributes to the high degree of 
accessibility and prominence of the section. 

It’s important, he finds, to be protected on sizes, 
even for the occasional patron. Distribution may be 
all lopsided, yet the satisfaction of the customer is the 
ultimate payoff. In units sold, eighty-five per cent will 
be in the two ounce sizes, in both the ten cent com- 
petitive ink, and a highly advertised ink retailing at 
fifteen cents; not more than one or two per cent of 
his trade demand the four ounce, yet he carries this 
size. Pints, at seventy-five cents, amount to perhaps 
three per cent of the units sold, and quarts sell eleven 
per cent of all units, according to Mr. Lindamood’s 
sales records. 

By carrying all wanted kinds, this dealer doesn’t 
miss sales. Reading labels, one finds ink of these vari- 
ous designations: white, green, red, gold, silver, India, 
show card, rubber stamp, checkwriter, numbering 
machine and hectograph; ink eradicator, type cleaner, 
rubber stamps are some of the kindred items shown. 
If this merchant makes only one sale a month on 
some unusual item, he still feels it pays to hold both 
the day-by-day and the occasional customer by having 
them consider Lindamood’s as “Headquarters for Ink.” 
And through the puzzling days of priority shortages, 
those customers who are well serviced on what may 
be sold, will be loyal for subsequent easier times.—AG 

———————=-o—___ 


NEW STEIN ITEMS BEING SHOWN TO DEALERS 

A number of new items introduced by the Stein 
Bros. Manufacturing Company at the recently-held 
luggage and leather goods exhibition in Chicago, are 
now being shown to dealers throughout the country 
by the firm’s representatives. The Stein plant and 
offices are located at 231 South Green street, Chicago. 
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The mighty pen 
behind defense 


| Catalog of all 

| the beautiful | 
models at | 

| your request. | 
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In the offices where pro- 
duction is speeded forth 
they use Fount-O-Ink 


The automatic ink supply feeds the pen that fills itself] 
Fount-O-Ink pens start instantly! and do not go dry/ 


Manufactured by 


GREGORY FOUNT-0-INK COMPANY 


Les Angeles, California, U. S$. A. 
Modernizers of Pen and Ink Writing 


COPYRIGHT GREGORY FOUNT-O-INK COMPANY, 1942 
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In Modern POSTURE CHAIRS... | PASSED AWAY 


Chair Action UNDER the Seat 
B. L. WINCHELL 


Provides Comfort ON the Seat = - Benjamin LaFon Winchell, chairman of the execu- 
 & tive committee of Remington Rand Inc., died March 


16, at his winter home in Beverly Hills, Calif. He was 
eighty-three years old. 

Born in Palmyra, Mo., Mr. Winchell was educated 
in the Hannibal, Mo., public and high schools and 
began work in the shops of the Hannibal & St. Joseph 
railroad from which beginning he rose to become 

















fe 








THE LATE B. L. WINCHELL 


We BIG CALWURrL. president of the Frisco system, then one of the long- 
Sales est railroad lines in the world. 

In 1922, Mr. Winchell became president of the Rem- 
ington Typewriter Company and later in that same 
year was elected chairman of the board. When Rem- 
ington Rand was formed in 1927, he became director 
and chairman of the board of that organiation and in 
1927 was elected to the chairmanship of the executive 
committee, which position he held until his death. 

Mr. Winchell helped build the beet-sugar industry 
in Colorado. As a young railroad executive he foresaw 
the possibilities of this industry, signed railroad con- 
tracts with Colorado farmers and got Denver capital- 
ists to back the sugar-beet raisers. 

During his administration of the Remington com- 
pany the concern acquired the noiseless typewriter 
and began the development of the portable typewriter. 
Described as a “two career man,” Mr. Winchell’s 
BOLENS SYNCRO-TILT Chair Irons Lean back in a SYNCRO-TILT rise in the railroad world was as spectacular as his 
make possible form-fitting comfort ¢@uipped Chair and you enjoy a | syccess in the office equipment industry. In 1895 he 
and support and freedom from fa- few. idea of | Pertect Helaxation. | 1 came general passenger agent of the Union Pacific 
tigue ~your most important advan , : own body, without an << t : 2 eet ra 5 4 rea Ps ; 1 - held th m t 
tage in selling modern ‘comfort (ortable “up and down” rub. Chair De nver & Gulf railway and ater e b © same pos 

with the St. Louis & San Francisco railroad. He was 


engineered’ Posture Chairs Seat tilts slightly forward to keep 
your feet on the floor without re- | vice-president and traffic manager of the Colorado 





In Working Position .. . Perfect Relaxation ... 





* stricting blood circulation at the | 2 
’ knees. Only SYNCRO-TILT has | & Southern railway in 1899 and the next year was 
puatan Suteay of Sorter this “Synchronized” action that pro- | made president of the Kansas City, Ft. Scott & Mem- 
Corporation vides ‘Rocking Chair’ comfort : ™ 
phis line. 

ame vice-president ¢ neral manager of 

The secret of this “under the seat’’ sales feature is BOLENS He beca . © pres dent and Be a . 8 
: ' Pigs netaygnene the Frisco system in 1901, president of the Chicago, 

specially engineered FIVE-WAY Adjustment to body movement ‘ ? sae , : ‘ 
Rock Island & Pacific Railway in 1904, and president 


and body fit. plus the SYNCHRONIZED movement provided for 
the chair back, seat, and arms. Every phase of Form Fit and 
Chair Action is readily adjustable for each individual occupant. 


of the Frisco system and the Chicago & Eastern 
Illinois railroad in 1909. Mr. Winchell was southern 
regional director of railroads for the United States 
Railway Administration from 1918 to 1920. 


DEALERS! MANUFACTURERS! 
Look for this important sates Write now for BOLENS SYNCRO- At the time of his death, in addition to being chair- 
feature on YOUR Chair Lines TILT Chair Iron Catalog man of the executive committee of Remington Rand 


Inc., he was also a director of the Dictaphone Corp- 
oration and the Morris & Essex railroad and a mem- 


() ber of the advisory committee of the Chase National 
) bank of New York City. 
T { be + 


; Ps . W. F. DAY 
Port Washington Wisconsin Wesley Fletcher Day, seventy-eight, secretary and 
sales manager of W. C. Horn Brother & Company, 
x Newark, N. J. manufacturers of stationers’ specialties 
with whom he had been associated for the last twen- 





% Modern Chair Irons for all types of Office Chairs and Stools 
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WE WILL WIN THIS WAR 


Only by a strict discipline of our personal desire, and a clear realiza- 


tion of our national need. 
~ * * * 


Every American business man is an American soldier. He recognizes 
definite duties and responsibilities which he cannot shirk. To dare to 
do so would lose for him the respect of his associates, and would be a 
public acknowledgment that individual gain is placed above patriotic 
loyalty. 
a a ae 

Columbia is proud to be in the ranks of the Business Army of America, 
and to know that a great Cooperating Corps of Columbia Dealers 
stands shoulder to shoulder with us in our All-Out March to Victory. 


— & ae 


Today it is impossible to meet the increasing demand for Columbia 

equipment, due to shortage of raw materials. Naturally, we give 

defense orders preference over non-defense business, as to do other- 

wise would be to lower the Columbia flag, which has always stood for 

sincerity and honesty of purpose. Every self-respecting firm realizes 
that the one thing that matters now is... . 


THE WINNING OF THIS WAR! 


=” COLUMBIA STEEL EQUIPMENT COMPANY 


LINCOLN-LIBERTY BUILDING PHILADELPHIA, PA. 
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109 EVERY WAR-PLANT WANTS 
BETTER CONTROL OF ITS COST, 
PRODUCTION AND EMPLOYMENT RECORDS 
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Diebold (Zzdxcer Rotary Files 


Are the Proved Answer! 


@ You sell more than a piece of office equipment when 
you sell the Diebold Cardineer. You sell an essential 
service—a genuine, provable aid in speeding production 
—one that America’s defense plants need and want. 


Hundreds of businesses now engaged in Victory work 
have already adopted Cardineer and Cardineer Methods 
in their offices and plants. Many of these firms have told 
us how Cardineers have solved their record-processing 

roblems in many important departments. These case 
Rideetes are now available to help you sell Cardineers in 
your territory. 


For an aggressively promoted, fast-selling line, tie up 
with Diebold Cardineers and other Diebold Business 
Tools. Write today for full details. 


DIEBOLD SAFE & LOCK CO. «+ Canton, Ohio 


Branches and Dealers in Principal Cities and Towns 








CASE HISTORIES OF 
CARDINEER INSTALLATIONS 
TO HELP YOU SELL 


Condensed facts showing the RECORD * 
PROBLEMS of specific industries and how 
CARDINEER solved them successfully are avail- 
able to our representatives. Write for sample. i* 


RECORD SYSTEMS EQuIP- 
MENT, SAFES, MONEY 
CHESTS, BANK VAULTS. 
EXPERT REPAIR SERVICE 








APRIL, 1942 


ty-five years, died February 27 at his home in South 
Orange, N. J. He was a native of Philadelphia and 
had lived in Montclair, N. J., before moving to South 
Orange twenty years ago. 

Surviving are his widow, Mrs. Mary Hinchman Day; 
two sons, Harold H. Day of Winnetka, Il., and Wesley 


F. Day Jr. of South Orange; a daughter, Mrs. H. Stan- | 
ley Horn of South Orange, and a sister, Mrs. Bartram | 


Bonsal of Los Angeles, Calif.—BJ 
+t kt & 
W. M. INGERSOLL 
Westley Morris Ingersoll, assistant sales manager of 


Remington Rand Inc., died at Buffalo, N. Y., after an | 


illness lasting for six weeks. He was in his fiftieth 
year and his passing occurred on March 11. 
Associated with Remington Rand from the time 





THE LATE W. M. INGERSOLL 


it merged with the Library Bureau in 1926, Mr. Inger- 
soll was in charge of creative work in the advertising 


department. He joined the Library Bureau in 1913, | 


three days after graduating from Hamilton college 


where he was a member of Phi Beta Kappa and the | 


Emerson Literary Society. During World War I he 
served as a second lieutenant in the Army training 
camp at Chillicothe, Ohio. During his life time he was 
deeply interested in fraternal work. 

He is survived by his widow, Mrs. Jessie Lloyd Inger- 
soll; two daughters, Gwen E. and Lois M., and one 
sister, Mrs. Frank F. Merville of Binghamton. 


+: |; | 
FRANK EICH 

Frank Eich, for the past eleven years owner of the 
Plaza Stationers, 1555 North Clark street, Chicago, 
and prominent in the office equipment field, died on 
March 2 a few minutes after he suffered a stroke. 

Mr. Eich had spent the better part of his business 
life in the stationery industry and possessed a knowl- 
edge of the retail part of the business which resulted 
in his organization steadily expanding from its in- 
ception. 

Mr. Eich is survived by his widow, Mrs. Gertrude 
Eich; a son, Frank, Jr., and three daughters, Mrs. 
Betty Swartz, Mrs. Helen Fraden and Mrs. Dorothy 
Dyslan. 


Following funeral services interment was in St. 


Joseph’s cemetery. 
+ bk + 
P. J. GLEESON 

P. Joseph Gleeson, of St. John, N. B., a veteran 
manufacturers’ agent for office supplies, died recently 
after a brief illness. He had represented United States 
and central Canadian manufacturing firms in the 
maritime provinces for over thirty-five years and made 
his own sales contacts on the road through the ter- 
ritory, from his base in St. John. 

For many years he maintained a small warehouse 
of his own there. In his youth, he had been active 
as a baseball player, playing third base, while his 
brother, William L. Gleeson, played shortstop on the 
same team. The latter sold office supplies and cal- 
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PERMO-WELD i. 





T. Even a ten-man tug-of-war can’t faze super- 
strong Permo-Weld panels! This fine surface is 
now available in all Sloane office suites. It is age- 
proof. Weather-proof. Warp-proof. It won’t read- 
ily show dents or wear. It is assurance of long 
life and beauty in the busiest offices. 


2. Beautiful as the finest home furniture... per- 
manent, too! This Permo-Weld panel desk from 
Sloane’s Adam suite is typical of the sound in- 
vestment all Sloane suites are. Capitalize on this 
selling combination of Sloane and Permo-Weld. 
Immediate delivery available from stock. 
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THE ECONOMICAL WAY TO 
MODERN RECORD 
STORAGE .... 























be 
DURABILITY TRANSFER FILES 


Offer your customers these DURABILITY Transfer 
Files for their overflowing supply of correspondence 
and “seldom referred to” files. You can supply 
them at a moment's notice—and they really do a 
fine job of storing all kinds of business papers. 





They are made of 
heavy solid fibre- 
board and an in- 
genious reinforced 
construction per- 
mits ultimate 
strength at a mini- 
mum of cost. 


And they stack 
too! Because of their 
novel columnar and 
steel reinforced de- 
sign they eliminate 
costly shelving. 
Files lock into a 
solid battery by 
means of DURABIL- 
ITY Stacking Ac- 
cessories which in- 
clude Gummed 
Cloth Tapes and 
Wire Rear Clasps. 

















Available in a wide 
selection of sizes from 
3” x 5” cards to letter 
and legal sizes. 














Complete details, prices and 
discounts on request. 


C. L. BARKLEY & CO. 
3 Filing Supplies 
CHICAGO, ILL. 


Vanufacturers of 
517 S. JEFFERSON STREET 
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endars for over thirty-five years through New England 
and eastern Canada, first out of St. John and in later 
years out of Boston, where he now lives and is retired. 
Surviving Mr. Gleeson are his widow, two daughters, 
one sister and two brothers—-WJM 


+ i + 
C. E. JOHNSON, SR. 

Infection which followed a serious surgical opera- 
tion, brought about the death on February 24, of C. 
Evan Johnson, Sr., president of the Grand Rapids 
Loose Leaf Binder Company, Grand Rapids, Mich. He 
was in his seventy-third year. 

Mr. Johnson’s passing came several days after he 
had undergone the operation and had so far recovered 





THE LATE C. EVAN JOHNSON, SR. 


as to be permitted to sit up for an hour each day. 
Without warning he developed an extremely high 
temperature which brought on coma and then death. 

Mr. Johnson was born and brought up on a farm 
in Venice Township, Shiawassee County, Mich. After 
preliminary schooling he attended Cleary’s Business 
College, Ypsilanti, Mich., going to Grand Rapids about 
1900 to accept a position as bookkeeper with the Wad- 
dell Manufacturing Company. Later he went on the 
road for the same firm and covered a large section 
of the United States as a traveler. 

Some years later Mr. Johnson went to Knoxville, 
Tenn., where he opened up a business of his own and 
manufactured furniture trimmings and mouldings. In 
1908 he sold out and returned to Grand Rapids where 
he joined forces with W. H. Edwards and W. S. Proud- 
fit to organize the Proudfit Loose Leaf Company, 
serving as secretary and treasurer until 1927. Two 
years later he, together with Mr. Edwards, H. T. 
O’Neill and H. M. Durand, organized the Grand Rapids 
Loose Leaf Company, taking over the complete assets 
and patent rights of the Proudfit firm. He became 
president of the new concern, a position he held up 
to the time of his passing. 

During his lifetime Mr. Johnson was active in civic 
and fraternal affairs. He was president of the Michi- 
gan division, Travelers Protective Association, presi- 
dent of the Restlawn Memorial Park Association, 
active member of the Detention Hospital board, mem- 
bership committee of the Association of Commerce, 
Graphic Arts Association board, Board of Supervisors 
and the Lions Club. His lodge affiliations included 
York lodge, DeWitt-Clinton Consistory, DeMolai com- 
mandery, Columbia Chapter, Knights Templar and the 
Shrine. He was a member of the Fountain Street 
Baptist church. 

He is survived by two sons, C. Evan, Jr., and Jerry 
L. Johnson; two sisters, Mrs. Clarke Potter of Orlando, 
Fla., and Miss Edith M. Johnson of Grand Rapids, and 
a brother, Fayette Johnson of Washington. 

+ - + 
L. B. HERR 

Lauriston B. Herr, Sr., founder and for the past 

sixty years head of L. B. Herr & Son, Inc., Lancaster, 





APRIL, 1942 93 


Gus CHAIRS 


FOR oP DEFENSE * * 


These a appear in many Army, Navy and Defense 
Plant specifications. 

The final sale is always made by an Office Equipment 
Dealer in accordance with our established Sales Policy. 
Every order should be accompanied with a Priority 
Certificate to assure prompt delivery. 





No. 2800 
No. 2280 


. No. 2200 





No. 2875 No. 2825 


The STURGIS line of Office Chairs is a favorite among hundreds of outstanding Dealers 
and large users of Office Equipment. 
Smart, up-to-date designs; excellent workmanship and only quality materials; a wide 
range of colors and upholstery — these are just a few reasons why STURGIS CHAIRS 
are so popular. 
TO DEALERS: We recommend a concentration of sales effort only on those firms who 
can furnish Priority Certificates. 
TO USERS: We recommend arrangements be made to extend a Priority Certificate 
to your dealer to assure prompt delivery. 
You will find a STURGIS CHAIR available for every need in a wide range of color 
combinations and prices. 
Write today for full particulars 


STURGIS POSTURE CHAIR COMPANY 
STURGIS, MICHIGAN 
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Core, ANNOUNCES THE 


“Conservator” 
WOOD FILE WITH DELUXE DRAWER SLIDES 


Srurpy dependable— efficient, the new “Y and 
k”’ “Conservator” Wood File is built for two 
purposes: (1) to save steel that will help win the 
war; (2) to give users the greatest possible operat- 
ing convenience and efficiency. 

Equipped with the patented deluxe “Y and E” 
cradle type ball-bearing progressive suspension 
slides, the drawers in these files fairly “float” in 
and out at the operator’s touch, no matter how 
heavily the drawer is laden. (Convenient drawer 
stops permit easy removal of drawers when de- 
sired). With these slides the drawers can be fully 
extended, giving 25 inches of easily accessible 
filing space per drawer. 

Each drawer has a sturdy, metal, easy-to-use 
channel lever compressor and full length guide 
rod. All parts of these rugged files are reinforced 
and braced for maximum strength. 

“Conservator” files are available in letter and 
legal size 4-drawer uprights with or without para- 
centric key locks. Finished in durable, rich, olive 
green enamel to match present files, these units 
intermember and harmonize with them. 

The “Conservator” is but one of the many 
items that enables the “Y and E” dealer to give 
all-out aid to the business of defense. Write for 


complete information, literature and prices. 





“FOREMOST FOR MORE THAN SIXTY YEARS” 


x YAWMAN AND ERBE MFG. CO. x 


1099 JAY STREET - ROCHESTER, N. Y. 
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Pa., died March 2 at the age of ninety-one. He had 
been ill for a considerable time prior to his passing. 

Mr. Herr was a descendant of one of the first 
families to settle in the Pennsylvania city and at 
one time was prominently known as a school teacher 
and singing master. Born at Ronks, Pa., on July 15, 
1851, the son of the late Jacob and Susan Witmer 
Herr, he attended rural schools and then went to 
the Millerville State Normal school. For a while he 
taught singing in Millerville and later traveled in 
various parts of the state organizing singing so- 
cieties. 

In 1879 he established a business which was to be 
devoted to organs and music, with stationery as a 
side line. Although the music department disap- 
peared in early years, the firm continued to expand 
and on two occasions during its growth increased 
its stock and activities. 


Mr. Herr took a keen interest in civic affairs and | 
was a member of the Lancaster Chamber of Com- | 


merce, the Lancaster Country Club, the Hamilton 


Club, the Lancaster County Historical society and | 


the First Presbyterian church. He was also a former 


treasurer of the Lancaster County Sunday School | 


Association and a vice-president of the former Guar- 
anty Trust Company of Lancaster. 

He is survived by his widow, Mrs. Gertrude C. Herr; 
three sons, Eugene L. and Edwin Clark, both of Lan- 
caster, and Lieutenant-Colonel L. B. Herr, Jr., now in 
Porto Rico; one daughter, Mrs. Leslie Shannon, British 
Columbia; a brother, Newton, of Reading, ten grand- 
children and three great-grandchildren. 

+; | & 
MRS. J. FRANK DUNLEAVY 

Mrs. Agnes Bell Dunleavy, wife of J. Frank Dun- 
leavy, president of The Dunleavy Company of Boston, 
passed away at her home, 84 Central avenue, Newton- 
ville, Mass., on Thursday March 5, after a long illness. 

Funeral services were held at her late home on Sat- 
urday afternoon, March 7, at three o’clock by Rev. 
Randolph Merrill, of the Central Congregational 
church. 

Mrs. Dunleavy, who was in her seventy-first year, 
was born in Johnstown, Pa., being a survivor of the 
great flood of 1889. She was the daughter of Dr. Wil- 
liam Caldwell and Susanne Levergood Caldwell, being 
the youngest of five children. 

Her forebears were a highly religious and self-sac- 
rificing people. Peter Levergood, her great-grand- 
father, was one of the early pioneers of Pennsylvania 
and gave the land which is now the city park of 
Johnstown. Dr. William Caldwell, her father, gave 
much of his time and skill to the poor of the com- 
munity. Her oldest sister was a missionary and teacher | 


among the Indians of our western plains, where she | 


met and married the Reverend Charles Godsman. An- 
other sister, Dr. Bertha Caldwell, was a medical mis- 
sionary in India, where she supervised the building 
of the Mary Seward Memorial hospital in Allahabad 
and was its head for a number of years. She was the 
first probation officer and first woman member of the 
Board of Education of Johnstown, Pa., after her return 
from India. 

Mrs. Dunleavy is survived by her husband; two 
daughters, Mrs. Morris B. Jorde of Lynn, Mass., Mrs. 
Guy R. King of Newtonville; four grandchildren; a 
sister, Mrs. William E. White, and two nieces, Mrs. 
Eva White and Mrs. William Horner of Johnstown, Pa. 

; - 
D. M. DOWNS 

Stricken with a heart attack while in New Orleans, 
La., on company business, Donald M. Downs, factory 
representative for the Codo Manufacturing Company, 
Chicago, died March 14 in the Louisiana city. Funeral 
services and interment took place at Aurora, IIl., on 
March 17. 

Mr. Downs had been a representative for Codo since 
1932, working out of the company’s Chicago offites. 
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ROCKWELL-BARNES 


Announce Two New Victory Items: 
DEFENSE MANIFOLD PAPER 


In white and canary 


Saves 40% of weight and bulk. 
—less storage and shelf space. 
—less freight and delivery cost. 
—more copies to the filing inch, 
saving valuable cabinet space. 


| VICTORY SECRETARIAL NOTE BOOKS 
Sewed Binding 
All standard sizes and rulings—sixty 
and eighty leaves. 


Write for samples and prices. 








Get in the scrap 


ROCKWELL BARNES COMPANY 


CHICAGO 





1511 WEST 38TH STREET + 
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FILING SUPPLIES 


To fight this war to win, men and 
machines are Uncle Sam's greatest 
need. But it is filing supplies and 
records that help make it possible to 
use both men and machines ef- 
fectively. 


America is at war. You expect us to 
do our part—just as you are doing 
yours. Between us we will see it 
through, but we will have to exercise 
a little patience with one another. 


Uncle Sam gets first call on us, our 
shop and all facilities. We civilians 
will do the best we can with what we 
can get. It is difficult for us and for 
you at times, but we will do all we 
can to help you. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK, N. Y. 
Manufacturers of TRANSFILE Fibre Board Files 
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He was well-known in carbon and ribbon circles and 
enjoyed a large number of friends and customers in 
the South and Mid-West. 

He is survived by his widow, Mrs. Marie Downs, and 
three children, Patricia, John and Donald. 


-  } 


W. G. CHAMBERLAIN 

W. G. Chamberlain, for many years vice-president 
in charge of the western division of the Wholesale 
Typewriter Company, New York City, died on March 4, 
in the St. Francis hospital, San Francisco. 

Mr. Chamberlain was identified with the office 
equipment industry in California for the past forty- 
five years, starting as a salesman for the Remington 
Typewriter Company to later become assistant man- 
ager. Some time later he pioneered the Oliver type- 
writer in San Francisco and then established the 
Wholesale Typewriter Company of California with 
branches in all principal cities west of the Rocky 
Mountains. Later the California firm and the Whole- 
sale Typewriter Company of New York were merged 
and Mr. Chamberlain became vice-president of the 
new organization. 

Eight years ago Mr. Chamberlain suffered a stroke 
of paralysis and was forced to retire from active 
business in 1938. He is survived by his widow and a 
daughter, Ruth. 

+ - 
J. l. McKIBBEN 

James I. McKibben, owner of the Security Station- 
ery Company, Kansas City, Mo., died March 6 at St. 
Luke’s hospital from a heart attack which brought an 
end to more than eighteen months of illness. 

Mr. McKibben had been in the office supply in- 
dustry for more than twenty years and had operated 
his own business since 1932. He was a member of the 
Kansas City Stationers Association, the South Kansas 
City Business Club, the South Central Business Asso- 
ciation and the Southside Business & Improvement 
Association. 

He is survived by his widow, Mrs. Dollie A. Mc- 
Kibben; two step-children, Mary Margaret and Patrick 
O’Connor; his mother and father, Mr. and Mrs. John 
F. McKibben; and two brothers, Charles F. and George 
E. McKibben. 

+ ik -& 


N. W. TUPPER 

Word has been received of the death of Nathan W. 
Tupper, at one time secretary of OFFICE APPLIANCES, 
who passed away at his Los Angeles home follow- 
ing a severe and lengthy illness. 

Mr. Tupper was born in 1870, a member of a 
prominent Nova Scotia family. He became asso- 
ciated with OFFICE APPLIANCES in 1908 as secretary, 
continuing in that position until 1915 when he sold 
his interest in the journal to other stockholders and 
became a partner of a brother, Frank E. Tupper in 
the Annual Business Show Company, which is now 
known as the National Business Show Company and 
is still headed by Frank Tupper. 

Nathan Tupper was a vice-president of the show 
and took an active part in each annual presentation 
up to 1923. 

In addition to his brother Mr. Tupper is survived 
by a daughter, Mrs. Carlisle Tupper Koenig, of Los 
Angeles. 

Funeral services were held from the All Souls 
Unitarian church, Santa Monica, which Mr. Tupper 
had helped to found. 

+ + & 
W. A. HEIDER 

William Anthony Heider, prominently known in the 
stationery industry for the past thirty years, died 
last month at his Kansas City, Mo., home. He was 
in his fifty-ninth year. 

Almost throughout his entire career he was con- 
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SAFEGUARD your BUSINESS! 


- g . a 5 


THE R. C. ALLEN 6 6S ‘d — 
CASH REGISTER : 


MODEL PLUS 
"100" TAX 


PROVIDES: 
AUTOMATIC CASH DRAWER WITH 
AUTOMATIC LOCK + PRINTED RECORD 
OF EACH TRANSACTION UNDER LOCK. 














* CASH SALES » PAYMENTS ON ACCOUNT 
* CHARGE SALES + MONEY PAID OUT 
* DEPARTMENT OR CLERK SALES RECORD 


PREVENTS: 
ERRORS, TEMPTATION, FORGETFULNESS 


Also serves as an ADDING MACHINE 


FOR SMALL BUSINESS 
THIS LOW-PRICED REGISTER 


MODEL 150” 


$9900 GRAND RAPIDS, MICH. 
plus tax — — — — 


— 






9 Department Keys Portable Adding Machines « Electrics « Standard Adding Machines 
"ll Automatic Cash Drawer Bookkeeping-Machines * Statement Machines « Cash Registers 
"Automatic Lock on Calculators 7 Accessories : Supplies 
Cash Drawer — For Complete Information Mail This Coupon 
Gray Duo-Tone Finish _ eS ce OLA NOIRN caaneREEERe RMR Blase iain oR DRE se oD Oe 
Also Serves As An ALLEN CALCULATORS, Inc., 678 Front Ave., N. W. Grand Rapids, Mich. 
ADDING MACHINE Have your representative give us a demonstration on the: 


[] R. C. ALLEN CASH REGISTER, MODEL “100” 
[] R. C. ALLEN CASH REGISTER, MODEL ‘150” 


\ Fe 


RESIS 0 sh a ee ae Os 25° Fe sid cs va wee ee 
NSE MUNI CS 5 alba G avankh'u'& & 0.0 o's da bo REN eo ae eee 
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These famous R. C. Allen Cash Register 
Models now available to meet the de- 
mand of present day business for speed, 


accuracy and durability. 
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The Office Supply Salesman has a vital job in the battle of 
production. Planning and control—the pencil and paper work 
—must flow as smoothly as factory lines. Time is precious and 
you can help key executives save it in a hundred ways—by rec- 
ommending simplified office procedure, time and paper-saving 
office routines, improved indexing and filing methods and 


equipment, and scores of time-saving devices. 


WY hen you do this work, you are a TIME WARDEN, saving 
priceless time for your country’s war production. Whether you 
are selling Oxford Pendaflex, the most streamlined and efficient 
of all filing systems, or any other stationery items, remember 


you are a TIME WARDEN on duty. 


Thumbs up, TIME WARDEN! Hit the enemy wherever you 
find him—in bogged, antiquated office routines and wasteful 
practices. Use the words of President Roosevelt as a sales 
weapon: “Only this all-out scale of production will hasten the 
ultimate all-out victory. Speed will count . . . Speed will save 
lives, speed will save our freedom and our civilization, and, 


slowness has never been an American characteristic.” 


PENDAFLEX PETE, 


the Time Warden says: 





We Fellows on the Business Front 
don’t carry rifles because we're 
fighting WASTE. We've got to use 
strategy and diplomacy instead of = ee 
bullets. So here's a tip, fellows: =~ ) ~* =, 

When you tell an executive you 
can save him precious time running 
his business—that's the moment to 
demonstrate Oxford Pendaflex—the 
hanging system of filing that makes 
it hard to lose things, that saves 
time and energy in both filing and 
finding records and correspondence. 


DAFLEX’ 
The Gilieag System with 












Hanging Golders 


All the “Action Ammunition” you need to promote your store 
as an Oxford Pendaflex TIME WARDEN Headquarters in 
your community. Write for window banners, mat ads, display 
cards, etc. 





y ®. 


Oxford Filing Supply Company 


340 Morgan Ave., Brooklyn, N. Y. 
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nected with the manufacture of loose leaf equipment, 
beginning as head of the cost department of the 
Irving-Pitt Manufacturing Company. Later he 
switched his activities to the National Blank Book 
Cempany, Holyoke, Mass., taking a job there similar 
to the one he held with the Pitt organization. 

Some time later Mr. Heider again returned to Irving- 
Pitt, this time as office manager and sales representa- 
tive. For the past four years, however, he has been 
office manager of the Wilson-Jones Company branch 
at Kansas City. 

+ - | 


E. J. BARTON 

Ernest J. Barton, forty-five, sales agent at Columbus, 
Ohio, for the International Business Machines Cor- 
poration, died March 15 in White Cross hospital fol- 
lowing an operation. He came to Columbus from 
Pennsylvania fourteen years ago and was a member 
of the Chamber of Commerce, Builders Exchange, and 
the Masons. His widow, Mrs. Jeannette Barton, is his 
only immediate survivor —AK 


+ + + 
W. E. COX 

William Elijah Cox, president of the Hoosier Desk 
Company, Jasper, Ind., and widely-known in the office 
furniture industry, died at his home in Jasper on 
March 11 after an illness of nearly two years. He 
was eighty years of age. 

Born in Dubois County near Jasper, Mr. Cox had 
been head of the desk firm for many years. In 1906 
he was elected to Congress and served until 1918. He 
was a member of the Masonic order and of the 
Christian church. 

Mr. Cox is survived by his widow, Mrs. Della B. 
Harrison Cox; one daughter, Mrs. George Blair, and 
a sister, Mrs. Elizabeth Limp.—WBC 


+ + 
WILLIAM BRAUN 

William Braun, who retired fifteen years ago after 
serving as New York manager of the American News 
Company for thirty-eight years, died February 24 at 
his home in East Orange, N. J. 

Mr. Braun was in his eighty-third year and had been 
ill for two months before the end came. He is sur- 
vived by his widow, Mrs. Mary F. Braun; a daughter, 
Mrs. Edward F. Regan of East Orange, and a brother, 
Ernest Braun, of Brooklyn. 


+ - + 
FREDERICK GLADTHORPE 

Frederick Gladthorpe, for the past eleven years a 
stationer on Carlton street in Toronto, Ont., Canada, 
died recently at his home in that city. He was in his 
seventy-second year and had lived in Toronto since 
1919. He was a member of Orange lodge No. 1, and 
Island City lodge No. 7878, I1.0.0.F., and was active 
on behalf of the Jarvis Street Baptist church. He is 
survived by his widow, two sons and three daughters. 


—SJL 
- & + 


MRS. I. C. COMSTOCK 

Mrs. Ida C. Comstock, wife of W. D. Comstock, secre- 
tary and treasurer of the G. J. Aigner Company, Chi- 
cago, died March 16 in a local hospital. Mrs. Com- 
stock was well-known to the stationery industry due 
to the close association which she and Mr. Comstock 
had with the Stationers & Publishers Board of Trade 
and the National Stationers Association. 


+ F & 
HENRY KASS 

Henry Kass, sixty-four, president and treasurer of 
Henry Kass, Inc., a cash register and business ma- 
chine company which he founded in 1920 in Albany, 
N. Y., died March 6 at his home in that city. 

Before forming his own firm, Mr. Kass had been a 
district sales manager for The National Cash Register 
Company. A native of Albany, he was a former presi- 





& lnmediate Delivery 
in Any Quantity! 











FAIR COSTUMERS 


America's leading quality Costumers, a 
line of six styles in a full price range, in- 
cluding every wood finish and the new 
colors to match steel equipment. All or- 
ders filled at once. 





Rubber 
Chair CUSHIONS 


Both Foam Rubber and Sponge Rubber 
included in the Fair line. Handsomely 


covered in fine Frieze—to last! Plenty in 
D E S K stock—Order now! 


TRAYS 


Good - looking, 
sturdily built, 
lock cornered for 
beauty and 
strength. Legal 
and letter sizes. 
In all wood fin- 
ishes and steel 
colors. 





TYPEWRITER TABLES 


Wood—steel styled to 
meet the demand for a 
sturdy utility table, 
many times stronger 
than the regular metal 
tables. 


Top—%4-9 Ply Veneer 
17x21. Height 26”— 
3” skirt, metal stretch- 
er. Finished in all office 
finishes, including steel 
furniture colors. 





FAIR FURNITURE CO. 


NEWARK, NEW JERSEY 
“WE'LL WIN THE FAIR WAY!” 
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Picture 
of a man 
who discovers 
he’s been losing out on 
a lot of Profitable 


PEERLESS-IMPERIAL 
“SPECIALS”’ 


Who ever heard of a haberdasher selling just 
shirts and ties? Yet, believe it or not, there are 
dealers who sell just standard typewriter ribbons 
and boxed carbons. 


Far overshadowing this primary market are the 
so-called ‘specials (they really aren't specials) 
. .. we mean carbon in odd sizes for billing, book- 
keeping, accounting and order form work. Carbon 
paper rolls in many forms for Elliott Fisher ma- 
chines, both billing and bookkeeping, rolls for 
Fanfold billing machines, carbon paper ribbons 
for photo offset, register carbon tally rolls, tailor 
pattern rolls—but need we go on? Also inked 
ribbons for every possible purpose, including book- 
keeping machines of every description, portable 
typewriters, etc. 


Circulate around. Find out what your customers 
are using. Get the specifications—and we'll help 
you open a gold mine of untapped profits. 


* We * 








PEERLESS KEY-IMPERIAL MFG. CO., INC. 


General Office & Factory: 409 Mulberry St., Newark, N. J 
THE KEY MEN OF AMERICA. Manufacturers with the dealers’ viewpoint 
BRANCHES: 

New York City, 321 Broadway Chicago, 179 W. Washington Blvd 
Los Angeles, 828 So. Spring St. 





OFFICE APPLIANCES 


dent of the Albany Chamber of Commerce, a Mason, 
an Elk and a member of the Albany Club. 

Surviving are his widow, four sons and a daughter. 
-BJ 


—>-—____— 
GLOBE-WERNICKE OPENS WINDOW CONTEST 


Substantial cash prizes are being offered by The 
Globe-Wernicke Company, Cincinnati, to their dealers 
for the best window displays of stationers’ products 
and filing supplies during the months of April and 
May, according to an announcement by C. W. Hamil- 
ton, sales promotion manager. 

The rules of the contest require contestants to sub- 
mit photographs of window displays not later than 
June 10. The judges will be three prominent adver- 
tising men of Cincinnati. 

Contestants are divided into two groups: (1) Cities 
of more than 150,000 population and (a) cities of less 
than 150,000 population. Duplicate prizes will be 
awarded to each group. 

In Mr. Hamilton’s announcement to the trade, he 
urged dealers to incorporate a patriotic appeal to buy 
defense bonds and stamps or help the Red Cross in 
the window displays, which is a war activity that 
should have the hearty support of everyone. Free 
display material is offered to all dealers who ask 
for it. 

<-> © 


VEIT FACTORY IN WAR PRODUCTION 


The aeronautical parts manufacturing division of 
the Veit Company, Detroit, Mich., a corporation ac- 
quired five years ago and consolidated with the firm’s 
business plant, is running night and day, seven days 
a week, manufacturing vital war products. 

Simultaneously, Veit’s patented Speed-O-Graph 
maintenance control systems, which are operated by 
auto dealers throughout the country, are prolonging 
the life of millions of American motor cars as an- 
other “win the war” project. 

Among the products now being manufactured for 
use in defense plants as well as government offices 
are Veit’s non-inflammable plastic index tabs and 
plastic VizTab folders. 

>? — - 
“GENE” DONAHUE ILL 

J. E. “Gene” Donahue, of Yawman and Erbe Manu- 
facturing Company and vice-president of the Great 
Lakes Travelers Club, became seriously ill last month 
and was taken to a hospital in Sandusky, Ohio, accord- 
ing to a report received shortly before this issue went 
to press. There has been some improvement in his 
condition. Harvey Rockwell, vice-president of the com- 
pany, stopped at Sandusky for a visit with Mr. Dona- 
hue on his return from the regional meeting in Kansas 
City. Other members of the travelers club are helping 
out by assuming some of his duties in connection with 
the fifth district meeting to be held this month in 
Toledo. 

Mr. Donahue’s many friends wish for a speedy re- 
covery. 

oe + 
NILS ANDERSON JOINS GLOBE-WERNICKE 

Nils E. Anderson last month was appointed Globe- 
Wernicke Co., district representative for the New Eng- 
land states, according to an announcement by Harry 
C. Anderson, general sales manager. “We are exceed- 
ingly fortunate in obtaining the services of Nils An- 
derson,” he stated, “because of his wide experience in 
the office equipment and stationery business, espe- 
cially in the retail field.” 

He was with the Thomas Groom Company of Boston 
for several years and is well acquainted with the prob- 
lems of dealers. 

After spending a few weeks at the Globe-Wernicke 
factory at Cincinnati, Mr. Anderson started his first 
trip around the territory the latter part of March. 
His headquarters are in Boston. 
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AMERICANS ... ROUSE! 


“It is the fervent wish of patriotism that our 
nation may be united and resolute. The dear- 
est interests call for it. A great public danger 
commands it. Every good man will rejoice if 
he will now by candor and energy evince his 
attachment to his country. Whoever does not 
do this, consigns himself to irrevocable dis- 


honor. The triumph which the true lover of 


his country desires —is the safety and welfare 
of that country: and he will gladly share with 
his bitterest opponent the glory of defending 


and preserving her. Americans, rouse — be 


unanimous. be virtuous. be firm. exert vour 
courage. trust in Heaven. and nobly defy the 
enemies both of God and man!” 
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\ agG&~s There's no run on hosiery 
"(2° thanks to GUNLOCKE 
ROCK MAPLE CHAIRS 


Yes, the boss’ secretary appreciates her Gunlocke 
splinter-proof Rock Maple chair because it elimi- 























nates hosiery runs and thereby saves her time and 
money. But the real reasons why the boss buys 
Rock Maple chairs are these: 

They can take a terrific beating and never show 
it. They offer true economy because they stand up 
under years of service—with minimum mainte- 
nance costs. They have those extra features that 
mean extra value. They are available in durable 
finishes to match any desk— wood or steel. They 
are sold under the Gunlocke 10-year guarantee. 

That is why Gunlocke dealers find it so easy to 
sell Gunlocke Rock Maple Chairs as_ today’s 
answer to tomorrow’s chair problems. 





If you cannot obtain Gunlocke Chairs quite as promptly or in as 

large quantities as you would like, please remember that a great 

proportion of Gunlocke production is going into war effort. 
However, you can depend on us to take care of your orders to the 


best of our ability. 


. H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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SET-BACKS SPELL SUCCESS FOR KENDALL 


The ability to take a figurative smack on the nose, 
shake the head, come back for more and then win the 
decision is an art highly cultivated by W. S. Kendall, 
owner of a five-story stationery store in Stockton, 
Calif. 

All of which is a way of introducing the business 
life story of a man who has recently opened one of 
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THE NEW KENDALL STORE 


the largest stores in the West after surmounting an 
almost endless set of obstacles. The story opens about 
thirty years ago when a cheerful, but certainly not 
wealthy, young man opened a small newspaper and 
magazine stand on South California street in the 
thriving city of Stockton and, as he puts it, proceeded 
to “darn near starve to death!” 


After six months of short rations and no entertain- 
ment, except figuring where tomorrow’s meals were 
coming from, the young man—W. S. Kendall to all 
who asked—salvaged enough from the wreck to make 
a payment on a Multigraph, a couple of old desks and 
a typewriter, and rent space in a nearby building. 
Then he and his wife set up a multigraphing business, 
answering the phone for a local real estate man to 
help defray expenses. 

For several months the Kendalls existed—and he 
uses the word with full knowledge of its meaning—on 
$50 a month, slightly increasing this stipend by taking 
over agencies for two newspapers some time later. 

Young Kendall was ambitious enough to take a cor- 
respondence course in advertising and began to pros- 
per thereby. But another set-back was in sight, and 
came into being when Stockton experienced a severe 
and prolonged labor dispute. This was in 1914 and it 
promptly put an end to the Kendall advertising 
business. 

After the trouble was over Mr. Kendall again went 
into the multigraphing business and later, in partner- 
ship, once more built up a prosperous and substantial 
advertising business, later selling his interest to an- 
other man. 

Mr. Kendall then went East to study the Safe Cabi- 
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The New 


“Perfect STAND” 
It’s 


IT’S 
STATIONARY 


nee sass: 





at 





Tos. 

LIST PRICE 

$@Q50 

HERE AT LAST — 
is a finished product in a DEALER’S 
raising and lowering device. DISCOUNT 


All mechanical parts are constructed so that they do not 


in any way distort the beauty of the stand itself. 


The method peration very simple: To raise 
the table from the floor, you simply move the lever for- 
ward. To lower, lever is released from leg and moved 
back. The longer lever eliminates bending and simplifies 


operation. 


Tops are made of five-ply finished in Natural 
Walnut, mahogany and green. Frames are heavy 
furniture steel. Large sw casters assure utmost port- 
ability. Solid domes, at Shipped set-up, 
fully riveted together. Ready f No nuts or bolts. 


veneer 
Oak 
vel 
ends of legs. 
r use. 
Can also be had with sliding leaf that ejects from either 
end, at $1.00 extra. 


Just the Stand You've Been Looking For 
Order today. 


METALSTAND COMPANY 


1615 MELON ST., 
PHILADELPHIA, 
PENNA. 
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ZIPPER WRITING CASES 
EXCELLENT GIFTS 


... for the Boys in camp 
... for Commercial use 


These new cases are made in two popular sizes and 
leathers. Stock up now and take advantage of the 
daily increasing demand for new, practical gift items. 


Smooth Deep Buff Cowhide 


6.3-19 11”°x8”" Suntan 
Has writing pad and envelopes 
6-19 13° xil Suntan 
Has calendar address book, blotter 


. + 
Shark Top Grain Cowhide 
6-3-89 13"x8" Black or Brown 
Has writing pad and enveiopes 
6-89 13x11" Black or Brown 
Has calendar, address book, biotter 


Write for prices and additional information! 
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Our Part in the 
Victory Program! 


Aside from taking care of all our dealers requirements for 
the past 14 months we have been making vital materials for 
our Government. 

What it took all of last year to manufacture on war require 
ments, we will duplicate the next four months. In the year 
that is to follow, we will double that production. 


We are proud of that record of real achievement. 





STEIN BROS. MFG. CO. 


231 S. GREEN ST. CHICAGO, ILL. 











OFFICE APPLIANCES 


net business, returning to Stockton, to, first, open a 
small business of his own and, later, to merge with 
the stationery house of Tredway Brothers of which he 
became sole owner in 1930. 

But fate wasn’t through yet and one year later a 
disastrous fire completely destroyed the business. Once 
again Mr. Kendall went through the embarrassing job 
of scraping up a little money to open up a small store 
in the local Elks building. 

With that the jinx was laid and today Mr. Kendall 
operates a beautiful, five-story building at 430 East 
Weber avenue in which is stocked one of the largest 
assortments of stationery, office furniture and equip- 
ment, safes, etc., in the district. 

When the formal opening was held, among the great 
number of visitors who showered congratulations on 
Mr. Kendall were W. H. Foster, chairman of the board 
of The General Fireproofing Company, and George 
Wolcott, vice-president of the Wilson-Jones Company. 

Mr. Foster was enthusiastic over the new store. “You 
have one of the finest stores of its kind among all of 
our national dealers and we are proud to have our 
factory so well represented,” he told the owner. 

“There is nothing that I know of in the West that 
surpasses your beautiful new store,’’ was Mr. Wolcott’s 
contribution. “You have everything here that your 
customers could possibly want or could get in the 
larger cities.” 





PATRIOTIC CANADIANS. — Toronto 
(Canada) employees of Underwood 
Elliott Fisher Limited proved their 
loyalty when they recently made a 
big subscription to Canada’s second 
victory loan, turning in more than 
180 per cent of their $21,000 quota. 
Here, turning in a giant application 
in the workers’ behalf are (right) 
Joseph L. Seitz, president of the com- 
pany, and Thomas A. Kennedy, of the 
second victory loan’s Ontario em- 
ployees committee. 
*—- 
DETROIT GETS NEW STATIONERY HOUSE 

Headed and organized by three veteran office sup- 
ply men, a new stationery firm has been established 
in Detroit under the name of Yates, Burns & Harris, 
Inc. Its location is 248 West Jefferson avenue, and the 
owners are Stanley M. Yates, Milton Burns and Jack 
H. Harris. 

Mr. Yates was formerly sales manager of McCauley’s 
Stationers, Detroit, and has been a member of the 
industry for many years. 

Mr. Burns was also connected with the same com- 
pany as assistant sales manager and, like Mr. Yates, 
possesses a thorough Knowledge of the business. 

Mr. Harris was formerly manager for W. B. Gregory 
& Son, Inc., also of Detroit. Prior to that he was con- 
nected with Lynn B. Emery, Inc., as manager and 
has a total of eighteen years in the field. Recently 
he was re-elected by acclamation to the office of 
secretary-treasurer of the Stationers Association of 
Detroit, a position he has held on two previous occa- 
sions. 

The new company is set up as a commercial and 
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MONROES— 
for every type of business figuring 





Monroe 
Adding-Calculator 


Simplified 
Bookkeeper 





Monroe Adding- 
Listing Machine 


The Monroe line of machines covers the whole range of business 
figuring, and the Monroe service organization is as near as your 
telephone—wherever you are. 

To get the basic figures business depends on Monroe Adding- 
Calculators, on Monroe Adding-Listing Machines for proof and form 
work, while Monroe Bookkeepers speed and simplify the keeping of 
accounts and business controls. 

Call the nearest Monroe representative or write us for full 


information about the complete Monroe line. 


Monroe Calculating Machine Company, Inc., Orange, N. J. 


MONROE 


MACHINES FOR CALCULATING, ADDING, BOOKKEEPING, CHECKWRITING 
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WAR PRODUCTION OK’S 


VICTOR VISIBLE RECORDS 
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This VICTOR VISIBLE STOCK 
RECORD is giving all-out aid in 
the offices of an important War 
Production Industry by providing 
accurate, day-to-day control of 
parts and materials. 


FOR VITAL STOCK CONTROL 


One of the vital necessities facing business today is adequate stock control. Government War Produc- 





tion orders specify that ‘‘accurate and complete stock records must be kept... . .'’ Government reports 
require the keeping of accurate information on ‘Stocks on hand."’ For its own protection in these 


troublous times, a comprehensive picture of its stock situation is essential to every business. 


Victor's Visible Stock Control System meets every requirement for accurate, up-to-the-minute informa- 
tion, accomplished with a minimum of time and effort. It provides for instant reference ana executive 


analysis. It is adaptable to every business and is now serving many War Production industries with the 


same effectiveness it has brought to hundreds of concerns in times of peace. 


Because War Production industries mean high priority ratings that permit prompt shipments, Victor 


Visible Stock Control ofers an unusual opportunity for profitable sales by every dealer. 


Write for the interesting folders ‘On Course’ and ‘Case Record V9"' describing this effective system 


vin detail . . . and also for information on the several efficient types of Victor Visible Equipment avail- 


able to all dealers. 





TRADE MARK REG. U.S.A 


THE VICTOR SAFE & EQUIPMENT COMPANY, INC. 


NORTH TONAWANDA, N. Y. 
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industrial stationery firm, stocking a complete line 
of weod and steel office furniture and shop equipment 
as well as maintaining a printing and engraving de- 
partment. 
ee ee 
GOVERNMENT LAUDS GLOBE-WERNICKE 
OPERATION 

A stirring tribute to The Globe-Wernicke Co., Cin- 
cinnati, Ohio, and that firm’s service to the nation 
in these times of emergency, appeared in a recent 
issue of Domestic Commerce, a weekly bulletin of the 
National Economy, published by the U. S. Department 
of Commerce. 

The editorial, which was published under a heading 
of “Material Shortages Proving Beneficial—To Some,” 
follows: 

“Many manufacturers are finding the raw-material 
shortage a difficult, if not an impossible handicap, to 
their operations. Some, however, have been able to 
turn to advantage the necessity for finding substitute 
materials. 

“At the moment we have in mind the experience 
of The Globe-Wernicke Co., of Cincinnati. This com- 
pany, which manufactures office equipment, formerly 
used considerable quantities of brass and bronze as 
trim, such as desk and drawer pulls, guide-rod knobs, 
label holders, arm slide knobs, thumb latches. 

“These gadgets are now fashioned of a plastic mate- 
rial... “Tenite II,” which is tough, hard, chip proof, 
and tarnish proof. It comes in all colors and is manu- 
factured from chemicals not urgently needed in our 
Victory effort. 

“Formerly this company’s line consisted largely of 
steel. It now uses plywood in its desks, telephone 
stands, costumers, waste baskets, and similar items. 
The use of metals is limited to a few screws and locks. 

“The company states that the use of these alternate 
materials has not substantially affected the cost of the 
finished products, and that they are much more 
attractive. 

“In addition to conserving materials needed in the 
Victory effort, The Globe-Wernicke Co. is doing a 
distinct service for its country by continuing the flow 
of products needed both in military and civilian 
circles.—Ed.” 

ROSEN OPENS NEW SEATTLE STORE 

H. M. Rosen, for the past ten years connected with 
the Victor Adding Machine Company, has recently 
opened a business of his own in Seattle, Wash. The 
new organization is known as H. M. Rosen, Adding 
Machines & Typewriters, and is located at 84 Madison 
street. 

Mr. Rosen is a salesman of distinction and during 
his career has several times headed the list in first 
place among star quota-getters. He has also won sec- 
ond and third place on many occasions. 

In addition to selling all makes of used typewriters 
and adding machines, the firm will maintain a com- 
pletely equipped repair and maintenance department. 

eI 
CRAMER COMPANY NOW A PARTNERSHIP 

As this issue goes to press the Cramer Posture 
Chair Company, Kansas City, Mo., announces that 
the firm is now a partnership operated by R. A. 
Cramer, Sr., Harold W. Cramer and R. A. Cramer, Jr. 

The organization has recently added more working 
space to its Kansas City plant to properly handle a 
continually-increasing business. 

2 
ATLAS STORE EXPANDS 

The Atlas Office Supply Company, 314 Zindler build- 
ing, Houston, Tex., has recently expanded its store 
by adding a large filing supplies department and dis- 
play room. The business is owned and operated by 
John K. Stone. 
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FOX Announces 


NEW 


GLASS DESK PADS! 





Here is the first worthwhile innovation in glass desk 
pads in over 25 years! That rightly describes the 
strides taken by FOX in developing this new Stationers’ 
item, Critical materials are entirely eliminated—so 
you need NO PRIORITIES to order and sell these 
Glass Desk Pads. 


Each unit is complete with no working parts. The 
base is made of Lyno Board with a %4” frame of Lyno 
Board all around. Convenient lifting arrangement that 
allows glass to be raised and papers changed under 
glass desk pad. The back of pad is covered with felt 
to protect desk top. 


Available in green, brown, maroon 
or special colors. 


Overall size 1934” x 2434” (Glass size 18” x 24”) 
Available with Ye” or VY" glass 
at $3.50 and $5.00 list. 


SVVIVVVVT SVT. 


Of course, FOX also has 
a complete line of 
Desk Pads at all prices 
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ORDER A SUPPLY TODAY 


Usual discounts plus prompt delivery! 


FOX 





GEO. E. & Co. 


Office Specialty Manufacturers Since 1911 
412-420 ORLEANS ST., CHICAGO, ILL. 
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THE Co-Collater 
SPEEDS GATHERING! 





The Co-Collater Saves 
Time, Space, Money, Energy 


Co- Showing 


Collater Co- 
Col- Collater 
lapses Open. 
When e 
Vot in Made of 
t se u ood 





POINTS OF SUPERIORITY 


] Twelve or more can be gathered at one time in one unit 
. 


Saves steps. A person can gather up to tweive or more 
e copies in set while sitting 

Saves space. One entire unit as pictured (20 sections) can be 
e handled easily from the top of an office desk 

Two or more units can be used end to end to gather 24, 36 
© or as many as desired 

Two or more operators can work on both sides simultaneously 


2 Cuts gathering time approximately one-half 


e available to slide out 
At least 25% faster than other types of housing units 


An operator can sit or stand while working 


The size of a twelve-section unit closed is !0x!0x8 inches 
e when opened to maximum expansion, 36 inches. Space between 
sections 1% inches, is sufficient to house 500 sheets. The 
standard size unit has twelve sections, but any size can be had 
1 1 While standard units accommodate 8'/,x!1 paper, larger sizes 
e of paper can be used by placing cardboard back of the 
papers. 
12 The Co-Collater costs about 50% less than similar housing 
e units 


r Papers lie in forty-five degree angles, making them easily 


12 Section Unit Delivered 


$1 o0°° 


Attractive Dealer Discounts 


THE CO-COLLATER COMPANY 


16% N. NINTH ST., RICHMOND, VIRGINIA 
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NORTHWEST TRAVELERS NOTES 


By A. J. Nordstrom, Correspondent 

Ed Holmgren of the American Pencil Company is 
now back in his old stamping grounds. Ed is the 
newest member of the Northwest Travelers Club and 
formerly lived in St. Paul. Welcome to the club, Ed, 
we hope you like it so well that you will want to stay 
forever. Ray McGowan, the pride of Dixon, IIl., took 
time out from the seventh regional district meeting 
at St. Paul to call on Uncle Joe McGowan, the famous 
restauratuer of Minneapolis, and Sergeant McGowan 
of the Marine recruiting office, as well as the St. Paul 
McGowans, to all of whom Ray claims kinship. Ac- 
companying Ray in his visits was Joe Popple, the Des 
Moines office equipment dealer. After the conven- 
tion, many of the travelers left for Kansas City. 
Among them were Dan MacDougall, Karl Keisel, Ed 
Conlon, Harold Hoffman, Al Skibbe and Fred Schaefer. 
Dick Healy, National Stationers association president, 
and Charlie Garvin were also among the Rocket pas- 
sengers who were Kansas City bound, as was Harold 
Hampton, former national president. Einar Carlson 
has again made history in the invention of an in- 
genious auto and tire alarm, which has created a lot 
of interest in the Twin Cities area. Einar is also the 
patentee of one of the finest duck decoys on the mar- 
ket. What former resident of Fingel, wanted to join 
the Marines, and is now trying the Navy? The Bob 
Jerues and R. Tom Valleaus made a handsome four- 
some at one of the tables during the dance following 
the banquet at the seventh district meeting. The 
Northwest Travelers Club held their annual meeting 
and election of officers for the coming year on Mon- 
day, March 16. Karl E. Castle was elected president, 
Larry Ackert, first vice-president; A. J. Nordstrom, 
second vice-president; K. E. Chase, auditor, and R. C. 
Clarke, secretary-treasurer. The golf committee chosen 
for the annual Twin Cities Travelers and Stationers 
golf party were Stanley Griebel, chairman; Larry 
Ackert and Ken Chase. Greetings Ed Mendenhall, 
from your many friends in the Northwest Travelers 
Club, and the stationers in this territory. Ed, for the 
benefit of those who have been inquiring, is located 
at Washington, D. C., where he can be reached in 
care of the Walcott Taylor Company, doing an out- 
standing job in the interest of McMillan loose leaf 
products. Hollis Stephens will conduct this column 
beginning with the May issue, and asks that all the 
travelers and dealers in this territory send items of 
interest to him at his home address, which is 4830 
Chicago avenue, Minneapolis, Minn., which he will 
really appreciate. (I should know) In closing, thanks 
to the many sources of news information, the help 
you have given, and your generous acceptance of my 
humble efforts for the past five years. 

*—- © — 
SHEAFFER WINS PACKAGING AWARDS 

The W. A. Sheaffer Pen Company, Fort Madison, 
Iowa, was recently given two top awards in the 
eleventh annual all-America package competition con- 
ducted by Modern Packaging magazine. The first was 
based on containers for Sheaffer’s Skrip writing fluid 
which were equipped with a new pourout closure 
which considerably facilitated pouring of the contents. 
The second award concerned the packaging in the 
form of an improved Chemopure Skrip-well bottle plus 
the addition of a “Magic Circle” cap, which prevents 
the fluid from getting on the bottle and cap threads 

—- © 


LAMPKIN JOINS EHRLICH WORKS 
A. C. Lampkin, for many years connected with the 
furniture trade, has joined the sales staff of the Ehr- 
lich Upholstery Works and is representing the com- 
pany in a southeastern territory. He is well-known to 
many members of the office equipment industry in 
various parts of the country 
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PRONTO 


FILES SAVE STEEL 








VERY American, manufacturer, dealer and 

user, is vitally interested in saving steel 
is determined that Uncle Sam may have first 
call on every ton for the implements of war. 
And every real American is responsive to 
suggestions for means and methods to carry 
on with less and less steel. 
PRONTO Files, made of 275 lb. test corru 
gated board reinforced with steel, are worthy 
substitutes. They have been O.K.'d by 
thousands of concerns who have used them 
for many years—used them for all filing and 
storing purposes. 


PRONTO Files are constructed so they can 
be interlocked into solid batteries. 


When PRONTO Files are used all records 
are readily available. No juggling of heavy 
cartons necessary. Every drawer in the stack 
is easy to get at. 


Sell PRONTO Fibre Board FILES and help 
save steel now. 

A Size for Every Record 
FREIGHT BILLS SALES CHECKS CLAIMS 


CHARGE SLIPS 5 x 8 CARDS RECEIPTS 
JOB TICKETS 4 x 6 CARDS METER STUBS 


Manufactured under one or more of the following patents 206/485 
2110556, 2139520, 2181918, 2225958. 2275322, 2277!55 


PRONTO 


FILE CORPORATION 


349 BROADWAY, NEW YORK 


Prices in Denver and West of the Rockies 20% Higher 





CHECK SIZE 
No. 1941L 






STEEL SLIDING 


40¢ 
ADDITIONAL 


MADE FOR 
ANY SIZE 










LETTER SIZE 
No. 1210L 






LEGAL SIZE 
No. 1510L 
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SIMPLICITY. 





imple one hand operation. [Sp 
3 P P _ ——— Ne 
3 t has Automatic Expansion. ==" Se fie 


Mooney making features. 
Priced right. 


L argest capacity—least amount of space taken 
up by construction. 

II rresistible sales appeal. 

7 ompression. 

I + has Brushed Aluminum Bed prevents sheet slip- 
ping. 

TT wo Lines—Single depth, Double depth. 

Y our sales opportunity. 


AUTOMATIC FILE & INDEX CO. 


629 W. WASHINGTON BLVD. DEPT. A-98 CHICAGO, ILL. 














** * 
* MAR. TYPEWRITER DEALER! 7 


What are You going to 
do Now 7! 


We know you have been “hit” plenty hard by the 
recent Government rulings. The American spirit must 
prevail. Sacrifice, ‘"Yes’’ but give up, ‘Never’! 


SHIPMAN-WARD will endeavor to come to the 
rescue by supplying you with repair parts so that you 
can double and redouble your repair business to make 
up for the temporary loss in typewriter sales. 











Right NOW a opportunity to diligently v after Think this over thoughtfully and then 
more repair business and keep the typewriters in use do something about it. Get started on 
. in perfect serviceable condition. more repair business. May we help? 
SHIPMAN-WARD MFG. CO. 
* 325 North Wells Street, Chicago, Illinois * 
“The Dealers’ Quality Supply House” 
x « 
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TENTH REGIONAL MEETING 
(Continued from page 39) 


advocating such a file for each stationer so that 
he may know what to order when the materials are 
again available. He brought out the list of most criti- 
cal items in this classification of shortages, such as 
drafting instruments and engineering items, drafting 
pencils, clip boards and so on. The illustration of the 
small town, where contractors and engineers moved 
in to exhaust the local supply furnished an example 
of how and why these items moved. “Every salesman 
is a purchasing agent,” he said, “because he advises 
his customers how to buy. If I were to advise you to 
buy this or that, it would be a case of too little too 
late. I do advise you to stick to your dealer who will 
do all he can for you. Don’t pay prices above the 
market to unscrupulous individuals who have bought 
stocks and hoarded them for a price rise or to bootleg. 
Protect your inventory, ration your scarce merchan- 
dise so that it may be placed widely. To do this, you 
must take your employees into your confidence so 
that one large order won’t wipe out your stock. Watch 
out for the buying agency who wants to buy now, and 
then later will sell—maybe to you—at greatly in- 
creased prices. Set up limitations so that employees 
know how much to sell one person or firm. 

“Discount selling should be eliminated, and the 
small buyer protected. And if you’re discouraged .... 
will you always want to walk, or will you remember 
the pleasure of your many automobile trips, and when 
the war is over buy tires and go for a nice 
trip? That also applies to the buyer of stationery 
and office supplies.” 

Tells Air-Lines Aims 


Paul E. Burbank, one-time stationer and now with 
United Air Lines, gave a “Long View for the Sta- 
tioner.”’ Mr. Burbank’s talk was highly interesting, 
giving transportation aspects of the war, and its effect 
on business at home. He predicted that following the 
war it would be possible to ship by air, economically 
and with the added advantage of speed. If the dealer 
did not desire to carry a large inventory of certain 
items, it would be feasible for him to accept an order 
in the morning from a customer, wire the plant in 
Chicago or the East, have his truck meet the plane 
on a regular cargo trip and make delivery from plane 
to customer. In this respect he also noted that in 
many fields the need for manufacturers and jobbers 
to have branch plants would be eliminated, simply 
through fast, inexpensive air cargo. This will develop 
because of the present huge capital investment in 
airplane manufacture, making it possible for air 
transportation to develop. As after the Civil War the 
railways opened up the West for a period of expan- 
sion, so after this war, the airplane will lead the way 
into greater fields. 

Joe Simmer, Wilson-Jones Company, Mr. Garvin, 
and R. S. Pechman, Denver Stationery Company also 
addressed the convention. 

Fellowship was not neglected at the meeting where 
the Rocky Mountain Travelers provided a cocktail 
party which was highly enjoyed by all the members 
and their ladies. Mrs. Jack Kendrick gave a luncheon 
for the ladies during the first day’s session of the men. 
Under the genial guidance of Herb Riley, Out West 
Company, the annual dinner-dance and floor show 
was the highlight of the entertainment features. No 
formal luncheon was held for the members, it being 
felt that by breaking up into small groups for lunch 
the discussions and conferences would be more helpful 
than a directed program. 

Throughout each session, questions were sought and 
answers given until an address sometimes took on the 
aspect of an open forum. The Tuesday afternoon 
session was a “War Time Quiz Council” conducted by 
the troupe. Due to conditions no city was definitely 
selected for the next meeting of the district group. 
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O YEARS OF 


SUPREME PERFORMANCE 





“GRAND 
PRIZE 





TYPEWRITER RIBBONS and 
CARBON PAPER 








Time is the great tester .. . and Time 
has proved beyond any question the 
outstanding features and advantages 
of ‘GRAND PRIZE" Ribbons and 
Carbon Paper! That’s why “GRAND 
PRIZE” wins and keeps friends. That's 
why this famous, dependable line 


makes money for dealers everywhere. 


+ 


PACIFIC CARBON and 
RIBBON MFG. CO. 


J. Francis O’Connor, Pres., 
Head Office and Factory: 
1451 Harrison Street, San Francisco 
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GENUINE MAHOGANY 


No. F3066 





Chippendale 3000 Grade 


. adds dis- 
tinction to the interior view and extra facilities for rec- 


A personality desk for key executives . . 


ords and storage, means of making contacts, obtaining 
and weighing facts and getting decisions. 


Help develop better executives in your territory and 
note the improvement in your customer list. Check the 
JACKSON catalog or order a couple of these excellent 
desks 


Jasper Uffice Furniture Co 


JASPER, INDIANA 














3 OUTSTANDING REASONS WHY 





Set in a jiffy- 


—the perfect square edge cutting guide. 
cannot slip or get out of alignment. 


Safoty’Non-Drops” Knife 


—blade is automatically held open, prevents accidental in 
juries, allows use of both hands for paper handling. 


Remoualle Steel Blade 


—made of bright tempered steel to retain keen cutting edge 
Easily removed for sharpening. 
Every modern need has been considered in designing this 
newest of cutting boards. Built of finest materials to exacting 
specifications. Patent No. 2,256,606. 


Write to our representative or to factory 


PHOTO MATERIALS CO. 


1323 S. Michigan Ave., CHICAGO, ILL. 
Representatives: 


Cc. J. Shubert, Jr., 339 E. 3rd St., John J. Schulda, 1449 Boulevard 

Los Angeles, Calif West Hartford, Conn., traveling New 

Fred Deutsch, 815 Eim St., Dalias, England states. 

Texas, serving Texas and Oklahoma R. E. Horter, Ind., tll., Mich., Ohio 

Milton Stone, 30 Church St., New 2523 W. 109th PI... Chicago, I!! 

York City, covering New York. S. Lichtenstein, 1228 Locust Ave 
Philadelphia, Pa. 
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ADVOCATE ENTERS RETAIL FIELD 


Announcement has been made of the opening in 
Newark, Ohio, of the office supply and equipment 
division of The Advocate Printing Company, newspaper 
publishers and commercial printers for 121 years. The 
formal opening of the retail store took place February 
26, 27, and 28. 

Occupying a first floor room of The Advocate build- 
ing, 27 West Main street, the new store carries a com- 
plete line of office supplies and equipment. The new 
division has agencies and franchises for the distribu- 
tion of a large number of nationally known lines of 
supplies and equipment, and will add others from time 
to time. 

The new division is being established to meet the 





J. H. DUNCAN 


demand found through the century-old company’s 
contact with the trade through its commercial print- 
ing department and bank check division. 

The bank check division services nearly 500 banks in 
Ohio, Indiana and West Virginia. It is the licensee for 
the Columbian flat opening ring-bar check binder 
which has grown rapidly in popularity with bankers 
and bank customers. 

The new department is under the management of 
John H. Duncan, until recently prominent in the office 
equipment and supply trade in Columbus. Mr. Duncan 
will observe his twenty-fifth anniversary in the office 
equipment and supply trade April 1, this year. He en- 
tered the trade in Canton, Ohio, in 1916 and his service 
to buyers has continued since then, interrupted only 
during 1917 and 1918 when he temporarily laid aside 
his sales book in exchange for an O-D costume, serv- 
ing for twenty-three months with the Thirty-seventh 
Division. 

Upon his return he resumed his relations with the 
supply and equipment trade, spending a year with 
Horder’s, Inc., Chicago, large retail stationery house. 

The new Newark store is the only exclusive office 
equipment establishment in the territory. 

- *—- + - 
HARBORD TELLS PEARL HARBOR BOMBING 

Gripping details of the Japanese bombing of Pearl 
Harbor and Honolulu have been made public by A. E. 
Harbord, of the Harbord-Rogers Company, Portland, 
Ore. Together with his wife Mr. Harbord arrived at 
Honolulu on December 3 and was an eye-witness of 
the bombing which he describes in the following thrill- 
ing story: 

“On that fateful 7th, my wife and I were eating 
breakfast at the Moana hotel, overlooking Waikiki 
Beach and Pearl Harbor when we noticed planes drop- 
ing bombs near a Dutch freighter in the Bay, then 
we noticed anti-aircraft shells exploding over Honolulu 
and smoke coming from Pearl Harbor. Soon the radio 
brought news that the sign of the rising sun had been 
seen on the wings of the planes. Then came frantic 
calis for blood donors, Red Cross workers, trucks tu 
naul the injured to the hospitals and the dead to the 














APRIL, 42 
APRIL, 19 113 


GLOBE-WERNICKE OFFICE ACCESSORIES 


Speed up work for Viclory 

















War demands speed and effi- 
ciency from industry and busi- 
ness. To help solve office routine 
problems Globe-Wernicke 
will do everything possible to 
provide urgently needed acces- 
sories and filing supplies. They 
save time, work and money, 
speed up work for victory, 























EVERYDAY FILES and are absolutely indispens- BOX FILES 
Needed in offices .. . fao- able in this war emergency. Made in letter, legal and 
tory and home .. . several Gil ees: :ohabee 46 ve 






styles, indexed alphabetic- 
ally, days of month, etc. 
Available in standard and 
legal sizes. Speeds up filing. 


rious styles of indexing. 
Needed in nearly every 
office. Often used for per- 
sonal filing .. . inexpensive. 







Check your stock and order 
merchandise needed to give 
good service to your 
customers. 











AGATE CARD ANGULAR CELLULOID 
INDEX TRAYS TAB GUIDES 
Made of heavy binders’ board Easy 
. . . wood iom . . . steel er sig 
follower ... 3z5’’, 4x6", 5x8", mo stooping or dee ere 
6x9” and check: file siscs. read indexing; inserts are re- 
movable, changes made easily. 





“ts 
FANFOLD FOLDER LABELS 
For plain tab filing fold- 
ers. Labels can be fed 
into typewriter direct 
from -package . . . ad- 





ARCH FILES dressing is faster and CLIPBOARDS 
Furnished with 35¢'', 4%" and 6” easier. Strips fc These clipboards are often used for 
high arches. Powerful steel spring labels. . - 6 holding transient papers orderly. The 
9 stock . . . several colors. 9 P 
holds arch securely in open or closed clip has powerful spring . . . mounted 


on Masonite or striped wood board. 


position. Choice of Masonite or striped 
Available in note letter and cap sizes, 


wood boards. Economical... practical 


* * 





Oaleiiavar-iemmelarie 


MAKERS OF OVER 4000 ITEMS NEEDED IN OFFICES 
S . Steel and Wood Office Furniture, Filing Equipment, Bookcases, Partitions—Specia! Stee! 
iahtceied and Wood Equipment for Libraries, Schools and Public Buildings—Filing Supplies, 
Stationers’ Products; Storage and Visible Record Equipment and Stee! Shelving 
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PRONG 


BINDERS 
- — 
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Op ete gunmen PS 


Offices of Excel Auto Radiator Co. Installed by Horders Inc., Chicago 
Furniture built by Leopold craftsmen in Burlington, lowa 








MEETING THE NEEDS 
OF THE WAR PROGRAMME 


In good times and bad, in war 
and peace—year-in and year-out 
for almost half a century—Cesco 
has been the dealers’ dependable 
source of supply. 

To-day more than ever, indus- 
try needs speedy, accurate records 
—up-to-the-minute housing equip- 


ment. They are part and parcel 
of the mighty war endeavor. 

No other line offers such a wide 
range of modern Forms and De- 
vices. If the Cesco Catalog is not 
in your files, ask for a copy to-day. 
Exclusive agencies available to es- 


tablished dealers. 








PROMPT DELIVERIES 


With a few exceptions, normal deliveries are still being maintained. 
Prompt shipments are made of all standard items, such as Business 
Forms, Post Binders, Visible Equipment, Prong Binders, etc. Stock 
numbers shipped same day—specials in ten days. 








THE C. E. SHEPPARD CO. 


4407 Twenty-First St., Long Island City, N. Y. 
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morgue. Soon we observed the fleet flying into action, 
trying to locate the enemy to combat them. 

“Martial Law was declared and troops were rushing 
to different parts of the island, grim faced men clear- 
ing the streets of all civilians. The Jap bombers came 
over without pursuit planes. Relying on the surprise 
attack in peace times to complete their mission, they 
split into four different units of about twenty-five 
planes each. Three went to the different airports and 
bombed the take-off points and machine-gunned the 
planes and personnel on the ground, the other unit 
went to Pearl Harbor and bombed the ships at 150 
to 250 foot altitude. All this only took about ten min- 
utes and our batteries soon got into action, getting 
twenty-eight or twenty-nine of their planes and forc- 
ing the rest up in the air. 

They were good shots with their bombs when they 
were low, however, when the Jap planes were forced 
up they could not hit the broad side of a barn. From 
the top of the Moana hotel we observed sailors swim- 
ming in the oil and water, trying to get to land after 
their ships had started to tip over, then a Jap plane 
came down and sent an incendiary bomb in the midst 
of them. That was the last we saw of the sailors. 

Next day a bunch of men came in on the Philippine 
clipper. They were the last to leave Wake Island and 
had been machine-gunned and bombed before they 
left and had loaded thirty-eight into a plane made to 
carry twenty-eight, flew for 400 miles, 100 feet above 
the ocean, refueled at Midway Island in 
This island was bombed thirty minutes after they left. 

On the return trip on a navy transport to the main- 


land we wore life preservers day and night, blackouts 
were in order all the time and we were very ade- 
quately convoyed by our good navy.” 

oe 6 





GIRL MEETS UNDERWOOD PORTABLE.—Miss Shirley Slye. 
class of 1942, Stafford, Conn., high school, received a new 
Underwood portable typewriter as first prize in a state wide 
contest sponsored by the Connecticut Editorial Association. 
Miss Slye won the typewriter for the best news story on the 
local sale of defense bonds. The presentation was made in 
the auditorium of the Stafford high school by Robert Warner. 
editor of the Stafford Press, and president of the Connecticut 
Editorial Association. Left to right: C. V. Backus, Underwood 
Elliott Fisher Company: Mr. Warner; Miss Slye;: Chester E. 
Baston, principal, Stafford high school; Joseph Senechal, Staf- 
ford high school faculty. 


° ~<a «+ 
LEVINE TAKES OVER FEDERMAN & GRAND 
BUSINESS 

Following a dissolution process, the stationery and 
office supply firm of Federman & Grand, Inc., Yonkers, 
N. Y., has recently been reorganized and 
Federman’s, under the management of Samuel S. 
Levine. The company is located at 55 Main 
in Yonkers. 
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SAFEGUARDING 





Liberty Storage Boxes are ideal for storing records of 


concerns producing war materials. Here are a few of 


the concerns actively partici- 
pating in the Victory Program 


who are regular users of 


Liberty Boxes. 


Baldwin Locomotive Works 
Bell Aircraft Corporation 
E. I. duPont de Nemours & Co. 
Consolidated Shipbuilding Corp. 
Phelps Dodge Corporation 
Great Lakes Steel Corp. Brown & same Mig. Co. 
Timken Roller Bearing Co. Dow Chemical Company 
International Cellucotion Products Company 
Write for FREE SAMPLES, complete Price List, 
trade discounts and samples of FREE advertising. 


BANKERS BOX COMPANY 


_ 536 South Clark Street Chicago, Illinois 








ABOUT 


DICTATING CYLINDERS 
INTERESTING 


retbaled 


in this 


BOOKLET 


| 
| 
reporting 

the 


ro) ma 


results 


senes 


rey mB Tesh oxetasted| 


PES ts 


A 


STANDARD 
RECORD COMPANY 


104-114 South Fourth Street Brooklyn, N.Y 
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Here is the most reliable source 
fo} M30 0) ©) bia Co) aE DIED 9) blot-Let ele Mm bol <= 
for every make and model of 
STENCIL DUPLICATING 
MACHINE. 


Get your 
sample of 
ey.¥, [e] 9) 3 

MADE 
inks now— 


and test it! 


Our 45 years’ experience in the 
vest telbbt-Leibtd=Me) Me lbh e)bler-tetele MB belc- 


enables us to offer you the finest 


re} dele Loi t=¥ee) 0) t-bhel- Vo) (ME beh auael- cm 


Our PREMIUM INK is a high grade 
black ink that has the properties of 
Quick Drying and Minimum Penetra- 
tion into the paper. The finest ink made 


for first class stencil duplicating work. 


BULLETIN INK fills the need for a jet 
black ink where price is a factor. Ex- 


cellent results at a minimum of cost. 


AARZeH AZKABAN way 


All inks manufactured under the personal 
supervision of Fred. B. Canode. 


WRITE TODAY FOR 
SAMPLES AND PRICES!! 


INA SPECIALTIES CO, INC. 
531 S. LAFLIN STREET CHICAGO, ILL. 


SATISPACTION GUARANTEED OR YOUR MONEY BACK 
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Seen and Heard 


in Southern California 


By J. Edward Tufft 
1710 Morada Place, Altadena 


OS ANGELES typewriter men are taking the freez- 

ing order in good spirit. While obviously business 
with the exception of repair business stopped short, 
much like the old man’s clock when the old man died, 
yet anybody and everybody whom this writer inter- 
viewed said something like this, “If it is necessary to 
win the war it is O.K. by me! The fact that rentals 
were thawed out soon after the freeze indicates an 
intention on the part of the government to do the fair 
thing just as soon as it can be ascertained.” 

It took a few days after the thaw to inform people 
with rented typewriters in their possession that they 
could retain them and another few days to educate 
the public to the fact that the privilege of renting 
had been restored, but sincere effort was made and 
good results are reported. 

Potential business in all lines of office equipment is 
abundant apparently but help is becoming more 
scarce and there is scarcely a firm in town that has 
not given men to the government service, some of 
them a large number. 


* » * 


Office Equipment Men Do Quick Job.—The burning 
of the administration building at the newly completed, 
or partly completed, plant of Basic Magnesium Com- 
pany at Las Vegas, Nev., gave office equipment men 
in Los Angeles and other coast cities a good chance 
to show the kind of stuff of which they are made. 
The building, a one-story frame structure valued at 
about $200,000, offering 56,000 square feet of floor 
space and housing ninety offices occupied both by the 
Basic Magnesium Company and the building contract- 
ing firm, The McNiel Construction Company of Los 
Angeles, was burned in one hour’s time, a terrific 
wind feeding the fire and hastening destruction. Desks 
by the hundreds were burned, typewriters were melted 
and even steel furniture was partly melted and run 
into grotesque forms. The fire occurred early in the 
night. Before morning office equipment was on its 
way from various firms in Los Angeles. To attempt 
to name them would be giving a catalogue of most 
leading firms in Los Angeles. One dealer in Santa 
Barbara flew to Los Angeles and within two or three 
hours after the fire was taking orders for equipment 
and getting it on its way. In less time than it takes 
to tell it a P. B. X. 100-key telephone switchboard was 
ordered from Chicago and was soon rushed to the 
scene by a big bomber. 

The construction job is said to have been the most 
rapid in the history of the country for painters actu- 
ally were applying paint to boards almost before the 
nail heads had cooled after being driven with the 
hammer. This is not an exaggeration. However, the 
office equipment firms deserve as much credit as do 
the builders for getting equipment to the offices with 
such speed that work was delayed by the fire actually 
for only four hours. Rufus Vezerian, representing one 
of the major stationery and office appliance firms in 
Los Angeles, was on the job early in the morning and 
states that he never in his life time saw such con- 
sistently rapid work done in getting equipment of the 
right kind to the spot for resumption of office work 
on such a large scale 


Thornton Recovers from Illness.—-E. E. Thornton. 
manager of the California Typewriter Exchange, 517 
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OLD FRIENDS 


are certainly BEST in the kind of situation merchants have to contend with 
today. The Typewriter Ribbons and Carbon Papers you MUST procure for 
your trade are harder to get ...so rely all the more on this old but progres- 
sive organization, with its splendid manufacturing facilities, conveniently 


located branch offices and well known devotion to SERVICE. 





Mirttac « Vo.ucer, Inc. 
PARK RIDGE * NEW JERSEY 


These convenient branches to serve you faster and better 
CHICAGO BOSTON ST. LOUIS KANSAS CITY SAN FRANCISCO LOS ANGELES 





















No. 417—60” Full Quartered Ook 


3 | ] cqQua eco with tne 
e industry tor j 3 qualities of Jasper desks, we 
n to investigate our 


pewriter desks, tables 
\\rm 


j \\) The Office Furniture Warehouse Co. Wm. H. Brown 
Te) v 573 Broadway, New York, N. Y. 6708 Glenwood Ave., Chicago, Ill. 


Ks The Jasper || PP Lampany 


JASPER INDIANA 
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Profit 











Serve your customers well by selling 
them our high grade upholstered chairs 
with DuPont's durable leatherette. 


Jasper Seating Company (si, 


JASPER, 














As Advertised 


in Time, Fortune, Nation’s Business and 
many other leading business, trade and 
industrial publications. 


¢ 














VOGEL-PETERSON COMPANY 
1823 No. Wolcott Ave., Chicago. U. S. A. 








Wandiest Tool in the Office!” 


HOTCHKISS 
PLIER STAPLER 
MODEL 52 

















Comfortable grip. 


Fits in purse or vest pocket, 
weighs only 8 ounces—holds 
70 staples 14” crown, 1%” or 
3/16” leg. 


Makes small tight clinch 
great for permanent filing. 


Finished in black and nickel 


HOTCHKISS, 
NORWALK, CONN. 
Dept. O 


“Pioneers in all that's best 
in Stapling’ 











Just LOOK at 
PRECISE TRIMMERS! 


They have so many patented features 
and outstanding improvements that 
every customer will instantly recognize 
the superiority of PRECISE 

PAPER TRIMMERS. ; 






x Ie * 


Be sure 
you are 
getting 
your share 
of cutter 
profits — 
Write for 
details, 
prices, etc. 


Patent No. 2,185,985 


American Proto LABORATORIES, Inc. 
28 North Loomis Street 


CHICAGO, U. S. A. 
* x 
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South Spring street, who was ill for a number of days, | OW Qh K(nnp WS A\\V 
is completely recovered. \ 





* * * 


Chapman in U. S. Army.—Maurice Chapman, assist- 
ant to the sales manager for Stationers’ Corporation, 
525 South Spring street, Los Angeles, has been called 
into U. S. Army service. His place has been taken by 
Joe Carmona, who has been moved in from the school 
supply department. 


War Production 


RECORDS MUST BE KEPT 


Your job—to supply Liberty Permanent 
Storage Binders to preserve them. 





YH 
Ys 


Yy 
Vib 


. , . N pannnaarecnne: MA 
Rappaport Has Daughter.—Harold Rappaport of the ©“ . 3 
Angelus Typewriter Company, Inc., 528 South Spring 
street, is the father of a fine baby daughter, the young 
lady taking the name of Linda Marcia. 


* * * 





Takes New Job.—Larry Wood, who has represented 
the Scripto Pencil Company on the Pacific coast for 
some years, has resigned to take a similar position 
with the American Lead Pencil Company. 


* * 





Farewell for Van Culin.—About twenty-five mem- Business concerns are rapidly becoming conscious of 
bers of the Golden State Travelers’ Club were present the fact that all records must be saved indefinitely. 
at a farewell supper given for Phil Van Culin at the Trey wish to be prepared to ee aad Gaon ee 
Clark hotel, Los Angeles, on the evening of March 17. stored safely where it can be more easily located. 
He has represented the Standard Diary Company in Liberty Permanent Storage Binders Bro’ ide the best 
; : : : anc os econo icé ‘ or oO sto gp t < s 
his area for some years and is the third generation loose-leaf records. es 
represented in the stationery industry. Mr. Van Culin pe Ped Ona pps BH Sony noe countess. so 
j j j : ad¢ ons: ecords re eine acct } ed. Many o sé 
has enlisted in the United States Navy and his first rng crascre 1. That fact provides you with an almost 
point of location was in San Diego. indefinitely endless market for Liberty Binders. 
* * * Liberty Binders play their part by housing the 
. ’ : records of such Victory Program concerns asi ' 
St. Patrick’s Day Dance.—Approximately 100 couples Aleminem Company of America Porter Cable Machine Company 
attended the first annual St. Patrick’s Day dance ay = ny Lamha Ss ee ie 
a Comp. 
sponsored by and for employees of the Schwabacher- Write ae mee SAMPLES, complete Price List, 
Frey Company at the Potrero Country Club, Los An- trade discounts and samples of FREE advertising. 
; 


geles, on Saturday evening, March 21. The plan is to 


establish this as an institutional event. The company 
furnished ice cream and cake. 8 | 4 x F y S B 0 X C 0 M4 PA ¥ | 
Dee 536 SOUTH CLARK STREET * CHICAGO, ILLINOIS 
New Employee.—The Southern California Adding 
Machine Company, 947 South Broadway, has added 
another expert repair man in the person of Robert 
W. Jackson, formerly of Sioux City, Iowa, and Minne- 


apolis, Minn. Mr. Jackson was employed by the Bur- ii 
hs Addi Machi C ) for fi years. % V\ 
roughs ng Ma ne ompany or five year a ¢ S | O é a Y 


Bowlers Still Starring.—The Schwabacher-Frey 
Company bowling team was still heading the list in 








@ Long before Pearl Harbor, our plant facilities were 


the Department Store League in Los Angeles on March working with non-essential materials om items: i> 

20. Out of 104 games played the team had won 74. portant for war 

Wally Jones, who heads the team, in the last series 

played as of that date made a score of 230 in one e@ So today, with America at war and a shortage of 

game and 582 in the three games of the series. This steel, we are geared to produce wood office tables 

was high for the entire league for the week. that will fill the requirements of our armed and 
* * & civilian forces 

_Iahn in U. 8. Army.—Dick Iahn, well known general @ Write at once to the ST. JOHNS TABLE CO. for 

serviceman and salesman for the Alhambra Type- their catalog showing this and other office tables 

writer Shop at 19 South Garfield avenue, Alhambra, that have been designed and manufactured in 

has enlisted in the U.S. Army Air Corps. Ben Parker, keeping with the nation’s war program. 


Jr., son of one of the proprietors of the shop, has also 
enlisted and is serving in the Navy. 

Artistic Typing Design.—A figure of a large peacock 
on a pedestal made on a typewriter by F. M. Lehman 
of Pasadena, a man nearly seventy years of age, is a 
framed wall decoration in the sales room of J. A. Free- 


No. 24 Table Description: 





man’s Remington Rand agency in Alhambra, Calif. © Selected Northern Oak in Of- 
This is said to be one of the most artistic pictures of fice Golden or School Brown 
. : . . ae : Finish. Top is thick, Legs, 
the kind in southern California and was done in a 214” square 
few hours on a Remington noiseless. nao : 
@ Also ayailable in Northern Sizes: 
2 ea cia as Michigan Hard Maple as No 27 x 48 inches 
j lew . mMe- 25 table finished Walnut, Ma- 27 x 60 inches 
Parker Moving to New Quarters.—The Parker Type hooume cx Salieel Ieee 30 x 72 inches 


writer Company which has been located at 174 East 
Colorado street, Pasadena, for seven years, was sched- 


uled to be in its new home at 156 East Colorado street St. Johns Table Company 


on April 1. The new place gives approximately twice CADILLAC, MICHIGAN 
the floor space and is replete with modern new front “ 

: : : : New York Office, 573 Broadway, N. Y. C. 
and complete new interior. Fluorescent lighting has Chicago Office: 666 Lake Shore Drive, Chicago 








been installed and the appearance of the shop is out- = 
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HELP YOUR CUSTOMERS 


MAKE THEIR 


TYPEWRITERS LAST LONGER 








® DUROL Really cleans Typewriter and Office 
Machine type and platens in one application! Less 
Fuss...Less Muss...Less Bother. Cleaner typing 
means less banging on the keys—machines last 


| longer. 


®@ 3-oz. and 8-oz. sizes with applicators. 16-oz. and 
1 quart sizes for refills. EVERY size means happy 
repeats and welcome profits! 


Test Sample of DUROL Type Cleaner, prices and 
FREE Merchandising Plan. Write TODAY to Dept. O04. 


RELIANCE PENCIL CORP. 


Manufacturers — Mt. Vernon, N. Y. 





Manufacturers of TEMPLAR DUROLead Pencils 


STANDARD 


Comes to the FRONT! 


These three items in our line will help you bolster lost sales 
in other departments. Available now to established dealers 
at regular discounts. 





“NEW MARVEL” Utility Stand 


A real stand for all office machine 
use as well as a worthwhile unit 
around the home. Rubber bumpers 
insure complete quiet. Round-edge 
construction. Locking casters. “Super- 
finish’’ Baked Enamel finish in a 
choice of Olive Green, Brown and 
White 








“STAR” Utility Stand 

- A handy utility table with 101 uses. 

Ul 1 Ideal for office or factory use, equipped 
: with noiseless composition casters. 
| The STAR is compact (26” x 14” x 
i 2542”) yet has a working area of 364 
w square inches, extra shelf 196 sq. 
. inches. Requires No Nuts, Bolts or 

$ * Screws to Assemble! 


§ METAL Filing Cabinet 


Constructed entirely of autobody steel with 

brown synthetic wrinkled ‘‘Superfinish’’. Han- —— 
dle on top and key operated trunk lock on 
front. When opened the front drops forward 


3 inches, making filing easier. Twenty full 
cardboard letter folders are included with —~ 
each cabinet. Overall size 12)” x 9” x 10! “gel 


WRITE FOR COMPLETE DETAILS AND PRICES 


| Porrcbrcl Office Products Co. 


“330 S. WELLS ST., CHICAGO, ILL. 
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standing. This company, headed by Howard C. 
Parker, has the agency in Pasadena for the L. C. 
Smith & Corona Typewriters, Inc., and in addition 
handles a large volume of rebuilts. The company 
also has the agency for Allen-Wales adding machines 
and stocks a large general line of office furniture and 
equipment as well as gifts. 
+ * . 

Heading the mechanical department of this shop, 
easily one of the finest equipped small shops in the 
Los Angeles area, is A. S. Braun, who formerly was 
with J. A. Freeman in his Pasadena agency at 35 
South Los Robles avenue. R. H. Pfeiffer is manager 
of the agency which was opened only a year ago. 

- * ” 

Rentals Still Good.—R. C. Andersen, proprietor of 
the Business Appliance Company at 509 South Broad- 
way, Los Angeles, a company doing an extensive rental 
business in typewriters, states that demand for rentals 
cut slightly by the freezing order had practically re- 
turned to normal by March 20. 

. > 6 

Craft in Los Angeles.—Mike Craft of the Craft’s 
Sales Company, San Francisco, arrived in Los Ange- 
les, March 28, with the intention of doing some pro- 
motive sales work in the area. 

. > . 

Medell in Alaska.—Louis F. Medell, well-known 
typewriter and adding machine expert in the Los An- 
geles area, for some years employed by the Regent 
Typewriter Company at 202 West Third street, is now 
in the service and located at Fort Richardson, Alaska. 

* ia ~ 

Surmagne Likes Los Angeles.—G. P. Surmagne, who 
recently purchased the Guaranteed Typewriter Com- 
pany, 439 South Spring street, states that he is very 
fond of Los Angeles and southern California in gen- 
eral. For many years Mr. Surmagne was distributor 
for a major American typewriter factory in seven 
European countries with offices in Vienna. 

a 2 * 

Elegant New Truck.—The Stationery Office Supply 
Company at 334 South Spring street, has put into 
service an elegant new delivery truck, easily one of 
the finest in the industry in southern California. The 
custom built body has a flat bed built without the 
obstruction of wheel housings and will carry a six-ton 
load. The body interior is twelve feet long. The 
colors are maroon and green with a chromium trim. 
The job was seven months in building. J. E. Malik, 
the proprietor, says he finds business good. 





PRETTY GIRL WITH SMOKES FOR SOLDIERS.—Blonde Har- 
riet Brown, co-chairman trom the Underwood Elliott Fisher 
Company of the weekly Wednesday night USO dances at 
Bridgeport, Conn., for enlisted men, guards more than 5000 
packages of cigarettes for Uncle Sam’s fighting men. She 
smiles prettily and seems good-natured, but nobody but the 
enlisted men had better try to grab those smokes. 
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A COMPLETE LINE OF STEEL OFFICE EQUIPMENT—Sold through Dealers only 


PEERLESS STEEL EQUIPMENT COMPANY 


UNRUH & HASBROOK STS., PHILADELPHIA, PA. 











Build your ribbon and carbon paper business 
soundly. Fill every order for any customer 
from the one “Complete Line”’—the line built 
for and sold through dealers only. Keep your 


profits high—your customers highly pleased. 


CLEANGRIP has extra resistance to curl. It’s 
a double value carbon paper—customers de- 
mand by brand name. Users know that 
CLEANGRIP handles more easily—more quick- 
ly—and therefore more economically. Write 


for samples and prices. 





TRACE Manu 


H. M. STORMS COMPANY 


Makers of the “Complete Line” of Carbon Papers and Inked Ribbons 


Brooklyn, N. Y. 


561 Grand Avenue 





Kor AVERT hibbon or Carbon Paper Need 














CARBON 
PAPERS 


Cleangrip 

Whitedge 

Clean Pull 

Cameo 

American 

Reliance 

Carbons in all weights and 
finishes 


CARBON 
ROLLS 


Tailor’s Marking 

Photo Offset 

Billing Rolls for 

Elliott Fisher Machines 

Billing Rolls for 

Burroughs Posting Ma- 
chines 

Register Rolls 

Tally Rolls 

Teletype Carbonized Rolls 

Rolls for Elliott- 

Addressing Machines 

Special Rolls 


INKED 
RIBBONS 


Stormtex Silk 

Stormtex Cotten 

Cameo 

American 

Reliance 

Ribbons for Addresse- 
graph Multigraph 

Speedaumat 

Dupligraph, ete., ete. 
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You’ll find INDIANA DESKS where- 
ever there’s Real Work to be Done! 























No. 1414: 66x 36”—Smart 
Design, Quality Materials, 
Painstaking Construction. 
Write for catalog. 


INDIANA DESK COMPANY 


JASPER INDIANA 








cuain co | MEILINK SAFES 


No.411 Executive || Bodyguard For Every Business 


Posture Chair Has 
the Call! 








NEW INDIANA 






Keeping An Endless Vigil Against Fire and Theft 


= We realize the problems 
depen pacer ote | that dealers face today. In 


b i how " . 
posture chairs have i view of these circumstances 
eons th ngih S. Yani we will constantly strive to 
among cle a. ° 

secretaries, and f cooperate with both the 
have observed lead- oe 

ing executives tak- | trade and the federal 
my etvantoge GF ——! | government in supplying 


the new features. T ; MEILINK SAFES. 


No. 411 is made of genuine walnut upholstered in deep buff or top 
grain genuine leather. Order two now for a share of the profits in 
this attractive number. For details, see our catalog 


New Indiana Chair Co., Jasper, Indiana ie, | Do New york 






































ee ee 


0 OT OEE TFB 








APRII 


For Our Country 





Industry Members Now Serving With the 
Armed Forces of the United States of 
America 


(Ed. Note—Readers everywhere are invited to send 
to OFFICE APPLIANCES, for inclusion in this column, the 
name of any member of the industry who has entered 
the armed services of the United States). 


William “Bill” Tonkin, formerly western district 
manager for the Victor Adding Machine Company, is 
now Captain Tonkin. He was commissioned a captain 





CAPTAIN BILL TONKIN 


in the Army Air Corps and upon being ordered into 
uniform was sent to the Western District Air Corps 
office as assistant industrial planning officer, a title 
which makes him a staff officer of Col. C. E. Bran- 
shaw, commanding officer of the office. Captain 
Tonkin is one of the best-known office equipment men 
in the Pacific Coast district and possesses a great 
many friends who wish him “the best” for “the dura- 
tion and six months.” 


Ivan Allen, Jr., has abandoned ‘for the duration”’ 
his job as secretary-treasurer and general manager 
of the Ivan Allen-Marshall Company, Atlanta, Ga., to 
do his bit with the armed forces. He is now a second 
lieutenant on the staff of Col. J. R. Alfronte. 

E FE FE 

L. L. Whitney, former employee of the Stein Bros. 
Manufacturing Company, Chicago, has proved that 
when a man wants to join the armed forces of his 
country there isn’t much can stop him. Mr. Whitney 











OLD DUTCH, the Line of Lowest Ultimate 


Get inTouch Cost, is proud of this distinguished newcomer. 


With the A top-quality product from a house long 
Old Dutch known for fine carbon papers. Each sheet 
Men Tedey! beautifully imprinted in gold — signifying 


a new quality standard in carbon papers! 


WATERS AND WATERS BRANCH 


353 Pierce Bldg. 
ST. LOUIS, MO. 


FACTORY: BURLINGTON, N. J. 


779 Mission St. 
SAN FRANCISCO, CALIF. 





oe oes: it 





FEATURE 


GENUINE, ORIGINAL TUBULAR 


AICO-GRIP INDEX TABS! 


Your customers doubly appreciate the 
time-saving, work-saving qualities of 
Aico-Grip Insertable Index Tabs now, 
when speed and efficiency are so es- 
sential. Serve this ready market! Fea- 
ture the Original Tubular Edge Aico- 
Grip Insertable Index Tabs for quick 
turnover and increased profits. 


Write today for full details and prices 
on fast-selling Aico-Grip Products. 












AIco-GRIP TABBING 

LOOSE LEAF INDEXES 

pesk PADS and 
ACCESSORIES 

p TICKET HOLDERS 


AES prooucrs 


Manufactured and Guaranteed by 


G. J. AIGNER CO. 
503 S. JEFFERSON ST., CHICAGO, ILL. 
WORLD S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 
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The TILTING, TWO LEVER 
Ball Bearing, Lifetime 
Copyholder with Unrivaled 
EQUI-PRESSURE Paper Grip 
< 


FOR MODERN, FRONT-VISION 
Line for Line Copying 
A Necessary Adjunct to 
Every Typewriter 


SIX MODEL WIDTHS 
to Meet All Transcribing 
and Copying Needs 


ASSURES MAXIMUM SPEED Two Hands Aren't 


and Precision; Saves Eyes, 
' 
TR (tage «enough These Days! 
I'm keeping right up with the Boss 


these days,"’ says Miss Typist, ‘'be- 
cause this EXTRA PAIR OF HANDS 
makes it so easy to hold Notebooks 
and Copy-Work at natural easy- 
reading angle." 

And that's why Officials of Mili- 
tary Projects and Vital Industries 
are adding a CopyRIGHT behind 
practically every typewriter in use, 
to gain time and to relieve hard- 
pressed, limited Stenographic Staffs. 
Ample Profit for Dealers who cooperate 


in placing this Necessity where it will 
do the most good. 


COPY RIGHT MFG. CORPORATION 
53 PARK PLACE : * NEW Rk 


| 
| 

o 
| } Vv Your client wants the best 
| ua l y | value that money can buy— 
| : . Just now your trade is more 
b | quality minded than for many 
LS eing | a decade—and better able to 
| pay for quality. 


| B ought | Ehrlich leather upholstered pieces 


have quality ‘‘all the way through" 


- / —with all of the sales features 
! 
Again: 


“Built in''—that is why Ehrlich 
leather furniture is easy to sell. 







- 
~~ PLITy 


EHRLICH Upholstery WORKS KF 
520 West 43rd St., New York, N. Y. ! “ 









@ Write for fully illustrated catalogue ‘. NH 





a, . 


OFFICE APPLIANCES 


tried several times to enlist in the American and 
Canadian armies but was rejected. But his per- 
sistence was such that he eventually overcame a 
handicap of age and has been accepted. 

John B. Respess, George T. May and James E. Cobb, 
all members of the Carolina Office Equipment Com- 
pany, Rocky Mount, N. C., have ceased their civilian 
endeavors to join the colors in various branches of 
the service. Mr. Respess is stationed aft Fort Bragg; 
Mr. May is located at Phoenix, Ariz., in an aviation 
detachment, and Mr. Cobb is becoming a first-class 
artilleryman at an undesignated post. 

James W. Clopton, general manager of the Nicholls 
Printing Company, Helena, Ark., has been commis- 
sioned an ensign in the United States Naval Reserve 
and ordered to active duty. He is a graduate of Wash- 
ington and Lee University and a past president of the 
Helena Young Business Men’s Club.—ADR 

Maurice D. Kahn, southern Alabama representative 
of the Gulf States Sales Corporation, factory repre- 
sentatives in Birmingham, Ala., has swapped his brief 
case for a uniform and is now a member in good 
standing of Uncle Sam’s Navy stationed at San Diego, 


Calif. 

Bernard L. Gilbert, salesman for the Fair Furniture 
Company, Newark, N. J., has joined forces with Uncle 
Sam to whip the enemies of our country. Before 





B. L. GILBERT 


doffing his civilian garb, which he exchanged for a 
uniform at Camp Croft, S. C., Mr. Gilbert was a repre- 
sentative of his company on the Pacific Coast. 

- >? 


REMINGTON RAND PUTS OUT SPECIAL “SYSTEMS” 
ISSUE 
The March 1 issue of “System,” a publication issued 
monthly by Remington Rand Inc., is a special number 
which deals with records as the administrative ma- 
chine tools of management. 
The book, which tells by pictures and the printed 


| word the part Remington Rand is playing towards 


eventual national victory, opens with a large portrait 
of Donald M. Nelson, head of WPB, and a beautifully 


| colored picture of the American flag below which is 


a dedication to victory. Subsequent pages tell the 
story of the company’s Kardex system as it is used in 
connection with Naval air corps training and other 
forms of governmental work. Still another section 
deals with the protection afforded vital documents 
during fires by Remington Rand’s Safe-Cabinet divi- 
sion. 

The issue is printed throughout in color and car- 
ries a number of unusually large illustrations of 


| interest to the nation as a whole. 
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The Steel DeokLeaden in 
| == COMFORT 












* 


The frame for this unit is die formed steel — arc 
welded and riveted to combine lightness with greater 
strength and rigidity. Durable baked enamel finish. 
Available in solid Birch, Maple or Plywood seats and 
desk tops. Write to-day for complete new catalog. 


Sl. NoRcoR Pn.f 


NORCOR MANUFACTURING CO. . GREEN BAY . WISCONSIN 














Quick Sales! 

hagep —— al Steady Profits! 

eC Satisfied Customers! 

f For Year-Round Stability 
Stock the 


NATIONAL LINE 


sz ga 





National Brief Cases give the dealer a leath- 
er goods product of year-round, universal 
appeal. Men, women and school children 
. . . Travelers and stay-at-homes ... are 
all potential customers. Cash in on this 
constant market by stocking the National 
Line. 

High quality merchandise priced for quick 
turnover and large volume, the National 
Line gives the dealer assurance and con- 
fidence that he is more than meeting all 
competition. 


NATIONAL BRIEF CASE MFG. CO. 


512 S. Peoria St., Chicago 
10 E. 34th St., New York 1709 W. 8th St., Los Angeles 














BE PATRIOTIC BY BEING THRIFTY 


.. . SAVE RIBBON SPOOLS 


The drastic production cut in the manufac- 
ture of ribbon spools is sure to handicap the 
inked ribbon industry, as well as dealers and 
users, unless everyone along the line is fully 
aware of the importance of saving these 
spools. 


As a dealer you can do your part by 
pointing out to your customers the urgent 
need of salvaging spools. It has been sug- 
gested that dealers help the cause by charg- 
ing customers Sc extra for ribbons, this sum 
to be refunded when the spool is returned. 


Get in back of this movement; remember 
it will help your country, the ribbon industry, 
your customers and YOU! 


We offer cash for all spools returned to 
us. Further information will be gladly sent 
upon request. 


U. S. TYPEWRITER RIBBON MFG. CO. 
FILBERT AT TENTH STREET 
PHILADELPHIA, PA. 

















SUPERIOR 
MAPTACKS, 














“Business as usual’’ is a thing of the past. The speed and 
scope of our national program has brought many changes. 
The increased use of GRAFFCO products in wartime pro- 
duction is but one example. GRAFFCO products can help 
—that is as it should be. Regular channels may suffer. 
Deliveries may be slow, shipments incomplete, vet 
GRAFFCO pledges every effort to keep inconvenience at a 
minimum. 


GEORGE B. GRAFF COMPANY 


64 Washburn Avenue, Cambridge, Mass. 
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A New ENGLISH MODERNE 


by NIEMANN -« -« 


No. 235 Sofa 


Style and Comfort Combined 


Custom built leather chairs and davenports for 
executive office-club-lounge. Centrally located 
factory and salesroom in the heart of Chicago. 
Niemann quality is unsurpassed. Let us show 
you why. Write for brochure. 
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ay ‘ 330 EAST OMIO ST.,CHMECAGO ,ILE. 
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To the ERROR-No 


today is doubly valuable! To 


dealer. 


be true, it brings a nice profit 


return, but beyond that it 
increases transcribing produc- 
tion to a point where it may 
not be more typewriters your 
more 


customers need, but 


ERROR-No 


copyholders _ be- 


hind every typewriter. Show 
‘em today the increased value 
of a superior copyholder. 





THE DAWN MFG. CORP. 


12 CHAMPENEY TERR. ROCHESTER, N. Y. 
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ATLANTA NEWS NOTES 

Best sellers in the stationery field are now globes, 
maps and atlases. Long more or less orphans of the 
stationery and office equipment business, since the 
war the demand has increased from 500 to 1000 per 
cent; everybody wants them, and stationers are hav- 
ing trouble in keeping enough on hand to meet the 
demands... . Ivan Allen, Jr., who has been secretary- 
treasurer and general manager of the Ivan Allen- 
Marshall Company, Atlanta, is now a second lieutenant 
on the staff of Colonel J. R. Alfronte, quartermaster 
of the Fourth Army Corps Area... . The International 
Business Machines Corporation has doubled its office 
and warehouse space in Atlanta by leasing half of the 
building at 22 Baker street, N. C....W. L. Calhoun, 
formerly distributor in Atlanta for Coxhead Corpora- 
tion products, has been named district manager for 
the corporation, with headquarters at 316 Bona Allen 
building. He will cover the states of Tennessee, North 
and South Carolina, Georgia, Florida, Alabama, Missis- 
Sippi and Louisiana for the firm... . Atlanta offices 
of the Buckeye Ribbon & Carbon Company, of which 
Gus Perry is manager, have been moved from the 
11 Pryor street building to 900 in the 101 Marietta 
street building. They will be shared by the Atlanta 
branch of the United Automatic Register Company, of 
which C. A. Montgomery is manager.... W. C. Newell, 
proprietor of the Newell Office Equipment Company, 
and for forty-two years engaged in the stationery and 
office outfitting field in Atlanta, died on Monday, Feb- 
ruary 23. He was a native of Dadeville, Ala., a graduate 
of the Georgia School of Technology and a member 
of the Sigma Alpha Epsilon fraternity. ... Although 
wooden nickels may not be acceptable currency, Missis- 
sippi people will use wooden “mills” with which to pay 
their two per cent retail sales tax. The state tax com- 
mission has just received 10,000,000 wood fibre tokens 
which will replace those made of aluminum and cop- 
per, freezing these metals for war uses.—JHR 

—-_-  — 


DIEBOLD “AD” TELLS WAR WORK 


The Diebold Safe & Lock Company, Canton, Ohio, 
is using nationally-known magazines to inform the 
office equipment industry of its part in the defense 
program. 

The advertisements, appearing in Fortune, Time, 
Business Week and Newsweek, explain that the com- 
pany’s restrictions in immediately meeting dealer 
requirements are brought about by Diebold’s deter- 
mination to answer America’s war-time needs first. 
The advertisement reads in part: 

“Whether it be tanks, guns and airplanes armored 
against gruelling enemy shell fire, or bomb and floor- 
proof vaults, the Diebold ideals of honest value and 
willing service are back of every ounce of effort put 
forth.” 


*—- © 


IBM MAKING MUNITIONS 


In addition to its regular office machines which are 
now in wide use in the war program, the Interna- 
tional Business Machines Corporation has munitions 
contracts on hand and under negotiation which, when 
completed, will amount to $150,000,000. 

In announcing the contracts President Thomas J. 
Watson, said: 

“This munition work, plus the large increase in our 
regular business, has caused some delay in delivery 
of our regular equipment, but it is only temporary. 
Our factory forces are working day and night, seven 
days a week, and our production is showing constant 
improvement.” 

~~ 


GUY ATTENDS COMMUNITY CHESTS COUNCIL 


Walter C. Guy, president of the Arkansas Printing 
& Lithographing Company, Little Rock, Ark., attended 
the midwest conference of Community Chests & Coun- 
cils, Inc., in Chicago, last month. 








SPEED-0-PRINT 


A VITAL LINK IN 
COMMUNICATIONS 





Automatic 
Feed Model 
(post card to 
legal size) 


$39.50 





Speed-O-Print is the practical and 
economical way to produce. 
multiple forms. It’s no wonder 
modern business, big and small 
chooses THIS rotary stencil du 





(| 
0-PRINT CORPORATION 
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CELLULOSE STENCILS 





PPEED-O0 -PRINT GCORPORATION 
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“SUNDRY SAM” IS NOVEL ADVERTISING 
FOR REAM’S 


Something new and entirely different is Sundry 
Sam, a gentleman composed of various office items 
instead of flesh and blood, recently produced by 
Ream’s, of Lancaster, Penna., as a clever four-page 
advertising folder. 

Sam, to abbreviate the gentleman’s title, makes his 
initial bow on page one of the folder as shown in the 


} 
\ es “I'M ONLY A SAMPLE IN MYSELF 
‘OF WHAT YOU'LL FIND UPON REAM’S SHELF 





INTRODUCING “SUNDRY SAM” 


accompanying illustration. He has just written a letter 
telling prospective customers of the stationery and 
office equipment firm a number of very good reasons 
why they should do their purchasing at Ream’s, and 
ending with the friendly and breezy statement that 
“I think we can Keep you Satisfied at Ream’s. Let us 
try, anyway! Call 5271.” 

The inside pages, which come to view when the 
reader obeys Sundry Sam’s exhortation to “turn the 
page for a close-up view, of everything Ream’s has 
for you,” contains a number of illustrations and de- 
scriptive matter of items ranging from typewriters, 
desks and chairs to rubber bands, paper clips and 
erasers. On the back page, which has a blank space 
for addressing, appears another character, likewise 
made entirely of office items, standing outside a dog 


kennel and further identifying itself via a balloon as | 


“Sam’s dog.” 

The folder is unusually good because it leaves staid- 
ness behind and divides its advertising matter equally 
with a quality of friendliness and humor supplied in 
full by Sundry Sam on page one and his canine com- 


panion on page four. 
_—-= ¢ 


LOU KRILOFF WRITES SCRIPT AND PARTICIPATES 


IN RADIO PROGRAM 


As vice-president of the Civitan Club of Chicago, 
Lou Kriloff of Reliable Stationery Company is nat- 
urally interested in civic affairs because Civitan is a 
service club whose members are dedicated to the one 
ideal, “Builders of Good Citizenship.” His most recent 
contribution was a radio script for the fourth program 
in the “Voice of Victory” series, sponsored by Civitan 
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It helps your country to cut back in 


quantity but not in quality of the 
paper you use for typewritten work. 


EATON’S BERKSHIRE TYPEWRITER PAPERS 


make typewritten work go easier, 
cost less in the end. 
That's why smart stationers feature 


look better, 


them! 


EATON PAPER CORP. Sx"; PITTSFIELD, MASS. 












































FoR A BETTER DAY'S WORK 
Facility 


POSTURE 
SEATING 


Facility Posture 
Chairs lighten the 
load in defense 
plants and offices 
by providing cor- 
rect seating — an 
essential to maxi- 
mum results. They 
help to increase 
the tempo of de- 
fense production. 


THE FRITZ-CROSS COMPANY 


304 E. 4TH ST. 























No. 350-L 

















ST. PAUL, MINN. 






> EE TREE VIET SNE oe 
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A complete line of fix- 
tures for Office, Posture 
and Typewriter Chairs. 





Smooth, Durable, Rocking Action Equipped with 
Double Tension Springs Made from Highest Qual- 


ity Wire Specially Treated and Tem 


pered for this 


purpose. Easy height adjustment with positive lock. 





Over Twenty Years’ Experience in Building Office Chair Irons. 





COLLIER-KEYWORTH CO. 


GARDNER, MASSACHUSETTS, U. S. A. 


BUSINESS 





OF THE HOUR 
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Write for Catalog, No. 


31—Full details. 


MUTSCHLER BROS. CO. 


NAPPANEE, INDIANA 
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and broadcast over Station WHIP on Saturday after- 
noon, March 7, at 2:30 P. M. 


Mr. Kriloff and several other members of the Civi- 
tan Club of Chicago gave wings to the words of the 
script by skillful use of their voices during the broad- 
cast. Another member of the stationery industry who 
took part was E. D. Malloy, who is in charge of the 
ribbon and carbon department of the Reliable Sta- 
tionery Company. 


In interesting, dramatic fashion, the script dealt 
with the pressing problem America is facing, calling 





PARTICIPANTS IN “THE VOICE OF VICTORY” PROGRAM. 
SPONSORED BY THE CHICAGO CIVITAN CLUB AND BROAD- 
CAST OVER STATION WHIP.—The three young ladies are 
members of the Radio Council of the Chicago Board of Educa- 
tion. The gentlemen, from left to right, are Harry Everingham, 
executive secretary, Civitan International; George Jennings, 
chairman of the Radio Council of Chicago Board of Education; 
Lou Kriloff, Reliable Stationery Company, vice-president, Chi- 
cago Civitan; Archie Hitchcock, sales manager, Curtis 1000, 
Inc., Chicago; E. D. Malloy, Reliable Stationery Company; 
Glenn Hammer, executive secretary, Advertisers Club of 
Chicago; Hal Brown, publicity manager, Chicago Boys’ Club, 
and Tex Mason, Chicago manager, Real Silk Hosiery Mills. 


all citizens to an awareness of the circumstances and 
urging active participation in the program to preserve 
values inherent in the American way of life. An effec- 
tive opening was made by members of the cast defin- 
ing Civitan as follows: 


C is for the Courage our boys must have to fight. 

I is for the Ideals which we believe are right. 

V is for the Valor our women never lose. 

I is for Intelligence which all of us must use. 

T is for the Treasury to which we freely loan. 

A is for the Action each working man has shown. 
N is for the Nation, uniting every man— 

Thus our final Victory is spelled by CIVITAN! 


From that point on the theme was quickly devel- 
oped by reference to typical American things such as 
ham and eggs, baseball and red hots, Thanksgiving 
Day turkey, freedom to worship as we please, etc. 
Then followed pointed challenging comments and sug- 
gestions by members of the cast representing a busi- 
ness man, housewife, husband, worker, child, the man 
on the street, on how to fit into the Civitan defense 
program, how to become effective, contributing citi- 
zens. 


Following are the impressive concluding lines: 
“Production lines will determine whether we hold the 
battle lines, and whether ultimately we crush the 
enemy. Remember that we are working against slaves 
that we ourselves might remain free. So spoke Donald 
Nelson to the free men and free women on the pro- 
duction line of American industry—work as you’ve 
never worked before, that we may defeat an enemy 
more ruthless, brutal and bloody than we have ever 
faced before. There spoke the Voice of Victory.” 
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POCKET SEALS or QUALITY| (MING! 
The “ALUMINUM” Pocket Seal New Ne Fer a 


war-time needs. Par- 














UNCONDITIONALLY ; , 
GUARANTEED ticulars will be 


ee nounced as soon as 
“BEST SELLER” for 40 YEARS 
———— possible, depending 


THE NOTARIES FAVORITE 


an- 





upon war production 





commitments. 






The “OFFICIAL” Pocket Seal 


REALLY EMBOSSES 
HEAVY PAPER 


A CORPORATE SEAL 
POCKET SIZE 





FURNISHED IN 3. SIZES 











MANUFACTURED BY 


MEYER & WENTHE, Inc. 
Established 1854 
Dependable Service for 87 Years 


30 SOUTH JEFFERSON STREET, CHICAGO, ILLINOIS 








COMPANY, Inc. 


BUFFALO, N. Y 


PLACE YOUR ORDER WITH YOUR LOCAL 


MARKING DEVICE DEALER — 


















AGAINST 
SABOTAGE! 


Urge Companies to Keep 
Important Documents and 
Blueprints in a Safe Place. 





Companies engaged directly 
or indirectly in war effort, 
have a self-appointed pa- 
triotic duty to safeguard 
confidential papers. One 
sure way to do this is to 
use SCHWAB SAFES 
which provide the ultimate 
in Fire and Theft Protec- 


POLISH & CLEANER 


The scarcity of all office furniture and equipment em- 
phasizes the importance of care and preservation of 
equipment in use. In addition to the economy advantage 
is the fact that this method eases the strain of civilian 
demands caused by centering the national industrial 
activity on production for war. 
tion. 


Sh y No. 1 Polish, Furniture, Auto 
Dealers will benefit by sug- ee ee No. 2. Lacquer Cleaner 
gesting SCHWAB SAFES. customer T hese Se ee ee 
4 ; : ‘ 0. oam Cleaner 
We offer a wide range of Quality Items: Me & Cin ae 


capacities for all business 
records and _fireproofed 
for all emergencies. Send 
for the SCHWAB Catalog. 


Investigate our dealer sales 


ae HAMMER MILL SALES CO. 


THE SCHWAB SAFE COMPANY 250 DELAWARE AVE., BUFFALO, N. Y. 


They cleanse and restore the finish, save the user’s time 
in applying and his investment in his equipment. 

DEALERS: Display HAMCO as a war savings oppor- 
tunity. Write for catalog No. 77 with full details. 























LAFAYETTE, INDIANA 
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* * 
Now heady 
PRIORITY RATING 
RUBBER STOCK STAMPS! 


Keeping abreast of the times, we offer 
these new Priority Rating Stock Stamps 
in a wide variety of selections to fit nearly 


every business requirement. 


Each stamp is mounted on 







our regular Chromium 
Mount at no increase in 


cost. 


Over 1800 Different 


<> Stock Stamps from 
— SSF which to choose—on 
; se 20 Qe hand for immediate 
oS oF delivery. 


Write today for our complete 1942 eata- 
log incorporating all the latest in marking 


devices. 


BANKERS & MERCHANTS STAMP WORKS, Inc. 


% 3215 N. Sheffield Ave., Chicago, 2 
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Reg. U. S. Pat. Off 


IN EVERY RESPECT 
A Superior Product ! 


Light is uniformly distrib- 
uted over a wide area in 
just the right measure of 
light needed for COM- 
FORTABLE SEEING—and 
unless a lighting fixture 
can produce a COM- 
FORTABLE SEEING CON- 
DITION it is neither 
efficient nor desirable. 
*@e 


MIDCO'S efficient prin- 
ciple of light control in- 
sures COMFORTABLE 
SEEING and is an exclu- 
sive feature on all MIDCO 
the Perfectlite models. In 
all other respects MIDCO 
conforms to the Lighting 
Industry's highest stand- 
ards for portable lighting 
units. 





























MIDCO offers a com- 
plete line of portable 
desk lamps in a variety of 
finishes and prices. 





MIDCO the Perfectlite Clamp-on model No. 
1006. Fully adjustable with horizontal! and 
vertical double arm triple swing. 


Send for lighting chart, folder on 
complete line, prices and discounts. 





Midwest Naturlite Company 
440 N. Wells St. Chicago, Ill. 





MORE MONEY 
FOR YOUR USED MACHINES! 


We are interested in buying any 
of the following equipment 
from dealers. Model and serial 
numbers should accompany re- 
quest for quotations. 


oa 
We will buy: 
EDIPHONES 
DICTAPHONES 
ADDRESSING MACHINES 
Be sure MULTIGRAPHS 
to secure MIMEOGRAPHS 


ADDING MACHINES 
LETTER OPENERS 

SEALING MACHINES 
FOLDING MACHINES 


our quotation. 


* * * * * 


OFFICE EQUIPMENT FOR SALE 


Large stock of Rebuilt and Rough machines available. 
Inquiries invited. 


ROY E. HOOVER CO. 


330 So. Wells St. Tel. Harrison 8146 
CHICAGO, ILLINOIS 











New Improved AIRMAIL Model 


TRINER! 
Airmail 
Special 
No. 300 


EXTRA 
FINE 
CONSTRUCTION 








Capacity I lb. x % os. 


for automatically indicating with highly improved 
legibility of figures: 

Airmail 

First-class Mail (local & out-of-town) 

Foreign First-class 

Merchandise & Printed Matter 

Catalogs, Books, Newspapers 

Publications, etc. 
Built throughout of steel, highly sensitive and accur- 
ate, handsomely finished in chrome and satin black. 
This special model offers a new range of opportuni- 
ties for selling scales for Airmail as well as general 
mail. 


TRINE 


Write for Circular X. 


SCALE & MFG. CO. 


2714 W. 21st St. Chicago, Ill. 
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WHY NOT STAMPS AS A TRAFFIC BUILDER? 

Because he has learned that stamps and all the 
items related to the hobby are sought by men and 
women and children, especially today when there’s a 
new kinship with remote places, E. H. Pierce, owning 
the Pierce Book & Stationery Store, Winfield, Kans., 
devotes a good section to this hobby merchandise. 
This is located out of traffic, yet visible from the main 





ee 
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MAKING STAMP SALES.—Dealer finds present conditions 


stimulate interest of collectors and enlarges his display of 
stamps and philatelist supplies accordingly. 





wrapping desk; a “low-rent’ district, because of the 
relatively small number of customers really excited 
about stamps. Yet those who are hobbyists, and an 
increasing number of dilettantes, do buy enough to 
merit the devoting of this corner to things philatelic. 
And according to Stationer Pierce, there is no store so 
logical for the stocking of such merchandise, as a 
stationery and book store. 

It’s important not to scare off the nibblers. So Mr. 
Pierce gives prominence to little books for beginners 
who want to start with a ten cent or twenty-five cent 
packet. These tyros can begin to add immediately, at 
a minimum investment, from a box of interesting can- 
celled stamps at one cent each. From this humble 
start, the collector has every encouragement to go on 
up and out—albums, games, exchanges. Occasionally 
Mr. Pierce uses as window posters, framed showings 
of rare and interesting units, well-identified. These 
are shown, too, in the department, under glass, and 
give the prowling customer something to study. Every 
stamp so displayed is clearly priced. Of course this 
retailer is himself a member of the local philatelic 
club, and keeps up-to-the-minute on stamp lore-——AG 

— —- 
NEW ENGLAND TRAVELERS NOTES 

The official house organ of the club, formerly named 
the N. E. T. Club News, has blossomed out with a 
new masthead and at the same time has adopted the 
more fitting name of the New England Travelers Club 
News. ... The club has recently inaugurated an 
Honor Roll, the attaining of which is easy—merely 
sit down and write something to be printed in the 
house organ. . . . Good but unusual news is the fact 
that Marie Riegel, wife of Club Member Henry, is 
recovering from pneumonia contracted, of all places, 
in Florida. . Jack Hosking, Lawrence, Mass., sta- 
tioner, will soon leave his bed in the Lawrence hospital 
where doctors recently fished out his appendix. 
Many members of the industry in New England are 
mourning the recent passing of George Rand, who was 
for fifty years associated with the Batchelder Book 
Store in Exeter. ... The club owes a vote of thanks 
to Mal Dresser and the Massachusetts Art School 
in Boston for enabling the organization to develop its 
new masthead for the house organ with a minimum 
of expense. .. . May Sullivan, of Taunton, has been 
seriously ill for some time and has the club’s hope for 
a speedy recovery. . Guy Hart and Mr. and Mrs. 
Robert A. Furlong are among those who were recent 
Florida vacationists. . . . John Brooks, former club 
president, and his lovely wife, Polly, are going all-out 





HELP CONSERVE RUBBER 
AND HELP YOURSELF 


BY PUSHING LIBERTY 
STRING BINDERS 








STYLE A STYLE B STYLE T 


Liberty String Binders have always been a big seller. 
Thousands of banks and business concerns use them in 
quantities for packaging all kinds of small forms. Now 
with the Victory Program of conserving rubber, and the 
consequent shortage of rubber bands, more and more 
consumers are swinging over to Liberty String Binders. 
Get your share of this business. 
Sales Slips, Vouchers, Checks, 
Tickets, Deposit Slips, Receipts, 
Bills, Statements, Warrants, Charge 
Slips and hundreds of other small 
forms can be packaged securely, 
for quick reference, and at a 
trifling cost. 


ANY SIZE, PLAIN OR PRINTED 
3 STANDARD STYLES 


lf vou now sell Liberty String Binders— 
drive hard on them. It will pay you well. 
If you are not acquainted with Liberty 
String Binders write at once for FREE 
samples, complete price list, trade dis- 
counts and copies of the advertising 
material furnished free. 


BANKERS BOX COMPANY 


336 SOUTH CLARK STREET « CHICAGO, ILLINOIS 








STATIONERS: 


Investigate the Merits of 


ROBERTS 
@ MODEL 95 


The Quality five action, all steel 
and nickel, Numbering Ma- 
chine. 


% Capacity for ten wheels. 


% Priced competitive to ordinary ma- 
chines of four and less actions. 


% UNCONDITIONALLY 
GUARANTEED. 


Your large discounts give you a 
real incentive to sell these units. 


The 
ROBERTS NUMBERING MACHINE CO. 


694-710 Jamaica Avenue 
LOUIS MELIND COMPANY 


593 Market St.. San Francisco 


Brooklyn, New York 


Western Distributor 
362 W. Chicago Ave., Chicage 
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PAPERS 
TYPEWRITER RIBBONS 


Made right — Priced right — 
Sold right. Here's a ribbon 





and carbon proposition you 
can turn into real profit. You 
can always count on our co- 


operation. 


EXCLUSIVELY for 
DEALERS “» STATIONERS 


Complete details on request 


ALLEN & COMPANY 
DerT. =@ 
11-13-15 Vandewsater St., 
? New York, N. Y. 

















DO/MORE 


POSTURE CHAIRS 


DOMORE CHAIR COMPANY, INC. 


ELKHART, INDIANA 





OFFICE APPLIANCES 


to help win the war. John is in one of the big Mid- 
West steel mills helping smooth out wrinkles for 
quicker production and Mrs. Brooks is back in uniform 
in the Massachusetts General hospital helping relieve 
the acute shortage of nurses. . .. Dave Lewis, for 
a long time manager of the stationery department of 
Tuttle, Morehouse & Taylor, New Haven, Conn., has 
transferred his activities to the Hartford division, 
U. S. Envelope Company. ... Paul Cheney, who has 
spent far too many weeks in a hospital lately, is back 
at work again and expects to get busy and cover most 
of the United States. ... He and Mrs. Cheney were 
guests at the Boston dinner. 

The above news items were gleaned from the pages of 
the New England Travelers Club News, house organ of 
the club. 

——?——— 


NEW STATIONERY STORE FOR MISSISSIPPI 

A miniature reproduction of the parent store in 
Jackson, Miss. is the new Office Supply Company sta- 
tionery store which was opened by Guy E. Lowe, 
Office Supply Company, Jackson, on January 6. 

The new store, although it occupies only half the 
footage of the main store, reproduces it almost exactly 





FRONT OF THE OFFICE SUPPLY COMPANY’S JACKSON 
STORE 


from the standpoint of merchandise layout, and de- 
partmental arrangement. Remodelled from a_ two- 
story office building, it is arranged into compact small 
departments, including office supplies, library, print- 
ing, and office machines on the first floor, office furni- 
ture, business machine repairs, and storage space on 
the second floor. Greatest selling efficiency for the 
first floor was obtained by eliminating altogether 
display counters, such as are used in the main store, 
and substituting instead seven-foot steel shelving 
which closes the retail floor, on which are scattered 
small display tables for specialty merchandise and 
sale purposes. 

The printing department and counter are at one 
side of the rear, and a miniature library, complete 
with books, reading tables, and chairs, on the opposite 
side. The store front has open-back display windows 
from which customers may shop once inside the store, 
merchandise on display being replaced from storage 
cabinets underneath. This allows Wilson Partlow, 
manager, who formerly traveled this section of the 
state for the Jackson store, to add another thirty feet 
of selling space to the store without sacrificing the 
advertising values of the windows. As can be seen 
from the photograph, windows occupy almost the 
entire front. 

Office furniture, including desks, chairs, tables, gen- 
eral small supplies, and filing equipment, are sepa- 
rated into small bays in the upstairs office furniture 
department. The office machine repair department, 
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— “Weve Got Your Number!” 
Are Money-Making Words! 


You can tell every cus- 
tomer “We’ve Got Your 
Number!” when you carry rN 
Esterbrook’s 31 Renew- 

Points! For there’s a style & 
to suit every hand, every 
writing purpose for pock- 
et pen or desk pen. That 
means every inquiry can 
be a sale! What’s more, 
you make those sales on a 
= low investment. One of Es 
the desk sets illustrated here—and a stock 
of inexpensive Renew-Points—gives you 
a complete pen inventory! No wonder 
the word is going around that Ester- 
= brook’s 31 Renew-Point numbers add up 


MA 


| 





HMA 


| 











MI 
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to profit! Pp PT, 
THE ESTERBROOK PEN COMPANY K 
86 Cooper Street Camden, N. J. Unground Ball eine 


Metal Office Furntture Industry 
(U. 8S. Patent 1,782,622. Canadia: Patent 324,059. Other patents pending.) 


I 


All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any desired 
HHA shape. (No soft stampings used whatsoever.) For cradle 
as slides our ball bearings and rivets are in one unit for 
quick assembly. 95% of filing cabinet drawer slides in 
United States and Canada operate on “Kilian” unground 
bearings. Samples made to your specifications. 


Kilian Manufacturing Corp. 


1728-1736 Burnet Avenue Syracuse, New York 
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The Victory Program 
Demands ECONOMY! 


THEN YOU NEED A DEXTER 

c PENCIL SHARPEN- 
ER."PENCIL STOP’ PREVENTS 
WASTFUL OVER-SHARPEN- 







2) The Red 
Window 
@) 2B) gives-ease- 


















WERE SAVING 
ON SUPPLIES 
AT OUR OFFICE 
















Vg J ---___ }}} ___-=—— 


AUTOMATIC COIN WRAPPERS 


Stationers! It’s your Line. Exclusively! 


Steel-Strong” Products > sold through Stationer and 
Office * saeard hes au, We Ay r feiall 94 esmen to Sell “PENCIL SAVING” to your customers! 




















pirate your customers and cash in on your missionary wor 
Write for liberal discounts and sales help on: sy ais 7 te a ee 

,; ncle Sam. Tell them abou eep- 
Coin Wrappers Lead Seals : ° 
Bill Straps Seal Presses groove, long-life cutters. Show them various models 
Cunmeney Doss are ng ell for special uses. Explain how a sharpener on every 
Motel Close Boze eees eaten desk avoids delay . . . means cleaner notes, less mis- 

ets ia » o 
Night Depository Bags Sorting Trays takes. Write today for profit-making AUTOMATIC 
Linen Shipping Tags Coin Storage Trays C i 7 
Downey Change Trays /atalog. 





AUTOMATIC PENCIL SHARPENER CO. 
THE C. L. DOWNEY CO. WLLL MIR §8=6opiv. OF SPENGLER LOOMIS MFG. CO. « CHICAGO 
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‘ Beautiful Rainbow Handles 

















-29 Styli-for 
Every Need! 


Ball points, loop 


wheels, shading, ete. 


@ Technygraph  styli 
offer an important 
selling point in the 
soft, neutral tones of 
their beige-mottled 
lumarith handles. De- 
signed to avoid eye 
fatigue. In attractive 
transparent containers. 


q 
\ 


@ Knurling near tip 
gives index finger es- 
pecially firm grip. 


@ Beautiful rainbow 
colors; pleasing to the 
eye. Easy to clean and 
keep clean. 


= 


— 


SA Sa 
a a 


@ MADE IN U.S.A. 


DEALERS 
Our four-page broad- 
side shows Techny- 
graph Styli in actual 


STYL!I TIPS ARE size in their fast-sell- 
CADMIUM-PLATED " ing Rainbow hues; 
please write for your 


copy today! 


a AP nygraph, TECHNY, ILLINOIS 











* * * * 


VILTORY 


We are cooperating with Uncle Sam 





so that all branches of our Government 
will be kept supplied with the “‘essen- 


tials of good business.” 


We must keep everything running 
smoothly to properly supply our fight- 


ing forces 


Please try to understand we are do- 
ing all this through our dealers—and 
we will continue to do all we can in 
every instance to help Our Country to 
ultimate VICTORY! 


The Bentson Mfg. Co. 


AURORA, ILLINOIS 


Manufacturers of 


Steel Office Equipment 
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BRIGHT 






No. 28RC 


LEATHER 
OFFICE FURNITURE 






No. 28AC 


Rich, luxurious comfortable and durable furniture 
—furniture which enables an executive to give 
his business quarters that final touch expressive 
of his own individuality. With it all, Bright num- 
bers are kept within the 

reach of the buyer's purse. In the Bright catalog you 
They have the eye appeal will find a variety of 
that gets the sale. Check styles and designs to suit 
up on the extra profit Op- most of your trade. The 
portunities for dealers prices will attract you as 





in this quality line. well as your customers. 
BRIGHT CHAIR COMPANY 
INCORPORATED 


127-133 BLEECKER STREET, NEW YORK CITY 








FIRST 
CHOICE 


Test a sheet of Nev-R- 
Kurl, the original non- 
curling Carbon Paper 
and see why it's now 
the first choice of typists 
who use it, customers 
who buy it and dealers 
who profitably sell it. 






\ = 
Rcccmnnall 





NEV-R-KURL 
CARBON PAPER 


@ Absolutely a non-curling Carbon Paper. Lays flat when 
it's hot, humid or cold. 

e@ Never trees or wrinkles when inserted into machine. 
Smudgeless. 

@ Actual experience and tests show 35% to 50% more copies 
obtained from each sheet. 


@ Universal because same sheet is efficient on standard or 
noiseless typewriters. billing or bookkeeping machines. 








LAPHILLIPS i92 MILL STREET 
President | Oe Onl. se e-em 
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which has a separate staircase, has been given more 
space than originally contemplated, in view of the 
almost-certain expansion of this business during war 
years. The upper-floor design includes space for 
future expansion of the office machines repair depart- 
ment into the store room if necessary.—RAL 





Barkers 


Orrice 
SUPPLIES 





MAKING THE MOST OF RELIABLE PENCIL DISPLAY MATE- 
RIAL.—S. Barker's Sons Company, Cleveland, Ohio, progres- 
sive commercial stationery firm, is noted for its up-to-date 
windows and, as can be seen here, really went to town with 
display material for Templar DuroLead pencils supplied by 
the Reliance Pencil Corporation, Mount Vernon, N. Y. The 
two-piece unit illustrates the steps in the manufacture of 
wood-cased pencils, while the vertical display shows rendering 
of the well-known Reliance ‘point-buster.” 
—-¢ 


“SHOPPING FOR THE OFFICE” 

“Shopping for the Office,” an article which appeared 
in the March issue of Nation’s Business, contains a 
timely warning to office managers to practice econ- 
omies and precautions, and incidentally pays tribute 
to three leaders of the office equipment industry. 

The article, written by Fred DeArmond, warns the 
reader that the office supply critical list is growing 
all the time and that unless the would-be buyer has 
1 “pedigreed priority rating up in the class with the 
makers of bombers” will find office shopping a pretty 
trying business. And it is going to continue like that 
for the duration. 

The three office equipment men who are mentioned 
in the article are Charles P. Garvin, general manager 
of the National Stationers Association; Owen G. Bay- 
less, past president of NSA, and E. Y. Horder, of 
Horder’s, Inc., of Chicago. 

Mr. Garvin received a pat on the back by the author 
for setting an example in conservation by printing 
the NSA Washington News Letter on both sides of the 
sheets. He was also pictured as explaining to a cus- 
tomer of a San Antonio stationery store that the latter 
could use another type of printed form for the one 
he wanted but could not purchase 

Mr Bayless came into his share of the limelight for 
the following conservation credited to stationers: 

“We are trying to ration out our stocks as thinly 
as possible to satisfy as many customers as we can.” 

Mr. Horder entered the picture together with his 
eleven conservation suggestions which appeared in a 
recent issue of OFFICE APPLIANCES 





PELOUZE POSTAL SCALES 


ELF co 
parcel post Dy zones 
affix the postage. 


mputing dials for all mail matter including 


Simply read the dial and 


Beautifully Finished 
Gold or Green Bronze 





"National," 4 Ibs. 
"Columbian,"’ 2'/, Ibs 
"Crescent,"' | Ib. 





No. 2 "'Victor,"’ 2 Ibs. 
—S No. 4 "'Victor,"’ 4 Ibs. 
— "“Commercial,”’ 6 Ibs 









"Mail & Express,"’ 10 Ibs. 





Dealers 
Supplied by 
Leading 
Wholesale 


Stationers 





"STANDARD" 
2 Ibs. & 4 Ibs. 








Member National Stationers Association 








PELOUZE MANUFACTURING CO. 


232-242 EAST OHIO STREET fale com ae 





RIGHT DOWN 
THE 


DEFENSE 
ALLEY! 


the crying need of the hour, can 





Production, 
be materially speeded up by having all office 
and shop data properly classified. 


COOK'S 


STAINLESS STEEL 
FILE SIGNALS 


Make Facts Easy to Find 


Attached to file cards, ledger sheets, etc., they 
make any group of facts instantly available. 
relocated, removed. Can't 
Thin gauge, they 
Types for every 
Card of samples on 


attached, 
in dampest areas 


Easily 
tarnish 
add practically no bulk 
need; 
request 


30 PTD 20 21 2z 23 2 30 Ey) 34 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION’ 


12 non-chip colors 











sro rene semen sr crm 
EE EEE 
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’ WVALE i is more 


than a name— 
it’s an emblem of 
excellence that 
properly labels the 
most complete line 
of marking devices 
in America. 


THE LOUIS MELIND CO. CHICAGO - NEW YORK - SAN FRANCISCO 


* The Justrite Line of Index Tabbing, Sheet Protectors, 
Finger Pads, Tray Indexes, Inks, Line Daters and Numberers, 
Die Plate Hand Stamps, Self-Inking Hand Stamps, Rotary 
Time Stamps and Daters, Band Stamps of All Kinds, Stamp 
Pads, Rubber Type, Desk and Pocket Seal Presses and Other 
Kindred Items . . . . Change Now to Justrite. 


hin sl 








OFFICE APPLIANCES 





, rt ” 
Tig Yeu" NICK & PULL 
WITH PATENT STRING FEATURE 


IN 2 2 COLORS 


WITH THE NEW SMOOTH 
BRILLIANT COLORED LEADS 





laisdell venci co. 


PHILADELPHIA a U. S. A 








When You're Asked 
for , FAULTS 








CAN YOU GIVE THEM? 


, 
e cha ing pace with 
them: iimely intormation w neip you f sales, act de 


R Ta e Co., Men pt 
OFFI CE iy AN 
trade go aver 
jain i 
jain el at a t 
Ask for FREE copy of OFFICE APPLIANCES and subscription rates 


OFFICE APPLIANCES, 20 N. Wacker Dr., Chicago 











CRAVVIER 


The Complete Line of 
Posture seating. 


A Price for Every Purse in Our 3 Price Ranges 


CRAMER POSTURE CHAIR CO. 
1210-18 Campbell St. Kansas City, Mo. 


NATIONAL 


SPONGE RUBBER 
OFFICE CUSHIONS 


12 STYLES—ALL SIZES 
ALL COLORS 





















PROMPT DELIVERY 
NATIONAL OFFICE CUSHION CO. 


110 GRAND ST. NEW YORK, N. Y. 
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INDEX 
CARDS 


Every wise dealer is paying very close attention 
to his stocks today for it is true index cards are 
nowhere near as plentiful as they once were. 


So far WARSHAW has been able to supply 
the reasonable demands of customers with index 
cards of our regular standard quality. That 
means good quality stock, uniform ruling, perfect 


margins and full rotary cut—a real buy. 


But don't let your stocks get low. Better order 


what you need, now. 


THE WARSHAW MBFG. CO., INC. 


1 MAIN STREET 


BROOKLYN, N. Y. 








GUIDES GUMMED INDEX TABS 
FOLDERS MENDING TAPE 
INDEX CARDS PROTEX STICKONS 














MAGIC FLOW 


An Excellent 
Duplicating Ink 


ALSO OTHER DUPLICAT 


ING SUPPLIES .. . Colored 
Inke avai ab e Samo ec ana 
prices upon request 


CONTINENTAL 
INK COMPANY 


544 W. Lake St. 





Chicago 








CUSTOMER APPEAL! 


FIC ero 


gol 


LIST PRICE 


Wal 


MANUFACTURING 


WRITE FOR FULL DETANS 
531 NORTH ELMW 
OAK PARK ILLINOIS 








* 
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Ordinary stencils permit oil to penetrate to the typewriter 
platen and feed rollers, causing “swelling.” As a result, 
these vital parts deteriorate and require replacements— 
if you can get the rubber parts. 


With TEMPO Film Stencils, it’s a different story! The FILM 
protects these vital parts—prevents oil penetration—saves 
expense of repairs and loss of time in tie-up of equipment. 


Find out for yourself with TEMPO’s Trial Offer Plan—no obligation 
—just clip the ad, attach your letterhead and mail. 
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awe MILO HARDING COMPANY. weeemkemme 


436 West Pico Boulevard, Los Angeles 
617 Commonwealth Annex, 
Pittsburgh 
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TYPEWRITER 


Codo— "itis 


build a reputation for quality typing 


High rated business men want clean typing, sharp, black 
impressions from start to finish, dependability always, 
with consistent economy. That Codo quality measures up 
is testified to by the steadily growing volume we enjoy 
in the localities in which we are represented. Remember 
every merchant is just as dependable as his merchandise 
and it's profitable to carry a line you can always depend 
upon. 


Codo makes carbon paper for every copying purpose and 
guarantees it against deterioration for five years. Full 
details are yours for the asking. 


THE ie MANUFACTURING CORP. 


509 S$. Franklin St. 270 Lafayette St. 
CHICAGO NEW YORK 
Factory, Coraopolis, Penna. 
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THE AMERICAN 
“5 IN a 


MODEL 110 
5 MOVEMENTS IN 1 MACHINE 


PRICE $9.00 RETAIL 
WRITE FOR DISCOUNTS 








AMERICAN NUMBERING MACHINE CO. 
BROOKLYN, NEW YORK 


Holp Uncle Sam! 


CONSERVE MATERIALS! 


Buy the preferred Daco line. Daco products are made to last longer, 


reducing costs and saving materials. 





@ Filing Systems @ Filing Folders 
@ Printed and Ruled Stock Forms © Guides and Indexes 
@ Special and N.C.R. Forms @ Bank and Insurance Forms 


oN 
DACO 


Write today for illustrated 
catalog and Prices. 


THE DACO CARD s INDEX CO. 


9 FEDERAL COURT BOSTON, MASS. 













hERA 
CHANGEPUINT 


ee 52 Walnut Base Desk 
Set. Other Styles of bases 
available in one. two. and 
three pen sets. 
Catalog sheets, prices, and 
discounts on request. 


MADE IN U.S.A. 


W. KK. KERR Pen COMPANY 


THLS 











BANK PASSBOOKS 


and Pocket Check Covers 


New methods of manufacturing 
make Low Prices and Easy 
Sales. Super Finish and An.- 
tique Moorish Passbooks. N.C.R. 
and Burroughs Window Ma- 
chine Passbooks and all other 
style Passhooks and Check 
Cases. BIG OPPORTUNITY 
for Bank Supply and Stationery 
Salesmen. 





Write for samples and _ prices. 
Full particulars on request. 


AMERICAN PASSBOOK CO. 


AKERS BLDG. CLEVELAND, OHIO 
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World’s Most Amazing 
q@- STAPLE REMOVER 


The New PRESTO Staple Re- On 
mover quickly easily re- e 
moves all wire staples from of the 
checks letters reports and 


other paper No torn papers Four 

No broken fingernails. The 

Presto te . heii of colorful PRESTO 
plastic and hardened steel Profit 


priced low assuring wide 


use in office, school and home Makers 


Write for full facts 


25 METAL SPECIALTIES MFG, CO. 
Cc 3200-08 Carroll Ave. Chicago, Ill. 





NON-RUBBER 


Typewriter 
Keys 


« 
The SPRING’S 
the THING! 


MASTER 
SPEED KEYS 


Write for our interest- 
ing proposition. 


Speed Key Mfg. Co. 222,,cotumbus Piece 

















FAST WORK 


— at the mail desk—with accuracy 
in postage that saves many dollars 
in a year. 


HANSON 


- POSTAL SCALE 
shows exact instan’ No 
Eis polos ane ie 

es 
eee for air mail, first class mail and 


merchandise up to 244 
uated by ounces. oa eo 
Scales mer 2 sine» to 50 pounds, 

















Ash for Bolictin Mo. 5 re 
RANSON 


Hanson Scale Co. 
525 N. ADA ST., CHICAGO 











ROLLING STORE LADDERS !| 


For use on Filing Cab- 


pore inets and Shelving. in 
(ffices, Vaults and Store- 
ma au reoms. 
-—_ 


\ | LIBRARY 
WT LADDERS 


Equipped with rubber 
tired wheels and Aute- 
matic Safety Brakes. Made 
in « variety of height» 
and forms. 
DEALERS—Don't overlook 
sales opportunities in Roll- 


Le} 
ii ing and Library Ladders. 
} Write for literature and 
r prices. 


Manufactured by 


I. D. COTTERMAN 


155 N. Union Ave., Chicago 
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-FREE/- 


CLIPBOARD DISPLAY FIXTURE 


A practical way to display all five sizes. Ideal 
for counter or window. This is a solid wood dis- 
play. A permanent fixture for your store. 


With Service Clipboard Deal No. 10 


Service 
6 No. 200 Clipboards 6!/2 “xii” $5.75 dz. $ 2.88 
6 No. 203 6 fares 5.75 2.88 
24 No. 204 9 “x12,” 6.35 12.70 
12 No. 205 9 "xI5i-” 7.20 7.20 
6 No. 206 > “i?” 7.80 3.90 
54 Total $29.56 


Less usual liberal discount. 
1 DISPLAY FIXTURE FREE 
Ideal for counter or window. Solid wood 
—permanent fixture. 


SEND IN YOUR ORDER TODAY 


SERVICE INDUSTRIES, INC. 
2025 S. Calumet Ave., Chicago 




















MOORE METLHED MAPTACKS, the 
most complete line available, and precision- 
made throughout. Your jobber can supply you. 
The new Moore Maptack Display Cabinet is Free with 
order for 5000 assorted maptacks. Specify Cabinet * 5000 
















MOORE PUSH-PIN COMPANY e 113-25 BERKLEY ST. © PHILA. 


MAKERS OF FAMOUS MOORE PUSH-PINS—PUSH-LESS HANGERS 





SELL MEILICKE CALCULATORS 
The Modern Method of Figuring 


PAYROLL, INTEREST, DISCOUNT, LUMBER, COAL, FREIGHT 
AND MANY OTHER CALCULATIONS 


No levers to pull. No 
keys to punch. No tedi- 
ous figuring. No errors. 
Just copy the answers 
tabulated in convenient 
form. Sold on 10 day 
free trial basis. Nation- 
ally advertised! Write 
for details now! 







Simply tip 
the card 
and copy 


Meilicke Systems, Inc. chicsse, il. 














WE'RE DAILY SHIPPING OUR FAMOUS 


CELLULOSE 


DUPLICATOR STENCILS TO DEALERS 


Over 1200 Stationers have sold this fine product and 
know its excellent quality. Brings ever increasing re- 
peat business wherever sold. 

* 





A sample with our prices and proposition for inquiry 
on your letterhead. 


FIBRO 


STENCIL CO. 


FIBROIN BLtoG BOX 5158 
JACKSONVILLE FLORIDA 
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Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 
















Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 


ALLIED 


GELATINE REFILL 
COMPOSITION 


Another Good Product of 
Our Complete Line 











Also Tray Sets—Gelatine Rolls—wWwrit- 
ing Inks—Spirit Fluid—Film Pad and 


Roll Machines—Ribbons and Carbon 
Paper. 
WRITE NOW FOR CATALOG 
and Prices. We'll Explain CARSON 6 RIBBON MFG. COBS 
ur ‘2 For i” Sales Plan. 








165 Duane St., New York, N. Y. 











SYNONYMS 


That guarantee you and 
your customers satistac- 


Mo: SMOOTHNESS Mieco 


quality. 


Order from thel@ J/g ]i(a [gma 


Originators Downers Grove, Illinois 


THE JOSEPH DIxON CRUCIBLE CO 


WX STRENGTH 





SUBSIDIARY OF 
PoP IIH HDHD III IDM II IAA IAAI AAA ASAI AAA AAAI OK I 


VICTOR 


Ory, Portable 


7 Adding 
~< i "Bo Machines 







” 2 i é : 
eo 10-KEY AND 
‘¢§ FULL KEYBOARD 
UBTRACTORS. “straight” portable adders 
that business needs for today’s split-second figur- 
ing. Also standard electrics. All built to serve. 
priced for economy and quick sales. 


VICTOR ADDING MACHINE CO. 3900 N. ROCKWELL ST., CHICAGO 
POP IT RI TI IOI IIIA AAA ASDA SAA SAAS ASSASASSSACSASACSON 


ORO OI IOI RIOR IOI IOI IO RIOR tok 
eR a a a apg 








142 





SAVES TIME 


Clarotype cleans typewriter type 
thoroughly . . . and quickly. It 
gets at the hardened ink deposit 
at the base of the characters, 
loosening and dissolving it . 

instantly. Sell Clarotype and make 
repeat sales, and repeat profits. 







The Clarotype Company, Inc. 
16-D Hudson St. New York 





=< 


CLAR-O-TYPE 


THE BEST KNOWN TYPE CLEANER 
KNOWN AS THE BEST 





a 





Stop Petty Thefts 


No. 10 WONDER [OcK does everything the or- 
dinary lock can do—plus many things 
no other lock has ever done before. 
Instantly applied and will securely lock 
every kind of a drawer, file or door. 
(See illustration). Also made to pro- 
tect the contents of show cases. No 
holes to drill—no nails or screws, no 
tools required. Two drawers may be 


secured with one WONDER [ocK by the 


use of brace plate furnished. 





List Price $2.50 


Every store, office, factory and home a prospect. Ideal for traveling 
public. Write at once for new price and full particulars. 


WONDER /OLCK 53 W. JACKSON BLVD., CHICAGO, ILL. 












DARNELL 


Noiseless 


GLIDES 


DARNELL 


Office Chair 


CASTERS 















DARNELL CORP... LTD.. tone seacn, cacir. 


36 HM. CLINTON. CHICAGO © 60 WALKER ST., NEW YORK 





A SAVING AT EVERY TURN 








WAR (epost 





RIDES ON RECORDS 


We are proud to say that National records are help- 
ing in every important government job. Proud, too, 
to report that we have helped so many of our deal- 
ers get into the defense picture. 


NATIONAL BLANK BOOK COMPANY 
Holyoke Mass. 





OFFICE APPLIANCES 





AID TO 
BRITAIN 


BUY 
BRITISH 
GOODS 


THE 
BRITISH STATIONERY 


EXPORTER 


published quarterly by 
the proprietors of the 
BRITISH STATIONER 








contains a comprehensive display of 
the most attractive and saleable British 
Made lines of stationery merchandise. 
We shall be pleased to mail you a copy 
post free each quarter if you will com- 
plete the form below. 





BRITAIN DELIVERS THE GOODS 











To F. W. BRIDGES LTD.., 

Proprietors THE BRITISH STATIONERY EXPORTER. 

34, Bridge Street, HEREFORD, ENGLAND 

(Late of Grand Building. Trafalgar Square. London, W. C. 2. 


Please send to the address below Free copy each qua:ter of 
the BRITISH STATIONERY EXPORTER. 


Name ; , ‘ ares 
(Please attach your business card or letter-head) 


Address 


Date 


SEND US THIS COUPON #9 "=<<=-~; 


























APRIL, 1942 


EVERY OFFICE, LARGE OR 
SMALL, NEEDS THE NEW 


FOR ORDERLY FILING 


ae 5 et - a A 


VER/TABS FILE HOOKS keep fesibin erect — 
speed filing 20% —low cost. 


VER/TABS, 723—-7th Avenue, New York 
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For Defense First! 





OAKVILLE 


Division of Scovill Manufacturing Company 


The Yellow Box Line and the materials of which it 
is made are enlisted in our country’s service. 


Dealers! Extend all Preference Rating Certificates 
to Oakville. 


COMPANY 


WATERBURY, CONNECTICUT 











The Automatic 


SPEED-MO incins rea 


that offers a size and model for every need . . . with these 
12 FEATURES: Silent 12. Can be re-inked 


Sweat Proof indefinitely; no 
Dust Proof seraping before 
Lint Proof re-inking 

Sag Proof 

Long Lived The Automatic Inking 
Clear, Sharp Surface Releases ink 
impressions Only on Pressure of 
Cleans Stamp Stamp. Surface is self 


while inking poe ey “Eoos tar ony 
— ponag bs ty alog No. 141 showing 
an hog ubber many types of stamp 
pads 

Large Natural 
Reservoir elim - 
inates frequent 
re-inking 


Rivet-O Mfg. 
Company 


94 Jason St. 

ORANGE, MASS. 
or Louis Melind Co 
Western Rep., 362 W. Chicago Ave., Chicago, I! 


- Sf @ Nevewr- 

















| ARKIES 
IAAI MAES 


punched; card-cases, any 








Loose-leaf envelopes, 
| $size; menu covers; factory record protectors; tag 
\ holders; bill-fold envelopes; stamp containers, etc. 

Made of acetate (flame resistant transparent cel- 
lulose. We build to fit your particular need. Write 
us for details. 


Markileo Company, Mfrs. 


3633 S. Racine Ave. Chicago. U.S 4 








W The MODERN Hectograph! 


R Consider the advantages of WRITO! 


Better Results—more and better copies with immediate 
reuse! Has Longer Shelf Life—guaranteed indefinitel 

! against deterioration. Will not crack, dry or spoilt 
Odorless and non-sticky. Duplicates on any kind of paper 
without tearing. Saves you money—WRITO weighs less. 

T so you get more per und. 
PURE—can be melted and 
reused. 


Complete line in all popular 
sizes in both pans and refills 
Complete line of 
Hectograph Supplies 


Dealers: Write for complete price 
schedule, discounts and sales helps. 
We offer you a real proposition. 


ROSS LABORATORIES, Inc 
4021 N. Hermitage Ave., Chicago, Ill. 




















NEW YORK 





AN FRANC 1S¢ Be) 
In Canada BROWN: BROS., LTD” TORONTO 2 





STEEL Pitee 


Typewriter Tables . . . Map Cases... 
Storage Cabinets . . . Wardrobe Cabinets 
and allied steel products. 


YOUR INQUIRIES ARE INVITED 
ON SPECIAL STEEL ITEMS. 


ANDERSON-HICKEY COMPANY, INC. 
GENEVA, ILLINOIS 








po up your Filing Cabbans 
Business and | 
Profits | 


Featuring the New 
“Glider” Line 
of Steel Files 

with the 

Effortless Drawer 

Action 


and many other improve- 
ments found only in the 
“Glider.” 
The “Glider” will be a 
revelation to your cus- 
tomer. 

oe 


Browne-Morse Company 
SaneRyan 





Muskegon 














v 
OH riiiiiliise 


ora 


DAYTON STENCIL 
WORKS CO. *onic"™ 





ea reneneep renner 
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OFFICE APPLIANCES | 


—— 


INDUSTRY ANSWERS THE CALL! 
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Have YOU Started the Pay- Roll 
Savings Plan in YOUR Company? 


Like a strong, healthy wind, the Pay-Roll Savings 
Plan is sweeping America! Already more than 
32,000 firms, large and small, have adopted the Plan, 
with a total of over seventeen million employees— 
and the number is swelling hourly. 


But time is short!..More and more billions are 
needed, and needed fast, to help buy the guns, tanks, 
planes, and ships America’s fighting forces must 
have. The best and quickest way to raise this money 
is by giving every American wage earner a chance to 
participate in the regular, systematic purchase of 
Defense Bonds. The Plan provides the one perfect 
means of sluicing a part of ALL America’s income 
into the Defense Bond channel regularly every pay- 
day in an ever-rising flood. 


Do your part by installing the Pay-Roll Savings 
Plan now. For truly, in this war, this people’s war, 


VICTORY BEGINS AT THE PAY WINDOW. 





MAKE EVERY PAY-DAY...BOND DAY! ae ee 


U.S. Defense BONDS * STAMPS 


This space is a contribution to NATIONAL DEFENSE by OFFICE APPLIANCES. 





32,145 Firms With Over 
: a 17,700,000 Employees 
ie Have Installed the... 


PAY-ROLL SAVINGS PLAN 








ee SS 
, s & REV 
mw RRBAy { 


* e x 


Plan Easy to Install 


Like all efficient systems, the Pay-Roll Savings 
Plan is amazingly easy to install, whether your 
employees number three or ten thousand. 


For full facts and samples of free literature, send 
the coupon below—today! Or write, Treasury De- 
partment, Section C, 709 Twelfth Street NW., 
Washington, D. C. 


ent, 
eury repay, 
‘reat “ey , 
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HEYER STENCILS 
and HEYER INKS 


IMPROVE THE PERFORMANCE 
OF ANY STENCIL DUPLICATOR 


' e <4 


| ae h , ~ 
- ENCIL DUPLICATOp 


| St 


a E Liat 








THE HEYER CORPORATION <i 
CHICAGO, U.S.A. ES RO 








Copyright 1942, Underwood Elliott Fisher Company 


Back Them Up... 


lake care of your Office Machines 


so they can have more War Machines 


... Underwood can help! 


What does this add up to? Calling for l nderwood 
Maintenance Service in time adds up to a 


heap of good sense ... and helps your country. 


: Today, every Underwood Sundstrand Adding 
Figuring Machine is precious because it must 
be made to last longer. A Maintenance Agree 
ment will do that and keep them in tip-top 
condition. And instruct your staff to call for 
Underwood Service when any one of your 

efficient 


machines gives less than its usual 
performance. 
“A stitch in time saves nine 


Underwood Elliott Fisher 
Helps Speed the Nation's Victory! 


Underwood Elliott Fisher Company 
One Park Ave., N. ¥ Nationwide Se 


’ Buy Defense Bonds and Stamps 





Take a letter to all Executives, Miss Bell. “Your 
typewriters, because of the present emergency, 
have become more valuable than ever. | know 
your typists do their best to keep them at top 
eficiency by proper cleaning. But the best 
possible conservation measure is to take ad 
vantage of the Underwood Maintenance 
Agreement. This provides for regular inspec 
tion of your machines. It is, in effect, an 
insurance policy covering the efficient opera 
tion of your typewriters. Ask us for details.” 
“For want of a nail, the shoe was lost” 





He’s in the Army now! Better take good care of 
that Sundstrand Payroll Machine, honey! It 
takes Uncle Sam’s approval to get you a new 
one. Remember this one thing. There is some 
one in the Underwood Maintenance Depart- 
ment always at the other end of the phone. 
“Never put off ’til tomorrow...” 





Supplies, too, belong in your Conservation program. 
Did you ever think of how important they are 
at a time like this? For instance, you want 
ribbons and carbon papers that give the clear 

est possible reproduction with longest possible 
wear. The answer is Underwood Elliott Fisher 
Supplies. Who else should you turn to for 
such supplies, but the maker of the machines 
themselves ? 











